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Sparks |IHC Reduces Prices 
| 


Top o’ the mornin’ to you! 
+ * + 
From now on it should be ser- 
vice with a smile, not service 
with a smell. That applies to ser- 
vice sales as well as car trans- 
actions. 
* * + 
Stop 
Let the STOP sign remind every 
dealer to support moves to STOP 
traffic accidents. 


* * * 


Census Backed 


Because of vast war and post- 
war economic change, the country 
urgently needs a new census of 
business, in the opinion of the 
United States Chamber of Com- 
merce. The chamber urges strong 
business support for pending leg- 
islation in Congress to authorize 
new censuses of manufacturers, 


mining and other fields of business. 
* * + 


Those Commies 

Two nifties about the boys that 
have been getting all the head- 
lines lately: 

First Communist: 
we're having.” 

Second Communist (grudgingly): 
“Yes, but the rich are having it, 
too.” 


“Nice weather 


First Communist (again): “Why 
weren’t you at the last party 
meeting?” 

Second Communist: “Didn’t you 
know? I’ve got a job now.” 

- * * 


Inventories Up 

The value of manufacturers’ in- 
ventories reached a new all-time 
high of $20.6 billion at the end of 
January, an increase of $350 mil- 
lion from December, the Office of 
Business Economics, Department 
of Commerce, reported last week. 
The rate of increase in inven- 
tories during January was about 
the same as for November and 
December. 


* * 


Excise Take Rise 


Federal automotive and excise 
taxes collected from highway users 
in January, 1947, came to $128,482,- 
569, as compared to a total of $838,- 
314,807 for January, 1946. Largest 
single item was gasoline, which 
for January, 1947, came to $34,- 
832,332, as compared to $25,495,456 
for the same month of 1946. 

Other items in the January, 
1947, figures included $19,281,620 for 
tires and inner tubes, including 
floor taxes, and $16,759,515 for auto- 
mobiles and motorcycles. 


DETROIT, MARCH 17, 1947 


Hits Wage-Price Spiral 


Slashes May Touch Off Competitive Battle in Industry; 
Attachments Reduced Despite Improvements; 
Farm Machinery to Be Affected 


CHICAGO.—The first truck maker to cut prices since de- 
control, International Harvester will announce deep slashes 
ranging from $50 on light trucks to $300 on heavies, it was 
learned Thursday by AUTOMOTIVE NEws. 

In addition, reductions on attachments for Model KB5 and 

?up total $1,268,355. Rear axle 


Keller Declares 
Wages Key to 
Price Stability 


DETROIT.—A definite relation- 
ship between a further general 
wage increase and _ subsequent 
higher prices for cars was noted 
by K. T. Keller, president of Chry- 

sler Corp., in the 
annual report to 
stockholders last 
week. 

“The level to 
which prices in 
the automobile 
industry may 
eventually come 
seems at the mo- 
ment uncertain,” 
he said. “It would 
be unfortunate if 
a further general 

increase in wages were to occur 
throughout industry bringing in its 
trail a further increase in prices. 

“With wages and prices of ma- 
terial settled, and materials avail- 
able, we believe employment in our 
industry will be fairly stable. In 
that event volume output and com- 
petitive forces within the industry 
will stimulate such further im- 
provements in design and manu- 
facturing techniques as in the past 
have always given the public con- 
tinually increased values in their 
automobile purchases, and ought 
to do so again.” 

Referring to current wage and 
contract discussions with the 
UAW-CIO which have been in 
progress since last summer, 
Keller stated that “if labor rela- 
tions among our suppliers and 
our dealings with the union pro- 
ceed without stoppages of out- 

(See KELLER, Page 8, Col. 5) 


Before Market Dies 


Browning Warns of 
Real Attack 


CHICAGO.—“You don’t have to 
lift your head very high today to 
see the end of the present seller’s 
market on the 
horizon,” Albert 
J. Browning, 
vice - president 
and director of 
purchasing of 
Ford Motor Co., 
told the Nation- 
al Marketing 
Conference of 
the U. S. Cham- 
ber of Commerce 
here last week. 

On the subject 
of prices, Brown- 
ing said that it will be regrettable 
if business and industry wait to 
attack the problem of rising costs 
and prices until forced to do so by 


A. J. Browning 


Danger in Delaying 
on Inflation 


shrinking demand and _ lowered 
production. 

He pointed out that Ford Mo- 
tor tried, by example and “shock 
treatment,” to point the way to 
the road of lower costs and 
prices. 

It was done, Browning said, after 
the company came to the conclu- 
sion that the upward spiral of 
prices had gone too far. 

Browning stressed the point that 
business can continue down the 
road of increased sales through 
lower costs and prices “to a far 
higher standard of living than we 


have ever known if our big new | 


production machine can be success- 
fully harnessed to a big, new and 
vigorous distribution machine.” 
“The biggest challenge,” he 
(Continued on Page 44, Col. 1) 


| prices were cut $10 to $268, 
|air brakes $6.25 to $62, and 


transmission $7.50 with four-speed 
transmission substituted for three- 
speed. 

The reductions were to be an- 
nounced Sunday by Fowler McCor- 
mick, chairman of the board. 

They were the first announced 
by a truck maker and the sec- 
ond in the auto industry, Ford 
having announced reductions 
on cars ranging from $15 to $50 
previously. 

(Truck sources saw these de- 
creases as a substantial assault on 
the inflationary spiral. While not 
the major motive of the decrease, 
the effect on competition is ex- 
pected to be considerable. The re- 
ductions present a big chailenge 
to other truck makers, the trade 
believes.) 

Price reductions are to be made 
also on tractors, farm equipment 
and industrial power equipment. 

Here are the suggested reduc- 
tions on truck models: 

KB Chassis 

KB6F Chassis 

KB7 Chassis 

KB8 Chassis 

KB8F Chassis 

KB10 Chassis 

KBR11 Chassis 

KBR12 Chassis 

W-3042-H Chassis 

W-4064-H Chassis 

W-6564-H Chassis 

Reductions for attachments: 

KB5 two-speed rear axle, $10. 

KB10 two-speed rear axle in place 
of standard, includes change of 
specifications, $268. 

KBR11 rear axle 
standard, $187. 

Air brakes—KB8-KB10, on chassis 
only, $62. KB8, KBi0 and KBR1i11, 
with increased capacity cooling, 
$6.25. 

Transmissions—KB1, KB1M, KB2, 


(Continued on Page 8, Col. 1) 


Car Price Boost? 


Productivity Seen Losing 
Race With Costs 


Another boost in auto prices 
may be in the cards, as efforts 
to get efficient, high-volume 
production appear to be losing 
the race to soaring material 
costs. 

Some sources close to the cost 
picture believe another car price 
boost is unavoidable, especially 
if labor gets another wage hike. 
Prices for steel, biggest auto 
item, have moved up steadily, 
lead is at a record price, cop- 
per is selling at the highest 
level since 1929. 

Meanwhile, the auto industry 
is producing more cars with 
slightly fewer workers than last 
fall as some of the kinks have 
been eliminated from the pro- 
duction machinery. 

However, some purchasing 
men believe the cost pressure 
is about to burst through pres- 
ent price levels. 


in place of 





inl 


$50 to $300 on Trucks; | { 
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THIS WEEK—NET PAID ABO 


27,866 


$6 Per Year, 15c Per Copy 


Inc., at the 


annual convention held in New Orleans last week were (from left) Brown A. Fortier, 
Hub City Motors (Ford), of Lafayette, vice-president; Wiley L. Mossy sr., Mossy Mo- 


tors (Oldsmobile), New Orleans, 
Inc., secretary-treasurer. See story on page 


president, 


and Roy Beydler, Packard New Orleans, 


3. 


Output Off Slightly 


Material Shortages Cut Week’s Total to 98,753; 
Foundry Supplies Big Threat 


By Bernie Thomas 
Staff Writer 

DETROIT. — Material shortages 
held U. S. car and truck output 
to 98,753 vehicles last week, and 
auto officials feared that an in- 
creasing shortage of castings might 
cause shutdowns in some areas 
before the situation improves. 

Last week’s U. S. production in- 
cluded an estimated 72,065 cars 
and 26,688 trucks, compared with 
the 71,582 cars and 29,858 trucks 
turned out the week before, when 
U. S. output topped the 100,000- 
mark for the second time in the 
postwar era. 

Continued scarcity of materials 
last week was beginning to cre- 
ate more than a shortage prob- 
lem for auto makers. Shortages 
were forcing prices higher and 
higher, and the auto industry, 
dependent on many foundries for 
component parts, found their 
own foundries competing with 
others and each other for the 
available supply of foundry ma- 
terial. 

Improvement in the situation is 
expected to be slow and guesses 
on the time it will require foun- 
dries to catch up with back or- 
ders, range up to a year. 

Unless the situation improves 
soon, one auto industry purchas- 
ing head, in an _ off-the-record 
statement, said that more price 
hikes on cars and trucks will be 
in order. 

Such price hikes would be on 
top of present prices which, he 
said, have already erased an im- 
portant part of the potential sell- 
er’s market. 

“The average wage earner,” he 


| declared, “cannot be considered 





a potential new car purchaser at 
present prices in any type of 
market, buyer’s or seller’s.” 

Somewhat reflective of the above 
statement were reports last 
week that the auto industry will 
soon dust off plans for low-priced, 
light cars, which were shelved 
some time ago. 

Foundry output at present is 
slow because of the scarcity of pig 
iron. Steel firms, previously one 
of the main sources for pig iron 
which foundries need, are devot- 
ing a major portion of their equip- 
ment to the production of steel pig 
iron, or. hot iron, to make up for 
the lack of scrap iron. ‘ 

However, as soon as scrap is 
more available, it is expected that 
steel firms will again produce more 
of the needed merchant pig iron. 

Meanwhile, a partial offsct in 
the curtailment of supply from 

(Continued on Page 44, Col. 3) 


Production 
Automotive News Estimates, 
U. S. Cars, Trucks 


101,440 
98,753 


25,369 


Last Prev. 1946 
Week Week Week 


For complete production totals 
by makes, see table, page 44. 





Auto Unions to Step Up 


Pressure in Wage Drives 


By Mac Gordon 
Staff Writer 


DETROIT. — Automotive labor 


| unions will soon step up the pres- 


sure in their lagging wage and or- 
ganizing drives, it was disclosed 
last week. 


Officials of both the UAW-CIO 
and the independent Foremen’s 
Assn. of America said that plans 
will be laid this week to bolster 
their negotiations with the indus- 
try. Top officials of the FAA met 
here Sunday, and the Executive 
Board of the UAW opens a meet- 
ing today (March 17) in Louisville. 

An indication of the forthcom- 
ing step-up in UAW pressure was 
the decision of General Motors 


unions to demand that the cor- 
poration guarantee each worker 
40 hours of pay a week regard- 
less of how much time the em- 
ploye actually worked. 


This demand, fathered by UAW 
President Walter P. Reuther, is a 
forerunner of the union’s long- 
range demand for an annual guar- 
anteed wage throughout the in- 
dustry. It and five other economic 
demands will be served on GM 

(Continued on Page 45, Col. 1) 
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Congress Gets 
Bill to Repeal 
Regulation W 


Rep. Davis Authors 
Measure to Ban 
Credit Restrictions 


WASHINGTON.—A bill repeal- 
ing Regulation W and forbidding 
the Federal Reserve Board from 
further controlling consumer credit 
was thrown into the Congressional 
hopper last week. 

Rep. James C. Davis, Georgia 
Democrat, who authored the meas- 
ure, said that reports reaching 
him showed that time-payment 
sales had been “seriously hurt” by 
federal restrictions. He pointed 
out that NADA has urged aboli- 
tion of Regulation W. 

Regulation W has been in effect 
since Aug. 21, 1941. It requires 
down payment of at least a third 
on automobiles, refrigerators, ra- 
dios and washing machines. The 
balance must be paid in 15 months. 


800 Vehicles — 
At Chicago WAA 
Sale This Week 


CHICAGO. — Approximately 800 
used and unused cars, trucks, trail- 
ers, jeeps and scooters will be 
placed on sale at fixed prices this 
week by the WAA regional office. 
The sale will be held at the Mid- 
land hotel. 

The vehicles will be divided into 
two groups, WAA declared. One 
includes “set-aside” units, consist- 
ing of passenger cars and trucks 
of 2% tons or under in usable con- 
dition, available to veterans only. 

The other group, designated as 
“non set-aside,” will be available 
to priority and resale purchasers 
as well as veterans. 

Priority buyers, it was explained, 
may participate in the following 
order: federal agencies; veterans 
of World War II, including vet- 
erans who are dealers; RFC for 
resale to small businesses; state 
and local governments; non-profit 
institutions, and automotive deal- 
ers and trade channels. 


Feely Advances 
In Chevrolet Sales 


DETROIT.—Promotion of E. P. 
Feely to be national manager of 
fleet sales for Chevrolet, with head- 
quarters in cen- 
tral office in De- 
troit, was an- 
nounced last 
week by T. H. 
Keating, general 
sales manager of 
the division. 

Feely comes to 
Detroit from 
New York, where 
he has been as- 
sistant manager 
of the Atlantic 
Coast region. He succeeds R. C. 
Méddaugh, who recently was 
named Great Lakes regional man- 
ager. Feely joined Chevrolet in 
1924, 








E. P. Feely 


Smith Motor Co. 


The Smith Motor Co. is increas- 
ing its capital stock from $50,000 
to $100,000. 


—— — a 


















AUTOMOTIV. 


THE “TRIUMPH” 





ROADSTER, one of Britain’s most successful export models in 
the semi-sports class. It is produced by the Sir John Black Co., which also builds the 
‘‘Standard.’”’ : 





Nash Wins Frint Case 


Dealer Plans,Appeal As Wis. Rules for Factory 
In Test of Cancellation 


MILWAUKEE.—In the first test 
of the Wisconsin factory-dealer li- 
censing law, Nash Motors last week 
won dismissal of the complaint 
filed by the Nash Frint Motor Co., 
Milwaukee dealer who charged 
that his contract was allowed to 
expire unfairly. 

L. D. Frint, head of the former 
dealership and now a Lincoln- 
Mercury dealer here, told Auto- 
motive News he would appeal the 
decision about March 20. 

According to J. B. Fountain, 
Nash zone manager here, B. L. 
Marcus, motor vehicle commission- 
er, found that the complaint must 
be dismissed for two reasons: 

1. That based on all the facts in 
the case, Nash Motors was not 
guilty of violating the Wisconsin 
dealer law. 

2. That the 1945 amendment to 
the Wisconsin dealer law that at- 
tempted to prevent nonrenewal of 
franchises could not be retroac- 
tively applied to the Frint fran- 
chise. 

Frint contended that he was un- 
able to get additional floor space 
due to Civilian Production Admin- 
istration restrictions on commercial 
building. 

The case was watched closely 
by the Milwaukee County Auto- 
mobile Dealers Assn., who saw in 
it the first test of the amended 
state dealer-factory licensing law. 

Fountain said that Nash Motors 
had permitted the Frint franchise 
to expire last September after fail- 
ure by Frint to provide the floor 


space and facilities required to give 





Pickets Maul Mechanic 


At Cleveland Dealer’s 

CLEVELAND.—Labor violence 
broke out here Thursday for the 
first time in 20 years at a deal- 
er’s shop when a mechanic was 
mauled as he tried to pass 
through a line of 100 pickets at 
the Lloyd P. Jones Co. (Chry- 
sler-Plymouth). 

The Independent Mechanics 
Union has been trying to organ- 
ize the 15 employes of Jones’ 
shop for several weeks and 
threw up a mass picket line 
when Jones laid off an employe, 
who, the union claimed, was a 
member. Jones said the employe 
was the last hired and that his 
work was unsatisfactory. Com- 
pany officials reported all ser- 
vicemen back at work following 
the disturbance. Most Cleveland 
shops are organized by the AFL 
union. 

















WHEN THEY STRIKE in France, they do it in a manner to generate the utmost 
confusion. This is the scene that ensued on a Paris boulevard when bus drivers went 
om a one-hour strike for higher pay recently. The drivers left their buses jammed at 
an intersection where they presented an insurmountable obstacle to all traffic except 
pedestrian.— (International photo) 


customers adequate service on the 
400-car franchise held by Frint. 

In testimony before Commission- 
er Marcus, it was brought out that 
Nash Motors had offered Frint a 
temporary 200-car franchise to give 
him more time in which to obtain 
facilities necessary to qualify for a 
400-car contract. 

Frint, however, refused to accept 
this and lodged a complaint with 
the Motor Vehicle department. At 
the hearing, Nash Motors con- 
tended that Frint had almost two 
years before CPA regulations be- 
came effective to comply with space 
and facilities requirements, as he 
had agreed, before the contract ex- 
pired. 

Fountain said that Nash Motors 
introduced evidence disclosing that 
since 1944 practically all Nash deal- 
ers were faced with the same prob- 
lems and had satisfactorily met 
dealer facility requirements. 


Ward Is Urging 
Better Shops to 
Cut Repair Cost 


PONTIAC. — Declaring that th 






average cost of a collision has 
doubled since 1941 with resultant 
increases in in- 
surance rates, L. 
W. Ward, gener- 
al sales manager 
of Pontiac, has 
called upon all 
Pontiac dealers 
to expand and 
modernize __ their 
body repair shops 
where necessary 
as a public serv- 
ice. 

“Well-equipped 
body shops staffed by trained per- 
sonnel can make collision repairs 
at the lowest cost and give faster 
service,” Ward said. “To keep 
costs to a minimum, a dealer must 
have adequate space to handle this 
type of work, he must have good 
tools and must adopt the latest 
methods. And then he must have 
enough men to turn out good work 
speedily. 

“We have found in the Pontiac 
organization that dealers who are 
so equipped are able to reduce col- 
lision estimates appreciably and 
are serving more owners.” 

Ward said that this not only 
benefits insurance companies and 
enables them to hold their rates 
down but in addition offers the 
owner factory-trained mechanics 
and factory approved parts. 


L. W. Ward 


“A 25 percent increase in loss 
through automobile collision in 
1947 has been estimated,” Ward 


said. Pontiac dealers in 1946 will 
have done approximately $11,000,- 
000 in collision and appearance 
work, he believes. 





‘Big Truck’ Bill Breezes 


Through in Oregon 
SALEM, Ore.—The “Big 
Truck” bil—HB 69—rolled 
through the Senate with but 
one vote in opposition. The bill, 
which had already passed the 
House, continues in effect an 
arrangement effective through- 
out the war under which trucks 
up to 60 feet in length were 
permitted to operate over high- 
ways designated by the State 
Highway department. 





E NEWS, MARCH 17, 1947 
| 













to its members. 
Commenting upon 


it is considered that an earlier sur- 
vey of MEWA wholesalers revealed 
a 6.05 stock turnover rate in 1945, 
it can be safely concluded that the 
inventory value at the yearend of 
1946 is not seriously out of balance 
with the anticipated sales volume 
for 1947.” 

“The seriousness of the prob- 
lem,” the statement continued, 
“is in the unbalance on the in- 
ventory and the condition of each 
individual wholesaler’s back or- 
der file, both his orders to his 
suppliers and orders from the 
dealer customers. 

“Unbalances result principally 
from the fact that many manufac- 
turers have not yet built up bal 
anced warehouse stocks and have 
made many shipments from the 
production line. In some instances, 
lamentable judgment has_ been 
shown as to quantities of merchan- 
dise shipped at one time.” 

Adding that “the sudden influx 
of shipments to wholesalers late 
in 1946 and early 1947 revealed the 
highly questionable status of many 
orders both from the dealers and 
to the suppliers,” the report noted 
that “the amount of the pyramided 
orders varied greatly with the care 
and close watch kept on them by 
the individual wholesaler. 

“The importance of clearing up 
the back order files cannot be over- 
emphasized. However, good judg- 
ment is required. Purchase orders 
placed on the basis of normal stock 
turnover rates with reasonable 
commitments where severe short- 
ages of supply are clearly indi- 
cated will bring about a sound 
condition.” 

Under the heading of 
Happened,” the sales and 
tory analysis said: 

“The heavy influx of shipment 
to wholesalers in late 1946 and 
early 1947 resulted in large part 
from cutbacks on orders from 
vehicle manufacturers when it 
was realized that shortage of 
steel and strip steel set definite 
limitations on car and truck pro- 
duction that would extend into 
the third quarter of 1947. This 
action naturally resulted in the 
diversion of large quantities of 
goods into replacement chan- 
nels.” 

Other conclusions from the ques- 
tionnaire returns were: 

“The soundest basis for whole- 
saler buying appears to us to rest 
on the record of stock turnover as 
revealed by inventory controls, 
with in some instances a care- 
fully considered longer term com- 
mitment on merchandise in defi- 
nitely known short supply. 

“In the drive to attain a high 
production of 5,000,000 vehicles, a 
shortage in parts and units for 
replacement purposes may result 
from diversion of such units and 
parts from normal replacement 


“What 
inven- 


Parallel Jobber Rise 


MEWA Survey Finds Sales Soared 51.9 Pct.., 
Inventories 55.1 Pct. Last Year 


CHICAGO. — Automotive jobbers 
in 1946 enjoyed an average sales 
increase of 51.9 percent over 1945, 
and their inventory value at year- 
end was up 55.1 percent, the Motor 
and Equipment Wholesalers Assn. 
disclosed here last week after tab- 
ulating returns from questionnaires 


its findings, 
the association stated that “when 













channels to original equipment 
purposes. 

“We feel sure all MEWA mem- 
bers will, in scanning their pur- 
chase orders placed with suppliers, 
give full consideration to the fact 
that shortages in some lines will 
continue for some time and that 
priorities in shipments are of vital 
importance as a means of attain- 
ing a balanced inventory at as 
early a date as it is possible to do 


Ford Opening 
Dealer School: 
Kelly Director 


DEARBORN. — Appointment of 
Crosby M. Kelly as director of Ford 
Motor’s new Merchandising School 
opening Monday at Camp Legion, 
Southfield Road and Michigan Ave. 
here, has been announced by J. R. 
Davis, vice-president and director 
of sales and advertising. 

Objective of the school is to give 
selected employes of Ford and Lin- 
coln-Mercury dealers comprehen- 
sive knowledge of the Ford organ- 
ization and its products, the funda- 
mentals required in successful deal- 
ership management, and the tech- 
nique of modern merchandising. 
Sales, advertising and service de- 
partment executives will assist. 

Kelly joined the Ford organiza- 
tion in 1941 with an extensive back- 
ground of sales experience. In 1943, 
he was assigned to help in the de- 
velopment of a Ford supervisory 
training program. 





Diversion War 
Mapped by 25 


Illinois Groups 


CHICAGO. — Representatives of 
25 Illinois associations joined with 
the National Highway Users Con- 
ference at a meeting last week to 
sharpen the campaign to safe- 
guard highway funds. 

The session, under the chairman- 
ship of C. W. Coons, secretary- 
manager of the Illinois Automo- 
tive Trade Assn., brought three 
proposals, as follows: a constitu- 
tional amendment to prevent fu- 
ture diversion of road funds to non- 
highway purposes; a law to ac- 
complish the same objective, and 
reimbursement of the highway 
fund for sums withdrawn in the 
past, amounting to a total of $89,- 
000,000. 

A motion was adopted urging 
that truck and bus width of 102 
inches be permitted in Illinois. 

Other recommendations approved 
the appointment of a committee 
on uniform traffic laws and an- 
other committee on highway plan- 
ning charged with the duty of 
studying and reporting the advis- 
ability of seeking the publication 
of a long-term highway plan. 

Edward L. Cleary, general man- 
ager of the Chicago Automobile 
Trade Assn., attended the meet- 
ing, along with representatives of 
truck, bus, automobile club, pe- 









troleum, farm, rural letter carrier, 
and general business groups. 





W. 8S. WOOLSEY (right), new San Francisco district manager for Dodge, welcomes 
L. L. Colbert, Dodge president, to San Francisco during Colbert’s visit recently. 
Woolsey, a veteran of almost a decade with the Dodge organization, was transferred 
to this area early this year from Pittsburgh, where he was regional truck manager. 
He replaces George Little, who is now Dodge’s regional truck representative for Cali- 
fornia, Nevada and Arizona. During Colbert’s brief stay here, he visited several Dodge 
dealers and distributors. accompanied by John P. Mansfield, regional manager for Dodge. 
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pases DEALER relationships 
have again returned to be the 
most discussed subject when deal- 
ers get together. That’s what they 
talked about behind the scenes at 
NADA’s Atlantic City convention. 
Lee Moran had a lot to say about 
them in his formal address. The 
principle resolution presented to 
the delegates was on this subject. 
Many dealers, whom I have person- 
ally interviewed since, appeared 
very much concerned about recent 
acts by some factories which in- 
fringed on dealers’ historical dis- 
count. 

It’s a fact, of course, that deal- 
ers generally have had some good 
years. What prosperity they en- 
joyed during the war years, came 
because they did a good job serv- 
ing automobile owners. They are 
going to energetically endeavor 
to expand service to owners. They 
want to put more security behind 
their business by retaining prof- 
its made on maintenance and not 
in the future use them to sub- 
sidize new car sales. 

Dealers, since production started, 
have been netting full gross on 
new cars for the first time in 30 
years. Dealers know the sales bat- 
tle is soon to start. Most factories 
have announced plans for volume 
far exceeding prewar output. Of 
course, dealers realize such a vol- 
ume cannot materialize. 

But in the ensuing battle for per- 
centage of price class the burden 
of risk, they say, falls too heavily 
on dealers. In spite of the fact 
that the dealer is for once in his 
life in the blue chip category, he 
is frightened when he sees manu- 
facturers already whittling on his 
discounts. 

+ * * 


Fear Working Capital 


Will Be Impaired 


_praens feel it is particularly 
not appropriate now. The deal- 
er feels that his manufacturer 
should consider that he needs 
plenty of reserves to meet the new 
conditions. He has to have much 
working capital if he is to be 
strong and give his manufacturers 
good representation. Dealers need 
money now, too, to replace old 
equipment worn out during the 
war, and unavailable at the time. 
Most dealers have expansion plans 
on foot and, if they are permitted 
to make a good profit now, they 
can largely pay for them. They 
don’t want to impair their work- 
ing capital. They'll need it to be 
able to handle a greater number 
of used cars than ever before. 
Dealers’ concern is not so much 


Just Among 





Dealers 
JoHN H. Eacat (Ford-Mercury- 
Lincoln), Stockton, Calif., born 


Dec. 5, 1875, in Davenport, Ia., the 
- scene of his orig- 

inal activities in 
the automobile 
business. Started 
selling Franklin, 
Northern, Cadil- 
lac, Pope Toledo 
and a car called 
the U. S. Long 
Distance in 1903. 
He later became 
affiliated with 
Studebaker in 
charge of the 
testing department at South Bend. 
In 1913, he was sales manager for 
William L. Hughson in charge of 
branches at Seattle, Portland, San 
Francisco, Oakland, Fresno, Los 
Angeles and San Diego. He ar- 
rived in Stockton in 1919 to open 
up a Ford tractor agency and has 
continued with Ford products ever 
Since. Eagal has served as presi- 
dent of the local association for 
17 successive years. 

* * + 
R. T. Moore (Cadillac-Chevrolet), 
Oklahoma City, born Aug. 25, 1890, 
(Continued on Page 39, Col. 1) 





John H, Eagal 


Dealers tell me 


By John 0. Munn 


Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John O. Munn in care of Automotive News, Detroit, 
and the writer’s name will be kept in confidence if requested. 
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La. Parley OK’s NADA Resolutions... 


Moran Warns Dealers 


Of Overconfidence 









about the amounts of the present 
cuts, but the show of economic 
power by the factories in forcing 
them on the trade. While some 
of the cuts were authorized by 


dealer committees, dealers tell 
me it was “taxation without rep- 
resentation.” A dealer, they say, 
can do nothing but go along with 
factory policy no matter what his 
personal feelings may be, because 
he can’t afford to jeopardize his 
contract. 

Dealers, as independent business- 
men, are nevertheless part of this 
vast industry. They have much 
capital invested, even more than 
the factories. What’s more, to them, 
they are devoting their life efforts 
to it. They are the factories’ ex- 
clusive contact with the public. 

* * * 
The Common Good 


Held Uppermost 


| IS EVEN more important that 
they work under the philosophy 
of prosperity than the manufac- 
turers. As they succeed, so does the 
manufacturer. They feel they 
should be full partners with the 
manufacturers. Their interests are 
common. They want unity and co- 
operation. Dealers feel in this mod- 
ern world that each factor in our 
economy must voluntarily give up 
some of its prerogatives and forget 
its special interest for the common 
good of the public. 

Perhaps this industry is due 
for some changes. We haven't 
heard much about the high cost 
of selling during the war. Maybe 
the risks are not properly dis- 
tributed. Maybe contacts could 
be revised to the advantage of 
all. Maybe the new car buyer got 
all the breaks. Perhaps the used 
car buyer paid more than was 
fair. Perhaps our trade system 
tended to keep the dealers’ eyes 
too much on the factory and not 
enough on the buyer. 

Anyway, this is a brand new 
world. Business needs to take rec- 
ognition of it. We've got to settle 
our own problems. If we don’t, we 
just invite the government to come 
in and settle them for us. We can’t 
afford to trade freedom for secur- 
ity. But we can have both if we 


will be fair with each other. 
a * oF 


Solution to Problems 


Seen in Cooperation 


FTER ALL, questions are only 
+% permanently settled not by 
what any individual or group in- 
terest might dictate, but by what 
is the best for the most people. 
Economics, not pressure or politics. 

Let’s get the factories and 
NADA together. Not for indus- 
trywide collective bargaining, but 
simply for research to collect the 
facts. Then we can settle these 
questions that are bound to con- 
tinue to develop as real partners, 
with our decisions based on facts 
so that this glorious industry can 
continue to grow and expand so 
it will ultimately be the beacon 
light to which not only the na- 
tion but the whole world looks 
as an example of the free en- 
terprise system at its best. 


Lynch Heads Up 
N. J. County Assn. 


ELIZABETH, N. J.—E. Arthur 
Lynch has been elected president 
of the newly-formed Union County 
Automobile Dealers Assn., it is re- 
ported by Bernard W. Schoninger, 
president of Elizabeth Motors, Inc. 

Other officers elected are E. R. 
Crow, vice-president; Niels P. An- 
derson, secretary, and Harvey W. 
Laterre, treasurer. More than half 
of the eligible dealers are now ac- 
tive members, Schoninger reports. 


Alamo Sales Manager 


A. K. Pringle has been named 
manager of the sales and service 
departments of the Alamo Motor 
Co. (Willys-Overland), Waco, Tex. 














| the 





Showmanship 
Pa. Dealer Uses Eye-Catchers 
To Alter Displays 


“Our policy is not general with 
industry,” says John Lyerly, 
sales manager for Midtown Mo- 


| tors, Pittsburgh. “Instead, we fol- 
|low a practice by which our win- 


dow displays are changed continu- 
ally. We have learned that people, 
after seeing the same display for 
three days or more, lose interest 
in the spot and never give the 
windows a second glance. 

“By changing the setup every 
few days,” Lyerly pointed out, “we 
get them coming back to see what 
has been changed. We _ increase 
this interest by using prop items 
such as sports equipment, dummy 
store models and traveling bags 
with a compliment card from the 
retailer furnishing the goods and 
whatever other eye-catching factor 
we can think of.” 
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FROM THE STEPS of the capitol in Albany is shown Exhibit ‘‘A’’ in the New York | Ma; 


wink § 


NEW ORLEANS.—Today’s sell- 
ers market has lulled many deal- 
ers into a false feeling of success, 
Lee Moran, exec- 
utive vice-presi- 
dent of NADA, 
last week warned 
the 200 dealers 
attending the 
largest conven- 
tion of the Lou- 
isiana Automo- 
bile Dealers 
Assn. in its sev- 
en-year history. 





S. J. Rogers “The easy bus- 
iness today is 
| not standard equipment,” Moran 
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State Automobile Dealers’ drive for compulsory inspection of motor vehicles in New 
York state. Seated in the jalopy—tabelied as a fugitive from the junk heap and a killer 
banished from the highways of surrounding states—are Rose Marie Geiger, front, and 
Alice Cathey, members of the New York State Automobile Dealers’ staff. 





| PROVIDENCE, R. I.—The an- 


nual dinner meeting of the Rhode 
Island. Automobile Dealers Assn. 
has been called for March 26 at 
6:30 p.m. in the Sheraton Biltmore 
hotel here, it was announced last 
week by Herman L. Bennett, pres- 
ident of the association. 

Among the guests expected are 
Gov. Pastore of Rhode Island, 





Memo to Dealers: 
New Auto Myth 
Is on the Way 


of automobile 





Comments an 


|executive, to the effect that speed- 


ometers show greater than actual 
speed in the interest of safety, is 
likely to start a new auto myth 


jin view of the daily newspaper 


play the story got under the head- 
ing, “Drivers Fooled.” 

As a result, prospects are likely 
to tell dealers: “Yeah, you say this 
crate will do 80 but I know you 
got the speedometer fixed so I'll 
only be doing 65.” 

Actually, according to SAE, in 





speedometers there is only a min- 
ute difference which involves cali- 
bration for allowable error. In 
most allowances for error, allow- 
ance is given on both sides, as plus 
or minus 1. On speedometers, how- 
ever, zero is always the bottom 
limit. The allowances are 2 to 0 at 
30 miles an hour, 3 to 0 at 60, 4 to 
0 at 90 and 5 to O at 120. 

This is to allow for imperfect 
tire deflation, weather changes and 
manufacture. 

In other words, if your speedom- 
eter says 60 and conditions are per- 
fect, you are doing 60. But if there 
is any error at all, it will be on 
the side of lower speed. Thus, at 
the outside error, you could be do- 
ing only 57. 

That’s a good point to remem- 
ber when a cop tells you you were 
doing 57 miles an hour when your 
speedometer showed 50. 

It just couldn’t be. 


Dove Buick Ups Stock 


Dove Buick Co., Texarkana, Tex., 
has increased its capital stock 
from $20,000 to $30,000. 


R.I. Meeting Set 


Moran Will Be Main Speaker March 26; 
E. B. Jones New President 






Mayor Roberts of Providence and 
leaders in the state legislature. 


Heading the list of speakers for 
the evening will be Lee Moran, 
executive vice-president of NADA, 
who is expected to repeat his 
much-discussed Atlantic City ad- 
dress. on “You and the Future.” 

Announcement of appointments 
to office within the association for 
1947 were made by Bennett last 
week. Those assuming office for 
the next term will be: Edward B. 
Jones, Jones Motor Co., Woon, R. 
I., president; G. Merlyn O’Keefe, 
O’Keefe’s Motors, Inc., Providence, 
vice-president, and Harold A. Lam- 
phear, Lamphear Motor Co., treas- 
urer. 

Directors will be Harry Sanda- 
ger, Harry Sandager, Inc.; Frank 
F. Crook, Frank Crook, Inc.; Her- 
man L. Bennett, Bennett Chevro- 
let Co.; Joseph H. Main, Main 
Buick Corp.; Wallace Sefsick, Wal- 
lace Motor Sales; Frank Kohl, 
Kohl Chevrolet Co.; Julius Abrams, 
South County Motors, and George 
Harrison, George Harrison, Inc. 


On the House . 


: | Motors 
George Bohn, Bohn Motor (Ford), 







asserted. 

He added that the important 
thing is to earn profits legitimate- 
ly and use them wisely. 

The dealers adopted the eight 
resolutions passed at the recent 
NADA convention, and reelected 
the following officers: 


Wiley L. Mossy sr., Mossy Mo- 
tors (Oldsmobile), New Orleans, 
president; Brown A. Fortier, 
Hub City Motors (Ford), Lafay- 
ette, vice-president, and Roy 
Beydler, Packard New Orleans, 
Inc., secretary and treasurer. 

S. J. Rogers, Lee-Rogers Chev- 
rolet Co., Monroe, was also re- 
elected as NADA representative 
from Louisiana. 


The eight new directors to serve 
a two-year term are Sidney J. 
Gonzales, Gonzales Motors (Ford), 
New Orleans; Roy Beydler, Pack- 
ard New Orleans, Inc.; Brown A. 
Fortier, Hub City Motors (Ford), 
Lafayette; Harry Andress, An- 
dress Motors (Ford), Minden; 
Wilmot McCain, McCain-Richards 
Motor (Ford), Monroe; Lawrence 
Fredericks, Covington Motor Co. 
(Ford), Covington; W. J. Cleve- 
land, Cleveland Motors (Ford), 
Crowley; R. S. Abbott, Andress- 
Abbott, Inc. (Ford), Alexandria. 


The following eight members of 
the board of directors will remain 
until 1948: C. J. LeDoux, Acme 
(Chevrolet), DeRidder; 


New Orleans; Mossy; A. Dupree 
Vaeth, Quality Chevrolet Co., Hou- 
T. W. Hutchins, Hutchins 
Motor Co. (Studebaker), Bossier 
City; Lamar T. Loe, Lamar T. Loe 
Chevrolet, Tallulah; Lawrence 
Mann, Standard Motor (Dodge- 
Plymouth), Baton Rouge, and L. 
P. Roy jr. Lewis-Roy Motor 
(Ford), Marksville. 


The resolutions concerned: 1- 
Reduction of dealer discounts; 
2. Reduction of parts discounts; 
3. Increase in advertising charge 
to be absorbed by dealers; 4. 
Billing of accessories at car dis- 
count; 5. Reimbursing dealers on 
policy adjustments; 6. Selling 
cars to employes at cost or small 
profit; 7. Repeal of Regulation 
W; 8. To exert every effort to 
clarify by amendment the un- 
certainty now existing in federal 
wage and hour law. 

Clayton Rand, of Gulfport, Miss., 
publisher and business analyst, 
said that no manufacturer or 
dealer can prosper without good 
will and a good name. “Keep your 
state and national associations 
functioning,” Rand said. “They 
provide clearing houses, individual 
independence and pressure where 
it is needed in the law of survival.” 


Boughton Leaves $45,000 
BINGHAMTON, N. Y.—William 
O. Boughton, automobile dealer 
here who died Feb. 16, left an 
estate valued at more than $45,000. 
It included $25,000 in real estate 
and $20,000 in personal property. 


Everyone’s on the anxious seat in Detroit, trying to dope out who 
(in addition to Packard’s already-announced car) will be first with a 
“radical” 1948 car; best guess is that one old-line maker will be out in 
mid-summer, with others scattered from then to early part of next 


year. . 


there’ll be some 


along the Gulf 
April 1; he’s down 40 pounds to 210, which is 


‘< 


Wemho 





what doctor ordered. . 
keenly disappointed over dealer response to its 
inquiry on CCC’s radio show, “Special Investiga- 
tor’; sent out 40,000 inquiries, got only a couple 
thousand responses—and the show is aimed to 


. . Which probably means there won't be a 
national show until January. ... NADA reports no 
change is imminent in Regulation W, although 


eventually ... 


Paul Graves (DADA manager), laid low with 
heart trouble several months ago, is now hale 
and hearty again, enjoying a month’s vacash 


before returning to active duty 


. . Commercial Credit is 


help dealers keep their financing volume... . 
NADA reports following states exceeded their quotas in pre-con- 


vention NADA membership drive: 


Utah, Indiana, New Mexico, Min- 


nesota, District of Columbia, Southern California, Vermont, Wash- 


ington, New York and Oregon. ... 


Michigan association is now 


offering its members a new service, registrations of cars and trucks 


by counties... . 


—PeTe WEMHOFF. 
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AUTOMOTIVE WE STAND FOR: 

t - 11. Fair and equitable contracts between manufac- 
D ai, 4> SM eiturers and dealers in motor vehicles, parts and ac- 
ef cessories. | 2. A fair profit to the dealer on every 
A®% used vehicle accepted in partial payment for a new 
L car or truck. 1 3. Every dollar of gasoline taz col- 
£ lected by state or federal governments applied to 

{/ the building and maintenance of highways. 1 4. The 
R elimination of governmental and bureaucratic con- 


trols over this industry. | 5. A return to the pre- 
cepts of independence and the rewards of applied 


NEWS 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 





Low-Income Groups Hurt 
As Tax Follows Tax 


NE of the oldest and saddest stories we know involves 
the temptation of people to overtax the source of their 
well-being. 

The case of the automobile is typical. The auto is taxed 
as it is built, taxed when sold and taxed in use. The federal 
government taxes it, the state taxes it and some counties 
and cities come in for their share. 

In New York state, for instance, Fred L. Yarrington, 
president of the Automobile Merchants Assn. of New 
York, said that vehicle owners will pay the state $140,- 
000,000 in present registration fees and gasoline taxes 
this year. 

Yet the state legislature is considering a program, recom- 
mgnded by Gov. Dewey, to authorize new taxes against the 
auto by counties and cities. 

* * * 

Under the proposed program, counties outside of New 
York City would be empowered to tax the ownership of 
motor vehicles at not more than $5 per passenger vehicle 
and not more than $10 per commercial vehicle, per annum, 
excepting trucks used exclusively for farming purposes. 

In counties which did not adopt the levies, cities of 100,000 
or more population would be authorized to impose them 
locally. New York City also would be empowered to impose 
the motor vehicle levies. 

William J. Gottlieb, president of the Automobile Club of 
New York, warned that additional taxes, highway tolls and 
increasing garage rates will make car ownership prohibitive 
for families in the middle and lower income brackets. 

*~ * * 
HERE is a useful thing, the auto, which has contributed 
to the welfare of everyone, being loaded down with tax 
cn top of tax. 

A strong, dynamic force in America is being weak- 
ened. People who need cars as an absolute necessity are 
in danger of losing their ability to pay. 

We think there is another way out. We think that in- 
stead of adding further burdens to the auto, which is more 
than paying its way, the people should examine their gov- 
ernmenis to see how much of the revenue is being wasted 
on projects much less valuable to them than the auto. 





If present day conditions fol- 
lowed the pattern set at the close 
of World War I, we would already 
be in the throes of a depression, 
or at least a recession. At the 

NO moment I write, 

RECESSION there is no ones 

animal in sight, al 

IN SIGHT though Wall Street | 
is treading the pathway of future 
commitments with caution. Stock 
and commodity prices are in line 
with present dollar valuation and | 
far from being a runaway mar- 
ket, as occurred in 1928 and ’29. 
The brakes are set hard as we 
approach the dangerous curves. 
Once in a while one meets a con- 
firmed pessimist who believes de- 
votedly that we will have to take 
a licking before things can be 
brought back to what he refers 
to as normal. But by and large, 
the commentators are in agree- 
ment that conditions are different 
today. | 


* > * 








NOW ONE does not need to be 
an economist to add up a few facts 
which point to a continuing pros- 
perity in the foreseeable future. 
Savings banks are still packed 
with money in the names of the 
“little people.” There has been no 
alarming disposal of War Bonds 
by these same people. Buyers are 
becoming more choosey, and in 
some cases refusing to buy where 
they consider prices out of line, 
but there is still a great demand 
as every motor vehicle dealer with 
whom we have talked can testify. 
Within the past week we have had 
calls at our house from the Fuller 
brush man and the vacuum clean- 
er salesman. That’s a good sign 
and most of us old-timers will 
welcome the return of morning 
sales meetings in our own shops, 
the rebuilding of our prospect lists 
and the selling effort to keep our 
own line in first position in our 
communities. I have heard more 
than one dealer say he would 
rather forage for business than 
for excuses. 

* + os 

IT HAS BEEN a long time since 
I have mentioned in this column 
the importance of keeping in mind 
the farmer as one of your very 
best future customers. No one 
class of our citizens has come 
through the war years with its 
financial position strengthened so 
completely. Many of you who will 
read this are much closer to the 
farm conditions generally than I 
am, You know how many farms 
which for years have been mort- 
gage-ridden are today debt free. 
You have heard the fabulous prices 
being paid for dairy cattle, a story 
which I would hesitate to repeat 
as told to me by one who ought 
to know. 




























THIS THEN is just a reminder 
to ask how much attention you 
and your organization are paying 
to the farm trade you already 
have. How many prospects on the 
farms within your trading area 
have you approached to find out 
their needs or encouraged to make 
use of the service facilities you 
have to offer. 

Farmers, by and large, are per- 
haps a little more sensitive than 
your city neighbors. They like to 
do business where they feel at 
home and where they know they 
are invited. Modernistic store 
fronts and mirrored salesrooms 
can hardly be counted on to add 
to your rural acceptance, but a 
friendly call at the farm or even 
a telephone call to a selected list 
of rural numbers will pay out sur- 
prisingly if you have never tried 
it. Speaking of telephones, have 
you ever worked over a list of 
your customers with a friendly 
call, asking why they had not been 
in your place recently and telling 
them you missed seeing them? 

I have never known anyone to 
resent such a call and more than 
once I have learned of instances 
in which it paid big dividends. 
The most common fault among 
all of us is neglecting our old cus- 
tomers in our anxiety to find the 
new ones. That may sound trite, 
but I have to prod myself to re- 
member it.—G.M.S. 
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CAN THAT CAR BE FAR BEHIND? 
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See teere, Now ........ 
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This is an open forum for the discussion of any suDject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


Good ’n’ Bad 


Epitor’s Note: Automotive News 
has been up to its ears in reader 
complaints—not because of edi- 
torial slips, but due to torn and 
mutilated pages. Everyone started 
to blame Uncle Sam’s postmen, 
but they were only accessories to 
the “crime.” 

Chief cause, we found, was a 
very brittle batch of paper stock 
which—during these days of acute 
paper shortage—AUTOMOTIVE NEws 
was forced to use. Besides seek- 
ing a more durable brand of 
paper, we’ve gone a step farther 
than most publications and are 
now mailing each issue in an in- 
dividual envelope. We know our 
readers will like it. 

Meanwhile, for the record, we 
thought you'd like to read some 
of the good and bad things read- 
ers said about us in recent weeks 
—and how vital they feel Avurto- 
Motive News is to them: 


I’ve been a subscriber to your 


paper for many years and would 
not be without it, but for the past 
few months it has been reaching 
me in a very terrible condition. 
Two or three outside pages are 
torn off and lost and it is most 
disappointing. — Pau. 
Paul R. Webber (Chrysler-Plym- 
outh), Rehrersburg, Pa. 
* * * 


R. WEBBER, 


We have been experiencing quite 


a little disappointment in the way 

our AvuTomMoTIVE News 

reaching our office. They are arriv- 

ing without any cover or protec- 

tion.—Gro. W. Suops, Shope’s Gar- 

age (Dodge-Plymouth), Tyrone, Pa. 
* * * 


has been 


Lately they have been coming 
in bad shape, the front page be- 
ing torn loose. Seldom the paper 
arrives intact. — F. G. Weser, 
Weber-Duren, Inc., Milwaukee. 

+ ” * 


Our Feb. 10 issue of Automotive 


News reached us in such a dam- 








aged condition that it is useless to 
us.—M. J. McMegans, Lumbermen’s 
Mutual Casualty Co., Chicago. 

” + - 


Our News is arriving in a dam- 
aged condition and in some in- 
(See LETTERBOX, Page 32, Col. 1) 


Coming Events 


MARCH 

March 19-20—Des Moines (Fort Des Moines 
Hotel). Annual convention Iowa Auto- 
mobile Dealers Assn. 

March 19-22—Houston, Tex. (Rice Hotel). 
Annual convention of American Society 
of Tool Engineers. 

March 21—Indianapolis (Claypool hotel). 
Annual meeting, Automobile Dealers 
Assn. of Indiana. 

March 21-22—Springfield, Ill. Annual meet- 
ing of Illinois Automotive Trade Assn. 
March 26—Providence (Sheraton-Biltmore). 
Annual meeting of Rhode Island Auto- 

motive Dealers Assn. 
APRIL 

Apr. 9-ll—New York (Hotel New Yorker) 

SAE Spring Aeronautic meeting. 





April 16—New York (Hotel Roosevelt). 
Alfred P. Sloan jr., guest speaker at 
luncheon, Metropolitan council, Automo- 


bile Old Timers. 


Apr. 16-18—Chicago (Hotel Stevens). SAE 
Transportation meeting. 
MAY 
May 1-2—Wichita, Kan. (Hotel Lassen) 
SAE Personal Aircraft meeting. 
May 6-10—Chicago (Stevens Hotel). An- 


nual convention and exposition of Soci- 
ety of the Plastics Industry. 

May 12-15—Denver (Hotel Cosmopolitan). 
Annual Safety, Operations and Equip- 
ment Spring meeting, American Truck- 
ing Assns. 

May 22-24—Detroit (Hotel Statler). Silver 
anniversary meeting of the Automotive 
Engine Rebuilders Assn. 

June 1-6—French Lick, Ind. (French Lick 
Springs Hotel). SAE summer meeting. 
JUNE 
June 16-19—Chicago (Stevens Hotel). Semi- 
annual meeting of the American Society 

of Mechanical Engineers. 
AUGUST 

Aug. 21-22—Los Angeles (Biltmore hotel) 
SAE West Coast Transportation & Main 
tenance meeting. 


SEPTEMBER 
Sept. 1-4—Salt Lake City (Hotel Utah) 
Fall meeting of the Society of Mechan 
ical Engineers. 
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BASIC philosophy at the Ford Motor Company has 
always been to produce more and better cars for 
more people—to create more and better jobs for more 
people. Henry Ford II has said, ““American industry 
should be a place of opportunity, a place in which men 
and women can grow and develop into better jobs.” 


That is why the Company encourages Ford em- 
ployees to further qualify themselves for their present 
jobs, thereby enabling those with ability to advance to 
key positions. The many Ford executives who began 
their careers in Ford production lines prove the effec- 
tiveness of this basic Ford philosophy. 


Described below is one way Ford offers training 
and educational facilities to its employees—to create 
better jobs for more people. 


ut Front with 
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THE TRAINING DEPARTMENT... 
A STEPPING STONE TO THE FUTURE 


Numerous courses fit Ford employees for key positions in 
departments of Administration, Manufacturing, Indus- 
trial Relations, Engineering, and Branches and Outlying 
Plants. The opportunity is open to everyone at Ford, from 
unskilled labor to department heads. 


Basic, Apprentice, Supervisory, and Selected Training 
—all are open to qualified employees. Educational courses 
are set up as required by changing conditions. A large 
library and audio-visual aids are part of the educational 
facilities used by Ford employees. The training program, 


under the guidance of highly qualified instructors, ranges 
from short term instruction to a five-year course which 
qualifies those with ability for degrees from an accredited 
institution. 


Thus, all Ford employees are offered the means to 
develop their native ability and to advance steadily to- 
wards executive positions in the industry. 


More than 8,000 men and women at Ford are taking 
advantage of the educational opportunities offered. They 
know there’s a Future with Ford! 
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RICHMOND, Va.- 
cutbacks, especially on used cars, 
threaten to destroy the businesses 


of a large percentage of dealers 
unless measures are taken now to 


divert this threat, according to a 
letter recently sent by the Auto- 


motive Trade Assn. of Virginia to 


its members. 

Pointing out that 50 percent 
of all new-car dealers in Balti- 
more went bankrupt during the 
competitive periods of 1930 to 
1938, the association warned that 
when competition in the sales 
markets returns, the fight for 
leadership and sales potentials 
will first cut out all profit on 





Opportunity Seen 
By Doss for Sales 
And Advertising 


CHICAGO.—America’s “expand- 
ing economy puts an added burden 
on the twin fields of advertising 
and sales” and, if 
the challenge is 
met, “it adds up 
to the greatest 
opportunity for 
long-term  pros- 
perity in modern 
history,” H. C. 
Doss, general 
sales manager of 
Nash Motors, 
said Thursday at 
the Annual 
Awards luncheon 
of the National Exhibition of Out- 
door Advertising Art at Marshall 
Field & Co. galleries. 

Doss recommended that outdoor 
advertising and other sales lead- 
ers do their part to make “con- 
tinued prosperity the new Ameri- 
can standard.” 

Discussing automobile develop- 
ments, Doss declared that “rumors 
of revolutionary changes in com- 
ing automobiles fall into the class 
of day-dreaming.” 

“Since the early days of the au- 
tomobile,” he said, “the industry 
has learned to make changes with 
all the deliberation of Swiss moun- 
tain climbers. Manufacturers who 
rushed engineering and _ design 
changes without careful experi- 
menting were penalized when the 
public refused to buy. 

“While car owners can expect 
continued steady advancement in 
coming cars, seven-cylinder radial 
engines, supersonic horns, atomic 
power and ‘cars with detachable 
wings and bathtubs are still a long 
way off.” 

The three outdoor poster de- 
signs and 10 honorable mention 
awards were announced at the 
luncheon. Duplicate awards were 
presented to the advertiser, agen- 
cy, art director and artist. All de- 
signs, including the prize winners, 
will be on exhibit in the Marshall 
Field galleries through March 29. 





IT’S BACK TO SCHOOL for these tire dealers, as they learn modern repair methods 
at United States Rubber recapping and repair school in Detroit. Shop equipment main- 


tenance and shop layout are also taught at the school. Instructor M. 
buffing an area of the tire’s carcass before repairing it. His students are (left to right) 
William H. Boyer, of Motor City Tire Service, Detroit; Agnew L, Lee, Sunset Motor 
Co., The Dalles, Ore.; James R. Brunk, U. S. Fleetway Tire Co., St. 
Kielmeyer, of A. B. Kidle, Fergus Falls, Minn. | 


Warning on Profits 


Virginia Assn. Circulates Data Indicating 
What’s Ahead in Sales Revenue 


-Future profit 









experienced dealers in our city. 
The five-year period covered by 
| this survey includes some very 
good years and some not so good, | 
and could therefore be considered 
a typical period during normal 
| times. 

“For the purpose of this sur- 
vey the figures submitted by the 
five dealers have been combined 
| to form a composite picture of 
their new and used-car experi- 
ence during the five year period. 

“These figures do not include 
such sources of profit as parts 
sales, service, accessories, tires, 
storage, financing, insurance, etc., 





the tradeins. Then, it adds, spe- 
cial discounts and over-allow- 
ances will severely trim the gross 
profit on new-car sales. 

Already the Danville (Va.) Au- 
tomobile Dealers Assn. is prepar- 
ing to lay the groundwork for fu- | 
ture security by _ establishing | 
friendship and confidence among 











its members. In conjunction, it was|}ut refer solely to the new and | 
pointed out, the following letter) jceg-car departments of these 
by the Danville group has been dealers. 


mailed to members of the state | 


“Following are the correct fig- 
association. It reads as follows: s & 


ures for the five-year period: 





“During the past five years it| No. of new cars —_.:: a 
No. of used cars sold... 97 

has not been necessary for us to Gross sales of new cars .$5,810,827 
give any thought to used-car mer- | Gross profit on new- 
chandising. As this condition may car sales ..... . 1,286,223 
not last much longer it is thought “a — selling onn.aee 
advisable at this time to give con- aes ae 
sideration to some of the basic | Net profit on new-car ‘ 

rinciples necessary to successful | _ sales .. 624,588 
P a y - Total allowed for used 
operations. cars . $3,799,339 

“In order to make a thorough | Total used-car selling 

expense ..... ° 602,024 


study of the used-car problem five 
of our dealers have made avail-| 
able the actual figures on their 


Total cost of used cars .$4,401,363 
Total sales of used cars 3,747,266 


Net loss on used-car 
new and_ used-car departments — $654,097 
covering the five-year period from 
1936 to 1940 inclusive. Net loss on new and used- . “ 
29.5 


“These names include the larg- 
est, as well as the oldest and most 


8,702 New Cars _ 
Sold in Detroit 
During Feb. 


DETROIT.—Sales of new cars in 
the Detroit area totaled 8,702 in 
February, compared to 1,503 in the 
same month a year ago, the Detroit 
Automobile Dealers Assn. has an- 
nounced. 

Sales for the year to date are 
15,910 compared with 3,167 for the 
first two months of 1946. February 
turnover in used cars of 4,202 and 
7,864 second-hand sales for the year 
to date compares with 4,189 in the 
corresponding month a year ago 
and 8,871 for January and Febru- 
ary of 1946. 

February transactions in new 
trucks amounted to 1,047, against 
443 in February, 1946. The first two 
months of this year show 1,966 
sales. In the same period last year 
there were 927 sales. 


Prices Up at Toledo 


Auction Operator Reports Brisk Turnover, 
Negligible Buyer Resistance 


TOLEDO, O. — That used-car He said one Cincinnati dealer who 
prices have definitely swung up in| arrived by plane just too late last 
this area is clearly shown by the|week promised to return and pur- 
results obtained by Wayne Burke, | chase 50 cars. All of these will be 
sales manager of the Toledo Auc-|shipped by truck to Houston, Tex. 
tion Co. ‘ Burke said his telephone was 

Burke held the company’s third | busy for the past tes awe with 
auction March 8, sold 31 cars and| calls from dealers in all parts of 
reported he was confident that the | northwestern Ohio and southern 
fourth auction sale of the company Michigan, and even as far away 
March 15 will run over 100 cars.|/., port Wayne, who are bringing 
in cars here. 

Burke says car owners are ap- | 
parently willing to accept current | 
prices for their autos rather than | 
attempt to finance the purchase of | 
a new car through the sale of a| 
second-hand one. 

The March auction was attended | 
by dealers from Nashville, Tenn., | 
Fort Worth, Tex., Atlanta, Ga., | 
Texarkana, Ark., Cincinnati, Dallas | 
and Houston. 

Cars offered for sale ranged from 
1935 to 1947 models and prices 
varied from $255 for a 1935 Chev- 
rolet to $3,000 for a 1947 De Soto | 
suburban. 

Other sales were 1947 Chevrolet, | 


“From the used-car figures you 
will note that the cost of handling 
the average used car was 18.17 per- 
cent. Which means that you are 
not getting cost on the average 
used car unless you can sell it for 
18.17 percent more than the al 
lowance figure. Or, to put it an- 
other way, when you start allow- 
ing more than about 82 percent 
of the retail sales value of used 
cars you have started giving away 
your new-car profit again. 

“This survey is submitted with 
the hope that the facts and fig- 
ures may be of some assistance 
to you in your future operations.” 

The létter was signed by Thom- 
as N. Carter, president of the Dan- 
ville Automobile Dealers Assn. 

The state association pointed 
out that these figures represent a 
considerably good average com- 
pared to most individual dealer 
figures and warned again that it 
would be well for all dealers and 
dealer organizations to build 
friendship, cooperation and confi- 
dence among competitors if all 
want to stay in business with a 
profit in 1948. 


car business combined 
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$1,925, 1947 Dodge $2,250, 1947 
Kaiser $1,900, 1946 Ford $1,570, 1946 | 
Plymouth convertible $1,730; 1941 


Ford $1,080, 1940 Oldsmobile $980, | 
1937 Ford $480, 1936 Chevrolet $300. 





Due to a revision of the sys- 
tem in reporting registration fig- 
ures, the weekly totals for states 
and the top ten makes are un- 
available from R. L. Polk & Co. 
for this issue. The weekly sta- 
tistics will be resumed as soon 
as possible. 


| 
No Sales Totals | 


Clunas (left) is 


Louis, and Wally | 





1947 






Used Car Auctions 


CODE: Body Type: 
station wagon; 
11—deluxe; 
ton; 


Model: 
25—Royal; 
Custem; 


17—ton; 


12—12-cylinder; 
18—1"™ ton; 


20—Roadmaster; 
26—Windsor; 
31—Champion; 
60—Series 60; 61—-Series 61; 


21—Super; 
27—New Yorker; 
32—-Commander; 

62—Series 62; 


S—sedan; 2—S5S-passenger coupe; 
7—-7-passenger; 
13—continental; 
19—panel. 


22—Stylemaster; 


8—8-cylinder; 


3—coupe; 
14— 2? ? ? ?; 


28—Saratoga; 
33—Land Cruiser; 





4—convertible; 
9—town 6 ctry.; 
15—pickup; 


23—Fleetmaster; 
29—Fleetwood; 30— 


110—Series 110; 


Gun 
10—sportsman; 
16—half- 


24—Fleetline; 


51—Series 51;— 
120—Series 120. 
































Indianapolis Hollywood Oklahoma City 
3-6-47 3-4-47 3-5-47 
Year (Ken Schaefer) (Al Herd) (A. L. Pollock) 
Buick 1 ’47 | $3,300 (4-20) 
| °47 | 3,000 (S-20) | | $2,580 
| '47 | 2,810 (S-21) | | 
| ‘46 | 2,400 (S-21) $2,575 (S-21) | 2,390 
| ‘46 | 2,400 (S-20) ! 525 (61) 
| '46 | ! 3,375 (5) 
! ‘46 | ! 2,450 (S-51) 
| ‘42 | 1,800 (4) | 
| '42 | 1 235-1.450 (S) 
{ ‘41 1,125 (S) | 750 1,150-1,350 
| ‘40 | ! 900 (S) 
Cadillac | ‘46 | 4,250 (29) 
| ‘46 4,750 (4) 
| ‘46 | 3,750 (S) 
1 46 ] ! 4,700 (4) 
| ‘46 3,716 ‘S-62) 
| ‘41 1,775 (S-61) 1,450 
| ‘41 2,100 (5) 
| "40 995 (S) . 
Chevrolet “1 ‘47 | 2,000 (S-22) 2,225 (S) ! 2,225 (S) 
| = 1,975 (22) ' 2.100 (3-23) 2,225 (3-23) 
| 1,800 | 1,990 (S-24) 1,915 (S-24) 
| 48 1,790 (S) ! 1.810 (S-23) 1,810 (S) 
| '46 1,459 (S) ! 1,700 (S-22) 1, ‘695 (S) 
1 '42 1 — 1,160-1,310 (S) 
| ‘41 910-1,055 (S) | 750-1075 995-1,110 
| '40 ! ! 760-995 
| ‘39 570- 775 (S) ! ! 550-700 
| '38 | | 
Chrysler | ‘47 ! 2.800 (2) 
= | '46 f 3.300 (9) ! 3.175 (9) 3,000 (27) 
1 '46 1,875 (S) ! 2.300 (S) 
| '46 | ' 3,700 (7) 
1 *al | ! 1,150 (3) 
| ‘41 ] | 900 (2-27) 
| ’40 | ! 850 (S-26) _770 (S) __ 
De Soto | 47 1 ’ | 
1 46 | ! 2,220 (S-30) 
| 46 | | 
142! | 
1 41 | | 1.300 (S) 800 (S) 
Dodge | ‘47 | | 2,150 (S) 2,150 (18) 
'A7 | ! 1,875 (15) 
‘46 | 1,625 (S) ! 2.025 (2) 1,410 (15) 
‘46 | ! 2,060 (S) 
‘a2 | 970 (S) ! 700 (S) 
1 ‘41 | 850 (S) ! 985 (S) 
‘an | 780 (S) ! 
| °39 ! 520. (2) ! ! 565 (S) 
| ‘aR ! 
i ae 270 (S) ! 
| ‘36 | ' ! 
Ford | ‘47 | 2,380 (4) | ! 1,965 (S) 
| '47 | 2,250 (5) ! ! 1,960 (S) 
| ‘47 | 1,775 (S) 
| '46 | 1,745 (S) ! 1,600 (S) ! 1,720 (S) 
| ‘46 | 1,725 (S) 2,450 (10) 1,880 (S) 
| ‘46 | 1,550 (S) 2,400 (10) 1,860 (5) 
| ‘46 | | 2,110-2,150 (4) 1,720 (10) 
1 ‘42 1 950 (S-6) 
| ‘41 | 900-1,015 (S) 1,000 (S) 825-960 
| ‘40 | 750-900 (S) | 800 (3) 
| ‘39 | 405-630 (S) __910 (11) 
Hudson | ‘47 ] | 
‘aR | ' ' 
1 '46 1 ! 
| ‘42 | 600 (S) ! 975 (S) 
| ‘42 | ! 1,125 (4) 
1 ‘40 | 610 ! 
Kaicer | ‘47 | 1,910 (S) | 1,825 (S) 
! ‘47! 1.860 (S) ' 
Lincoln | "47 | ! 
| ‘46 | 2,450 (3) | 2,300 (S) 
| ‘46 | ! 2,350 (S) 
{ *40 | ! 1,375 (13) 
Mercury | ‘46 | | 2.475 (10) | 1,910 (2) 
| ‘46 ! 2.100 (S) | 2,000 (S) 
| 46 | | 1,830 (S) ! 1,905 (S) 
| ‘46 | | 2,225 (4) ! 1,760 (S) 
| ‘42 ! 925 (S) 
| ‘41 | 1,050 (S) 1,050 (2) 
| *40 900 (S) 
Nash | ‘47 | ! 
| *46 | 1.560 (S) ! 1,475 (S) 
‘46 | 1,460 | | 
‘46 | } } 
1 ‘42 | | 950 (S) 
| ‘41 | ! 950 (S-6) 
| *40 | ! ! 
‘39 | 415 (3) ! 
Olds | ‘47 | 2,380 (S) 2,725 (4) 
‘AB | 2,130 (S) 2.050 (2) 
| ‘46 | 21,00 (S) 2,175 (S-8) ! 
‘42 | 1,100 (S) ! 1,040 (S) 
‘Al | 1,24N (S) 1,025 (S) 
‘40 860 (S) 985 (S) 
39 410 (S) 725 (S) 
Packard | '46 | 2,350 (S) 
| ‘46 
42 1,275 (S) 
| ‘41 | 1,000 (S) 1,075 (4-120) 325 (2) 
| '40 580 (S) 760 (S) 
‘40 | 750 (S-110) 
| ‘40 | 675 (3) 
Plymouth | ‘47 | j 
| ‘47 | | 
| ‘46 | 2,000 (4) 1,650 (S) 
‘46 | 1,700 (S) 
‘46 1,475 (S) 
| ‘42 | 435 (S) | 1,075 (2) 
| ‘41 | 665 (S) | 925 (S) 
| ‘41 995 (4) } 760 (S) 
| ‘40 | 
Pontiac 47 | 2,220 (S) 
| ‘47 
46 | 2,650 (5) 075 (S) 
46 2,000. (S) 100 (S) 
46 600 (4) 
"42 1,085 (S) 1,105 (S) 
| ‘41 1,175 (S) 
‘Al 1,350 (S) 
Studebaker ‘47 ! 2,200 (31) 
| ‘47 | 
| '46 | | 
‘42 750-800 (S) 
‘Al | 625-740 (S) 
40 | 675-725 (S) ! 
39 | | | 
Willys ‘47 | 1,850 (5) | 
Miscellaneous 
| Chevrolet ‘47 1,570 (16) 
Ee 37 455 (16-20) 
Ford 47 1,830 (16) | 
LaSalle ‘39 980 (S) 
| Reo | "32 120 
| Chevrolet 47 750 (15) 1,380 (15) 
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“T reckon the biggest break I ever got was going 
to work at three o'clock in the morning for so many years 
of my early life. My dad owned a big produce business 
and I had to help load the wagons at the terminal and get 
the stuff to market before the town woke up. 


ee . 

When, finally, we got rid of the horses and 
wagons we saved a lot of time with motor trucks, but we 
just handled more produce, made better delivery, stuck 





When I found it hard to sleep after three a.m. my wife 
suggested that I quit trying and go back to work. We 
toured the country together in the small hours of the 
morning. After daylight I'd look around for opportunity 
and my wife would get a hotel room and make up some 
of her lost sleep. Everywhere we went we could see that 
cars and trucks were the biggest things in American life. 
So I became an automobile salesman. 


The way I like to account for my success in the 
automobile business is the old three o’clock habit; with 
no law against it and no strings tied to the hours a fellow 
chose to work. Every morning I kept right on seeing the 
sun come up. I’d get most of my desk work 
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| [here was 
NO LAW AGAINST 


Says Three Oclock Charlie 


Reading time: | minute, 53 seconds. 





to the three o'clock schedule. When dad retired and I 
became the boss we covered the whole territory, did the 
biggest produce business in the city, with three a.m. our 
daily starting time. 


“TI never knew how strong a habit could be till 
I tried to break the three o'clock routine. That happened 
first on my six-day honeymoon,—then again after we sold 
the produce business and I had some leisure on my hands. 
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“One great day some De Soto officials told me 
they wanted me for their dealer. That was eight years ago. 
I’m still the earliest bird around our shop. I wouldn't trade 
my “‘sun-rise” habit for anything. It gives me the jump, 
and makes it easier to win out at the finish. I sure hope 
there’ll never be a law against it.” 


Another true story of individual initiatit e and 
enterprise from the records of the De Soto Division, 
Chrysler Corporation. 





done before the other fellows got on the _— 

job. I had more and better prospect names, , 

addresses and telephone numbers than any S¥—-~ and 

other salesman. I was all set for a real day’s Sorina 7 PLYMOUTH * DODGE * DE SOTO 
work when a lot of others were getting ready, ‘<= = CHRYSLER * DODGE “Job-Rated” TRUCKS 
or just thinking about it. x Products of Chrysler Corporation 
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Effective July 1... 


Dealer Licensing Law 


Strengthened in N.C. | 


RALEIGH, N. C.—With the sup- 


port of the North Carolina Auto- | 


mobile Dealers Assn., the general 
assembly has strengthened the 
state dealer licensing law. 

The new law becomes effective 
July 1, reports Bessie B. Ballentine, 
association manager. 

Amendments provide a closer 
definition of “established place 
of business,” provide for more 
information on applicants and 
cite fees and penalties. 

In addition, Mrs. Ballentine re- 
ports that HB. 63, the financial re- 
sponsibility act, is still in commit- 
tee, and SB 166, providing for peri- 
odic inspections and reissuance of 
drivers’ licenses, is still in the 
Roads committee. The maximum 
wage and hour bill is still in com- 
mittee. 

New provisions of the licensing 
bill provide: 

Established place of business 
means the place actually occu- 
pied by a dealer or manufac- 
turer and at which a permanent 
business of bargaining, trading 
and selling motor vehicles is or 


International 


(Continued from Page 1) 
KB3 and KB3M, four-speed trans- 
mission in place of three-speed, 
$7.50. ' 

Predicting that the demand for 
Harvester products will remain 
good through 1948 regardless of 
prices, McCormick said that the 
company’s action was not taken 
because of consumer resistance or 
hope of immediate competitive ad- 
vantage. He pointed out that farm 
equipment prices now are not at 
a level reflecting competition be- 
cause of the tremendous pent-up 
demand. 

One of the chief reasons for the 
move, the IHC chief said, was the 
desire to break the “vicious wage- 
price circle.” Noting that the main- 
tenance of high prices stimulates 
labor wage demands and eventu- 
ally decreases volume production, 
he said: 

“The two main reasons why 
prices aren’t breaking are that 
most companies have labor ne- 


j}under the provisions of this act, 





|/name of the manufacturer or deal- 
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will be carried on as such in 
good faith, and at which place 
of business shall be kept and 
maintained the books, records 
and files necessary and incident 
to the conduct of the business of 
automobile dealers or manufac- 
turers. 
Every manufacturer of or dealer | 
in motor vehicles, trailers or semi- 
trailers shall apply to the Motor | 
Vehicle department for a license | 
as such upon official forms and | 
shall in his application give the 





er and his bonafide address of | 
each partner; if a corporation, the 
name of the corporation and the | 
state of incorporation; the bonafide | 
address of the place of business; 
whether a dealer in new vehicles 
or in used vehicles and shall state 
how long in business. 

Upon receipt of said application 


the department shall upon the pay- 
ment of fees as required by law 
issue a license to such applicant, 
together with number of plates, 
which plates shall bear thereon a 
distinctive number, the name of 
this state, which may be abbrevi- 
ated, the year for which issued, 
together with the word dealer or a 
distinguishing symbol indicating 
that such plate or plates are issued 
to a dealer. 

The plates so issued may dur- 
ing the calendar year for which 
issued be transferred from one 
vehicle to another owned and 
operated by such manufacturer 
or dealer. The license and plates 
issued under this section shall 
be in lieu of the registration of 
such vehicle. 

Any person to whom license and 
number plates are issued under 
the provisions of this sub-section 
upon discontinuing business as a 
dealer or manufacturer shall forth- 
with surrender to the department 
license and all number plates so 
issued to him. 

Any person violating the pro- 
visions of this sub-section shall 
be guilty of a misdemeanor and 
for each offense shall be fined 
not less than $100 or more than 
$1,000. 

Manufacturers and dealers 





in 


gotiations hanging over their | motor vehicles, trailers and semi- 


heads, and no one knows what 
will happen to profits when vol- 
ume returns to normal.” 


McCormick said that his com- 
pany had taken into account the 
results of the current negotiations 
which the company is conducting 
with its unions. Another factor 
was that IHC was able last month 
to boost its quarterly dividend 
from 65 cents to $1 a share, he 
said. 

“Our ability to maintain this 
lower price level of prices will de- 
pend in part on what happens to 
the prices and flow of materials 
that we buy from others,” McCor- 
mick asserted. “Because we be- 
lieve price reduction is vital, we 
are ‘willing to assume the risks 
that are involved.” 





TOTALS 


tions in the 


Registrations vs. Production 
By Makes for 1946 


"46 "46 Pet. 

iawnos er “aoa Registrations Registered 
c BEMtd tes pave week ns 1138 329,601 82.9 

ESET iia s'o\<-0'v.s 00's 84-900) os 0 372,917 326,822 87.6 
MOUS EEE occ cece ccccece 236,122 211,800 89.7 
DODGE 152,985 135,488 88.5 
REC Sc cide Covss aes boca 156,080 126,322 80.9 
6 5s 5 a ¢.4:s'0ib'a00 wiree vee 181,538 113,109 85.9 
OLDSMOBILE 114,674 93,094 81.1 
TT ons 0-5. GS p a.oc se ode asicec 98,769 85,169 86.2 
a 91,215 72,484 19.4 
UMUMMMAEGED ook cece cc cc cece 80,187 65,532 $1.7 
ce eg Pees Oi 70,955 61,187 86.2 
STUDEBAKER 77,567 58,051 74.8 
NS Xa ss 6 se bcr de ade 62,477 54,420 87.1 
MOREE, ccc e ccc cceseccccs 41,706 36,435 87.3 
TE ice ca. oa 6-0-0 68 28,444 23,666 83.2 
ES or las iad Urea law 4:2 18,496 10,798 80.0 
ao oid as aig Shleig eae 7,670 3,501 45.6 
I ee a aaa win alg 5,007 2,868 57.2 
NG is ds a ends ap aecdweeas 6,533 2,329 35.6 
No G'e' 0 i.d00's ccc ka 68nd es 4,075 1,878 45.9 


N. B.—The lower registration figures, compared with production, are due t 
(1) the 4 to 6-week lag between production ind registration; (2) exports of about 
6 percent, plus shipments to Canada by thos) makers not having assembly opera- 

Dominion, and (3) cars in transit and in dealer showrooms. 


trailers for license and for one set 
of dealer’s plates shall pay the sum 
of $25 and for each additional set 
of dealer’s plates the sum of $1. 

The department shall rescind and 
cancel the license and dealer plates 
issued to any person when it is 
found that false or fraudulent 
statements have been made in the 
application for the same, and when 
and if it is found that the appli- 
cant does not have a_ bonafide 
place of business as provided by 
this act. 


Montgomery Auto Sales 


Montgomery Auto Sales, Inc., 
Dayton, O., has been formed with 
250 shares of stock at no par value 
by John Froug, Virginia Moore- 
field and Arthur Weinreich. 

























1,815,196 











What's New in Buildings . . . 


t 





THE RECENTLY OPENED dealership of Schmidt-Widdis (Pontiac-Cadiliac), 110 


| Hawley St., Binghamton, N. Y., has more 


than 20,000 feet of floor space. Harold J. 


Schmidt and Emmett Widdis are partners in the firm. Albert Mulligan is service man- 


ager and Carol Clark, sales manager. 





NEWEST DEALERSHIP to open in northern Obio is the Euclid Ford Co., with a 
spacious 12,000 square feet of display room in the heart of Cleveland's northeastern in- 
dustrial area, at 495 E. 185th St. President of the new firm is Bill Power, a veteran 
with the Ford Co. who toured the entire world except Asia. The building has a 14-foot 
clearance, underground exhaust system to carry off fumes, twin-post hydraulic hoists 
for heavy trucks, individual fluorescent lighting for each mechanic and an oil bar. 
It has 10,000 square feet for a service and parts department under Don Pollard, service 
manager, and Bob Warren, parts; 7,500 square feet for service overflow and 9,000 
square feet for customer parking and used car purposes. Other members of the staff 
include Ross Grable, sales manager, and Jack Buerkel, office manager. 





MANCHESTER, TENN., a town of 1,700, has this recently completed Studebaker 
dealership. The building was constructed by Morton-Shelton Motor Co. with a ground 
floor area of 16,000 square feet and a service department 100 by 100. Fluorescent light- 
ing and overhead heating are some of the modern fixtures. 


Mont. Repeals Livestock Law, 


Cuts Jobless-Pay Burden 


HELENA, Mont.—Two bills of 
vital importance to Montana deal- 
ers became law at the recent state 
legislative sessions, it was reported 
last week by John J. Jewell, secre- 
tary-treasurer of the Montana Au- 
tomobile Dealers Assn. 

The first action was the repeal 
of the so-called “Migratory Live- 
stock Law,” under which cars and 
trucks registered in other states 
were held liable for a premium 
upon transfer to Montana-resident 
ownership. 

The second action was the enact- 
ment into law of the “Merit Sys- 
tem” by which employers are rated 
under the Unemployment Compen- 
sation Act. This enactment is ex- 
pected to result in a saving to auto- 
mobile dealers of about 1.7 percent 
of their payrolls. ; 

Four bills were passed author- 
izing city, town and county com- 


missioners to raise levies for roads, 


5 Chrysler Units Move 


Offices in St. Louis 

ST. LOUIS.—Five divisions of 
the Chrysler Corp. have moved 
their offices from the Continental 
building, in midtown, to newly re- 
conditioned space in a former resi- 
dence at 3824 Lindell Blvd. Each 
division of the company’s regional 
offices has taken a long-term lease 
of space in the three-story build- 
ing. 

The following are in charge of 
the various divisions: Clarkson 
Shelp, regional director, DeSoto; 
R. N. Hopkins, regional manager, 
central service division, Chrysler 
Motor Parts Corp.; V. L. Alder- 
man, regional manager, Chrysler 
Sales Corp.; G. L. Thorp, regional 
manager, Chrysler Motor Parts 
Corp., and L. W. Neuman, regional 
manager, Dodge. 


‘‘We want you to know that Automotive 
News is the most read and quoted paper in 
our establishment.’’—George Soule, Butler 
Nash Co., Butler, Pa. 





streets and bridges. Dealer-backed 
bills involving the registration of 
foreign trucks, driver’s license ap- 
proval and definition of a dealer 
also were made law. 

Among the many bills killed dur- 
ing the session were those calling 
for an increase in income taxes, 
an increase in corporation license 
taxes, a sales tax, a consumption 
tax, an electricians’ control bill 
and an increase in gasoline and 
diesel fuel taxes. 

Also defeated was a measure 
providing for the creation of a 
Montana safety council. It was re- 
jected because of the continued 
function in this capacity of the 
Junior Chamber of Commerce, 
Jewell said. 


Hopkinson Gets 


Top Graham Job 


WILLOW RUN.—The appoint- 
ment of F. L. Hopkinson as exec- 
utive vice-president of Graham- 

. Paige Motors 
Corp. and of Gra- 
ham-Paige Inter- 
national Corp. 
was announced 
last week by Jos- 
eph W. Frazer, 
president of the 
two companies. 

Formerly vice- 
president and a 





member of the 
board of direc- 
tors of Willys- 


Overland Motors, Hopkinson will, 
in addition to his responsibilities 
as chief executive officer of Gra- 
ham-Paige, direct the export sale 
of the Rototiller farm machine 
and the complete line of Frazer 
agricultural implements now be- 
ing manufactured by the Frazer 
Farm Equipment Corp., a divi- 
sion of Graham-Paige. Before 
joining Willys in 1943, Hopkinson 
was associated for 17 years with 
General Motors. 


| Keller 


(Continued from Page 1) 

put, we may look forward to 
more satisfactory productivity. 

“Our own demands for various 
materials and supplies are so many 
and diverse that any return of last 
year’s strikes would be bound 
again to affect our output ad- 
versely,” he added. 

Chrysler has been negotiating 
with the UAW-CIO since Nov. 20 
but no progress has been reported 
|on the union’s demand for a gen- 
eral wage increase of 23% cents 
an hour. A boost of 18% cents was 
granted union employes in Janu- 
ary, 1946. 

Due to shortages of necessary 
materials and supplies, primarily 
flat steel, output of Chrysler is cur- 
rently only two-thirds capacity, 
Keller declared. 

“If, however,” he said, “steel 
were suddenly to become plenti- 
ful, other shortages are in pros- 
pect before we can operate at 
capacity.” 

Chrysler’s total business for 1946 
was $870,000,411, with net earnings 
of $18,889,289 before expected re- 
covery of excess profits taxes and 
$26,889,289, or 3 percent of sales, 
after recovery of excess profits 
taxes, the annual report stated. 
Earnings for 1946 were equal to 
$6.18 a share against $8.61 in the 
preceding year. 

This compares with a total dol- 
lar volume of business in 1941, the 
last full year of automobile pro- 
duction, of $888,366,410 and a net 
profit of $40,114,420, or 4.5 percent 
of sales. 

The total number of vehicles 
sold in 1946 was 677,379 Plymouth, 
Dodge, De Soto and Chrysler pas- 
senger cars and Dodge trucks as 
compared with 1,028,180 in 1941, 
the report showed. 

The company paid out 16 times 
more for wages than for dividends 
in 1946, or $207,705,592 to employes 
and $13,053,396 to stockholders. 
Wages accounted for 24 percent of 
total sales, while 1.5 percent of 
sales went into dividends, Keller 
said. 

For materials, component parts 
of its products, supplies and ser- 
vices, the corporation spent $590,- 
767,904; incurred total taxes in the 
amount of $58,462,040, of which 
$53,412,453 were federal taxes, and 
spent $35,605,056 on improvements 
and additions to its properties. It 
charged $20,999,792 to operations 
for depreciation and amortization. 


Pingel Appointed 
Reo Ad Chief 


LANSING.—John S. Pingel, 
Michigan State’s All-American 
halfback in 1938, has resigned as a 
member of the 
college’s coaching 
staff effective 
March 15 to be- 
come advertising 
manager of Reo 
Motors, Ince.,_ it 
was disclosed last 
Wednesday in a 
joint announce- 
ment by Presi- 
dent John A. Han- 
nah, of Michigan 
State College, and 
D. C. Streeter, Reo general sales 
manager. 

Pingel worked on sales promo- 
tion for Willys-Overland in 1938 
and on sales promotion of trucks 
for Dodge in 1940. 








| John 8S. Pingel 


NADA Chiefs 
Meet April 9 


| WASHINGTON.—A meeting of 
|the NADA Executive Committee 
| will be held at the Statler hotel 
| here April 9-11, it was announced 
last week by M. O. Anderson, 
NADA president. 








| 





Taxes to Rise Sharply 


For Hartford Dealers 

HARTFORD, Conn.—Automobile 
dealers here face a sharp rise in 
their 1947 taxes as the result of 
approval by the City Council of a 
$17,000,000 budget for the year. 

The budget will result in a tax 
rate levy of 39% mills, the highest 
tax rate in the city’s history, and 
an increase of five mills over the 
1946 figure. 
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1944: ONE PLANE AND AN IDEA 
1946: A QUARTER-MILLION- 





PROFITS FROM TRAINING—Western Skyways does a good busi- 
ness today, and starts future airplane sales, through 
flight instruction. On the GI plan alone, the company 
has trained over 400 pilots. 





PROFITS FROM SERVICE—Western Skyways’ expert service 
keeps planes sold . . . wins additional converts to flying 
. .. promotes year-round parts and accessories volume. 


PROFITS FROM PROVED PRODUCTS— 
The Stinson Voyager and the Stin- 
son Flying Station Wagon are tops 
in utility. They’re 4-place, ‘“‘fly- 
anywhere” planes—easy to buy .. . 
easy to fly . . . easy to sell! 





DOLLAR BUSINESS! 


Jack Moore, president 
of Western Skyways, 
Troutdale, Oregon 





Here’s how Jack Moore did it 


IN JULY, 1944, Western Skyways had two employees, one lone, 
airplane valued at $3,500—and an idea about modern air- 
plane merchandising. 


Two years later, Western Skyways had 68 employees and a 
business valued at a quarter of a million dollars. 


How? Through intelligent, vigorous application of the same 


tested procedures that pay off in any business. 


Jack Moore is Stinson distributor in the Pacific Northwest. 
He focuses the national Stinson program on his own rich 
market. 


This is the kind of sales and service activity Stinson believes 
in. Any operator who wants to cash in on personal plane 
profits—wants to build a strong, sound business that will 
get stronger with the years—will find the Stinson franchise 
worth investigating. 


For full information on the Stinson franchise, write or wire 
William H. Klenke, Jr., General Sales Manager, Stinson 
Division, Consolidated Vultee Aircraft Corporation, Wayne, 


Michigan. 


Stinson 


For 21 years, builder of America’s 


most useful personal planes 
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| ecution of a collective bargaining 
x y > | agreement. 
A UTOMOTIVE WASHINGTON The mines were seized under au- 


e | thority of the War Labor Disputes 

N | Act. That law expires July 1, 1947. 
O Rey } ] edy Provided Presumab!ly, with the expiration of 
|that law, the government would 

have no recourse in the event of 


eo + e 
B Lewis Decision another coal strike, or other na- 
tionwide stoppage. 
ie Undoubtedly, there will be agita- 
By William Ullman tion for re-enacting government 
Washington Correspondent |seizure powers to keep alive the 


WHILE THE GOVERNMENT has won its legal contest | remedy obtained against the United 
Mine Workers. That possibility 


with John L. Lewis and the United Mine Workers, the actual | presents a serious threat to both 
decision was a narrow one. It gives the government little. | labor and management. Congress 
if any, remedy to meet any similar crises in the future. is now completing a comprehen- 


The crux of the case turned on the point whether the on, review = prose | ae “eo 
; oa : o——_________—__——_| with a view to remolding them to 
Federal Anti Injunction Act | meet modern conditions. The Lewis 
restricted the government it- | ties, is barred | decision will undoubtedly focus at- 
self from obtaining injunc-| from injunctive |tention again on the seriousness 
tions in labor disputes. Five mem- relief unless the | of industrywide strikes. 
ONE OF THE popular features of the Sportsman Show at Indianapolis was Pennsyl- bers of the court held that: government is If the superficial remedy of gov- 
in actual pos- |ernment seizure is to be avoided, 


vania Motor Inn’s (Nash) exhibit of a Nash 600 equipped with a convertible bed, ac- . . . where the government has | 
cording to F. D, Ewing (right), owner of Motor Inn. With Ewing is Perry Greene,| seized the actual possession of the | session of mines | alternative solutions must be found. 
or plants in- | One obvious proposal would be to 


champ wood chopper and world famous breeder of Chinook dogs, and in the center : s rsa : 

Vayne W. Armstrong, president of Indiana State Police Board. mines, or other facilities, and is ' 
operating them, and the relation- volved in labor | outlaw “general strikes” which stop 
ship between the government and disputes, and in | production in all or in a greater 





Crim Chartered phone Bot a E. Crim! the workers is that of employer | addition, has | part of a single industry, and which 

Crim Auto Sales Co., Inc., of Co- a ae and employe, the Norris-LaGuardia | brought about | bring about stagnation of activity 
cere S. = e been — o 4 What do yw want to buy, sell or trade? Cs tl on . l that | wu a an alg | throughout the country. 

charter to deal in new and used | gee Classified Want Ads, inside back cover e implication is clear at | iam employe rela- | No plan for dealing with in- 

cars and trucks. Authorized capi- | this issue. the government, like private par- | tionship by ex- | dustrywide collective bargaining 





would have much assurance of 
success unless coupled with such 
a restriction, or without modi- 
fication of the anti-injunction 
laws to permit the government 
to meet the threat of such strikes 
by injunction. 

The Lewis decision was a victory 
for the public, but unless its lesson 
|is learned, it can easily become a 
defeat. 


* * x 


Cut in Taxes Needed 


To Aid Economy 

THE SENATE has voted for a 
| cut of $4.5 billion in President Tru- 
man’s budget spending total for 
the next fiscal year. The House 
has voted a $6 billion cut. Some- 
where between these figures Senate 
and House may compromise to 
Tractor backing into coupling- reach the final ceiling figure. 
position. Mayari R skid-plate Revenue and ceiling prospects 
shown on under side of Frue- indicate there may be a surplus 
hauf trailer will rest on the of between $6 and $7 billion avail- 
“fifth wheel”’ of the truck-tractor able for tax reduction or debt 
when coupling is completed. | curtailment—or both. A moot and 
vexing question is: Which should 
come first—a cut in taxes or the 





debt? 
Mayari R skid-plate being welded to the The reduction of individual in- 
underside of a Shall coslies frame. come taxes, certainly by as much 


as 20 percent below present rates, 
is feasible. These taxes are now 
indefensibly high, must be brought 
down at once, not alone in the in- 


ae oe dd ee ee ert of npr, bt of te 


The present individual income 

taxes, and the methods of applying 

them, in the view of business, as 

represented by the U. S. Chamber 

ay re is 7 ty oe i D-= ee i A i 3 of Commerce, “are so severe as to 

Phan ss y« FIERY be a bar to progress, thrift and 

prosperity, and therefore to a sus- 

tained yield of revenue.” Their 

severe impacts, and repressive ef- 
fects, can be indicated briefly: 

The rates pass 28 percent at tax- 

able income of $6,000; they pass 36 

percent at $10,000; they pass 50 per- 

cent at $18,000; they pass 71 percent 

at $50,000, and 86 percent at 


ee 





* A trailer skid-plate is a difficult prob 1 for thi ; 7 7 7 ag | 
trailer skid-plate is a difficult problem need for this tough job. It presents no resistance to atmospheric corrosion, The steep graduation of the de 
from the standpoint of friction and cutting, forming or welding problems abrasio ering < iercing rates inhibits effort, the endeaver 
: , Pp | g, g gp abrasion, battering and piercing. to produce additional income and, ] 
abrasion. It is a bearing plate where the to increase the cost of fabrication. For more information on low-alloy, therefore, the establishment of 
6 al 1 ; , ere © stable revenues. 
ront end of a trailer rests on the rear ‘his is ; or eXé > > mi igh-stre ayari el 3 . : 
This is another example of the many high-strength Mayari R steel and its | Taking more than one-half of 
of a tractor. Every time the vehicle improvements that have been made in —_—s many uses by the automotive industry | any person's taxable income stifles 
; ; ; ; individual efforts in most situa- 
turns a curve the surface of the trac- the automotive field through the use of write for Catalog 209. tions. The most severe rates apply 
Pe ae . ee ve ’ : a] ; to persons in managerial and pro- 
tor's ‘‘fifth wheel’’ turns on the surface Mayari R. Because of its mechanical | prietorship positions whose abilities 
of the trailer’s skid-plate. Any dust, properties this steel has proved to be Bethlehem Stee! Company, Bethlehem, Pa. mane 05 Saeey Sayues i Tas o- 
| | I . b On the Pacific Coast Bethlehe oducts a old b terest of enterprise and gevera- 
sand of gravel that gets in between y versatile ; i streng oe a : ment income. 
g g highly versatile. Its high strength ictidieecs Whinthis Gilad taal Qameasaition 


these two moving surfaces causes allows the design of lighter frames, plliiaien ate oom oes ee 
bined with the need of immediate 





abrasion. body members and panels. Dead- 
. a , ; ; Y action they argue for adoption of 
Fruehauf is solving this problem of — weight can be reduced and carrying a flat-cut and a lowered ceiling. 
as oa ; = corn ae ; It is essential also that there be 
ebeasion by making skid-plates of Capacity increased. Or where desir- early preparations for reduction of 
Mayari R instead of ordinary carbon able, members can be strengthened * * She conperation ietase tun, the on- 
cise and the estate and gift taxes. 
steel. Mayari R has the added abrasion- without increasing deadweight. In all en 
resistance and the high strength they applications Mayari R provides greater Anderson Motor & Trailer 


Articles of incorporation have 
been filed for Anderson Motor & 
Trailer Sales, Inc., 3015 Western, 


we * Be South Bend, with Clarence A. And- 
aya ri = erson as resident agent. Incorpo- 
rators are Anderson, Evelyn F. 

Anderson and Henry J. Hayn. 
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Re ase ES SUN 


What Hank wants most 
is to go fishing... 


"8 Pe. 
—— 


is a new dress... 





If your most pressing problems can be solved by advertising, you get 
the solutions faster and with greater economy in Chicago when you 
build your promotion around the Chicago Tribune. 

Every day of the week, the editorial qualities of the Tribune bring 
together in one great audience the families who account for the bulk of 
the sales of automobiles and home appliances made in Chicago and 
suburbs. 

In addition, the Tribune's plus circulation ia cities and towns adjacent 
to Chicago makes it a regional medium noted for its ability to move 
merchandise thruout the central states. 

When more people are more favorably impressed with your product 
or line, you sell more to them. Thru the Tribune, your promotion reaches 
far more people. On week-days, the Tribune sells from 515,000 to 
735,000 more copies than other Chicago daily newspapers. On Sun- 
days, the Tribune sells from 375,000 to 1,030,000 more than other 
Chicago Sunday newspapers. 

To get more dealers to take on and get behind your product or line 
in Chicago, to get a greater share of the buying in this rich market for 
automotive products and home appliances, build your promotion around 
the Chicago Tribune. Rates per line per 100,000 circulation are among 
America’s lowest. 


What Gussie wants most 
is to sit down... 










What Betty wants most 





What Felix wants most 
is a song hit... 





Better dealers? 


©Peration ? 
of the industry? 


More effective dealer co- 


More dealers? 


A bigger percentage 
More sales? 


of WHAT? 
oe 





What is it you 
want most, 
Mr. Advertiser? 


You get more of what you want in Chicago 
when you build your promotion around the 





In pre-war years, more new passenger cars were sold in Cook 


county (Chicago) than in any other county in America. In this 


number one market, the Tribune is the one newspaper that de- 
livers the equivalent of majority coverage of all the families. 


January average net paid total circulation: Daily, Over 1,040,000 — Sunday, Over 1,500,000 





Se 


Chicago Tribune representatives: H.N.King, 810 Tribune Tower, Chicago 11—E. P. Struhsacker, 220 E. 42nd St., New York City 17—Fitzpatrick and Chamberlin, 155 Montgomery St., San Francisco 4—W.E. Bates, Penobscot Bidg., Detroit 26 


MEMBER: AMERICAN NEWSPAPER ADVERTISING NETWORK, INC., FIRST 3 MARKETS GROUP, AND METROPOLITAN SUNDAY NEWSPAPERS, INC. 
















12 


Bendix Offers 
Vac Pump for 


Heavier Units 


SOUTH BEND.—Designed for 
Diesel-power tractor-trailer units 
and other large installations where 
an independent source of vacuum 
is desired, the Convac vacuum 
pump has been introduced by the 
Bendix Products division of Ben- 
dix Aviation Corp. 

The body of the Convac pump 
provides a closed cylindrical cham- 
ber inside of which a rotor turns 
on an axis which is offset or ec- 
centric with the axis of the cy- 
linder. Three vanes are provided 
in the rotor, mounted so that they 
follow the surface of the cylinder 
bore. 

Bendix said that these vanes di- 
vide the space between the rotor 
and the cylinder bore into three 
airtight compartments. As the ro- 
tor turns, the volume of each of 
these three compartments increases 
and decreases due to the eccentric 
position of the rotor. 

An inlet port is provided so that 
air is drawn into each of the three 








the turn where their volume is in- 
creasing. An outlet port is pro- 
vided through which air is ex- 


| pelled as the compartments de- 


crease in volume. The result is that 
a high vacuum is created on the 
inlet side of the pump, it was said. 


There are two different methods 


| of supplying oil to the pump. One 


method uses lubricating oil from 
the engine crank case. The second 
system uses an oil separating tank. 
The reservoir has an oil capac- 
ity of two quarts, the viscosity 
being determined by the operating 
conditions, whereby S.A.E. No. 30 
is used for temperatures above 
freezing and S.A.E. No. 10 for 
temperatures below freezing. 


Form L. A. Firm to Sell 
Rear-Seat Radio Speaker 

LOS ANGELES.—Formation of 
a manufacturers’ agenc} for mer- 
chandising the new Jeweltone rear- 
seat auxiliary radio speaker is an- 
nounced by Trans-World Products, 
Inc., 5363 W. Pico Blvd. 

The new corporation, with fa- 
cilities for engineering, develop- 
ment and merchandising of new 
automotive products, is under the 





STEEL WIRE is used in this experi- 
mental tire developed by United States 
Rubber for use on heavy trucks. Strength 
of the steel makes tire more resistant to 
blowouts, while use of fewer plies results 
in a cooler running carcass, the company 
states. Tire in photo has been cut away 
to show top ply of wire cord. Holding a 
spool of the wire is Arthur E, Benson, of 
the tire development department. . 
guidance of B. N. Felz, a Chicago 
dealer, R. E. Wever and H. W. 


Ingalls. 








‘‘We want you to know that Automotive 
News is the most read and quoted paper in 
our establishment.’’—-George Soule, Butler 
Nash Co., Butler, Pa. 
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| compacrtusente during the part of 


WASHINGTON.—A new federal 
mediation service, and 


Studebaker President Paul 
man is the guiding spirit. 


As outlined at a press confer- 
the proposed new federal 
would have 
power to compel management and 
union alike to ask for mediation 
in case of a deadlock in negotia- 
tions. Then for 10 days, while me- 
diation was in progress, the two 
parties would have to refrain from 


ence, 


mediation service 


strike votes, strikes or lockouts. 


Federal courts would be em- 
powered to enjoin any violation 
of the 10-day mediation dead- 
line. If, after this period, a union 
takes a strike vote, the vote 
would have to be taken by secret 
ballot after reasonable notice. 


The vote would be supervised 


Compulsory Mediation 


CED’ s Labor Peace Plan Urges Period for U. S. 
To Attempted Settlement 


some 
“ground rules” for more effective 
collective bargaining between man- 
agement and labor, were proposed 
last week by the Committee for 
Economic Development, of which 
Hoff- 





A Report to 
CROSLEY DEALERS 


By Powel Crosley, Jr. 





It gives me great pleasure to report that shipments 
of the new CROSLEY automobile, which com- 
menced in June, 1946, have increased steadily, and 
in January, 1947, reached an average of 75 cars a 
day. This rate of production is being stepped up 
every week. 

I believe that this news will be welcomed by all 
CROSLEY Dealers, who have been asking for 
more cars than we have been able to provide. It 
will also be noted with satisfaction by the many 
established dealers throughout the United States 
who have eyed the success of the new CROSLEY 
with interest in anticipation of making applica- 
tions for CROSLEY franchises. 

It will be recalled that Crosley Motors, Inc., 
was formed August 6, 1945, when the automobile 
assets of The Crosley Corporation were acquired. 
This latter Corporation had produced the small, 

re-war Crosley car. At the time of the formation 
of Crosley Motors, Inc., some work already had 
been done on the development of the postwar 
CROSLEY. 

First announcement of the fine new CROSLEY 
was made in January, 1946, with a pre-view of 
the sensational new CROSLEY COBRA (COpper 

* BRAzed) engine. This amazing 4-cylinder, valve- 
in-head power plant has occasioned more com- 
ment than any internal combustion engine in the 
past forty years. Made of steel and water-cooled, 
it weighs but 59 pounds, yet develops 26.5 horse- 
power, and is so efficient that it powers the new 
CROSLEY from 35 to 50 miles per gallon of 
ordinary gasoline, at speeds up to 60-plus. 

Our engineers have been continuously building 
improvements into the CROSLEY COBRA en- 


IF YOU ARE NOT 


A few choice CROSLEY Dealerships are still available. 
If there is no CROSLEY Dealer in your territory, write 
me. In your letter, please tell about yourself and your 
experience, your location, showroom and service facili- 
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gine. Adjustable valves, 
spiral bevel gears and other 
features have been added to 
enhance performance and 9 Was 
achieve a new degree of quiet. “Originate, test and 
then prove” is the slogan in our plants. 

The body of the new CROSLEY also is con- 
stantly undergoing refinements. Recent deliveries 
have featured full interior insulating linings. A 
stunning Convertible and a sturdy Pick-Up Truck 
were added to the CROSLEY line in December, 
1946, and cars are now coming out of our Marion 
plant in Bamboo Yellow, Island Green, and Gem 
Blue; smartly set off by gleaming metal body trim. 

No report to our more than 700 CROSLEY 
Dealers can be complete without including a 
sincere appreciation of the splendid cooperation 
you have exhibited, and a thanks for the enthu- 
siasm with which you have greeted our efforts 
and our product. These I am more than happy 
to express, for myself and for the entire personnel 
of Crosley Motors, Inc. 

And I take pride in closing this Report with 
the announcement that our Company “turned the 
corner” in December, 1946, and is now operating 
at a modest profit. This, added to many other 
significant factors, indicates to me, and to all of us 
here, that the future of Crosley Motors, Inc., and 
our close-knit “family” of CROSLEY Dealers will 
be even happier and more prosperous than our 
most optimistic expectations of eight months ago! 


Pen 2B rote, Y. 


PRESIDENT, CROSLEY MOTORS, INC. 


ties, and, if possible, enclose a photo of your place of 
business. Your reply will be held in strict confidence. 
Address: Powel Crosley, Jr., President, Crosley Motors, 
Inc., 2538-R Spring Grove Avenue, Cincinnati 14, Ohio. 












union and the employer. Federal 
courts also would be empowered 
to enjoin any violation of this 
strike vote procedure. 

Eric Johnston, chairman of 
CED’s special policy committee on 
collective bargaining, explained 
that the proposed mediation plan 
was modeled after one that had 
worked well in Sweden. 


The new mediation service, ac- 
cording to Johnston, would be 
evolved from the present federal 
conciliation service. It would be 
“given new status, new functions, 
new dignity.” 

Hoffman told the press confer- 
ence that the proposed FMS should 
“have the stature of the federal 
judiciary.” Staffed by persons of 
high professional competence, with 
a single director, he said, it would 
be within the Department of La- 
bor for housekeeping purposes, but 
would be independent as to its 
operations and policies. 


Among the looked-for advan- 
tages of the CED plan, it would 
delay a strike vote until after 
mediation and bring public pres- 
sure to bear for a settlement, it 
was pointed out. 

Both Hoffman and Johnston em- 
phasized that there was no magic 
formula for settling management- 
labor disputes, nor any “royal road 
to industrial harmony.” 

The essence of any program for 
industrial peace, they said, was 
good faith on both sides. 

In addition to proposing the cre- 
ation of a federal mediation serv- 
ice and offering rules for collec- 
tive bargaining, the CED made 
these recommendations. 


The creation of a permanent na- 
tional labor-management council 
to make continuing studies of in- 
dustrial relations. 

Legislation to require all em- 
ployers and unions who are par- 
ties to collective bargaining con- 
tracts to incorporate in their agree- 
ments a procedure, ending in arbi- 
tration, to settle claims of con- 
tract violation by the union as 
well as by the employer. 


Amendments to the Wagner 
act to require a union as well 
as management to bargain, to 
assure freedom of speech for 
employers as well as union, and 
to exclude supervisory employes 
from the act’s provisions. 

A plan under which the NLRB 
would appoint a referee to settle 
jurisdictional disputes if voluntary 
methods fail. 

The NLRB should be able to 
apply to the courts for a restrain- 
ing order against a minority union 
that stages strikes, boycotts and 
picketing in cases where a major- 
ity union has been certified as 
bargaining agent. 

Legislation to prohibit picketing 
which bars ingress or egress from 
a plant and other forms of vio- 
lence in the conduct of a strike 
or the maintenance of a _ picket 
line. 

Amendment of the Clayton act 
so as to prevent unions from en- 
gaging in actions which restrain 
trade and commerce and which 
are not connected in any way with 
labor disputes. 

—WIiLuiAM ULLMAN 


Miniature Plants 
Giant Scale Models Built 
Of Ford Empire 

DEARBORN. — Woodworking 
craftsmen of Ford Motor Co. now 
are engaged in building colossal- 
scale models of dozens of the com- 
pany’s plants and their entire pro- 
duction facilities. 

Models of Ford’s Highland Park 
and Lincoln plants have been com- 
pleted. The Rouge plant’s four- 
story, 1,700-foot long B assembly 
building also is being built in prac- 
tical miniature. When finished, this 
model will cover a table 17 feet 
wide by 50 feet long. All work is 
being done at the Rouge plant. 

This new method of three dimen- 
sional visual plant layout is ex- 
pected to aid Ford engineers in 
determining space utilization and 
estimating possible production of 
men and machines, 
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Design Stage Offers 
Big Chance to Save | 


By A. H. Allen 


WHEN A WELDING engineer declares the automotive 
industry has little appreciation of what can be done toward 
reducing costs through resistance welding—and designing 
for such welding—it sounds as though he were publicizing | 
his own shortcomings. Yet that is about what John D. | 
Gordon, of Progressive Weld-°—_ ae 
er Co., told the SAE at one 
of its regular meetings in 
Detroit the other night. 

He emphasized that it is in the 
design stage that manufacturing 
costs of automobile bodies, for ex- 
ample, are largely controlled. Of 
two apparently identical general 
designs, one may be costly, the 
other relatively inexpensive, the 
difference being in the extent to 
which the design engineer has 
“processed the design” of the parts 








runs, and shortly will be adapted 
to testing of axles, as well as | 
complete chassis. 


* * * 


Steel Being Offered 
At Fantastic Prices 


THE HEAD of a small Detroit 
manufacturing plant, hard-pressed 
for flat-rolled steel, was approached 
the other day by two characters 
from Chicago who said they had 
tonnage for sale at $230 per ton if 
paid by check, $170 per ton if by 
cash. He even made a quick trip 
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so that they lend themselves to 

= . lower cost manu- 
facturing pro- 
cesses. 

Thus process 
engineering 
looms a large 
factor. General 
Motors, for one, 
has recognized 
this fact and 
now has sev- 
eral hundred 
engineers as- 
sembled at the 
Cadillac plant in what is called 
@ process development section. 
Eventually they will move to the 
new GM Technical Center, if and 
when this structure materializes. 
Gordon cited a number of ex- 

amples of savings possible through 
correct process engineering. One 
was an automobile body originally 
laid out to be assembled with four 
right and four left-hand fixtures, 
a total of eight, requiring 24 men 
to fit together the body side-assem- 
blies. Cost of the equipment alone 
would have been $272,000. Without 
changing the design of the body, 
merely by suggesting to designers 
a number of changes in details of 
construction to facilitate assem- 
bly, it was found possible to reduce 
the number of fixtures to two ma- 
jor and two subassembly units, re- 
quiring only 16 men who, with 16 
welding guns assembled the same 
number of body sides at an equip- 
ment cost of $125,200. The saving 
is obvious, and multiplies with in- 
creasing production. 
* * * 


The Same Applies 
To All Phases 


ON ANOTHER complete auto- 
mobile body, process engineering 
for resistance welding resulted in 
a saving of $50,000 in equipment. 
By this is not meant just laying 
out a body so that it can be put 
together by resistance welding. 
Rather it is the proper understand- 
ing of what may be possible with 
resistance welding, and then the 
adaptation of these possibilities to 
a specialized undertaking. 

The same careful engineering 
of processes can be applied all 
the way down the line, not only 
to welding, but to stamping, 
forging, machining, finishing, 
heat treating, etc. Perhaps the 
best way to get such process en- 
gineering started is to be per- 
petually dissatisfied with the way 
things are being done today, to 
be constantly searching for a new 
and more economical way to do 
them tomorrow. At least that’s 
a start. 























































A. H. Allen 


of the future!’’ 


* + * 


Device to Measure 
Engine’s Force 

NEW METHODS are being used 
to measure force and horsepower 
of engines at the Buick plant, in- 
volving the use of a device known 
as the Thrustorg, developed by the 
Hagan Corp., Pittsburgh. In plan- 
ning a new test procedure, it was 
decided to tilt engines in the dyna- 
mometer at an angle of 10 degrees, 
since this is the position in which 
they operate in the car. 

The Thrustorq device is used 
for both endurance and power 


to the Windy City, saw the steel | dropped 





side a few more thousand tons like 
it, but re‘used to have anything 
to do with the deal, since the price 
was about three times the current 
mill market level. When he in- 
quired where the unknown oper- 
ators grabbed onto all this scarce 
steel, he was told: “We would pre- 
fer you do not ask questions like 
that.” 

This is just one of hundreds of 
instances being tossed 
back and forth in industrial cir- 
cles these days. Some are true, 
most are ridiculous. But we will 
venture the statement there is 
not an automobile company pur- 
chasing agent in the business 
who has not been approached 
with some sort of “deal” as out- 
lined. 


Tank Bank 


Texan Hoards Small Fortune 


Midst the Fuel 


AMARILLO, Tex.—Car buyers 
use some odd methods to save 
money to buy automobiles, as evi- 
denced by a recent incident here. 

Cc. B. Burgess operates a used- 
ear lot and had a Model A Ford 
for sale on the lot. A customer 
in and asked the price 


IT’S RUMORED THAT 
autos are now being made out of glass! 


If by glass you mean Fiberglas, you’re right, Mr. Wright. 
The car is an invention of William Stout who says ‘“‘The 
entire auto body, including doors, floor, roof, sides and 
ends, is constructed of Fiberglas. I think it’s the car 


Contributed by G. D. Wright 


Portland, Oregon 


IT’S RUMORED THAT 
women are better drivers than men! 


You’ve heard (maybe said) the opposite for years. But 
listen to this: According to an announcement from the 
National Safety Council last year, although women held 
27% of the drivers’ licenses, they accounted for only 12% 
of the accidents! Er, think your wife ought to see this? 


IT’S RUMORED THAT 


worn engines are no longer worth saving! 


Any good Doctor of Motors knows that one just ain’t so! 
For with the right combination of Perfect Circles, you can 
give any engine—regardless of age, type of service or con- 
dition—new pep, new power, new economy on gas and oil. 


IT’S RUMORED THAT 
thin mechanics live longer than fat mechanics! 


True, according to Mr. C. A. Flitcraft, who says, ‘“‘Regard- 
less of whether a man’s a mechanic, a doctor, a lawyer or 
an Indian chief, if he’s thin, chances are he’ll live longer.” 
Mr. Flitcraft ought to know, he is a leading underwriter 
of Penn Mutual Life Insurance Company. 


The Perfect Circle Company, makers of Perfect Circle Custom Made Piston Ring Sets, will pay fifty dollars 
($50) for each rumor, fact or fiction, accepted for this page. Send yourrumor to Rumor Page, Perfect Circle, 
Hagerstown 5, Indiana. All contributions become our property and cannot be returned or acknowledger | 
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in a South Side warehouse along: | 





RECENT VISITORS to the Willow Run plant of Kaiser-Frazer were these New York 
state Kaliser-Frazer dealers. From left: A. Ryan, Oneida; F. Kinne, Pulaski; A. Dickey, 
Syracuse; E. Wilbur, Liverpool; L. English, Cazenovia; M. F. Frasch, Syracuse; E. 


Weisenberg and L. Martin, Lacona. 


“Now shake the tank,” the buyer 
said. 

Burgess shook it, and out tum- 
bled hundreds of quarters, when 
counted amounting to $262.25. 

“That’s my bank,” the customer 
explained. “I buy all my cars that 
way. I drop a quarter in the gas 
tank every now and then. You’d 
be surprised how much you can 
save.” 


of the Ford. Burgess told him the 
price. 

“And how much will you charge 
to take off the gas tank of the 
Chevrolet I’m driving and put the 
tank back on?” the _ prospective 
customer asked. Burgess quoted a 
price. 

They came to terms, Burgess 
and a helper took off the gas tank 
of the customer's car. 
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Ethyl Usage 


Report Shows Summer Dip 


In Octane Rating 


WASHINGTON. — Restrictions 
on the use of tetraethyl lead were 
reflected in the motor gasolines 
sold during the summer of 1946 
in service stations of the United 
States, but the quality of the prod- 
ucts continued to be high with 
respect to octane ratings, the Bu- 
reau of Mines reported last week 
in its semi-annual survey of motor | 
fuels. 


The survey showed that the av- | 
erage octane number of premium- | 
grade motor fuels sold over the | 7 
nation last summer was 78.3 com- | 
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Studied at N. 


NEW YORK.—Legislators, high- 
way and motor vehicle administra 
tors and others concerned witl 
|traffic problems met in New Yorl 
City last week for the twelfth An 
nual Regional Highway and Moto) 
Vehicle Conference. The confer 
ence, sponsored by New /York’s 
| Joint Legislative Committee on In- 
|terstate Cooperation and the Coun- 
|cil of State Governments, had as 
its major subject driver training 
programs in the schools. 





pared with 80.9 during the winter | woven PLASTIC AUTO SEAT COVERS customed-styled by Bertley Co., 540 E.| A symposium on driver training 


of 1945-46, and the average octane | rordam Road, New York 
number of regular price gasoline | solids. The non-inflammable 
last summer was 74.4, compared | {Yi} w 
with 75.9 the previous winter. a SS 


releases with the appeal ‘‘won't mar, scuff, tear or ravel and can be easily cleaned 


58, feature new Firestone ‘‘Velon’’ in subdued plaids or programs as a means of promot- 
material is merchandised to the public through newspaper ing safety education Thursday 
was followed by a discussion of 
state safety education laws and 


Although the average ratings for | Johnston, Goff Head Up was commended by the member-|Means of establishing effective 


the summer of 1946 were below | 3 
the 1945-46 winter averages, they Seattle Tire Assn. 


driver training programs within 


ship for his work during the past 
the 15 states of the northeastern 


year. He and Johnston reviewed 


showed an improvement over the; SEATTLE.—The King County the work during the war, pointing region. 


summer of 1945 when premium- Tire Dealers’ Assn. 


installed R. Speakers at the symposium 


price gasoline averaged 74.9 and|T. Johnston as its new president |°Ut that no work stoppages oc-| | aoa pe Herbert J. Stack, 
regular price motor fuels aver- | at a dinner meeting at the Wash-|Curred in the tire industry of Se-| giector, Center for Safety Edu- 

















aged 69.7. ington Athletic Club, it was an-|attle and that the association cation, New York University; 
a — nounced here last week. Jay Goff|worked to aid adherence to price} Martin Klein, director of safety, 
What do you want to buy, sell or trade? Same : sas . , 
isp Ghnesthea Want Ads, inside back cover | “22 Samed as vice-president. ceilings and that its members gave | Automobile Club of New York; 
this issue. Robert Nelson, retiring president, | good wartime service. Edgar Fuller, New Hampshire 
... for authoritative answers to today’s Aluminum problems 
le , , 
Yue WCd If you work with aluminum or its alloys, some of these problems 
are familiar to you... some you may have to solve in the future. 
‘These are just a few of the hundreds of questions answered in 
1. QUESTION: What are the two most critical fac- the Reynolds Library of aluminum and aluminum alloys. Pre- 
tors in the welding of aluminum? pared by the technical staff of Reynolds Metals Company, these 
“Welding Aluminum"—Gives de- aids are accurate, up-to-the-minute, ready with the right informa- 
tailed information on the 11 tion at the right time. 
‘ ninum welding processes from : ‘ ‘4 , P 
~ See a aed If you don’t have all of these aids in your reference file, simply 
edge preparation to finishing. ’ } . , 
Fully illustrated with photo- fill out the coupon below, and mail with your check or money 
graphs, chart and tables. order to Reynolds Metals Co., 2539 S. 3rd St., Louisville 1, Ky. 
ANSWER: Oxidation and apparent weakness 
of aluminum at high temperatures. 
5. QUESTION: How quickly can I find out about the 
properties of aluminum alloys? 
2. QUESTION: When drilling a hole to be machine- “Alloy Selector’—Just two simple settings give you 
reamed in aluminum alloys, how do you figure mechanical properties, chemical composition, physical 
the proper allowance? constants, thermal treatments, and specification number 
of 18 aluminum alloys. 
“Machining Aluminum Alloys’ — 
124 pages packed with practical ANSWER: In 1 minute with Reynolds Alloy Selector. 
up-to-date facts. Eight double- 
page charts of easily usable data ; : ; 
on tooling, speeds, and feeds, for 6. QUESTION: How can I save time in calculating weights? 
eight ae types of machin- “Metals Weight Calculator’ —Simple . . . accu- 
4 Te ) ° . . . . 
—— rate... fast. Calculates the weights of alumi- 
, num, magnesium, steel, brass, copper and nickel 


ANSWER: The formula is Drill diameter—0.95 


x reamer diameter. 


3. QUESTION: What are the three main types of 


anneals used with aluminum alloys? 


“Heat Treating Aluminum AI- 
loys’ —The “What, Why, and 
How” of the metalling and heat 
treatment of different aluminum 
alloys and tempers. Complete 
with tables, photographs and 


charts 





ANSWER: Horizontal bulk anneal, vertical an- 


neal, flash anneal. 


4. QUESTION: How many Reynolds alloys are pro 


duced in forging stock? 


“Aluminum Alloys and Mill 
Products Data Book’— Contains 
248 pages, 106 tables, 20 photo 
graphs . . . of specific facts about 
aluminum alloys and aluminum 
mill products. Complete informa- 
tion on ordering to your needs. 





ANSWER: Eight—14S, 17S, 18S, 25S, 32S, A51S, 
R317, R353. 





in various forms (sheet, rod, etc.). Range—from 
.0006 Ibs. to 3,000 Ibs. 





ANSWER: Use the Reynolds Weight Calculator. 


Detroit address: 1010 Fisher Building 
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Reynolds Metals Company 1747-A1-3B 


g 2539 South Third Street, Louisville 1, Kentucky § 

4 Please send me: Z 

a ( ) The complete Reynolds Library on Aluminum $6.50 a 
( ) “Welding Aluminum” — $1.00 

i ( ) “Machining Aluminum Alloys” — $1.00 g 
( ) “Heat Treating Aluminum Alloys” — $1.00 a 

iH ( ) A Reynolds Data Book — $2.00 

i ( ) A Reynolds Alloy Selector — $1.00 a 
( ) A Reynolds Weight Calculator —$.50 a 

8 NAME iliac a 
riTLE Sedona g 

g COMPANY aa facaaige 

a ADDRESS sie isis ceecdeeeinnsisicbimmincbicaes a 

go ary : it. FATE. § 

i TYPE OR PRINT PLAINLY g 

DO NOT SEND PURCHASE ORDERS, CASH, OR STAMPS 
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| Driver Training Plan 
More Effective Methods for 15 States 





Y. Conference 


Commissioner of Education, and 
F. Cuyler Cross, physical edu- 
cation department, Sewanhaka 
high school, Floral Park, N. Y. 


Other safety problems, including 
grade crossings, highway and pe- 
destrian safety and safety for 
school children, also were covered. 
Maurice G. Osborne, chief of the 
Bureau of Field Services, New 
York State Education Department, 
talked on the state’s new school 
bus law passed in 1946, which re- 
quires motorists to stop and stay 
stopped when they are approach- 
ing or following a stopped school 
us. 


Sen. Chapman Revercomb of 
West Virginia, chairman of the 
Senate Committee on Public Works, 
discussed “Public Works in the 
Future” at the luncheon session. 


Friday’s session was opened by 
a discussion on traffic regulation 
and control by R. C. Georger, 
chairman, New York State Traffic 
|Commission. A report on motor 
vehicle problems by Thomas N. 
Boate followed. The luncheon ses- 
sion featured a talk on “War Les- 
sons in Highway Safety” by L. T. 
White, Petroleum Advisers, Inc. 

A general discussion on reci- 
procity in motor vehicle admin- 
istration during the Friday after- 
noon session was led by Frank- 
lin H. Lichtenwalter, speaker of 
the Pennsylvania House of Rep- 
resentatives. 


Other subjects discussed at the 
two-day conference included pe- 
riodic motor vehicle inspection, 
reciprocity in traffic law viola- 
tions, uniformity in motor vehicle 
equipment requirements, transpor- 
tation of inflammable liquids and 
explosives and the regulation and 
use of bicycles. 


U. S. Car Value 
Amazes British 
Auto Maker 


LONDON.—(UTPS)—“The value 
of money represented by an Amer- 
| ican car in its own country is truly 
astonishing,” Sir Miles Thomas told 
the British Society of Motor Man- 
ufacturers upon his return from a 
tour of American industries. 

“Selling today at $1,700, complete 
with fluid drive and all accesso- 
ries, including a five-channel push- 
button radio and a heater system 
that would cook anyone’s goose if 
left turned full on, this car rep- 
resents about 1,200 hours’ wages. 

“For an automobile worker to 
buy a 10-hp car in this country, 
he must work 4,000 hours. 

“The contrast is disturbing. It 
is a situation brought about, of 
course, by taxation and the fact 
that such taxation causes the pub- 
lic to ask for too many sizes of 
cars.” 

Meanwhile, the sudden rise in 
prices of copper, lead and zinc has 
caused widespread concern in the 
British automotive industry. Hopes 
had been high for standardization 
of prices but this latest increase 
|caught British industrialists cold, 
the Evening Standard reports. 
Abandonment of U. S. price con- 
trols, permitting world-wide spec- 
ulation and purchases by Ameri- 
can industry, is blamed for the 
market upset. 











Wreckers Set 


‘Parts Convention 


CHICAGO. Max Rappaport, 
president of the National Automo- 
|tive Wreckers Assn., has an- 
nounced that arrangements have 
| been completed for the fifth an- 
|nual replacement parts convention 
of auto and truck wreckers, re- 
builders, jobbers and suppliers. The 
convention will be held at the Hotel 
Sherman, Chicago, on Dec. 15-18. 

Region officers and parts sup- 
pliers gathered here March 16 for 
their spring NAWA meeting, where 
millions of dollars of replacement 
parts changed hands. 








| Homer Glen Middaugh, 215-5. 
|Race St., Portland, Ind., has re- 

ceived the sales contract for 
| Bobbi-Kar. 
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The Hearst Newspapers on 





Red Eascism 1n 


the U.S.A. 


ON JANUARY 6, 1935, THE HEARST NEWSPAPERS PUBLISHED 
THE TEXT OF A RADIO ADDRESS — 
“GOVERNMENT BY THE PROLETARIAT’’—BY 


Wilham Randolph Hearst 


IN THE COURSE OF WHICH, MR. HEARST SAID— 


“Well, citizens of free America, do we want the 
cruel class rule of the proletariat in our country? 


“Do we want a dictatorship based upon force 
and limited by no kind of law and absolutely no rule? 


“Do we want to see the violent overthrow of the 
entire traditional social order? 

“Do any genuinely American workers want to 
see the American working class led towards revolu- 
tionary class struggles? 

“Do our farmers want to be starved to death to 
support a red army, a blood-stained army which 
will murder them? 


**Do our competent business men, who have built 
the wealth of this nation, want to be plundered and 
driven out of business by a thriftless and shiftless 
crew of organized incompetents? 

“Do our orderly political leaders want to be re- 
placed by a revolutionary band of ruthless assassins? 

“Does anybody want the bloody despotism of 
Communism in our free America except a few in- 
curable malcontents, a few sap-headed college boys 
and a few unbalanced college professors, who teach 
the young and inexperienced that the robbery and 
rapine of Communism is—God save the mark- 


QV-RANF ark 


ideology ?”’ 





The Hearst Newspapers know that the Red 5th Column 
has infiltrated our labor unions, our colleges, even the upper 
levels of our government in Washington to a degree that 
would shock and alarm the average American. 

The Hearst Newspapers will continue to fight Communism 
and every other ism that preaches the overthrow of free 
government in America. 
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Three-Point Solution Given 


For Relief of Congestion 


“Unless effective steps are taken 
to remedy the traffic congestion 
problem, our cities will be de- 
stroyed from within just as effec- 
tively as bombing destroyed the 
cities in Europe and Asia,” Leslie 
Williams, city planning consultant, 
warned recently. 

Williams, speaking before the 
West Virginia State Development 
conference, predicted civic ail- 
ments would get worse and de- 
centralization increase if traffic 
congestion remains unsolved. 

The city planner proposed a 
three-point program to relieve 

ngestion: 

a og Distributing the 5 o'clock 
traffic peak over more time. 

2, Getting better service from 
existing streets and transit fa- 
cilities. 

8. Providing a judicious 
amount of off-street parking 
space to relieve afternoon park- 
ing attacks. 

Williams also urged an educa- 
tional program to secure public 
support of these. remedies. 


Resolution on U. S. Gas Tax 
Tabled by Road Officials 


A resolution urging the federal 
government to abandon its gaso- 
line tax, leaving that source of 
revenue entirely to the states, was 
sidetracked at the recent conven- 
tion of Assn. of Highway Officials 
of the North Atlantic States. 

Opposition was headed by those 
states which receive more from 
the federal government than they 
pay to it through the 1%-cent tax. 
The group requested that the Fed- 
eral Public Roads Administration 
make a nationwide survey of high- 
way needs in relation to present 
and prospective traffic volume. 

Thomas H. McDonald, U. S. 
Commissioner of Public Roads, 
told the convention that traffic 
and parking congestion has not 
yet reached its peak. He stressed 
the blight on business from this 
problem. 

Many of the nation’s roads be- 
come functionally obsolete long 
before they have been worn out 
by use, it was pointed out by Wil- 
liam J. Cox, state highway com- 
missioner of Connecticut. 

+ * om 


Fatalities Among Young 


Spark N. H. School Drive 


Aroused by the 90 percent in- 
crease in automobile deaths in the 
15-24 age group in the past 22 
years, the New Hampshire Motor 
Vehicle Department has launched 
a new campaign to make good 
drivers of high school students in 
New Hampshire. 

* * 


Anti-Diversion Foes Gained 
Ground in Last 2 Years 


An encouraging note is found in 
the report by American Petroleum 
Industries Committee on progress 
in the last two years in eliminat- 
ing diversion of highway funds and 
other unsound practices. 

A continuation of this trend 
would make “far more funds 
available from _ existing tax 
sources for highway improve- 
ments and betterments than ever 
before,” it states. 

“It will be noted that almost 
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half of the available funds in 1945 
were allocated for state highway 
construction and maintenance, 
compared with less than 43 per- 
cent in 1944. The actual dollar 
amount applied to work on state 
| highways increased by more than 
$125,000,000,” APIC added. 

“A second favorable trend, and 
| one which contributed importantly 
to the increased amount available 
for state highway construction, 
was the progress made in cutting 
down the diversion of automotive 
| tax receipts to non-road purposes. 


“Diversion was éliminated en- 
tirely in Kentucky which adopted 
|}an amendment to the state con- 
stitution prohibiting the practice. 
New York reported no diversion 
of highway funds in 1945, accord- 
ing to the Public Roads Adminis- 
tration. 


“Pennsylvania, where an anti- 
diversion amendment was adopted 
in November, 1945, showed a sharp 
reduction, as did Wisconsin, which 
segregated its highway tax re- 
ceipts from general fund revenues 
in 1945.” 





* * * 
Fort Wayne Travel Habits 
Shown in Vehicle Poll 


The travel habits of a commu- 
nity can now be measured as ac- 
curately and inexpensively as a 
mid-decade population census. 

Chairman of the research com- 
mittee is Grant Mickle, traffic en- 
gineer of the Automotive Safety 
Foundation, and the secretary is 
John Lynch of the Public Roads 
Administration. 


The recent report on the High- 
way Plan for Fort Wayne pro- 
vides for construction of express 
highways, a belt highway, off- 
street parking facilities, more effi- 
cient street use through one-way 
streets and curb parking controls, 
and minor street improvements. 

The survey showed that of the 
130,000 daily vehicular trips in 
Fort Wayne, 82 percent were made 
by passenger cars, 14 percent by 
trucks and 4 percent by taxis. 

Of this traffic, 74 percent oc- 
curred entirely within the city. Of 
the 26 percent external traffic, 92 
percent was bound either to or 
from the city with only 8 percent 
desiring to bypass. The plan is 
designed to handle the 75 percent 
increase in traffic anticipated by 
1965. 

It is stated that the highways 
would not only “insure a perma- 
nent solution of the major traffic 
problems in Fort Wayne,” but 
would “reduce vehicular traffic ac- 
cidents approximately 30 percent 
each year, saving lives and prop- 
erty loss estimated at $400,000 an- 
nually.” Savings in driving costs 
are estimated at $700,000 yearly. 


* * * 


Brookings Finds Weak Spots 
In Pennsylvania Methods 


Pennsylvania’s highway finance 
program would be drastically re- 
vised in recommendations by the 
Brookings Institute last week. The 
report urges state aid to local gov- 
ernments strictly in accordance 
with highway needs, rather than 
on a hard and fast mileage basis; 
reduction of state administrative 
responsibility to “workable levels,” 
and restriction of local rural high- 
way functions to units capable of 
effective operation, preferably un- 
der county control. 


Thousands of miles were termed 
obsolete by the institute, which 
warned against wholesale modern- 
ization because of costs “far great- 
er than would be possible or de- 


sirable.” 
. * * 


Hazardous Trees, Signs, 
On Way Out in N. Y. 


A two-fold program aimed at 
greater safety on the highways is 
underway in New York state fol- 
lowing the announcement by the 
New York State Department of 
Public Works of the removal of 
illegal and hazardous roadside ad- 
vertising displays and the clear- 
ance of all dead or decaying trees 
which are potential hazards to the 
safe movement of traffic. 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 








WALTER W. CARR, Chrysler dealer at Homer and High Sts., Palo Alto, Calif., has 
just opened this new establishment in the city made famous by Leland Stanford 
University. 


By Mac Gordon 
Staff Writer 

DETROIT.—Ground was broken 
last week for the establishment of 
permanent labor-peace machinery 
in the Detroit area. 

An atmosphere of cordiality and 
keen interest prevailed throughout 
as the 18 leading citizens, who will 
carry on the construction work, 
held their first committee meeting. 


But representatives of manage- 
ment, labor and the public stressed 
the magnitude of the obstacles that 
will have to be overcome before 
any finished product can start to 
function effectively. 


Henry Ford II, president of 
Ford Motor Co., and Walter P. 
Reuther, president of the UAW- 
CIO, agreed that one of the ba- 
sic problems will lie in educat- 
ing the public to the merits of 
any plan designed to promote 
industrial harmony. 

“The major difficulty in Detroit 
is the tremendous gap between the 
mechanical equation and the. hu- 
man equation,” Reuther pointed 
out. “We must determine whether 
any peace plan will be accepted at 
the various levels of the industrial 
community.” 


Ford asked members of the 
much-publicized Toledo (O.) La- 
bor-Management Citizens commit- 
tee, eight of whom were in at- 
tendance, for details on their pro- 
posed educational program. 


Michael V. DiSalle, chairman of 
the Toledo LMC, said that present 
plans call for programs to educate 
both the workers in the shop and 
the general public. The citizenry 
of Toledo has shown confidence in 
the LMC and in its work, he added. 

Inspired by Toledo Plan 

It was the success of the Toledo 
plan in curtailing work stoppages 
that led to the appointment by De- 
troit’s Mayor Edward J. Jeffries 
jr., of the exploratory panel. The 
Ohio city has experienced no 
strikes since last Oct. 17. 

George F. Addes, UAW secre- 
tary-treasurer, raised another is- 
sue at this point, observing that 
“while factory men control the 
situation in Toledo, many of the 
principal decisions in Detroit 
plants must be made in Dela- 
ware or Wall Street. 

“From our experience,” Addes 
continued, “we frequently reach 
agreements with the operating 
heads of companies here only to 
be thwarted by the directors and 
owners in the East. This is im- 
portant to the success of this com- 
mittee, since we may be respon- 
sible for setting many national 
patterns.” 

Ford questioned Addes’ state- 
ment, asserting his belief that most 
policies could be and were made 
by the operating heads of industry 
at the Detroit plant level. 

Addes conceded that “this is not 
the case with Ford Motor Co.” 

“We know who makes the deci- 
sions at Ford,” he said. 

Reuther then called for the de- 
centralization of company manage- 
ments so that each managerial 
level would be able to make its 
own decisions free of “pressure 
from the top.” 

“Maybe unions should be de- 
centralized in the same way,” 
Ford retorted. 

The consensus of observers was, 


Peace Ground Broken 


Ford and Reuther Stress Problem of Education 
At First Session of Detroit ‘LMC’ 





however, that the frank airing of 
opinions could only represent prog- 
ress toward the end objective. 
Members of the Toledo committee 
recalled that it took 10 months 
of such debate before agreement 
could be reached on a charter and 
a plan of procedures. 


6-Man Subcommittee 


Frank D. Eaman, chairman of 
the Detroit committee, appointed 
a six-man subcommittee to draw 
up an agenda for the next com- 
mittee meeting, which is sched- 
uled for March 31. The subcom- 
mittee, which may investigate pro- 
posals for an industrial relations 
charter, includes the following: 


For the public: Judge Paul E. 
Krause of Detroit Recorders court, 
subcommittee chairman, and Har- 
riet D. Kelly, former chairman of 
the Detroit Housing Commission. 
For management: Ford and Dr. A. 
William Lescohier, president of 
Parke, Davis Co. (chemicals). For 
labor: Frank X. Martel, president 
of the Wayne County and Detroit 
Federation of Labor (AFL), and 
August Scholle, head of the Michi- 
gan CIO council. 

All of Mayor Jeffries’ appoint- 
ees to the committee attended 
with the exception of C. E. Wil- 
son, president of General Mo- 
tors, who was called to Texas 
because of his brother’s death. 
Thomas P. Archer, vice-presi- 
dent in charge of the Buick-Olds- 
Pontiac assembly division, rep- 
resented the GM chief at the 
meeting. 

The Toledo delegation was indi- 
vidually called upon to describe 
the operations of the LMC plan 
and comment upon it. Each of the 
Toledoans present, representing 
industry, labor and the public, had 
nothing but praise and confidence 
for the program. 

“But Detroit faces a much big- 
ger job than Toledo,” reiterated 
Reuther. “After all, labor and 
management here had sort of a 
shotgun wedding.” 

“But weren’t the issues legit- 
imized, Walter?” Eaman asked. 
“And, sometimes, you find that 
the gun wasn’t even loaded.” 

Speaking for the AFL, Martel 
expressed a sentiment that found 
its way into most of the comments 
by committee members. He said: 
“The AFL wants to give this an 
honest try. We are going to par- 
ticipate with the sincere desire 
that a permanent peace panel can 
be set up and be effective. 

“The main problem we must all 
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face at first is in living down fail- 
ures and discouragement. There is 
no reason to quit because some 
union business agent or plant 
president gets tough and flouts us. 
There is every reason to disregard 
these setbacks and carry on.” 


Rubber Usage 
Tops Million Tons 


For First Time 


NEW YORK.—Rubber consump- 
tion in the United States last year 
passed the million-ton mark by a 
margin of more than 34,000 tons, 
it was disclosed last week in a 
compilation of final figures on 
usage. 

Consumption figures shattered all 
previous records. Manufacturers 
used 1,034,190 tons in 1946, 799,099 
tons in 1945 and only 648,500 tons 
in 1940, the previous record for 
a peacetime year. 

Released by the Rubber Manu- 
facturers Assn., the report showed 
following tonnage figures for the 
various types of rubber: natural, 
277,562 long tons; GR-S, 626,960 
long tons; neoprene, 44,420 long 
tons; butyl, 79,224 long tons, and 
GR-A (N-type rubbers), 6,024 long 
tons. 

Over and above the total of na- 
tural and manufactured rubber, 
manufacturers consumed 275,497 
long tons of reclaimed rubber. This 
huge consumption of all types of 
rubber, calculated at 1946 prices, 
aggregates more than $500,000,000, 
RMA said. 


Supercharger 
Output Spurred 


CLEVELAND.— The compietion 
of new research laboratories and 
the addition of new machine tool 
equipment to facilitate the produc- 
tion of B-W superchargers in the 
Pesco Products division of Borg- 
Warner Corp. here, was announced 
last week by C. S. Davis, Borg- 
Warner president. 

B-W _ superchargers originally 
were manufactured in the plant of 
the B-W supercharger division of 
Borg-Warner Corp., Milwaukee. 
When this division was dissolved 
early in 1946, its facilities were 
transferred to Cleveland and, as 
a@ measure to improve peacetime 
production, were combined with 
the engineering facilities of the 
Pesco division. 


New Gas Tank 
°47 Chevrolet Speeds 


Fuel Intake 


DETROIT. — Chevrolet officials 
disclosed last week that one of 
the features of the 1947 model is 
a new type of gasoline tank con- 
struction, which is said to permit 
a 25 percent increase in the flow 
of gas while filling the tank. The 
new design has a filler neck ex- 
tending through the flange in the 
tank, which has a capacity of 16 
gallons. 





Byrd-Denney to Launch 


Seat Cover Output Soon 

CARROLLTON, Ga.—The Byrd- 
Denney Mfg. Co., Inc., will begin 
operations within 30 days in the 
Reagin Bldg., N. Park St., manu- 
facturing automobile seat covers of 
all types. 

The owners of the firm, which 
will employ about 30 people after 
full operation starts, are B. H. 
Byrd, of Baltimore, who will also 
manage the business, and Dr. Roy 
Denney, of Carrollton. 





HUDSON CORPUS CHRISTI MOTORS recently opened its new building at 222 8. 
Water St., Corpus Christi, Tex. The building has 12,750 square feet of floor space. It 
is constructed of hollow tile and features the Lamella oval type roof construction which 
requires no center beams or pillars to support it. Coupled with the oval roof, the gen- 
erous use of casement windows throughout the building insures maximum light and 


ventilation. 


+ 
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The Other Side of the Picture 
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School for Newcomers 





Chrysler Offers 7-Week Courses in Detroit 
Covering Auto Retailing Trade 

DETROIT.—A course on auto- 

mobile retailing has been inaugu- 


rated by the Chrysler Conference 
of Business Management in an ef- 


fort to introduce newcomers to 
the automotive retail trades. 

Small groups of men new to the 
business will be invited to Detroit 
for seven-week courses. A curricu- 
lum covering all phases of retail 
operation will be covered in that 
brief time, Chrysler said. 

“Because of the character of the 
subjects, it is desirable that men 
attending be old enough to take a 
serious interest in the business of 
automobile retailing,” a Chrysler 
official said. 

With living quarters in Detroit 
so scarce, efforts will be made to 
accommodate the students in the 
Whittier hotel, a few blocks from 
the classrooms. With two or three 
men occupying a suite, the rate 
for room will only be $28 per week, 
it was said. 

The first of these courses is now 
in progress and will last until 
April 5. The next one will start 
soon afterwards. Reservations for 


GM Will Erect 
Second Foundry 
At Danville 


DETROIT.—General Motors has 
announced that it will build a new 
malleable iron foundry at Dan- 
ville, Ill, and a new grey iron 
foundry in Defiance, O. 

Both of these new foundries will 
be operated by GM’s Central Foun- 
dry division, which now operates 
foundries in Lockport, N. Y.; Sag- 
inaw, Mich., and Danville. 

James H. Smith, general man- 
ager of the division, said that the 
new Danville plant will be built 
adjacent to the present grey iron 
foundry. It will have approximate- 
ly the same floor space as the 
present plant and will be operated 
in conjunction with it. The Defi- 
ance plant will be built on a tract 
of 265 acres acquired by General 
Motors last fall. 

Actual construction work on both 
plants will begin as soon as ma- 
terials are available. Smith said 
he hoped ground could be broken 
by early spring and that the plant 
at Danville would be ready to oper- 
ate before the end of the year. 

The new facilities at Danville 
will provide employment for ap- 
proximately 600 people in addition 
to the 1,200 now employed in the 
present grey iron foundry. 


Plant in Chicago 
Leased by Delco 


DETROIT.—General Motors an- | 
nounced last week that it had ar- 
ranged a lease with Clearing In- 





dustrial District, Inc., for the fac- 
tory site at 5750 W. Fifty-first St., 
Chicago, recently operated by RCA 
Victor division of Radio Corp. of 
America. Delco radio division of 
GM, with headquarters at Koko- 
mo, Ind., will operate the plant for 
the manufacture of automobile and 
household radios. 


Frear Chevrolet Co. 


Frear Chevrolet, Inc., Greece, N. 
Y., has been granted papers of 
incorporation to conduct garage 
business with a capital stock of 
1,000 shares, no par value. Direc- 
tors are Arthur C. Frear, Mary 
Frances Maurer, Louise G. Wendt 
and W. Henrietta. 


it can be made at any time. Deal 
ers may obtain information by 
writing any sales executive. 

All the facilities used in the 
training, the staff of 
and most of the materials used by 
students are supplied at the cor- 
poration’s expense. Students are 
asked to pay their own travel ex- 
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instructors | 
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|penses to and from ‘from Detroit and 
|their living expenses while in the 
city. 

Subjects covered in the courses 
are: the history of the automobile 
business and automobile retailing; 
history of Chrysler Corp., with 
visits to different plants; retail 
organization and retail manage- 
ment with policies and controls for 
efficient operation of a dealership; 
retail selling and retail sales man- 
agement, new and used vehicles, 
parts and service, and visits to 
successful local dealers and dealers’ 
meetings. 






CLUTCHES + RADIATORS + OIL COOLERS 


= Delay 


buses, and tractors. 


LONG MANUFACTURING DIVISION 
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Voted in S. C. 


COLUMBIA, S. C. — Under the 
terms of a bill which gained a vital 
second reading Feb. 26 in the House 
of Representatives, compulsory mo- 
tor vehicle inspection, suspended 
during the war and due for resump- 
tion March 1 unless legislative ac- 
tion is taken in the meantime, 
would be postponed for another 
year. 

The House voted 84-31 for the 





operation. 
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| bill after tabling, 60-39, a proposed 


amendment that would have post- 
poned resumption only until Oct. 
1. Another proposed amendment 
that would have limited inspections 
to lights, brakes and horns for the 
first 12 months after the law went 
back into operation was also tabled. 


McMahon Pontiac Co. 
McMahon Pontiac Co., 3504 S. 
Grand Blvd., St. Louis, has been 
incorporated with $150,000 author- 
ized capital stock by Vincent T. 
and Minnette McMahon and 
Thomas E. Costello. 


Swiftly and constantly, traffic lights change. The 


driver must have instant, effortless, sure clutch 


Long clutches have easy, positive action and 
high torque capacity. Since 1922, they have been 
standard equipment on millions of cars, trucks, 


BORG-WARNER CORPORATION 


Detroit 12, and Windsor 
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Steel Industry 
Buys Over Half 
Of War Mills 


NEW YORK.—Close to 60 per- 
cent of the steelmaking facilities 
which were financed by govern- 
ment funds between 1940 and 1944 
had been purchased by steel com- 
panies up to the start of this year. 
More than half of ironmaking fa- 
cilities had also been sold to mem- 
bers of the iron and steel indus- 
try, according to an analysis of 
government data by the American 
Iron and Steel Institute. 

The bulk of the purchases of 
iron and _ steelmaking facilities 
from WAA took place during the 
last seven months of 1946. The fa- 
cilities purchased by the steel in- 
dustry thus far not only include 
steel and ironmaking furnaces, but 
also rolling mills, coke ovens, sin- 
tering plants and other auxiliary 
equipment. Purchases were made 
on competitive bids. 

Official figures reveal that al- 
most 59 percent of the 6,770,040- 
ton government financed open 
hearth and electric furnace facil- 
ities had been purchased by the 
steel industry, another 9.9 percent 
had been leased and 2.8 percent 


of government facilities were dis- 
mantled for other use. 

Up to the end of 1946, about 53 
percent of the 6,843,000-ton gov- 
ernment-owned blast furnace ca- 
pacity had been sold to private 
industry, and the balance was still 
listed as war surplus. 

The acquisition of 3,649,000 tons 
of government-owned ironmaking 
facilities by the iron and steel in- 
dustry means that 12,109,000 tons 
of war-built ironmaking capacity 
is now being utilized, or 79 per- 
cent of the overall total of 15,303,- 
000 tons. Over 55 percent of war- 
built ironmaking facilities were 
privately financed, with the balance 
being undertaken by the federal 
government. 


Van Norman Cuts Staff; 


Cites WAA Sales 

SPRINGFIELD, Mass.—The Van 
Norman Co., makers of machine 
tools and parts, annouhced it has 
been forced to lay off 200 workers 
and attributed the move to release 
of surplus government machinery. 
The firm retains 1,600 employes as 
compared with a wartime peak of 
3,300. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 


Automotive Finance .. . 


Reliable Information 
Comes First in Buying 





By George Deery 
Staff Writer 
DETROIT.— With students of| facilities for obtaining statistical 
market movements still as divided|and factual information. 
in their conclusions as they are at The warnings are not new and 
present, it is impossible to gauge! the huge sums lost annually con- 
the short-term outlook. Prudence] tinue, but the investor who has 
appears to dictate a wait-and-see| correct information from reput- 
attitude until more definite signs| able sources will be far ahead 
of future moves are apparent. of the rumor repeaters and the 
In the meantime, a repetition guess-and-go-broke buyers. 
of the warning, “Investigate Be- It can well be added that the 
fore You Invest,” which has | complex economic pattern, subject 
been repeated over and over |to so many suddenly apparent fac- 
again by Better Business Bu- |tors that were absent from the 
reaus, is always perfinent. business scene in the past, make 
The tipsters are always busy, yet|security evaluations difficult even 
they don’t have to work very hard| when honest facts and figures are 
when their easy money comes from | at hand. 
duping ill-informed investors. * * * 
Merrill, Lynch, Pierce, Fenner &| Stewart-Warner Workers 


Beane, member of the New York a 
leading exchanges Given Progress Report 


and other 
throughout the nation, urges inves- A substantial plus mark to Stew- 
tors to “Get the Facts . .. Bejart-Warner for mailing its em- 


Guided by the Facts!” in its cur-|ployes a tabloid newspaper last 





rent newspaper advertising. The 
message of the ad offers the firm’s 








...and in Chicago, the big day was December 17 
when The Sun published a picture page of gift 
possibilities—pups in five local animal shelters, 
available for a fee of six or seven dollars. 

On the evening before, after the bulldog ( First 
Edition ) was out, the routine of the newsroom 
was ruffled by more than 300 phone calls from 

‘ aspiring readers who (A) were reasonably sure 
they spotted a lost pet, or (B) wanted priorities 
for the pups pictured .. . The discussions about 
dogs almost delayed the second edition, and 
Martin Downey, dog watch editor (no fooling!) 
who checks in at midnight had his ears bent by 
late phoning dog lovers until dawn. Apparently 
sleep never sets on some Sun readers. (adv.) 


Next MorRNING the dog shelters were deluged. 

The Anti-Cruelty Society had 300 calls and 45 
letters, 51 dogs adopted, all kennels empty by 
Christmas Eve. 

North Side Animal Shelter reported more 
than 200 inquiries, and 157 inmates installed in 
domestic institutions before Santa Claus came. 

The Animal Welfare League Refuge tallied 
300 calls, best placement record in its history. 


every d. has its D..! 


Viola Larsen Shelter left the receiver off the 
hook after 48 calls, and (quote) placed 17 dogs 
right away with lovely families (end quote) ... 

Finalscore: 1500 calls, 378 liabilities taken over 
by Sun readers (at $6.00 or $7.00 per liability). 


SOMETIMES, in our unprejudiced opinion, it 
seems as if all the best people in Chicago read 
the Sun ... In any big city, the majority of the 
inhabitants are usually complacent or apathetic, 
parasites on the body politic. They beef, but 
never get together in effective action .. . Sun 
readers, however, have sense and sensibilities, 
back their principles with punch. ‘They wanted 
the Sun, support it, give it their confidence and 
respect ... and their interest in the Sun extends 
to the advertising. 

Only five years old, The Sun has proved itself 
a major producer for many Chicago retailers .. . 
carries a substantial load for department stores 

. ran more than 13,500,000 lines in 1946. 
And while the Sun’s 300,000 circulation doesn’t 
reach all of the Chicago market . . . you can’t 
reach all or the best of Chicago without it! 


e CHICAGO SUN 


400 West Madison Street, Chicago 6, III. 
250 Park Avenue, New York 17, N. Y. 





week, containing preliminary earn- 
ings estimates and other facts 
about the firm’s operations. 

One of the most interesting 
articles shows (by graphic illus- 
tration) that since 1941 the cost 
of living in the United States has 
advanced 45.4 percent, while the 
average hourly wage rate of 
Stewart-Warner employes has 
gone up 92 percent. 

Commenting on “A Report of 
Progress,” President and Chair- 
man James S. Knowlson said, “I 
believe every employe of Stewart- 
Warner and its subsidiary com- 
panies is interested in the wide 
variety of products we make in 
our various plants in the United 
States and Canada. He is interested 
in knowing our results in the past 
and our plans for the future.” 

* * * 


Auto-Lite Sales Reached 
Peacetime High in 1946 


Electric Auto-Lite had net sales 
for 1946 of $122,802,591, a peace- 
time record. Royce G. Martin, pres- 
ident and board chairman, in his 
annual report to stockholders, said 
1946 sales were 31 percent above 
1941, 


Consolidated net earnings for 
1946, after provision for taxes and 
known contingencies, were $4,071,- 
609, equal to $2.72 a share. This in- 
cludes $1,033,581 tax credit allowed 
under federal tax carryback pro- 
vision. This compares with 1945 
earnings of $4,491,186, or $3.76 a 
share. 

Martin reported the firm spent 
over $11,000,000 on expansion dur- 
ing 1946. Other new expansions are 
underway in plants in Port Huron, 
Mich., Bay City, Mich., and Toronto 
and Sarnia, Ont. 

When these projects are com- 
pleted, Martin stated, Auto-Lite 
will be in its strongest physical 
condition in its history to provide 
original equipment and _ replace- 
ment products. 

* * * 


Down 


The 1,343 issues listed on the 
New York Stock Exchange had a 
market value of $68,838,633,745, or 
an average price of $38.55 per 
share at the end of February. The 
average price at the end of Jan- 
uary for the 1,431 issues listed at 
that time was $39.14. 

* 7 * 
They Say: 

That International Harvester of- 
ficials deny rumors that the stock 
will be split . . . Some sources 
expect substantial earnings gains 
by Autocar, Bendix, Borg-Warner, 
Bower Roller Bearing, Briggs, 
Chrysler, Continental, Diamond T, 
Eaton, Electric Auto-Lite, Federal, 
Galvin, Gar Wood, General Mo- 
tors, Houdaille Hershey, Hudson, 
International Harvester, Kelsey- 
Hayes, Mack, Motor Products, Mo- 
tor Wheel, Murray, Nash, Packard, 
Reo. 

The number of Goodall-Sanford 
employes on the first of February 
was 12 percent above a year ago. 

. . The buyer’s market in elec- 
trical appliances for the home will 
be here in about six months... 
Some technicians liked the action 
of Chrysler in the past two weeks. 
. . . There is a tendency among 
the states for stronger restriction 
on labor unions than that discern- 
ible so far in the hopper at Wash- 
ington. 

a7 * * 
Earnings 

Thompson Products—For 1946, 
net income $1,535,419, or $2.71 a 
common share, against $1,520,954, 
or $3.55. 

Hayes Manufacturing—For year 
ended Sept. 30, 1946, net income 
$213,739, against $299,390. 

Stewart-Warner—For 1946: Net 
profit, $2,095,187, equal to $1.65 a 
common share on net sales of $58,- 
895,257. Net profit for 1945 was 
$1,634,200, or $1.28 a share on sales 
of $78,430,384. 

Goodall-Sanford—For six months 
ended Jan. 31, net income $16,162,- 
367, or $2.24 a share against $12,- 
370,304, or $1.35. 

E. I. duPont de Nemours—For 
1946, $112,619,706, or $9.44 a share, 
against $77,521,007, or $6.29 a share. 
Sales totaled $648,000,000 against 
$611,000,000 in 1945. 

Dayton Rubber and Subsidiaries 
—Year to Oct. 31: Net profit, $2,- 
101,524, or $4.43 a common share, 
compared with $431,466, or 75 cents 
a share, for preceding fiscal year. 
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Seek to Curb Job Bias... 


FEPC Backers Press 
Campaign in States 


NEW YORK.—Regarded by 
many employers as an unwarrant- 
ed and impractical extension of 
governmental authority, enactment 
of legislation designed to curb ra- 
cial and religious discrimination in 
employment is being sought on a 
broad scale in current state legis- 
lative sessions throughout the 
country, a@ survey reveals. 


Such measures follow a genera] 
pattern seeking to create state 
replicas of the Federal Fair Em- 
ployment Practices Commission, 
which was set up in June, 1941, 
by executive order of President 
Roosevelt and which went out of 
existence in July, 1946, after un- 
successful efforts were made in 
Congress to continue it on a per- 
manent basis. 

Utah’s Senate recently killed a 
state FEPC bill, despite the ad- 
vocacy of such legislation by an 
interim legislative study commit- 
tee. Action was still pending at 
this writing, however, on similar 
proposals in many other states, 
including California, Colorado, 
Connecticut, Iowa, Maine, Missouri, 
Minnesota, Ohio, Rhode Island and 
Washington. 

A Michigan FEPC proposal will 
be submitted to the voters on 
April 7. 

Widely cited as models for ac- 
tion in other states are laws en- 
acted in the last two years by 
New York, New Jersey and Mas- 
sachusetts. Although administra- 
tive officials of these states thus 
far have centered their efforts 
on education and mediation, the 
laws provide for stringent penal- 
ties for discrimination in em- 
ployment because of race, creed, 
color, national origin or ancestry. 

Indiana and Wisconsin also have 
fair employment practice statutes, 
but without such strict penalty 
provisions. 

Backers of the New York law 
are currently seeking an amend- 
ment to further strengthen the 
measure by permitting the filing 
of complaints by interested organ- 
izations as welb as by individuals. 
A bill to repeal the Massachusetts 
law was introduced in the 1947 
Massachusetts legislature but ap- 
peared to have little chance of 
passage. 

An indication of employer sen- 
timent was given at a hearing on 
the Massachusetts repeal bill when 
Jarvis Hunt, counsel for the Asso- 
ciated Industries of Massachusetts, 
in explaining that his group fav- 
ored repeal of the state FEPC act 
but would not lobby for the repeal 
bill, observed: 

“We still feel that the act is 
needless and unwarranted interfer- 
ence with industry, that it has and 
will discourage industrial expan- 
sion and that it is unconstitutional. 
Industry finds it a burden but will 
do everything possible to obey the 
act and make it work.” 

In most states employers have 
not been very vocal in opposing 
FEPC bills, probably through 
fear of having their position mis- 


understood as advocating intol- 
erance. Where their viewpoint 
has been expressed, however, it 
has been plain that they do not 
want their employe relations dis- 
rupted by further governmental 
interference and that they do 
not wish to be left open to har- 
rassment from unjustified com- 
plaints. 

There have been indications, 
however, that employer opposition 
to such legislation may increase as 
the trend tends to spread. 

In an address early this year in 
New York at a convention of the 
National Association of Retail Sec- 
retaries, James Lovatelli, head of 
a New York firm of industrial and 
management consultants, urged 
retailers to campaign against anti- 
discrimination laws on the grounds 
that they are “detrimental to the 
best interests of communities.” 




































































Canada New Car, 
Truck Sales Top 
2|\$179 Millions 


MONTREAL.—The number of 
new motor vehicles sold at retail 
in Canada during 1946 amounted 
to 114,479 units, having a retail 
value of $179,689,602, according to 
| preliminary figures released by the 
Dominion Bureau of Statistics last 
week. 

Distribution of new vehicles was 


SAM WLINE, left, and his sales manager, Arthur Markman, are shown in the show- | higher in the final quarter of the 
room of laire Motors (Kaiser-Frazer), 5022 W. Madison, Chicago. Flink invested : 
over $50,000 to change an old service building over to a modern showroom with service year than in any of the three pre- 
department in the rear. Across Madison avenue he has a used-car lot. vious quarters. 


Passenger cars retailed during 


resent mill at the Rouge plant to/ 194 7 
Ford to Ex and p a e ge p 6 numbered 73,052 units and had 


Steel Mill 


DEARBORN, Mich.— Plans are 
underway for construction of a 
one-story addition to the cold steel 
mill of the Ford Motor Co., it was 
announced here last week. 

The new cold mill building will 
be 180 feet wide, 440 feet long and 


provide adequate working floor/q retail value of $109,932,039. The 
space and elimination of excessive |jast two months of the year wit- 
handling and transportation in- : 

. nessed shar le 
volved in the present yard storage then adios Sele » ane . hens 
of hot rolled steel. Annealing fur- & hig 
naces also will be moved from their|tWO months than in any earlier 
present location on the west side} Months of the year. 
of the rolling mill to the east side} Sales of new trucks and buses 
of the building. continued at a steady rate during 

re the final quarter and total distribu- 
What do you want to buy, sell or trade? tion for the year was 41,427 units 


approximately 50 feet high and will See Classified Want Ads, inside back cover 
be built at the south end of the} this issue. valued at $69,757,563. 
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housing-type trailer coaches dur- 
ing 1946 totaled 47,103 units, ac- 
cording to an announcement last 
week by the Bureau of the Census. 

Shipments, valued at $74,600,000, 
represented a substantial increase 
over the 16,225 units produced in 
1945 and were four times greater 
than total 1939 production of 11,- 
782 units, the bureau said. 

October and November of last 
year were peak periods when pro- 
duction reached nearly 6,000 units 
monthly. Estimated values for the 
two months’ production was set 
at more than $19,000,000. 

Figures are based on the opera- 
tions of 110 manufacturers through- 
out the country. 


‘“‘We want you to know that Automotive 
News is the most read and quoted paper in 
our establishment.’’—George Soule, Butler 
Nash Co., Butler, Pa. 






An exclusive development of Houde Engineering 
Division, patents pending. 
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® Whitcomb Locomotives are driven by Sterling Viking Diesels. 
And in order to add the smoothest possible power delivery to 
the consistent dependability and operating economy of these 
super-charged engines, they are equipped with Houdaille* Vis- 
cous Torsional Vibration Dampers. 


In this particular case, the Houdaille* Viscous Damper is 
proving itself in practical daily use on 660 horse power diesels. 
It has been equally successful, however, in minimizing both 
major and minor critical orders of vibration in scores of appli- 
cations blanketing both the gasoline and diesel fields. 


The Houdaille* Viscous Damper is simple without wearing 
parts or repair and upkeep problems. Houdaille* engineers will 
be glad to discuss its adaptability to any internal combustion 


engine. 


HOUDE ENGINEERING DIVISION OF 


HOUDAILLE-HERSHEY CORPORATION 


Makers of Ilydraulic Controls 


BUFFALO 11, NEW YORK 


*Pronounced Hoo-dye 
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Dealer Business Counsel 


Buyer’s Market Is Here for High-Priced Cars, 
Tradein Allowances Indicate 


By J. B. Van Tassel | 

N THE merchandising of high- 
priced cars, the old prewar buy- 
er’s market or used-car over-allow- 
ance market is once again with us. 
Here is a conver- 


























sation I over- 
heard the other 
day: 


“Why that so- 
and-so allowed 
$600 more on 
that buggy than 
we did and, by 
George, we are 
going to get that 
deal if we have 
to go $1,000 over- 
board. That fel- 
low has always purchased his cars 
from us and we are not going to 
lose him to that new dealer.” 

It would appear to me from 
this conversation that the so- 
called buyer’s market or used- 
car over-allowance market is 
back with us, although the new 
car in question was a high- 
priced car. Naturally, this trend 
starts with the high-priced cars 
and will continue downward to 
the lower brackets as time goes 
on and as the demand for cars 
softens because of the high 
prices on new cars today. 

These comparatively high prices 

on new cars today are bound to 
force a competitive trading condi- 
tion, because the mine-run new- 
car buyer cannot afford to pay 
monthly payments of $75 or $100 
per month out of his salary. Also 
the comparatively low prices of- 
fered’ by dealers today on used 
cars, being traded in on new car 
sales, is bound to force a competi- 
tive trading condition in a short 
time. 





4. B. Van Tassel 


* * * 
Service Volume 


Bound to Decline 


_— only way the average dealer 
can make money and stay in 
this business will be to sell new 
and used cars at a profit, because 
the service and parts volume is 
bound to show a declining trend 
in sales as new cars become more 
plentiful in the hands of owners. 
Also the forced increase in the 
wage demands by unions for the 
productive workers in the dealers’ 
shops is creating such a high cost 
that it won’t be long until cus- 
tomer labor prices will have to be 
raised to a point where customers 
will be driven to alley garages— 
where the price for labor is not 
affected by the ever-increasing de- 
mands of the unions for increased 
wages for mechanics and others. 

The large number of new and 
additional new car dealers, ap- 
pointed since new car production 
has been resumed, is also helping 
greatly to hurry the return of the 


Conn. Proposes 
Garages Take 


Over Inspection 


HARTFORD, Conn.—A new sys- 
tem of motor vehicle inspection, 
replacing inspection lanes suspend- 
ed in 1942 because of the war, has 
been proposed by State Motor Ve- 
hicle Commissioner Elmer S. Wat- 
son. The inspections, which would 
start next July, would be con- 
ducted by garages, supervised by 
the motor vehicles department. 

Outlining his proposal at a pub- 
lic hearing at the state house, 
Watson said inspections would be 
made without cost to either the 
state or car owner, but that gar- 
ages would be compensated through 
the need of many cars for repairs 
to enable them to pass state stand- 
ards, 

Under the plan, garages would 
issue windshield stickers after cars 
measured up to state standards, 
and motorists would have a three- 
month period in which to have 
cars inspected. 

Then highway inspectors would 
begin “spot checks,” with warn- 
ing slips handed out when cars did 
not measure up to standard. Mo- 
torists would have 10 days to make 
corrections, following which action 
would be taken against car owners 
if the situation persisted. 


buyer’s market. These new dealers 
do not have the established loca- 
tions and customer goodwill and 
contact that many of the older 
franchise new car dealers have. 
These new and additional new car 
dealers are going to be forced to 
buy some of this business away 
from the older dealers in order to 
get started. 
* + * 
New Dealers Forced 


To Sell Lot of Cars 


\V ANY of these new dealers also 
‘Yi were forced to pay premium 
prices for choice building loca- 
tions; they have had to pay ex- 
ceedingly high building costs in 
the erection of new buildings, and 
in many cases the salaries for ex- 
perienced help to man their de- 
partments have _ proved quite 
costly. 

These new and additional new 
car dealers are also handicapped 
right from the start because they 
do not have the established flow 
of customer labor and parts in- 


SERVING 





come that the average dealer 
who was in business during 
the war has. This flow of service 
income is a big asset to the older 
dealers in helping them to stay 
in business, regardless of how 
few new cars they sell. 

However, the new dealer has got 


Chrysler Men 


Assist Army 
In Zero Tests 


DETROIT.—Chrysler Corp. engi-| studied is checked with specially 


are tested under all extremes of 
weather and climate.” 


On such cold weather test trips 
the engine starting times are re- 
corded in split seconds with stop- 
watch accuracy, and the perform- 
ance of every part of the car being 


to sell a lot of new cars, because | neers have been working with the : 

of his lack of established service | U. S. Army in connection with spe- ae paneer a aoe 
and parts income with which to/cial subzero studies this winter in measurement ation an _ c 
pay a part of the high expense he| Alaska, in the Aleutians and in The effect f yon ing a a 
has been forced to incur because | northern Wisconsin, it was revealed even on ‘san a ge tie tions, 
of his starting in business in these | last week by J. C. Zeder, chairman and on such jcugiiaes an meee 


high priced times. of the 


- board. 
Kenosha Worker Pleads 


MILWAUKEE, 


company’s engineering 


These men 


ing, are thoroughly investigated 
under actual operating conditions, 


include Phil Kent,|he said. 


i? chief electrical engineer of the 
Guilty to Nash Parts Thefts company, Who worked with Task 


On-the-road testing of this type, 
Zeder explained, reveals many 


Wis.—An em-| Force Frigid in Alaska; Arnold W. things which supplement the ex- 


ploye of the Kenosha plant of |Steckling, Chrysler project engi- ; : 
Nash Motors has pleaded guilty|neer, who was with Task Force cansechon abvenans coe "t the en- 
to a charge of having stolen car} Willi-Waw in the Aleutians, and ture laheratery 6 te sestieder- 


parts at that plant to the value | Lou 


S. Sanford, engineer with 


ly helpful in correlating informa- 


of $12,076. It is reported that the | Task Force Frost in northern Wis- tion established in the laboratory 


parts consisted of wheels, over- | consin. 
drives, transmissions, batteries and 
miscellaneous parts. 


livering new cars from Kenosha 
to Milwaukee would put the stolen 
parts in one of the cars carried 
on haulaways and deliver the parts 


with equivalent results in field per- 


“These are typical of the many | formance. 
; : . types of activities continuously car- 
Police asserted that a driver de- ried on by Chrysler Corp. engi- 
neers and test drivers to make cars 
of the future safer, more comfort-| Utilities Committee has 
able and more efficient,” + ee 
to his home and other destina- | Stated. “Test trips by our engineers | lic 


Wash. Boards Merge 
OLYMPIA, Wash.—The Public 


Zeder | merger of the departments of pub- 
utilities transportation and 


tions without authority or knowl-|are being made continuously to/| aeronautics into a single depart- 


edge of Nash Motors. 


THROUGH 


UNITED 


many areas where cars and trucks | ment of public service. 
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Seiberling Names 
Helfer Director 


Of Sales Setup 


AKRON.—A_ reorganization of 
the sales department of Seiberling 


Rubber has been announced by L. | 


M. Seiberling, sales manager. 

Under the new organization set- 
up, headed as before by Col. J. L. 
Cochrun, vice-president in charge 
of sales, and Seiberling, sales man- 
ager, Oscar Helfer, district man- 
ager at New York, moves to Akron 
to the new position of director of 
sales operations. 

Reporting to Helfer will be all of 
the company’s sales division man- 
agers and district managers, ex- 
cept the heads of the export and 
heel sales divisions, who will con- 
tinue to report direct to Seiberling. 

George W. Staples, service en- 
gineer in the New York district 
territory, will succeed Helfer as 
New York district manager. How- 
ard F. Smith, formerly the com- 
pany’s trade sales manager, has 
been granted leave of absence. 

Helfer has been with Seiberling 
since April, 1922, when he joined 
the company as a tire salesman. 
He became New York district man- 
ager in 1932. 
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“He drops in every day to see if the seller’s market is over.” 


Pembroke Motor Co. 


Pembroke Motor Co., Pembroke, | 


Carolina Motors 


Carolina Motors, 


Inc., 


Burling- 


N. C., has been incorporated with|ton, N. C., has been organized with 
capital stock of $100,000. Princi-|capital stock of $100,000. Princi- 
pals are W. H. Tyner, W. K. Cul-|pals are Bill Price, Helen Price 


breth and A. S. Thompson. 


and J. Dolph Long. 
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Parking Mess Studied 
—_f |By Eleven States 


WASHINGTON.—A__ motorist’s 
headache—the parking problem— 
currently is receiving renewed leg- 
islative attention. State legislators 
in 11 states thus far have intro- 
duced bills offering remedial ac- 
tion for the problem. 

Public parking facilities would 
be authorized by bills in Califor- 
nia, Illinois, Maryland, Massachu- 
setts, Ohio, Oregon, Pennsylvania 
and Washington. 

The California bill provides 
that parking districts may be 
formed in unincorporated as well 
as incorporated territory. Legis- 
lation is before the Maryland 
legislature authorizing Baltimore 
to borrow $5,000,000 and to con- 
demn or otherwise acquire and 
improve property for “parking, 
storage and servicing of auto- 
mobiles.” Business interests are 
reported concerned with the 
broad language, especially “serv- 
icing.” 
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Further provision for public off- 
street parking facilities in Boston 
is proposed in a Massachusetts 
bill. Ohio is considering a proposal 
authorizing cities to provide pub- 
lic off-street parking facilities, to 
buy land, construct buildings, and 
to finance such projects by bond 
issuance, general revenues or spe- 
cial assessments. This legislation 
apparently has been introduced in 
response to a recommendation in 
the governor’s message. 

Oregon bills would authorize mu- 
nicipalities to condemn property 
for off-street parking facilities. 
Townships in Pennsylvania would 
be authorized to operate and main- 
tain parking lots. 

Regulation of parking lots as to 
maximum rates and bonding of 
operators would be provided for 
by bills introduced in Massachu- 
setts, Pennsylvania and Rhode Is- 
land. 

The palliative of parking me- 
ters would be resorted to in five 
states, if bills introduced in Ar- 
kansas, Illinois, Massachusetts, 
North Carolina and Rhode Island 
are enacted. Municipalities in 
these states under the proposed 
legislation would be empowered 
to install and operate parking 
meters, with the North Carolina 
bill (which has passed both 
houses), extending the author- 
ization to all municipalities and 
the Rhode Island bill being con- 
fined to the city of Providence. 

A municipal ordinance authoriz- 
ing installation of meters is being 
considered in Baltimore. 


Tool Engineers 
List 10 Speakers 
For March Parley 


HOUSTON, Tex.—Ten speakers 
have been listed for the fifteenth 
annual convention of the American 
Society of Tool Engineers, to be 
held here March 19-22 at the Rice 
hotel. 

Listed as speakers during the 
technical sessions are: F. J. Tone 
jr... vice-president, Carborundum 
Co., Niagara Falls, N. Y.; E. V. 
Flanders, Jones & Lamson Ma- 
chine Co., Springfield, Vt.; James 
F. Lincoln, president, Lincoln 
Electric Co., Cleveland; A. A. 
Nicholson, assistant to the vice- 
president of the Texas Oil Co.; N. 


D. Griswold, assistant general 
manager, Texas. division, Dow - 
Chemical Co.; Halsey F. Owen, 


manufacturing analyst. 

William D. Merrifield, assistant 
to director of technical education. 
Chrysler Corp.; Dr. I. K. Fussell, 
Schlumberger Oil Well Surveying 
Co.; Phillip McKenna, president, 
Kennametal, Inc., Latrobe, Pa., 
and Col. W. S. Rockwell, Rockwell 
Mfg. Co. 

Arrangements have been made 
for conducted plant tours of Ems- 
co Derrick & Equipment Co., Reed 
Roller Bit Co. and Hughes Tool 
Co. A trip to a nearby oil field 
is also planned. 


Atom Delaniii 


Investors Asked to Submit 


Ideas in New Field 


WASHINGTON. — Scientists and 
engineers were invited last week 
by the National Inventors Council 
to submit ideas for possible de- 
fenses against such modern weap- 
ons as the rocket, the guided mis- 
sile and the atomic bomb. 

Charles F. Kettering, chairman 
of the council and vice-president 
of General Motors in charge of 
research, declared that the devel- 
opment of the atomic bomb has not 
canceled out the need for military 
inventions. The discoveries in con- 
trolled nuclear physics, he said, and 
particularly the development of the 
bomb, are a challenge to the imag- 
ination and to the original think- 
ing of the inventor. 

The council deplored the fact 
that many persons, including scien- 
tists, have discounted in advance 
any possibility that future inven- 
tion in the field of defenses against 
atomic warfare is possible. 
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Monarch Buick Observes 
10th Birthday at Dinner 


Staff members of Monarch Buick 
Co., Indianapolis, honored William 


R. Krafft, president, at a 10th an- 
niversary dinner. More than 150 
employes were in attendance with 
Frank Edwards, of radio station 
WIBC, as master of ceremonies. 


Those receiving 10-year awards 
were: Lawrence C. Achgill, service 
manager; Albert B. Pike, lubrica- 
tion manager; Donald Hunter, 
used car manager; Oren E. Stan- 
brough, service manager; Claude 

mechanic; Roy Eberly, 
treasurer; Henry Washington, util- 
ity man, and Malcolm Griffith, di- 


rector of sales. 
* + 7 


Petrole’s New Building 


Open in Lehighton 

Petrole’s Motor Co. (DeSoto- 
Plymouth -IHC), Lehighton, Pa., 
held a grand opening of its new 
building Feb. 8. Nick Petrole, pro- 
prietor, has handled International 
trucks and farm equipment since 
1923 and was appointed DeSoto- 
Plymouth dealer for Carbon coun- 
ty in 1943. 

The new building has 13,000 
square feet of floor space and the 
firm employs 12 people, including 


seven mechanics. 
* * “ 


Albertson Quits Ford Post 


For Ann Arbor Outlet 


W. H. (Dutch) Albertson, mana- 
ger of the parts and service de- 
partment for the Ford central re- 
gion, has resigned to become gen- 
eral manager of Cushing Motor 
Sales, Inc. (Ford), Ann Arbor. Al- 
bertson also becomes a partner of 
E. L. Cushing. 

Albertson has been with Ford 
for 12 years. He served as zone 
manager and service supervisor in 
the Boston area before being trans- 
ferred to Willow Run during the 
war as assistant supervisor of the 
flight test department. He joined 
the central region when it was or- 


A t. 
ganized last j ugus . 


Lincoln-Mercury 
Adds 44 Dealers 
In 2 Months : 


The following 44 dealers have 
been added to the growing Lincoln- 
Mercury dealership list since the 
first of the year: 

Skillen, Inc., Yonkers, N. Y.; Ar- 
lington Motors, Inc., Lawrence, 
Mass.; Marion Motors, Inc., Pough- 
keepsie, N. Y.; English Motors, 
Red Bank, N. J.; Beach Motors, 
Inc., Miami Beach, Fla.; Fred Jen- 
nings, Riverside, Calif.; Pascal 
Dilday, San Pedro, Calif.; Urick- 
Gibbs Motor Co., Whittier, Calif.; 
Roland Hughes, Jonesboro, Ark.; 
Hall Motors, San Rafael, Calif.; 
McCaughey Motors, Reno, Nev.; 
Traver Motor Co., Greenville, S. 
C.; Valley L-M Motors, Burbank, 
Calif.; Bernie Heiman Motor Corp., 
Johngtown, N. Y. 

County Seat Motor Co., Inc., 
Georgetown, Del; Moore-Blatnick 
Inc., Scranton, Pa.; Byrnes Motors 


Inc., Hackensack, N. J.; Jimmy 
Roche, North Hollywood, Calif.; 
Randall South Motor Co., Fort 


Smith, Ark.; Rowe-Beach Motors 







Doings 


Inc., Biddeford, Me.; W. Russell 
Porter, Inc., New Bedford, Mass. ; 
Gillen Motors, Kenmore, N. 
Buck’s County Motors Inc., Doyles- 
town, Pa.; Hunt & Pearson Inc., 
Oil City, Pa.; Biswell-Moffett, Inc., 
Ventura, Calif.; Jack Keefe Motor 
Sales, Washington, Pa.; Burke Mo- 
tor Sales, Astoria, Ore.; Everett 
Jones Motors, Bellingham, Wash.; 
Great Neck Motors Inc., Great 
Neck, N. Y. 

Marion L-M Co., Inc., Marion, 
O.; Haber Bros. Motors Inc., 
Brooklyn, N. Y.; Jim Livingston, 
Tucson, Ariz.; Chesapeake Auto 
Co., Baltimore, Md:; George D. 
Manderbach, Reading, Pa.; Marvin 
Jones Auto Sales, Portsmouth, O.; 
Welch L-M Sales Inc., Welch, Va.; 
Lyons-Peickert Motors, Laredo, 
Tex.; Hollywood L-M, Hollywood, 
Calif.; Springfield L-M” Sales Inc., 
Springfield, Mass.; P. H. Stitt & 
Co. Motor Sales, New Brighton, 
Pa., Charles C. Anderson, Vin- 
cennes, Ind., and John Morrison 
Motors, Denton, Tex. 

+ . . 


From 20 to 45 


Stoyer of Pa. Celebrates 
Silver Anniversary 


Celebrating a quarter century as 
an automobile dealer at the age 
of 45 was the unique experience 
last month of 
Earl Stoyer, Cad- 
illac - Oldsmobile 
dealer and dis- 
tributor of Potts- 
ville and Schuyl- 
kill Haven, Pa. 

In 1922, at the 
age of 20, Stoyer 
started his pres- 
ent business in a 
small building on 
the site of his 
present modern 
garage and salesroom. 

In celebration of his silver an- 
niversary, Stoyer closed shop and 
he, his employes and their fam- 
ilies enjoyed a full day of activities. 


Each employe, some with him 
since the beginning, received an 
inscribed wallet and a money bag 
containing 25 silver dollars. A din- 
ner and theatrical entertainment 
in nearby Hershey, Pa., concluded 
the celebration. 

. 





Earl Stoyer 


Mecklenburg Motors Opens 
New Home in Charlotte 


Mecklenburg Motors (Ford-Lin- 
coln-Mercury) held formal open- 
ing at Charlotte, N. C., Feb. 13 
when the company occupied a 
building at the corner of Third 
and Poplar Sts. especially con- 
structed to suit its needs. 

K. M. Matthews is vice-president 
and general manager, and Glenn 


Holladay is sales manager. 
i J - 


Walton Motors Breaks 
Ground for Service Building 


Joe Levy, president of Walton 
Motors, Inc. (Chrysler), Chicago, 
recently broke ground for a new 
service department on _ property 
measuring 250 by 162 feet, on In- 
diana Ave., between 22nd and 23rd 
Sts. 

The building, all on one floor, 
will be 102 by 162 feet. Parking 
and storage lots flank both sides 





BOUGH MOTORS INC, 
Bough (extreme left) who is president and treasurer, was previously affiliated with a 
mearby Ford dealer in Quincy, Mass., for 18 years prior to opening his own dealership, 
In addition to operating Bough Motors, Bough owns and operates another Ford dealer- 
ship of equal size, Dedham Motors, Inc., Dedham, Mass., and ts also ee of 
Massachusetts State Automobile Dealers Assn. The majority of the persons shown have 


(Ford), 


been with Bough 


Milton, Mass., organized in 1936 by J. Lawrence 


since the inception of the business. Angelo M. Berton! (standing next 
uously affiliated 


to Bough) is vice-president and in charge of service, and has been contin 


with Bough for over 25 years. 





















Features Two Locations . .. 


K. H. 


SHERFENBERG, president of Service Chevrolet, Inc., 


- a 


Fargo, N. D., has two 


strategically located units, one for display and sales located in the heart of the shopping 
district, the other for heavy repairing on a busy highway where the traffic count is 
the highest In the state. At both places there is ample parking space. Downtown shop- 
pers can drive in and leave their cars for quick servicing. Service men give expert 
opinion and when necessary check the car before and after repairing while they drive 


over and back to unit number 2. 


BECAUSE IT IS geographically impossible to have space enough in town, Service 
Chevrolet has remodeled a building 80 by 310 feet with 800-foot frontage on Highway 10 
into a modern shop where body, motor and heavy truck work Is performed. Sherfenberg 
has been in the automobile business since 1919 when he was engaged in body building in 


Minneapolis. In 1936, he became a dealer 
Fleck Chevrolet Co. in Fargo. 


in Aurora, Ill., and in 1945 acquired the 


Arthur H. Steen ts secretary of Service. He has been 


associated with Chevrolet since 1927. W. W. Henderson is sales manager and Is in 


charge of the downtown establishment. 


of the building for customers’ cars 
and for storage facility. 
* * * 


Ladies’ Day 
Coast Dealer Delivers Roses 


With New Cars 


Dalton Motors (DeSoto - Plym- 
outh), Sacramento, Calif., uses a 
powerful goodwill gesture in con- 
nection with new-car deliveries. 
Every time a new car is deliv- 
ered, the wife, mother or sweet- 
heart of the purchaser is presented 
with a bouquet of roses with the 
compliments of the firm. 

This has been a practice of the 
firm for nine years, according to 
W. E. Urmson, sales manager. 

* ” . 


Parker Marks 23 Years 


As B. C. Ford Dealer 


Twenty-three years ago Stanley 
E. Parker was appointed dealer in 
Prince Rupert, B. C., for Ford Mo- 
tor Co. and started a small auto- 
mobile business there. Since that 
time the firm has expanded into 
one of the leading business estab- 
lishments in Prince Rupert and is 
now known as Bob Parker Ltd., 
with a son of the founder heading 
the company. 

The company operates with a 
staff of 17. Gus Stromdahl is shop 
manager, Alex Cimbella stock man- 
ager, and Ralph Hood office man- 
ager. 

* + e 
Bantam Trailer Names 


Kneen Mass. Distributor 


American Bantam Car Co., But- 
ler, Pa., announces the appoint- 
ment of a new distributor for Ban- 
tam Supercargo truck trailer, the 
Truck Supply Co., Inc., 622 Union 
St., West Springfield, Mass. 

The outlet is under the direction 
of Stuart W. Kneen. His headquar- 
ters offer complete service and 


parts facilities. 
+: * + 


Wellinger, Keating Visit 
Miller-Knuth Opening 

Miller-Knuth Chevrolet Co. used 
a full-page ad to welcome visitors 
to the formal opening of its new 
building at 18th and Howard Sts., 
Omaha, Neb. 

Ben F. Knuth, president, had as 
his guests on opening day Mayor 
Charles Leeman. Herman Wellin- 
ger, regional manager of Chevro- 
let, and Tom Keating, general sales 
manager, flew in from Kansas City 
for the dedication. 

* + * 


Panama City (Fla.) Nash 


Occupies New Home 


Walter W. Rowell and Guy C. 
Andersen have opened the Panama 


Nash Motors, which recently was 
moved into new quarters at the 
intersection of Sixth St. and Ham- 
ilton Ave., Panama City, Fla. 

Formerly located at 1206 Coastal 
Highway, the firm is now housed 
by a structure of super-rock and 
steel, with concrete floors and a 
large plateglass showroom. 

* +. + 


Sloate Plans $500,000 Bldg. 
On ‘Test Hill’? in Hartford 


Harry Sloate has asked the 
street board to close an unused 
portion of Church St., Hartford, 
Conn., so that he can build a $500,- 
000 dealership, and indications are 
that the board will grant the plea. 

The street, built on a_ steep 
grade, has been barricaded for sev- 
eral years. In the early days of 
automobiles, the hill was used as 
a testing ground by automobile 
salesmen demonstrating the hill 
climbing ability ot their vehicles. 


Wooten Motors in New Site 
At Chadbourn, N. C. 

Wooten Motors, Inc. (Ford), 
Chadbourn, N. C., recently held 
formal opening of its new show- 
rooms at Elm St. and Highway No. 
74, according to Tommie Wooten, 
owner. 

Constructed of brick and water- 
proofed cement blocks, the build- 
ing provides service facilities for 


all makes of cars. 
* . ao 


Smith-Gandy (Ford) Opens 
$500,000 Plant in Seattle 


Smith-Gandy, Inc. (Ford), has 
opened a new dealership at Olive 
Way and Boren Ave. in Seattle, 
covering more than half a block 
and costing nearly $500,000. 

Directed by R. A. Smith, Joseph 
Gandy and Kenneth Colman, the 
dealership entrance on Howell St. 
is designed to accommodate eight 
lines of traffic. A  control-tower 


communication system speeds shop 
operation. 
* cf * 
Murphy of Omaha Fetes 
78 Years of Company 
Bert Murphy (Chrysler), Omaha, 
entertained a group of 175 persons 
recently in commemoration of the 
78th anniversary of the founding 
of Andrew Murphy & Son. 
Printed on the menu was a pic- 
ture of the original blacksmith 
shop founded by Bert’s father, An- 
drew, in 1869. Omaha’s leading 
citizens were on hand to help in 
the commemoration. 
+ * + 
$42,500 Building Going Up 
For Poe at Little Rock 


Construction has begun on a $45,- 
200 brick and tile building at 601 
W. Fourth St., North Little Rock, 
Ark., to house the Chrysler-Plym- 
outh dealership of the Poe Motor 
Co 


Fred Poe, manager, said that 
service departments are due to be 
completed in April and the build- 
ing is scheduled for completion in 

+ 


May. ‘ . 
Doing Well 
Cleveland Dealer Satisfied 
With Vets’ Progress 


Nine veterans who are learning 
the automotive trade at Erdelac 
Sales & Service, Inc. (Studebaker), 
Cleveland, are doing a good job, 
according to J. M. Erdelac, owner 
of the firm. 

“All those whom I’ve taken on 
as trainees under the government 
program as auto repair mechanics 
have worked out well,” declared 
Erdelac. “Some of the boys were 
with us before the war and re- 
turned to benefit under the GI pro- 
visions.” 

* . o 


Fourteen Dallas Dealers 


Attend NADA Parley 


Fourteen Dallas (Tex.) automo- 
bile dealers attended the NADA 
convention in Atlantic City. 

They were Ed Maher, Tom Ma- 
her, Lewis Maher, Miles F. Hall, 
Ben Griffin, J. S. Mitchell, Z. 
Gill, N. J.‘DeSanders sr., J. W. 
Walls, L. H. Johnson, Roy Hill, C. 
M. Johnson, W. O. Bankston, and 
E. B. Mohr. 

Mrs. Gladys E. Walker, execu- 
tive secretary of the Dallas Auto- 
motive Trades Assn., also attended. 

* a 


Yeagley Forms Dealership 


At Minerva, O. 

Yeagley Chevrolet, Inc., Minerva, 
O., has been incorporated by Hazel 
P. Yeagley, Daun Yeagley and 
Stewart O. McHenry with capital 
stock amounting | to $50,000. 

= 


Jones in Fond du Lac 


Jones Motor Co., Fond du Lac, 
Wis., has been incorporated. Incor- 
porators are K. M. McLeod, Marie 
Immel and Joseph D. Donohue. 

* +. = 


Open House at Wiley 


Arnold Wiley, owner of Wiley 
Motor Co. (Ford), Mayville, Wis., 
held open house recently. Wiley 
has purchased the business of Tep- 
per Motor Co. 

- 


Gant Modernizes 
A new Flexifloor has been in- 
stalled by Gant Motors Co., Min- 
eral Point, Wis., in its showroom 
as part of a modernizing program. 
- +. a 


Villa-Pontiac Inc. 


Villa-Pontiac Inc. has been in- 
corporated in Buffalo with capital 
of $100,000. Incorporators are 
Louis J. Villa, Joseph C. Villa and 
Josephine Villa. 





AIR-CONDITIONING ts a feature of the new building Laredo Motors (Studebaker) 
has recently completed in Laredo, Tex. The $50,000 structure is on Houston St. one block 


off the Pan-American highway. ae dealership is headed by ©. V. Starr, H. 


Nicholas Yard and W. F. 


W. Miller, 
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| 
Kolberg & Sons (4) Open 
For Hudson in Ashland 


A Hudson dealer who has four 
ons in the business with him is 
. feature of the Kolberg & Sons 
iealership in Ashland, Wis., a lo- 
cation which is said to be nearly 
as far north as one can go in Wis- 
consin. 

The four sons who recently 
helped John Kolberg celebrate the 
opening of his new Hudson dealer- 
ship are James, William, Thomas 
and John jr. 

* a * 


Trevellyan Buick Buys 
Building for $237,500 


Trevellyan Buick Co., formerly 
located at 5640 Gravois Ave., St. 
Louis, has acquired the two-story 
building at the northwest corner 
of Vandeventer and Laclede Aves., 
which it now occupies, for a price 
reported to be $237,500. The parcel 
fronts 200 feet on the west side 
of Vandeventer and 150 feet on 
Laclede. 

J. E. Trevellyan, owner of the 
Buick outlet, has been associated 
with the Buick company for the 
past 20 years and has been a deal- 
er for the past 10, being located 
in St. Louis since March, 1944. 


Atamian Is New Owner 
Of Somerville Nash 


Nish Atamian is now the owner 
of the Somerville Nash Co., 515 
Broadway, Somerville, Mass. 

This new concern recently be- 
came the first dealer in this sec- 
tion to win the Nash 10-point 
award and is said to operate one 
of the finest service and body units 
in that section. 

* *x od 
Cadillac Firm in Trenton 


Now Johnston Cadillac 


Effective March 1, the Cadillac 
dealership heretofore operated in 
Trenton, N. J., as a partnership 
under the firm title of W. S. John- 
ston became a corporation known 


as Johnston Cadillac, Inc. 
* + * 


Canton Motor Opens 


Canton Motor Co., 101 Park St., 
Canton, N. C., occupying a spacious 
building completed at a cost of 
more than $30,000, recently held its 
formal opening. Carl W. Green is 
owner of the new firm. 

7. * + 


Darnell Buys Treece Co. 


The Treece Motor Co. (Hudson- 
Willys) Denison, Tex., has been 
purchased from Joe Treece by 
Frank Darnell. The dealership is 
located at 100 W. Main St. and was 
operated by Treece for more than 
a year. 

+ * * 


C. C. Motor Moves 


C. C. Motor Co. (Chrysler-Plym- 
outh) has occupied new quarters 
at 423 S. Wilmington St., Raleigh, 
m. 


* * * 


Perry Buick Project 


CPA has approved an applica- 
tion from Perry Buick Corp., Nor- 
folk, Va., to enclose, at a cost of 
$8,500, a cinder-block building and 
an open frame shed for use as a 
repair department. 

* + * 


Hazzard Motor Co. 


Hazzard Motor Co., Chapel Hill, 
N. C., has been incorporated with 
capital stock of $150,000 to deal in 
automobiles. Principals are J. P. 
Hazzard jr., S. P. Lockhart jr., 
and T. W. Goodrich. 

+ * * 
Stone’s Garage 


Stone’s Garage, Rochester, N. H., 
a new Packard sales and service 
establishment, has been opened at 
163 Charles St. 

* 


+ * 


Lakewood Nash OK 


CPA has granted permission to 
Lakewood Nash, Inc., Lakewood, 
O., for completion of a $19,000 ad- 
dition to its service garage. 

” * a 


Watson Is Promoted 


William O. Watson has been 
named to chief of installation en- 
gineering of the Allison division 
of General Motors at Indianapolis. 
He succeeds Don R. Berlin, who 
has accepted the general vice-pres- 


Dealer Doings 





idency in charge of contracts and 
engineering at the McDonnell Air- 
craft Corp., St. Louis. Alex Noble 


has been named Watson’s assistant. 
* * * 


Buys Storage Lot 


Hull-Dobbs has acquired a lot 
adjacent to their building on Ches- 
ter Ave. in Cleveland’s downtown 
area. A high steel wire fence has 
been placed around the _ 8,500 
square foot lot and the area will 
be used to store trucks and other 


vehicles. 
* 7 * 


Son Gets Interest 


Stanley Collier jr. has acquired 
an interest in his father’s business, 
Collier’s Ltd., Vancouver, B. C., 
and has been elected a director 
of the company. Collier is now 
taking a postgraduate course in 
dealer management training at 
the General Motors Institute in 
Flint, Mich. 

* + + 


Dunlap Motor 


Dunlap Motor Sales, Inc., Iowa 
incorporated 
stock by | 


City, Ia. has been 
with $25,000 of capital 





Harry B. Dunlap jr. and Harry B. 
Dunlap sr. 


* * * 


Get Charleston Site 


Amos L. Curry and William M. 
Schram, who operate Curry & 
Schram Motors, Inc., Charleston, 
S. C., have purchased the Ells- 
worth Iron and Brass Foundry 
property at the corner of Meeting 
and Huger for $9,000. 

* * 


+ 


Cox Motor Co. 


Cox Motor Co. 
outh), Tulsa, Okla., has moved into 


its new brick building at 2245) 


E. Eleventh St. 


* +* * 


Midstate Truck 


Midstate Truck Sales, Inc., Tam- 
pa, Fla., has been incorporated 
with 100 shares of stock at $100 par 
value. Incorporators are C. J. Hyer, 
Marvin L. Holloway, W. H. Reyn- 
olds and Robert C. Rice. 

* 


* * 


Clifton Auto Sales 


E. O. Clifton Auto Sales, St. Pet- 
ersburg, Fla. has been formed 
with 100 shares of stock at no par 
value. E. O. Clifton, John N. Cum- 
mings and Allen Morrison are 


named as incorporators. 
+ * * 


Ralph George, formerly in busi- 


(De Soto-Plym- 





} 
THE HOME of Monte Cristo Auto Co. (Lincoln-Mercury), Everett, Wash., is said to 
| be the model for other dealerships because of some of the exceptional design features 
incorporated in it. One of outstanding innovations is the tilted window in the showroom. 
Owners are Reed C. Mills and L. Wm. Radford. Department heads are Leonard Mil- 
brandt, service; John Watson, parts, and Mrs. Ruth Whitehead, office. 





ness for himself at Prescott, Ariz.,| (Ford), has been named as a mem- 
has been appointed service man-, 4er of the town budget committee. 
ager of MclIlvain Motor Co. (Chry- | ae ee 

sler-Plymouth), Prescott, Ariz. 


* * * 





Frank Novick, treasurer of Git- 
len Motor Sales (Pontiac), 348 
Trumbull St., Hartford, Conn., an- 
nounces the appointment of Gus 
Mertz as service director. 

* oe +. 

J. F. Kelley (Chrysler-Plymouth), 
Aurora, Ill., has announced plans 
for a new parts department. 

* 


ad om 
Henry M. Rowell, Inc. (Chrys- 


ler-Plymouth), Dayton, O., is fea- 
turing a new lubrication depart- 


ngine protection 


Appointment of R. H. Harvey and 
A. R. Faria as service manager and 
assistant service manager, respec- 
tively, of Cochrane & Celli (Chev- 
rolet), Oakland, Calif.. was an- 
nounced last week. Harvey has 18 
years’ service with the firm, and 
Faria, 12. 

* * * 

Carl C. Blanchard, proprietor of 

i the Farmington (N. H.) Motor Co. 














No other equipment item 
is so far ahead of competition 


PUROLATOR PRODUCTS INC., Newark 2, N. J. + In Canada: PUROLATOR PRODUCTS (Canada) LTD., Windsor, Ontario. 
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Here’s a great “pick-me-up” for motorists on all highways! 
Its heart-warming good humor is bound to give them a 


“lift!” In fact ... it’s a Spring Tonic that’s a pleasure to take! 


In the newspapers, on the radio, in the theatre ... everywhere... 
this great Nash outdoor advertising campaign is the talk of the 
country! And this March poster, another in the great series, will 


continue to keep ’em talking from coast-to-coast! 


NASH MOTORS DIVISION, NASH-KELVINATOR CORPORATION, DETROIT 
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ognizing the public, the employe ‘Soda Pop Derby’ . 


and the employer as the three ma- 
jor interests involved in employ- 
ment relations and encourages in- 
dustrial peace. It calls for elimina- 
tion of the secondary boycott, juris- 
dictional strikes, coercion, mass 
picketing and other unfair labor 


In the Hopper 





Such a bill, which would permit 
minimum resale price contracts be- 
tween manufacturers and retailers, 


Wyo. Enacts Stiff Liability, 





Driver’s Licensing Laws 


A stringent motorists’ financial 
responsibility act and a bill _pro- 
viding for the licensing of drivers 
have been signed into Wyoming 
law by Gov. Lester C. Hunt. 

Under the driver’s license law, 
persons who become 15 or begin 
driving after July 1 will be re- 
quired to pass an examination in 
their home county, to prove they 
have the mental, physical and oper- 
ating knowledge to drive. 

The financial responsibility meas- 
ure provides for revocation of driv- 
ing privileges of persons involved 
in accidents who are unable to 
demonstrate their ability to settle 
financial damages growing out of 
the accident. | 


was filibustered to death last year. 

Previously enacted by 45 states, 
fair trade bills also are currently 
pending in Texas and Vermont— 
the only other states, besides Mis- 
souri, which have not adopted such 
legislation. 





































* * * 
Delaware May Increase 


Semi-Trailer Weights 

The Delaware legislature is con- 
sidering a bill to increase the max- 
imum gross weights permissible 
for semi-trailers to the amount al- 
lowed during the wartime emer- 
gency and beyond that for semi- 
trailers equipped with coupled 
axles. 

Under the bill a tractor-semi- 
trailer, with only one axle on the 
trailer, could have a gross weight 
of 48,000 pounds—the wartime 
maximum—instead of the 40,000 
pounds allowable under present 
law. Tractor-semi-trailers equipped 
with tandem axles, spaced more 
than 48 inches apart, would be al- 
lowed a gross weight of 60,000 
pounds. 


Wash. Senate Votes Probe 


Of State Highway Setup 

The Washington Senate voted 33 
to 13 for a 12-man legislative com- 
mittee to investigate all phases of 
the state’s highway program and 
policies after debating more than 
an hour. The bill has now gone to 
the House. 

Another highway bill develop- 
ment was approved by the House 
roads and bridges committee. The 
bill would transfer the powers of 
the highway director and the high- 
way advisory commission to a bi- 
partisan state highway commission. 

* + * 


FEPC Proposal Ordered 


Off Michigan Ballot 


An initiated proposal to estab- 
lish a Fair Employment Practices 
Commission in Michigan has been 
found illegal by the State Supreme 
Court and ordered removed from 
the April 7 ballot. 

The court ruled that petitions 
seeking to put the proposal on the 
ballot were in violation of a law 
requiring all proposals to have a 
title. The measure would have out- 
lawed racial and religious discrim- 
ination in employment and educa- 
tion. 


* * * 
Driver Responsibility Bill 
Approved by Idaho House 


The Idaho House has sent to the 
Senate a bill which requires auto 
drivers to prove their financial re- 
sponsibility in the event their au- 
tomobile causes death, injury and 
property damage in excess of $50. 

The measure requires that in 
any of that type accidents the 
participants must report to the 
commissioner of law enforcement, 
who suspends the driver’s license 
and his automobile registration un- 
less it is established that the driv- 
er is financially responsible. 

. * * oF 
Employers’ Idle-Pay Levy 
Slashed by Tennessee 


Gov. McCord has signed into 
Tennessee law bills reducing em- 
ployer contributions to unemploy- 
ment compensation and extending 
the duration and maximum amount 
of benefits. The Tennessee gover- 
nor earlier signed a bill depriving 
strikers of unemployment benefits. 

* 


Utah ee 
Eye Six Bills, 
Two on Labor 


SALT LAKE CITY.—Several bills 
have been introduced in the Utah 
legislature during the past three 
weeks which are of especial inter- 
est to automobile dealers, it was 
reported last week by the Utah 
Automobile Dealers Assn. 

Here is a list of the bills to date: 

SB-10—Would make it unlawful 
for any person to drive a vehicle 
carrying or designed to carry 
freight or commodities, if such ve- 


7 + * 
Texas and Louisiana 
Sign Reciprocity Pact 
Signing of a motor vehicle reg- 
istration reciprocity agreement be- 


tween Texas and Louisiana has 
been announced. 


Under the new pact, commercial 
firms operating vehicles in the two 
states are required to register such 
vehicles in only one state, that in 
which the vehicle is based. For- 
merly many owners had to register 
in both states. 


* * 


Ark. Senate OK’s Refund 
Of U. C. Sales Taxes 


The Arkansas Senate has passed 
a bill authorizing the revenue com- 
missioner to refund from unappor- 
tioned funds the sales tax collected 
between Jan. 1, 1942, and Feb. 1, 


1945, on used-car sales within the 
state where the tax was paid on 
the car as a new car. The bill pro- 
hibits further tax collections of 
such,a nature. 

* a. + 


R. I. Bills Would License 


Auto, Plane Mechanics 


Licensing of automobile and avi- 
ation mechanics by a state com- 
missioner, who could revoke the 
permits to do paid mechanical 
work, has been proposed in iden- 
tical bills introduced in both 
branches of the Rhode Island leg- 
islature. 

The proposed legislation stipu- 
lates that on and after next Sept. 
1 it would be unlawful for any 
person to work as a mechanic, or 
any business to engage in repair 
work without obtaining a license 
from the commissioner, a new post 
which would be created within the 
state labor department paying 
$3,000 a year and expenses. Initial 
license fees would be $5, annual 
renewals, $2. 

. 7 . 
Missouri Legislature Gets 
Fair Trade Bill No. 15 


Reappearing as it has at every 
session of the Missouri legislature 
in the last 15 years, a fair trade 
bill has been introduced in the 
Missouri house of representatives. 





hicle has a gross weight of 5,000 
pounds or more, at a speed greater 


than 80 percent of current Utah 
speed limits. 

SB-26—Known as the fair em- 
ployment practices act, this would 
make unlawful discrimination in 
employment because of race, creed, 
color, national origin or ancestry. 
Such discrimination to apply to 
employers and their agents and em- 
ployment agencies. 

SB-32—Provides for repeal of the 
“Little Wagner Act” and creates 
a new labor relations law under a 
Utah employment relations board. 
It is designed by its sponsors to 
encourage labor peace and protects 
citizens of Utah from financial and 
personal injury resulting from dis- 
putes between management and 
labor. 

SB-34—A 262-page State Insur- 
ance Code, into which an interim 
insurance study committee has con- 
centrated the insurance laws of 
the state. It regulates all forms 
of insurance in the state. 

SB-36—Would add all of the 
Brigham Young memorial highway, 
from Salt Lake to Henefer through 
Emigration Canyon, to route 65 on 
the state road system. 

SB-47—An “extremely important” 
labor bill, similar to SB-32, but in- 


stead of repealing the “Little Wag- 
ner Act,” it amends the present 
law. It creates a public policy, rec- 





































determine bargaining units. 
* * +. 


Ore. Law Makers Pondering 
Highway Revenue Measures 


passed the long-delayed 


discussion and only 


basis of road _ use, 


sumption. 


nate highways 
large trucks may operate. 
* a +. 


Wis. Vehicle Chief Urges 
Increase in Driver’s Fee 


consin may look for 


fee. 


motor vehicles, 


dollar. 
* 7 7 


Dewey Asks Gas-Tax Hike 
To Finance Vets’ Bonus 
An increase of 1 cent 


posed $400,000,000 soldier 
Such a boost would 
$20,000,000 a year. 


dations, 


at the referendum. 
* * * 


Kan. May Require Coops. 
To Pay Income Taxes 


duced in the Kansas legislature. 
7 * . 


N. H. Tax Bill Opposed 


The New Hampshire Highway 
Users’ Conference has voted unan- 
imously in opposition to House Bill 
No. 172, which would increase the 
state tax on gasoline from 4 to 5 
cents a gallon. The conference also 
opposed House Bill 354, providing 
for construction of a 19-mile toll 


highway linking Portsmouth, N. 
H., and Newburyport, Mass. 
7 * 7 


Soldier Bonus Fund 


South Dakota’s sales tax would 
be increased from 2 to 3 percent, 
to finance a soldier bonus program, 
under a bill introduced in the state 
legislature by Rep. H. W. Metz 
of Faulkton. 


* * * 


Oklahoma Toll Highway 


Legislation has been proposed in 
Oklahoma for a toll-financed, four- 
lane express highway between 
Oklahoma City and Tulsa. 

* * * 


Tighten Mo. Laws 


Further tightening of Missouri’s 
motor laws was proposed recently 
in a legislative bill aimed at drunk- 
en drivers, 

The measure provides that mo- 
torists convicted a second time of 
driving under the influence of in- 
toxicants or drugs shall have their 
licenses suspended for two years 
instead of one, as under present 
law. A suspension of five years 
would be authorized after a second 


conviction. 


Del-N. J. Bridge Project 


Total amount of revenue bonds 


practices and provides for the use 
of the secret ballot in elections to 


Highway legislation accellerated 
sharply when the Oregon House 
“motor 
code” Bill HB 175 with but little 
two votes 
against it. The measure is expected 
to produce approximately $1,400,000 
more than was produced in 1941. 
It sets charges on trucks on the 
mileage and 
weight as well as on gasoline con- 


The Senate has been considering 
the “big truck” Bill HB 69 which 
passed the house early in the ses- 
sion without opposition. This bill 
makes permanent the authority of 
the highway commission to desig- 
over which the 


Motor vehicle operators in Wis- 
legislation 
proposing a higher driving license 


Ben L. Marcus, commissioner of 
has advised the 
legislature’s finance committee 
that the 25-cent fee for a four- 
year driving license is too small 
to cover costs of administering the 
driver registration law. He asked 
for a four-year fee of at least one 


in New 
York state’s present 4-cent gaso- 
line tax was one of the potential 
sources of revenue suggested by 
Gov. Dewey for financing a pro- 
bonus. 
yield about 


Under the governor's recommen- 
the tax increases would 
be enacted by the current legisla- 
tive session, to take effect on Jan. 
1, 1948, if the bonus is approved 


Bills which would require co- 
operatives either to refund money 
to members or pay income taxes 
on funds retained have been intro- 





TO PROVE HIS 1947 STUDEBAKER as aerodynamically sound as the shovel-nosed 
midget cars built by fellow engineers, F. J. Young of Douglas Aircraft fashioned a six- 
inch long replica and entered it in the company’s ‘‘Soda Pop Derby.’’ The model aver- 
aged 23 miles an hour, attained a top speed of 50 and had little trouble beating com- 
petitors. ‘“‘Soda Pop Racers’’ represent a fast-growing pastime for adult hobbyists. 
The midgets use carbon dioxide cylinders to achieve jet propulsion on a miniature scale. 


A piano wire stretched along the floor keeps the cars on course. 





IN BUILDING HIS STUDEBAKER entry, Young started with a block of balsa 
wood, 2x234x6 inches. After carving out the body, he attached axles and bronzed- 
bushed aluminum wheels, adapting rubber packing rings for tires. He then painted his 
car with a standard Alleghany Grey lacquer obtained from a Studebaker dealer. 





N. H. Legislature Passes 


Truck Weight Increase 

CONCORD, N. H.—(UTPS)— 
House Bill 64, which raises the 
maximum gross weight of 
trucks in New Hampshire to 
47,500 pounds, as allowed by 
gubernatorial proclamation dur- 
ing the wartime emergency, has 
been given final legislative ap- 
proval by the state senate and 
sent to Gov. Charles M. Dale for 
his signature. 

The measure, whose approval 
was good news to the state’s 
truckers and industries using 
the heavier vehicles, had met 
with considerable opposition in 
committee hearings. 





* * * 


which the Delaware state high- 
way department would be author- 
ized to issue to finance construc- 
tion of a bridge across the Dela- 
ware river to New Jersey would 
be increased to $40,000,000 under 
a bill introduced in the state leg- 


islature. 
* a * 


Gas Load Limit Bill 


A bill to limit the amount of 
inflammable liquid which could be 
carried by trucks and trailers to 
2,000 gallons has been introduced 


in the Wisconsin legislature. 
* * + 


Bond Issue for Highways 


A resolution in the West Virginia 
legislature would submit to the 
people a $50,000,000 non-revolving 
bond issue for the construction and 
maintenance of a system of sec- 
ondary roads in the state. 

* * * 


Would End Reciprocity 


Reciprocal truck registration 
agreements with other states 
would be terminated under a bill 
in the Tennessee legislature. The 
measure was interpreted as an ad- 
ministrative move to kill a truck- 
ing industry proposal which, in 
effect, would enable truck and bus 
companies to buy motor vehicle 
licenses on a monthly basis. Ob- 
servers predicted both bills would 


be withdrawn. 
“aa aan 


Liability Change Killed 


The Massachusetts Senate has 
decided to leave unchanged the 
law requiring proof of gross negli- 
gence in suits for damages for in- 
juries received by guests in auto- 
mobiles. Senator Charles J. Innes 


opposed reconsideration of the bill, 
declaring that it would result in 
increases in rates for guest cover- 
age in auto insurance to approxi- 
mately the present rates for com- 
pulsory insurance. 

* * > 


Truck Fenders 


A bill requiring that trucks have 
fenders has been approved by 
Idaho Senate’s roads and highways 
committee. The author claims a 
traffic hazard is created when 
windshields of motor cars are cov- 
ered by spray from unguarded 


wheels of trucks. 
* ca . 


Parking Lot Licensing 


Licensing of parking lots would 
be provided by a bill introduced 
in the Indiana legislature. License 
fee for a parking lot would be $25 
a year, with enforcement by the 
state tax board. Parking lot oper- 
ators also would be required to 
earry public liability insurance. 

. . ” 


Wash. Super Highway 


Plans for a new super highway 
between Seattle and Tacoma, even- 
tually to extend from the Cana- 
dian border to the Columbia river, 
have been advanced with the pass- 
age by the Washington Senate of 
a “limited access” highway bill. 
The measure would authorize the 
State Department of Highways to 
construct super highways and limit 
entry to them. 

* 


Mont. Gas Tax Hike 


Legislation providing for an ad- 
ditional 1-cent-per-gallon gasoline 
tax in Montana for the exclusive 
use of the state highway depart- 
ment in maintaining and improv- 
ing feeder roads, including fed- 
eral routes and secondary roads, 
has been proposed in the Montana 


legislature. 
* * o 





Wash. Slices 1 Percent 


Off Jobless-Pay Taxes 

A bill expected to save em: 
ployers more than $11,000,000 
annually in unemployment com- 
pensation taxes has been signe 
into Washington state law by 
Gov. Waligren. 

The measure, which was en: 
acted at Wallgren’s request, re 
duces the unemployment com 
pensation tax for most employ- 
ers from 2.7 percent to an aver- 
age of 1.6 percent of the em- 
ployer’s payroll. 
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Also Warranty Agreement, OPA and Truck Damages... 





Latest Batch of Court Cases Affects 
Garage Status and Liabilities 


By Leo T. Parker 
(Eprror’s Note: Here is another 

compilation of recent court de- 
cisions affecting the automotive 
trade. Mr. Parker is an attorney- 
at-law in Cincinnati.) 

RECENTLY, an automobile deal- 
er wrote as follows: “We want to 
construct a garage to house our 
trucks. A city ordinance states that 
companies constructing ‘public’ gar- 
ages must obtain a permit. Nearby 


| 
| 


latter corporation acquired a se- 
curity interest in the described 
automobiles, with all attachments, 
accessories and equipment. 


An important element is that at 


}the time these loans were made, 


the Oregon corporation assumed 


|that the automobiles were owned 


property owners object to this gar- | 


age. Can we construct a garage 
without obtaining a permit?” 

Obviously, the answer to this 
legal question is important to all 
readers, because almost all cities 
have ordinances that require per- 
mits to erect garages for public 
purposes. According to a _ recent 
higher court only garages utilized 
to store automobiles for daily or 
monthly storage are “public” gar- 
ages. 

In Mitchell v. Green, 39 S. E. 
(2d) 696, reported January, 1947, 
a city ordinance was before the 
court which provides that it 
shall be unlawful for any person 
or corporation to erect a public 
garage. 

A suit was filed against a com- 
pany to prevent it from erecting a 
garage to store its own automo- 
biles, and trucks. This suit was 
filed by adjacent property owners 
who contended that the proposed 
location of the garage is in a resi- 
dential section of the city, and that 
such building being a public gar- 
age is obnoxious and detrimental 
to all adjacent residents and prop- 
erty owners. 

These property owners asked the 
court to grant an injunction to 
prevent construction of the new 
garage which they contended was 
a public garage. The higher court 
refused to grant the injunction, 
and said: 

“Under these facts the court was 
authorized to find that the build- 
ing under construction was a gar- 
age for private use, which under 
the ordinance of the city required 
no consent of adjoining property 
owners to construct.” 

Thus, it is quite apparent that 
a@ garage is not a public garage if 
same is used by the owner to store 
his own automobiles and trucks. 
But a garage is a public garage in 
which various automobile owners 
“park” their cars and pay a fee 
or monthly rental for the space. 

* + * 


Rule Dealer Must Keep 


Loan House Informed 


ACCORDING to a recent higher 
court ruling, an automobile dealer 
who has financial interest in auto- 
mobiles pledged to a loan company 
stands to lose his interest if he 
fails to notify the loan company 
of details of the transactions. 

For example, in Ruddy v. Oregon 
Automobile Credit Corp., 174 Pac. 
(2d) 603, it was shown that an 
automobile dealer named Ruddy 
was engaged in buying wrecked 
cars, generally from insurance com- 
panies, repairing and _ reselling 
them. Ruddy entered into an ar- 
rangement with Sandy Sales and 
Loan Co., whereby that company 
would lend him money on the 
wrecked cars purchased by him, 
to enable him to repair the same. 


When Ruddy purchased a 
wrecked automobile, he also re- 
ceived a certificate of title en- 
dorsed on the back by the reg- 
istered owner and the legal own- 
er, with the space for the name 
of the new purchaser left blank. 

Ruddy would then take this cer- 


tificate of title, in the condition in | 


which he received it, to Sandy 
Sales and Loan Co. and borrow a 
certain sum of money on the motor 
vehicle represented by it. Then 


Sandy Sales and Loan Co. would | 
take the certificate of title to the | 


Oregon Automobile Credit Corp. 
and borrow from 1% to three times 
as much as it had lent to Ruddy. 
In addition to delivering to the 
Oregon corporation a certificate of 
title which was in the same condi- 
tion as when received by Ruddy, 
Sandy Sales and Loan Co. deliv- 
ered te the Oregon corporation a 
trust receipt which stated that the 


| 





by and in the possession of Sandy 
Sales and Loan Co. Thus, Ruddy 
was accustomed to take certifi- 
cates of title of automobiles, with- 
out filling in the blank for the buy- 
er’s name, to the Sandy Sales and 
Loan Co. which took the certifi- 
cates to the Oregon corporation 
and borrowed money on these cer- 
tificates. These transactions cov- 
ered several hundred automobiles 
during the period of several years. 

The Sandy Sales and Loan Co. 
became insolvent and the Oregon 
corporation sold many automo- 
biles on which the Sandy Sales 
and Loan Co. owed it money, 
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| and in which Ruddy had an in- 
| terest. 

| Ruddy sued the Oregon corpora- 
|tion for an accounting and proved 


lthat he had a large amount of | 
money invested in the automobiles | 
pledged by the Sandy Sales and} 


Loan Co. and sold by the Oregon 
corporation. 


The higher court held that the | 
latter corporation need not account | 
to Ruddy for any money. This} 


court said that Ruddy was not en- 
titled to any relief because he knew 
that the Sandy Sales and Loan 
Co. was obtaining loans from the 
Oregon corporation, and the latter 
had no knowledge that Ruddy had 
any interest in the automobiles. 
* * * 


Court Rules Buyer Liable 


In Repair Agreement 


MODERN higher courts will not 
hold that a seller guaranteed a 
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second-hand article to be in good 
condition, where the purchaser in- 
spected it before he purchased it. 

For example, in Voos v. Law- 
rence, 26 So. (2d) 172, the testi- 
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Seas L. BENNETT. 


EVERY SUNDAY NIGHT, ON MORE THAN 300 STATIONS 
FROM COAST TO COAST, SERVING 22 MILLION RADIO 
FAMILIES, THE “SPECIAL INVESTIGATOR” PROGRAM TELLS 
LISTENERS “FINANCE YOUR CAR THROUGH YOUR DEALER.” IT IS 
YOUR SHOW. HELP IT WORK. FREE PROMOTION MATERIAL ON REQUEST. 
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mony showed that a prospective 
purchaser asked a seller about 
the condition of a used outboard 
motor. The seller stated that it 


(Continued on Page 35, Col. 1) 





COMMERCIAL CREDIT CORPORATION 


MORE THAN 300 OFFICES IN PRINCIPAL CITIES OF THE UNITED STATES AND CANADA 
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Auto Personnel | 


P. W. Litchfield, president. Knowles 
replaces Russell DeYoung, who has 
been named vice-president in 
charge of production of the par- 
ent organization. 

+ * 





Krohne Named Director 


Of Truck Development 

James N. Krohne has been 
named assistant to the president 
and director of product develop- 
ment of C. K. 
Turk Corp., South 



























* 


Moore Elected President 


Bend, according | Of Jacksonville C of C 
to C. K. Turk,/ John L. Moore, Jacksonville, 
president. Fla., branch manager of Interna- 


Krohne was 
most recently di- 
rector of adver- 
tising for Ekco 
Products Co, 
Chicago man- 
ufacturer of 
housewares. His 
previous experi- 
ence includes director of advertis- 
ing and public relations for Cardox. 
Corp., Chicago, and advertising 
manager for Marshall Field & 
Co.’s suburban stores. 

. 


GMC Appoints Mosley 


To Manage Memphis 

J. B. Mosley has been appointed 
retail sales manager for the Mem- 
phis branch of the GMC Truck & 
Coach division. 

Mosley joined GMC in 1940 as 
a special wholesale representative 
with headquarters in Atlanta and 
for the past year has been a dis- 
trict representative in GMC’s Jack- 
sonville zone. 


tional Harvester, has been elected 
president of the Jacksonville 
Chamber of Commerce for 1947. 
Moore has been connected with 
International Harvester since 1919 
and has served in both domestic 
and foreign fields, including Cuba 
and Argentina. Prior to becoming 
branch manager at Jacksonville in 


1937, he was at Memphis. 
* * * 


Nash Named to Direct 

New Ford Purchase Dept. 
Appointment of Robert R. Nash 

as director of the recently organ- 

ized purchase analysis department 


in the Ford Motor Co.’s purchas- 
ing division has been announced 





James N. Krohne 


a > 
Sieger Elected to Head Up 


Welder Makers’ Assn. 

George N. Sieger, president of 
S-M-S Corp., Detroit, was elected 
president of the Resistance Welder 
Manufacturers Assn. at their an- 
nual meeting. 

For the past two years, Sieger 
has been most active in the ex- 
pansive publicity and promotional 
work in which RWMA has en- 
gaged, serving as the chairman of 
the association’s publicity and pub- 
lic relations Committee. 


Tower Ends 40 Years 
With U. S. Rubber 


John B. Tower, executive assis- 
tant to the president of U. S. Rub- 
ber Export, Ltd., will retire March 
1 after more than 40 years of serv- 
ice with U. S. Rubber. 

Since 1906, when he became a 
Morgan and Wright tire salesman 
in New York, Tower has held a 


by Albert J. Browning, director 
of purchasing. 
* o * 


Crosley Appoints Brazier 


Head of Engine Plant 


Harry E. Brazier has been named 
plant manager of the Cincinnati 
engine division of Crosley Motors, 
Inc., according to Powel Crosley 
jr., president. Since 1944, Brazier 
has served as superintendent of 
production. 

Coming to this country from 
Yorkshire, England, in 1920, Bra- 
zier has been associated with the 
automotive industry ever since. 
After a period of service with Cad- 
illac, he was later with the GM 
truck division. In 1942 he assumed 
the position of plant superintendent 
for Hudson and then came to 
Crosley. 


Buick’s Jordan Heads Up 
GM Club of Cleveland 


A. L. Jordan, division zone man- 
ager of Buick, has been elected 
president of the General Motors 
Club of Cleveland, succeeding J. 
D. Rule, Cleveland Diesel motor 
division comptroller. 

The club, now in its 10th year, 
is composed of executives of va- 
rious GM plants, branches and 


sales offices. Other officers elected 
by the 52 members of the club 
were C. N. Winston, Oldsmobile 
assistant zone manager, vice-pres- 
ident; C. E. McAllister, Chevrolet 
assistant zone manager, secretary- 
treasurer, and C. L. Yewell, local 
manager of GM Acceptance Corp., 
chairman. 
* as > 


K-F Promotes Four Officials 


In Production Planning 


Four appointments in the pro- 
duction planning department of 
Kaiser-Frazer Corp., were an- 
nounced last week. C. A. Glann 
and D. L. Mapes have been pro- 
moted to the positions of assistant 
general planning superintendent. 
J. F. McCloud has been appointed 
superintendent, and J. R. Killham 
has been named supervisor. 

+ * * 


Motorola Ups Noble 


Daniel E. Noble, general mana- 
ger of the communications and 
electronics division of Motorola, 
has been appointed to the position 
of vice-president in charge of that 
division. 


Heads Mogul Service 


Gene W. Anderson, formerly of 


on methods and processes for Fed- 
eral Mogul Service, Coldwater, 
Mich., division of Federal-Mogul 
Corp., manufacturer of automotive 
bearings. 

* a > 


Lawrence Is Celebrating 


35th Year at Goodyear 

John A. Lawrence, member of 
the Goodyear Tire & Rubber Co. 
sales division at Detroit, has com- 
pleted his 35th 
year with the 
company. 

Lawrence first 
became associat- 
ed with Goodyear 
in 1912, at De- 
troit, with the 
same department 
of which he is 
now a member. 
Appointed branch 
manager at Al 
bany, N. Y., the 
following year, he was named to 
a similar position at Rochester in 
1917, was transferred to truck tire 
sales at Akron in 1920, returning 
to Detroit the same year to assume 
his present position. Lawrence was 
granted the P. W. Litchfield award 
by his company for being selected 





J. A. Lawrence 


Detroit and Indianapolis, will head | as the outstanding wholesale sales- 
the newly established department | man in 1943. 


“The conv Ughlov 





' ager and Charles H. Zimmerman 


number of positions with U. S. 
Rubber, most of them in the firm’s 


export company. 
7 * > 


Sly Leaves Chevrolet 


After 28 Years 

After 28 years with the purchas- 
ing department of the Chevrolet 
Flint (Mich.) plant, E. W. Sly is to 
retire Feb. 15, it was announced 
by Hugh Dean, general manufac- 
turing manager of the division. 

Sly has been general purchasing 
agent of Chevrolet-Flint since 1921. 
He joined the Chevrolet purchas- 
ing organization in 1919. 

e * 


Brown Is GMC Sales Manager 


For ‘St. Louis Zone 


E. J. Brown, who has been with 
General Motors since 1928, has been 
appointed retail sales manager of 
the truck and coach division at St. 
Louis, J. P. Little, general sales 
manager of the division, has an- 
nounced. 

Brown is a native of St. Louis 
and has served as office manager 
of the St. Louis branch office. 

* + a 















American Coach Appoints 


3 Division Sales Heads 
C. G. Wood, director of sales for 
the American Coach. & Body Co., 
Cleveland, has announced the fol- 
lowing sales appointments: 
Deming Bronson, sales manager, 
central division; Homer A. Feyen, 
sales manager, midwestern divi- 
sion; William R. Hall, sales man- 
ager, eastern division. 
* o & 


Knowles, Zimmerman Named 


In Goodyear Aircraft 


T. A. Knowles has been appoint- 
ed vice-president and general man- 


factory manager of Goodyear Air- 
craft Corp., it is announced by 





Here’s an easy way to pick up profitable new busi- 
ness ... and give service customers appreciate. 

According to an independent nationwide survey, 
made recently, 1 in 3 of your regular customers 
needs a lighter replacement. And Casco, first in the 
car lighter field, is first to give you the merchandise 
you need to fill this demand—Heating Elements 
and Pop-Out Units made as only Casco, world 
leader in car lighters, can make them. 

For service and satisfaction make sure you give 
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your customers Genuine Casco—the car lighter 
that’s standard equipment in 9 out of 10 new cars 
because—it’s best by test! 

60 seconds to sell years of satisfactory ser- 
vice. It takes you a minute to sell and install Casco 
replacement units. It’s easy! And the retail prices 
are fair-traded for your protection. 

Order direct today from your wholesaler, or 
write for name of distributor to Casco Products 
Corporation, Bridgeport 2, Conn. 


“5 CASCO—THE ORIGINAL CAR LIGHTER 
\ —SELLS THIS BIG MARKET FOR YOU 
\ Car owners are seeing ads like this in Life and 


\ The Saturday Evening Post, week after week, 
—a combined audience of 35 million readers. 


CASCO LIGHTERS MUST BE BEST 
TO BE STANDARD EQUIPMENT IN 


ALL THESE CARS: 

Buick DeSoto Packard 
Cadillac Dodge Plymouth 
Chevrolet Hudson Pontiac 
Chrysler Kaiser-Frazer Studebaker 


Ford Nash 


—jov new and unuoual automatwe 
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GM Promotes Hammond 


To Post of Comptroller 

Roy E. Hammond has _ been 
elected comptroller of General Mo- 
tors, succeeding the late A. C. An- 
derson. Hammond had served as 
assistant comptroller since Jan- 
uary, 1944. 

A native of Pontiac, Mich., Ham- 
mond started his automotive ca- 
reer in 1919 in the receiving de- 
partment of Oakland Motor Car 


Co., now the Pontiac division. 
+ + * 


2 More Branch Offices 
Opened by Universal CIT 


Opening of two new branch of- 
fices of Universal C.1.T. Credit 
Corp. has been announced by Alan 
G. Rude, vice-president in charge 
of sales. The new branches, lo- 
cated at Maplewood, Mo., and 
Chico, Calif., will be under the 
management respectively of M. W. 
Braun and Joseph A. Pagani. 

This latest expansion of Univer- 
sal C.I.T.’s sales financing facili- 
ties gives the company a nation- 
wide total of 335 branch offices 





Get yourself the biggest share of the big 
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operating under the supervision of 
30 divisional offices, Rude said. 
* + * 


Jackson Heads Service 


For Bendix Air Brake 


H. W. Jackson, former assistant 
service manager, has been named 
service manager of the Bendix- 
Westinghouse Automotive Air 
Brake Co., with headquarters at 
Elyria, O. 

Previous to his association with 
the Bendix-Westinghouse service 
department, he was the company’s 
Canadian representative. Jackson 
replaces D. H. Robinson, who has 
been transferred to the company’s 


manufacturing division. 
* * + 


Price Succeeds Sanford 


In Nash Dallas Zone 


Robert B. Price, former district 
manager in the Dallas (Tex.) Nash 
zone, has been named assistant 
zone manager succeeding Robert 
J. Sanford, who has assumed his 
new duties as business manage- 
ment manager for Nash. Price has 
been with the company since 1940, 





with exception of a period during 
the war. 
* * * 


Scott Named President 


Of Universal Mfg. 

Winston C. Scott has been elect- 
ed president of the Universal Mfg. 
Co., Omaha, Neb., according to the 
company secretary, Joseph Mc- 
Fayden. 

Scott has been with Ford Motor 
Co. for 15 years and resigned as 
assistant district manager to as- 
sume his new position. The com- 
pany is an authorized rebuilder of 
Ford motors, carburetors, and fuel 
pumps. 


U. S. Tires Shifts Kneass 


To Chicago District 

W. H. Kneass has been appointed 
Chicago district manager for U. S. 
Tires, it was announced by W. D. 
Baldwin, sales manager of the U. 
S. Tires division of United States 
Rubber Co. 

Kneass has been with U. S. Rub- 
ber since 1937. His most recent po- 
sition was U. S. Tires divisional 
manager at Los Angeles. 

* a * 


National Bearing Elevates 
Williams and Cox 


. American Brake Shoe 
National Bearing division of'nounces the appointments of Em- 


car-lighter replacement business with the genuine 

















CASCO REPLACEMENT 
HEATING ELEMENTS 


Casco gives you a self-selling 
display of 12 replacement 
Heating Elements on which 
you make a handsome profit. 
They’re easily installed— with va 
screw into present Casco- 
made lighter knob. Ask for No. 
L16250-1. To retail at $1.00 
each. Fair Traded Price. 


CASCO 


HEATING ELEMENT 


REPLACE your weaker berst out 
heating esment today ze 
NEW ELEMENT screws onto your 
Present lighter knob im o jMty, 


a 


A Cis lat lang bailing light 





3 





IT TURNS ON ITS own axis, seats seven in an observation front and is ulpped 
with two-way radio, this taxicab of the future conceived by Radebaugh of Detroit's 
New Center Studios. It looks strange now, but with the coming of peak production 
and the return of free enterprise, it is predicted that Americans soon will see a flood 
of newly-designed products which will make life thrilling, comfortable and luxurious. 


mett A. Williams as vice-president 
in charge of operations and I. E. 
Cox as vice-president in charge of 
engineering. 

Williams, works manager since 
April, 1942, has been with National 
Bearing since 1913. Cox, formerly 
chief engineer, first started at Na- 
tional Bearing as research engi- 
neer in January, 1935. 

* * + 


Goodyear Aircraft Reports 
Shifts in Sales Staff 


Three appointments in the sales 
staff of the Goodyear Aircraft 
Corp. have been announced by T. 
A. Knowles, vice-president and 
general manager. 

H. Webster Crum is named sales 
manager succeeding Knowles, who 
was named to his present position 
last week. W. L. Leek is manager 
of sales solicitation department 
and W. E. Green is manager of 
merchandise control and sales op- 
erating in the two other changes. 

. * + 


Buffett, Shepard Named 


Dr. George M. Buffett has been 
appointed technical director of the 
Pittsburgh Plate Glass Co.’s new 
paint plant at Springdale, Pa., ac- 
cording to E. D. Griffin, vice-presi- 
dent of the firm’s paint division. 
Also appointed was Wallace E. 
Shepard jr., who will serve as 
manager of industrial sales. 

* * * 


Seiler Made Director 


Paul W. Seiler, president of Mo- 
tor Tool Mfg. Co., Detroit, has been 
elected to the board of directors 
of the Standard Products Co., De- 
troit, according to J. S. Reid, pres- 
ident of that company. Standard 
produces automobile window chan- 


nels, 
- ” + 


Patton Ad Consultant 


Edward L. Patton, manager of 
glass advertising and sales promo- 
tion for Pittsburgh Plate Glass Co., 
has been appointed consultant on 
glass advertising, according to 
Richard B. Tucker, vice-president. 

* * o 


Pennsalt Appointee 


Ritner W. Tomlinson has been 
appointed superintendent of the 
Easton (Pa.) plant of Pennsylvania 
Salt Mfg. Co., it is announced by 
Claude S. Beldin, Pennsalt produc- 


tion manager. 
* ” * 


Barnette Promoted 
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CASCO POP-OUT 
LIGHTER UNITS 


For cars with empty dash- 


LeRoy T. Barnette, formerly 
branch office supervisor of Her- 
cules Powder Co., cellulose prod- 
ucts department, Wilmington, Del., 
board well, Casco gives youa has been appointed manager of 
self-selling display of six Pop- — markets of that depart- 
Out Lighters on which you ment. 

- , makeafine profit. Fit cars with 
s aL P Fal Casco-made automatic lighter 

Fe antibod receptacles. Ask for lic. 
ee L16680-1.Retailat $1.50 cach. 
Fair Traded Price. 


accsories, WATCH @ AMS OC aD 


% . 


* . * 


Marshall Retained 


Brig. Gen. James Creel Marshall 
has been retained on the engineer- 
ing staff of the M. W. Kellogg Co., 
New York, it was announced by 
H. R. Austin, president. 


* * + 





McKinnon Named 


Dugald McKinnon has been ap- 
pointed Portland (Ore.) district 
manager for U. S. Tires. 
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By Bob Finlay 
Managing Editor 


glory left an incredibly rich 
story of progress, experimentation 
and individual initiative which has 
so many facets that it has never 
been told and probably never will 
be. 

Yet if any one should ever have 
the time or the ability to tell it, 

he'll find the material 

No. 7 either on the shelves 

of a Series of the Automobile Man- 

on AMA ufacturers Assn. library 

or stashed away in the 

mind of Librarian William J. Pow- 
ilson. 

While the auto has been on the 
scene only a little more than 50 
years—-a tick in the clock of time— 
its course has been so fruitful that 
few of today’s auto men know 
much about their own past. 

This article makes no pretense 
of trying to tell them that story. 
Its purpose is only to make clear 
that somewhere in the 15,000 vol- 





AMA’s Million-Dollar Auto Record 


Library Holds the Kaleidoscopic Story of Industry’s Drive to Glory; 
Central Reference Keeps Up with Times 


ND along with the library as a] gate. 
source of information about the 
is another service, 
supplementary to it but separate in 
administration. 


is the Central Reference 





W. J. Powllson 


Department, 


rau 
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tion highlights. 


* * 


course seems to be: 
Ask Bill Powilson. 


Its value is twofold: 


a handy reference. 


2. Federal legislation. 


From the newspapers, the de- |" his shelves. 









of significant events to the in-| 2" electric phaeton. 


dustry. This involved a pump with four 
headed by Herbert} Federal legislation is filed. cylinders on each rear wheel and 
Berggruen. Started in November,| Magazines, studies, reports and|a single electric motor. Oil is piped 
1941, this department keeps track/|speeches are cross-indexed and re-|separately to each of the 
of the social and economic impli-|sult in a magazine file and a sub-| wheels. Unfortunately, 
umes of periodicals, 2,500 books and/cations of the auto as it moves|ject file. From these are prepared | days not so much was known about 








FREE 


Write down canda cloth as one of 
the best salesmen you have. 
Its striking patterns and colors are an 
invitation to a closer inspection of the car. Canda cloth 
helps clinch sales when you explain how well it 
wears, how easily it cleans with a soap shampoo, how 
easy it is on clothes, and how comfortably it rides. 
Yes, canda cloth pile fabric is one of your best salesmen. 
And when the car comes back on a trade 
it will do another selling job for you. Because of its 
durability and ease of cleaning it will look well cared for 
—and good-looking interiors will mean faster 
moving used cars, and lower 


reconditioning costs. 


COLLINS « AIKMAN 


CORPORATION 


200 MADISON AVENUE, NEW YORK 16, N.Y. 


special bibliographies and publica- 


| 5 Sey talaga to the library, we’ve 
been trying to figure out some 
way to tell readers a little more 
about it and how they can use it 
120,000 catalogs in the library are|through the confusing stream of|to best advantage. 
the answers to millions of ques-| present-day living. 
HE AUTO’S pell-mell rush to| ons about the auto. 


* 


The simplest 


1. It keeps the auto record up to Powilson has helped the library 
grow from a few lonely scraps of 
2. It provides the auto men with| patent papers back in 1916, three 
years after the library was organ- 

The sources for Berggruen’s ser- ized, to a million-dollar collection. 
vices are divided into three groups:| In those 32 years, Powilson has 

1. Newspapers. seen many things come and go in 
the auto industry. Most of the so- 

8. Magazines, studies, reports and|called new things remind him of 
speeches. something he’s got tucked away 


partment maintains a clipping For instance, there has been a 
file, a labor paper file, a micro- | good deal of talk about hydraulic 
film file (N. Y. Times) and pre- |drives for cars as the coming 
pares scrapbooks on special sub- |thing. Here Powilson points out 
jects. that back in the first edition of 
With the use of this material, the | #orseless Age in November, 1895, 
staff issues to members a news|iS & description of the Dey-Gris- 
digest and a monthly chronology | Wold hydraulic system of propelling 


rear 
those 







































FLUID PROPULSION NEW? Here's a 
reproduction of a picture from the first 
edition of Horseless Age in November, 
1895, which shows the Dey-Griswold, an 
electric phaeton driven by pumps on each 
rear wheel. 


coolants and pipe making. The 
crude pipes couldn’t take the heat. 
* * * 


YEN Powilson is surprised by 
some of the things he finds in 
his gold mine for historians. The 
other day he learned for the first 
time that two Dodge companies 
were formed in the year 1914. He 
ran across a catalog for the Dodge 
Motor Car Co., headed by an Alvin 
M. Dodge, which had nothing to 
do with the famous Dodge brothers, 
Horace and John. 

Some 400,000 cards refer to 
the material on file in the library 
under 230 classifications pertain- 
ing to the auto. Parts are broken 
down. As examples, H-5 is fluid 
clutches, I-6 is hydraulic trans- 
missions, I-7 control of trans- 
mission. 

Among the classifications are the 
car history file, specifications file, 
races and contests file, obituaries, 
historical firsts, human _ interest 
items, and so forth. 

When it was founded, the library 
was given the responsibility of col- 
lecting and preserving all printed 
automobile material. Illustrative of 
the extent it has gone to carry out 
this mandate is the record on the 
unpublished French patents. In the 
early days, the French had high 
hopes of setting the world on fire 
in an automotive way. 

(As a sidelight, Christy Borth, 
one of the-most avid users of the 
library and chairman of an in- 
formal AMA committee to broaden 
its scope, points out that the 
French had a word for it while we 
were still arguing whether to call 
it motocycle, autocar, petrocar, 
autocycle, motor wagon or what- 
not. The French came right out 
with the word “automobile.”) 

At any rate, the French decided 
to keep their patents unpublished, 
but finally gave AMA permission 
to copy them by hand, which AMA 
did at the cost of $8 to $10 apiece 
for 4,500 patents. However, this 
record is so valuable that it has 
more than paid the original cost. 

+n * + 


i HIS work in the library, Powil- 
son has dug up some interesting 
facts about the industry. 
For instance, do you know when 
the first commercial delivery of 
automobiles was made? 
Powilson says it was just after 
the automobile races at Narragan- 
sett Park, Providence, R. L, in 
September, 1896. There were a 
couple of Duryea wagons entered 
and as soon as the races were 
over, they were delivered to the 
homes of Fisk Warren, of Harvard, 
Mass., and of George H. Morrill jr., 
of Norwood, Mass. 

Then there is the matter of 
new-car warranties, which are 
supposed to be a recent develop- 
ment. Powilson has a treatise on 
carriages published in 1796 in 
London which describes a war- 
ranty in use on carriages which 
is much like modern new-car 
warranties. 

The auto industry began using 
a flat rate system on repairs in 
1919, but in a book published in 
1881 Powilson has found a flat-rate 
list for repairing all parts of a 
carriage. The prices were different 
for various sections of the country. 

Powilson reports that the auto- 
mobile station wagon made its 
debut through Star Motors, New 
York, in 1922, although its ancestry 
can be traced as the carriage depot 
wagon as far back as 1881. 

” - . 
PROM the old catalogs, Powilson 
has collected many slogans 
which might well be used today, 
like Duryea’s “Most Miles for the 
Money.” 
However, many of the slogans 
(Continued on Page 31, Col, 1) 
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(Continued from Page 30) 

seem to reflect an inferiority com- 
plex about noise, which the com- 
panies apparently tried to hush up 
with far-fetched figures of speech. 
There was the Mitchell’s “Silent as 
the Foot of Time,” the Northern's 
“Silent as the Stars,” and the 
American’s “No Noise but the 
Wind.” 

Smell was a factor, too, in the 
early days, with gasoline being 
abandoned at one time because 
of the awful odor. Among the 
fuels that were tried were ether, 
steam, coal gas, nitroglycerin 
and acetylene gas. Springs and 
compressed air were also tried 
as propellants. 

The shifting tides in the auto 
industry is one of the things that 
makes it tough to keep the refer- 
ences up to date. The librarian 
has to guess which way devel- 
opment is going. For instance, 
should searches be made for ma- 
terial on jet propulsion, turbines 
and atom power? 

What looks silly today may be 
a different thing tomorrow. 

For instance, balloon tires were 
tried in the 1890s, but it wasn’t till 





HOW ABOUT balloon tires? Another 
picture from the November, 1895, edition 
of Horseless Age shows J. W. West, inven- 
tor of the power tire setter, in a gasoline 
buggy he built. The rear tires are 6.25 
Dunlops and the wheel, much like present 
models, is made of a web of steel plates. 
Spokes were generally used in those days. 


1922 that they got a second chance 
and 1924 that they became stand- 
ard equipment. Low-pressure bal- 
loon tires came into use in 1932. 
” * * 

POWILSON has compiled some 

interesting information on other 
safety factors. Headlight glare be- 


D. C. Sales Total 
16,286 New Cars 
During Year 


WASHINGTON.—A total of 16,- 
286 new cars were sold in the Dis- 
trict of Columbia last year, accord- 
ing to figures compiled by the 
Washington Automotive Trade 
Assn., released here last week. 

October of last year saw the 
highest number of new-car sales 
with 2,634 vehicles recorded. The 
used-car sales peak was reached in 
March last year when sales were 
recorded at 7,267 vehicles. 

Total new-car and used-car sales 
in this area for 1946 amounted to 
64,175. 

Liens recorded here during 1946 
totaled 27,022 or 42.1 percent of the 
new and used-cars purchased. 


New House Trailer Plant 


Plans Output Soon 

LOS ANGELES.—Pan-American 
trailers will roll off the produc- 
tion line at the rate of one every 
25 minutes when Al Brokate’s new 
factory, located on a 20-acre site 
near Monrovia, Calif., is completed 
in March, it was announced last 
week, 

The plant will have a 1,000-foot 
assembly line geared to the pro- 
duction of a complete range of 
house trailers up to 31 feet in 
length. Pan-American’s 31 foot 
model sleeps six persons and can 
be partitioned into three rooms by 
the use of sliding doors. 
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AMA’s Million-Dollar Auto Record 


Library Holds the Kaleidoscopic Story of Industry’s Drive to Glory; 
Central Reference K eeps Up with Times 


came a subject of interest around 
1915 and many devices were tried 
but found ineffectual. 

The best one that came out of 
this development was the tilting 
beam. This was followed in 1926 
by the foot headlight control, in 
1932 by the super safe lights, in 
1934 by prefocused headlights and 
finally by sealed beam headlights. 

Four-wheel brakes got attention 
in 1915, the Duesenberg had them 
in 1920 and in 1921 Lockheed 
brakes were on the market. 

Hudson brought out non - re- 
flecting windshields in 1922, fol- 
lowed by Buick in 1929 and then 
their use became standard. 

All-steel turret tops were intro- 
duced by General Motors in 1935 
and have been in general use from 
about 1936 on. 

In 1936, Chrysler adopted the 
built-in safety ideas of trying to 
make the car interior safer by cut- 
ting down projections. 

* * * 

HIS is but a taste of the fabu- 

lous 















ANOTHER STRIKE! YOU'RE 
RIGHT DOWN THE ALLEY 
TONIGHT, HANK ! 


away in the AMA liprary, much of 
it untouched, for the industry is 
continuing its headlong rush to the 
future so fast that few have ever 
stopped to look back. 

And many of the ideas of the 
future will probably go back to 
those good old days when the 
auto makers apparently tried 
nearly everything under the sun 
and then rushed off on different 
roads. 

Assisting Powilson are Howard 
J. Carmen, on the staff 26 years; 
Harold W. Curson, 26; Peter 
Hrebien, 2; Gertrude H. Oliver, 5; 
Vivien Keane, 6, and Laura Mur- 
phy, 2. 

Aiding Berggruen in the Central 
Reference Department are Vincent 
Kibildis, who was formerly with 
the Detroit public library, and Elsie 
LaFlame. Before taking over this 
new department, Berggruen spent 
12 years in the library as a re- 
search worker and translater. 

So if it is the past or the present 
you are interested in, AMA has 


automotive history filed: the information to serve you. 


(WANT IN CANS | 





HENRYS ALWAYS RIGHT DOWN THE ALLEY— 
ESPECIALLY WHEN HES CHECKING OVER 
MY CAR IN HIS SERVICE STATION ! 


YZ YZ Yip 


HENRY ALWAYS 
GIVES ME THE BEST SERVICE, 
TOO, AND HE CARRIES THE 

BRAND AND GRADE OF OIL | 





Drop in Costs 
Predicted for 
Synthetic Fuel 


WASHINGTON.—With crude oil 
production at a new peak in 1946 
and demand on limited domestic 
reserves increasing year by year, 
Secretary of the Interior Krug last 
week offered a note of encourage- 
ment to the automotive-minded 
American public with the disclos- 
ure that synthetic fuels production 
costs will be considerably lower 
than anticipated. 

The secretary’s annual report to 
Congress on the progress of the 
synthetic liquid fuels program of 
the Bureau of Mines states that 
industrial estimates based on new 
research developments now place 
the cost of producing gasoline 
from coal or oil shale at from 7% 
to 9% cents a gallon, only a few 
cents higher than the current cost 
of gasoline from petroleum, but 
not including profit or interest on 
investment. 

“At the present rate of research 
progress, production of synthetic 
petroleum products on a commer- 
cial basis is possible within a few 
years,” Dr. R. R. Sayers, director 
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SURE ! YOU CAN DEPEND 
UPON HENRY TO CHECK 
OIL, ANTIFREEZE, TIRES, 
AND GLISTEN THE 
WINDSHIELD ! 


“You score a strike every time,” says Henry 





31 
of the Bureau of Mines, com- 
mented. 

Crude petroleum output in 1946 
was estimated, by the bureau at 
a record 1,731 million barrels, 1.2 
percent greater than in wartime 
1945, and the report predicted that 
demand will grow in years to come 
with increased automobile, air- 
plane, Diesel engine, industrial, 
and household requirements. 


Domestic production from known 
fields cannot be increased substan- 
tially, however, without irretriev- 
able loss, for oil is now being with- 
drawn at or near the maximum 
efficient flow of the wells. For sev- 
eral years, discoveries of oil in 
new fields have not kept pace with 
consumption despite vastly in- 
creased exploration and discovery 
costs have risen sharply, the re- 
port adds. 


Md. Study Urged 


Establishment of a legislative 
commission for a long-range study 
of state highway needs and costs 
was urged here by the Maryland 
Highway Users Conference. With 
implied opposition to proposed in- 
creased gasoline taxes and truck 
fees, the conference favored hold- 
ing up any new program until 
present highway funds are used. 
























rte LLL 
Way 








When you sell oil IN CANS your customers appreciate it. 
You can forget all about breakage, and oil in cans helps to 
keep your station clean. 


You can carry a variety of brands of oil and display ’em! 


AMERICAN CAN COMPANY 


New York * Chicago + San Francisco 


NO OTHER CONTAINER PROTECTS LIKE THE CAN 
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Letterbox 


(Continued from Page 4) 


stances torn in two or three inches 
through all pages. Naturally, we 
don’t like this.—Fer.ix Sprincstuse, 


Felix Motor Sales (Studebaker), 
Bend, Ore. 
+. > * 
My copies ... are being received 


in such bad condition that it is 
almost impossible to read them.— 
Moore Motor Sales (Oldsmobile), 
Dyersburg, Tenn. 
+ * o 
Have been receiving AUTOMOTIVE 
News very irregularly—JouHn H. 
Cook, Easton Journal, Easton, Md. 
* = + 


In times like these, we certain- 
ly do not want to miss a single 
issue. — Central Motors (Stude- 
baker), Pueblo, Colo. 

* * * 


Very disappointed. It in- 
variably arrives in very bad con- 
dition, minus the front page and 
very dirty.—J. J. Caruin, Carlin & 
Silsby (Dodge- Plymouth), Clifton 
Heights, Pa. 

* + * 
Hardly Readable 
The enclosed sheets were the 








only sheets received. Please send 

the week’s issue in order to com- 

plete my files—J. W. Briscoz, Se- 

curities Investment Co., St. Louis. 
” +: + 


We receive Automotive News reg- 


|ularly and look forward to reading 


it, but when it comes with the 
front page all ripped and dirty, 
then it’s hardly readable.—Bloom- 
field “Chevrolet (Chevrolet), Canal 
Fulton, O. 

* * . 

For some time now the front 
and back page have been miss- 
ing and this last one has the two 
outer sheets missing. Even the 
address is missing, but I still 


| seem to get it—Lawrence Ander- 


son, Webster Super Service, Web- 

ster, Wis. ° 
* + * 

We look forward every Monday 
for Automotive News and enjoy 
reading it. ... each week it is torn 
and part of paper missing.-A. N. 
Warp, Florala Motor Sales (Ford), 
Florala, Ala. 


* * + 
Can’t you please wrap my paper 


EXTRA PROFITS 
a 
YOU SELL! 


MAXIMILLIAN MATCHED LUGGAGE 


GIVES YOU ADDED REVENUE 


Put a handsome set of nationally 
advertised MAXIMILLIAN matched lug- 
gage into that empty luggage com- 
partment, and turn it into profit space 
that pays and pays and pays! 


You'll make every sale count for more 
when you fit'your showroom model with 
a smartly-styled set of MAXIMILLIAN 
matched luggage. MAXIMILLIAN’S the 
product of the knowing hands of 
skilled FIRMAN leather craftsmen. 


Display them in your show car, add 
them to your new car invoice — and 
you've made an important profit extra. 
This increased revenue plan has been 
tested and found profitable by leading 
auto dealers throughout the country. 
They've made MAXIMILLIAN a perma- 
nent part of their accessory sales, 
along with radios and heaters. 


Just show your travel-minded auto 
buyer how MAXIMILLIAN matched lug- 
gage fits compactly for space-saving, 
time-saving, temper-saving travel. He'll 
want MAXIMILLIAN’S finely-crafted, 
supple leathers with the high-styled 









TAILORED TRAVELER 


Ladies’ 3 Pc. Set, 21” 
Overnight, 21” Ward- 
robe, 26" Pullman. Sad- 
die-stitched Buffalo 
grain Leather-Hyde. 
Rayon lined, pockets, 
tie-tapes. Wardrobe has 
4 hangers. 


Dealer's Cost $47.50 set 


lines that mean travel pride and pleasure. 


sine or convertible, 


car you sell. 















Whether you're selling Cadillac or Ford, limou- 
there's a quality-built 
MAXIMILLIAN set that will give your customer an 
added thrill of ownership. There's a place for 
everything and a place for MAXIMILLIAN in every 
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so that I get all of it? Half of the 
time it comes without front or 
back.—F. L. GutTsHat.t, Gutshall’s 
Garage (Chevrolet), Springtown, 
Pa. 

7. * * 


THIS WEEK’S ISSUE NOT 
RECEIVED; RUSH IMMEDIATE- 
LY.—GRAMP MOTOR SALES 
COMPANY, DAVENPORT, IA. 


* * * 


Sometimes the most insignificant 
item may irritate a reader! 

I have reference to the address 
label on Automotive News. This 
label is placed directly on the 
“heading of the week”; and it is 
really stuck on, try as you may it 
will not come off. 

Why not instruct your help to be 
more careful where the label is 
placed?—-Hulbert Bros. Motor Co. 
(De Soto-Plymouth), Racine, Wis. 

o * * 
Miss It Greatly 

Jan. 20 edition of AUTOMOTIVE 
News arrived in a tattered and 
torn condition. Upon its delivery, 
we noted that the postoffice here 
in Media had stamped, “Received 
in bad condition at Media, Pa.” 
This has happened several times 
before.—Haritan R. Jessup, Harlan 


Men's 2-pe. 


FIELD EXECUTIVE 





AUGUST JOHNSON, president, Transport Motor Co., San Francisco, West Coast dis- 
tributor of Willys-Overiand, sells Jeeps by stressing what they can do. He is pictured 
in the showroom explaining a functional feature of a bucket scraper attachment to 
members of his sales staff. Each of the Jeeps on the floor is equipped with either an 
industrial or agricultural Jeep attachment. 


R. Jessup & Co. (Studebaker), Me- 


dia, Pa. 


* ba * 


We failed to receive our copy 
of your paper of Feb. 17. We 
look forward to our copy the 
same as we do our morning news- 
paper. We cannot afford to miss 
a single copy.—D. Huggins, Jones 





set consist- 


ing of 2-Suiter ond Over- 


Cowhide. 


os a 
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se 


niter Top-Grain Aniline 


Dealer's Cost: $71.00 


LADY MAXIMILLIAN 


Ladies’ 2 pc. set, 21” 
Overnight Case, 26” Pull- 
man Case, Streamlined in 
Top-Grain Aniline Cow- 
hide. Lined in Rayon 
Faille. Famous Yale-Towne 
Brass Hardware. 

Dealer's Cost: $71.00 






ORDER DIRECT FROM THE MANUFACTURER TODAY 


Gentlemen: 


Set #1—2-pc. FIELD EXECUTIVE 
Set #2—2-pc. LADY MAXIMILLIAN 


Set #3—3-pc. TAILORED TRAVELER 
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FIRMAN LEATHER GOODS CORP. 
48 WALKER STREET, NEW YORK 13, N. Y. 


No. OF SETS 






! FIRM NAME 


city 


BUYER'S SIGNATURE... 


t 

l 

I |! am interested in your nationally advertised MAXIMILLIAN 
I MATCHED LUGGAGE for extra revenue. Please ship following: 
I 

! 

i 

I 






AoverTiseo | 
LIST PRICE 4 


$118.45 | 
$118.45 ! 


DEALER'S COST 






STATE 





Motor Co. Ine. 
Leaksville, N. C. 
* * 


(Chevrolet), 


* 


We are writing regarding your 
paper that we are supposed to re- 
ceive every week. We did not re- 
ceive the weeks of Jan. 19, Feb. 3- 
10-17. We do not mind an occa- 
sional miss, but three weeks 
straight is a little too strong.— 
Schill Motor Co. (Chrysler-Plym- 
outh-Packard), Wisconsin Rapids, 
Wis. 

* * + 

We .. .. anxiously await each 
copy every week. It keeps a person 
abreast of the latest changes in 
the automotive industry and the 
progress of our competitors. We 
have not received the last two 
copies.—_W. CHRISTIANSON, Schmitz 
Motor Co. (Buick), Green Bay, Wis. 

- * * 


We miss this weekly news very 
much and would appreciate get- 
ting issues as soon as possible.— 
Nitsch & Nitsch, Oberlin, Kan. 

7 * * 


We are subscribers to your 
publication and believe it is one 
of the best automotive papers 
published. . . . however, we have 
not been getting this paper reg- 
ularly each week. In fact there 
have been several weeks we did 
not receive it. In many cases we 
have received only the first and 
last pages, the center part being 
lost in the mail.—Cuas. C. Tom- 
CHECK, Tomcheck & Gabisch 
(Chevrolet - Buick), Townsend, 
Mont. 

> * = 
Please send it in a wrapper as 
lately they have been so badly torn 
up that they are hardly readable.— 
C. O. Pietcuer, Akron, O. 
+ + * 


We did not receive our last 
week’s paper. . . . Your paper is 
one of the best automotive papers 
that I know of. However, the paper 
when we receive it is very badly 
torn. Another reason for wrapping 
the paper up is because you have 
some news for us in our little town 
that we want to keep confidential. 
—Bup Noresoom, Lynden Auto Sales 
(Pontiac), Lynden, Wash. 

” ” a 


We are hereby registering our 
displeasure concerning the condi- 
tion of your weekly issues. It ar- 
rives here more often than not in 
a sad condition, dirty, mutilated or 
wrinkled.—G. V. Srrusie, Struble 
Motor Sales (Chrysler-Plymouth), 
Westwood, N. J. 


L-O-F °46 Profit 
Tops $6.3 Million 
To Double *45 


TOLEDO. — Libbey-Owens-Ford 
Glass Co. last week reported con- 
solidated net earnings for 1946 of 
$6,308,487, compared to $3,165,948 
in 1945. John D. Biggers, presi- 
dent, said that L-O-F sales in- 
creased 11 percent over 1945, and 
were 27 percent greater than any 
previous peacetime year. 

Biggers also announced that an 
$18,000,000 expansion plan for the 
company’s three plants, which 
started in 1945, will be completed 
this year. 

L-O-F profit equaled $2.47 per 
share on outstanding capital stock. 
A 50-cent dividend was declared 
payable March 10 for stockholders 
of record Feb. 28. 


Del Thompson, owner of Contra 
Costa Motors (Buick-International), 
has been elected second vice-presi- 
dent of Richmond (Calif.) Cham- 
ber of Commerce, 
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CHICAGO.—A _ recent compila- 
tion of 2,837 questionnaires, mailed 
last fall to determine preferences 
among readers of The Rotarian, 
monthly magazine of Rotary In- 
ternational, indicated that 78 per- 
cent of the readers who answered 
the questionnaires had purchased 
their present automobiles new and 
that 14 percent planned to buy an 
additional car, according to a re- 
port last week by Statistical Re- 
search Co. here. 

Personal auto ownership fig- 
ures showed that 68 percent 
owned one car, 18.7. percent 
owned two cars, 3.8 percent 
owned three cars and 0.8 per- 
cent owned four cars. The aver- 
age was 1.22 cars per member 
for personal use. 

The breakdown of makes owned 
was as follows: 

Chevrolet, 15.6 percent; Buick, 
14,2; Ford, 12.9; Plymouth, 8.4; 
Oldsmobile, 7.1; Dodge, 6.2; Chrys- 
ler, 5.7; Pontiac, 5.5; Packard, 3.7; 
Cadillac 2.9; Studebaker, 2.7; 
Mercury, 2.4; DeSoto, 2.3; Nash, 2; 
Hudson, 1.8; Lincoln, 1.7; other 
makes, 1.4, and not specified, 3.5 
percent. 

Year model of presently owned 
cars showed the following divi- 
sions: 10.3 percent were owners of 
1946 or 1947 models; 12.5 percent, 
1942 models; 29.4 percent, 1941 
models; 17.4 percent, 1940 models; 
8.6 percent, 1939 models; 9.4 per- 
cent, 1937 or 1938 models; 4.9 per- 
cent, 1934, 1935 or 1936 models, and 
7.5 percent failed to specifiy or had 
earlier models. 

Indicative of a potential buying 
market was the breakdown of fig- 
ures regarding new-car buying 
plans of the Rotarians. 

Those intending to trade present 
cars in on new cars amounted to 
39.8 percent; 4.7 percent planned 
to trade their present car and buy 
an additional one; 2.3 planned to 
trade their present car and buy 
two additional ones; 14 percent 
planned to buy one additional car, 


and 2.4 percent planned to buy two 


additional cars. 

Preferences as to makes of cars 
which the Rotarians aimed to buy 
broke down as follows: 

Buick, 15.5 percent; Chevrolet, 
12.5; Ford, 10.4; Chrysler, 7.9; 
Oldsmobile, 7.7; Plymouth, 6.2; 
Pontiac, 5.8; Cadillac, 5.7; Dodge, 
5.5; Packard, 2.9; Studebaker, 
2.6; DeSoto, 2.5; Mercury, 2.3; 
Nash, 1.7; Lincoln, 1.4; Hudson, 
0.9; other makes, 0.5 percent, and 
undecided, 8.0 percent. 
Preferences in the brands of 

tires used credited 27.3 percent to 
Goodyear; 19.2 percent to Fire- 
stone, 11.8 percent to U. S. Royal, 
and 8.1 percent to Goodrich. 

Other preferences ran 5.2 per- 
cent for General, 2.1 percent for 
Atlas; 1 percent for Lee, and 8.7 
percent for other brands. The 
others surveyed had no brand 
preference or did not answer. 

Many indicated more than one 
preference, making the tire total 
more than 100 percent. 





Car Preference Poll 


1946 Survey of Rotarians Shows 78 Pct. Buy 
Cars New; Buick Top Choice 














$2,500 to $2,999, 2.5, and $3,000 and 
over 0.8 percent. 

Ninety-two percent of the read- 
ers owned one or more personal | 
automobiles and 41.7 percent plan- | 
ned to buy cars in the $1,500 or | 
above price class, the _ report 
showed. 

Wartime conservation of tires | 
and cars seemed to have had its 
influence on the thinking of the 
average Rotarian, because 22 per- 
cent expected to continue recap- 
ping their tires. 17.6 percent re- 
capped their tires before the war 
and 50.9 percent recapped during 
the war. 

Trailer ownership among Rota- 
rians was estimated at 1.7 percent, 
with 2.8 percent planning to pur- 
chase a personal travel trailer in 
the future. 

The 2,837 questionnaires _ re- 
turned amounted to 24 percent of 
those questioned over a five-week 
period. Nearly 11,500 Rotarian sub- 
scribers received questionnaires, it 
was stated by Statistical Research. | 
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“She wants to know what brakes are for.” 








Fruehauf Reveals 
Plan to Acquire 


Carter Interests 


DETROIT.—Harvey C. Fruehauf, 
president of the Fruehauf Trailer 
Co., has announced an agreement 
to acquire all of the outstanding 
stock of the Carter Mfg. Co., Inc. 
and Carter, Inc. of Memphis, Tenn. 


The present management will 
continue to operate both companies 
with N. A. Carter sr. as president, 
and N. A. Carter jr. vice-president. 
The Carter organizations have 300 
employes at the manufacturing 
plant in Memphis and sales and 
service branches in Memphis, 
Nashville and Birmingham. 


N. A. Carter sr. is a former pres- 
ident of the Truck-Trailer Manu- 
facturers Assn. and has built Car- 
ter trailers for over 20 years. 


Fruehauf stated that when the 
agreement is consummated, it will 
be the policy to continue to pro- 
duce Carter trailers at the Mem- 
phis plant, and to service them at 
all Carter and Fruehauf branches. 


‘“‘We want you to know that Automotive 
News is the most read and quoted paper in 
our establishment.’’—George Soule, Butler 
Nash Co., Butler, Pa. 
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Sixty percent planned to buy new 
personal automobiles in the fol- 
lowing price classes: 

Under $1,000, 1.8 percent; $1,000 
to $1,249, 15.3; $1,250 to $1,499, 
12.3; $1,500 to $1,749, 22.6; $1,750 
to $1999, 9.2; $2,000 to $2,499, 6.6; 


Holler to Address 


The dictionary defines engineering as “the science and art of con- 
structing and using machinery.” In no other industry has progressive 
engineering achieved such outstanding results as in the automotive 
industry. Bendix* has been the partner of this progress for over thirty 
years, and has always held a prominent place in the vanguard of new 


Sales Executives 


LOS ANGELES. — The 12th an- 
nual convention of the National 
Federation of Sales Executives will 
be held June 2-4 at the Biltmore 
hotel here, it was announced last 





a" 


Hydrovac* scores one more engineering 
“first” for Bendix. Hydrovac combines in 
one compact unit all the advantages of pre- 
vious vacuum power braking systems. With - 
three simple tubular connections, it uses 


engineering development. Tomorrow, as in the past, the industry can 
confidently expect the best from Bendix —First in Creative Engineering. 


BENDIX PRODUCTS DIVISION OF 


*REG. U. S. PAT. OFF, 


>» 


week. ; ; ; 
A. T. Danielson, president of the engine manifold vacuum to give smooth, SOUTH BEND 20, IND. denuded Gaaaleen 

organization, said he expected a positive brake action with a minimum of 

record turnout for “the biggest navel wien: Sey the ~ wri acclaims 

sales convention ever held.” Among FOCOUES 06 EE er ee 

the speakers will be William E. 

Holler, former general sales man- 

ager of Chevrolet. HYDROVAC* POWER BRAKING WHEEL BRAKES 


‘Bendix’ 


Orewiler Chevrolet 


Articles of incorporation have 
been filed for Orewiler Chevrolet 
Sales, Inc., Cavin St., Ligonier, 
Ind., with Russell Orewiler as resi- 
dent agent. Incorporators are C. J. 
en Orewiler and J. A. Camp- 


B.K.* VACUUM POWER RELAY VALVES CENTERMOUNT PARKING BRAKE 


PRODUCTS 
DIVISION 


TRAILER VACUUM POWER BRAKES HYDRAULIC REMOTE CONTROLS 
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‘Men, Oil and War’ 


New Book Relates Story 
Of Midwest Effort 


CHICAGO. The story of the 
work of oil men in 15 midwest 
states in helping win the war is 
contained in “Men, Oil, and War,” 
a 360-page book authored by D. 
Thomas Curtin and published by 
the Petroleum Industry Committee. 

Copies of the book being circu- 
lated this week will be distributed 
to committee members, the press, 
libraries, oil industry leaders, and 
representatives of federal and state 
governments, it was announced by 


chairman of the industry's general | - 


committee for District 2. 

How pipelines, oil tank cars,| 
Great Lakes tankers, river barges, | 
and tank trucks were used to their 
maximum capacity in transporting 
petroleum products; how refineries 
were adjusted to war requirements, 
and how many diverse interests and | 
persons were united in what be- 
came a smoothly operating part of 
the war machine, is told in this new 
book, Donnell said. 


Jacksons Incorporate 


Jackson Motor Co., Beaumont, | 
Tex., has been incorperated by S. 
J. Jackson, R. J. Jackson and Ben 
D. Jackson, listing $144,000 author- 


O. D. Donnell, who served as war|ized capital stock. 





Courtenay Shops Go 


On New Schedule 

COURTENAY, B. C.—Garages 
and service stations in Court- 
enay, B. C., will now close at 
noon each Wednesday and will 
continue to remain closed all 
day Sunday. One garage or ser- 
vice station in the city will, 
however, remain open each half- 
holiday and Sunday on a rota- 
tion basis. 





Michael Buys Interest 
A. J. Michael has purchased the 


interest of H. L. Whitted in Mid- 
west Motors Inc. (Kaiser-Frazer), 
535 W. Douglas, Wichita, Kan. 


Says Report on Surplus... 
Aluminum Rivalry 


Encouraged by U.S. 


first report pointed out the im- 
portance of a large and vigorous 
aluminum industry to national se- 
curity, and the absence of any sub- 
stantial degree of free competition 
|in the industry up to that time. 
Last week’s report says the ac- 
complishments of the past year 
represent substantial progress to- 
ward the attainment of most of 
the major economic objectives of 
the competitive disposal program. 
The program established: A pri- 
ority disposal system for all gov- 
ernment-owned plants and equip- 
ment and gave first choice to com- 
petitors of the Aluminum Co. of 
America (Alcoa); standards for 
preference among bidders for key 
plants; a plan for disposal of in- 
dividual plants according to the 
priority system; basic terms of 


WASHINGTON. — Progress’ in 
promoting competition in the 
aluminum industry was described 
by WAA in a report to Congress 
last week on surplus aluminum 
plants and facilities. 

The report supplements one is- 
sued by the Surplus Property 
Board on Sept. 21, 1945. According 
to the supplementary report, the 








I envennn panel dials made of lustrous 
PLexiGLas catch car buyers’ eyes . . . when they 
first look inside. . . . The gem-like beauty of this 
transparent plastic is bound to attract. 

That’s one reason Piexicias is being relied 
upon more and more by automotive designers. 
..« They also like its rugged strength, light 
weight and shatter-resistance . . . the way it can 
be so easily molded into a variety of useful and 
smart accessories. ..its crystal-clear trans- 


parency which does not cloud or discolor and 
which permits efficient edge-lighting. ; 

Among the many practical and proven uses of 
PLEXIGLAS, are radiator ornaments, horn buttons, 
instrument lenses and dials, escutcheons, tail 
lights, interior or exterior trim. 

“For detailed information, call or write our 
Detroit representative: W. E. Biggers, 819 
Fisher Building, Madison 1500. 


PLEXENE M 


A promising new modified styrene co-polymer 
molding powder... weather resistant... heat 
resistant... gasoline resistant... available at 
recently reduced prices. Ask for details. 


lease or sale, and measures for 
government assistance to new pro- 
ducers. 

Working under a Congress-ap- 
proved program, WAA on Nov. 
30, 1946, had disposed of $387,300,- 
000 worth (reported cost) of gov- 
ernment aluminum plants and fa- 
cilities. Plants declared surplus up 
to Nov. 30 amounted to $651,800,- 


“Thus,” the report summed up, 
“plants representing over half of 
the original government dollar in- 
vestment in the aluminum indus- 
try have been disposed of to date.” 

The disposals comprise chiefly 
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PLE ADELPHIA Ss. 


Only Rohm & Haas Makes 


Plexiglas 


Acrylic Plastic Sheets and Molding Powders 
PLEXIGLAS is a trade mark, Reg. U. S. Pat. Of. 
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leases, the dollar value of the 
leased plants being $296,000,000. 
Plants costing $79,600,000 have been 
sold for a total of $28,500,000. 

Of the 56 government-owned 
plants, 53 were originally declared 
surplus and one was later with- 
drawn by the Navy department; 
14 have been sold and 14 leased. 
Of the 28 disposed plants, 16 will 
continue operation in the alumi- 
num industry. 


K-F Announces 
92 Overseas 


Franchises 


WILLOW RUN, Mich.—Virtual 
completion of the foreign sales 
network which is marketing the 
1947 Kaiser and Frazer automo- 
biles was disclosed last week with 
|the announcement that franchises 
have been awarded 92 distributors 
covering more than 100 overseas 
sales areas. 


The distributorships are reported 
located in the principal cities of 
Europe, Africa, the Far East and 
Latin America, covering such mar- 
kets as Sweden, Portugal, Egypt, 
the Union of South Africa, Switz- 
erland, Mexico and all of South 
America. 


The latest Kaiser-Frazer fran- 
chise was concluded with Sheikh 
Solimen Al-Hamid, Saudi Arabian 
deputy minister of finance, during 
his recent visit to Detroit with 
representatives of the Arabian 
royal family. 

Harry D. Dodge, president of 
Kaiser-Frazer Export Corp., is 
now abroad conferring with Euro- 
pean distributors and interviewing 
eligible applicants for remaining 





open territories, which include 
Holland, Belgium and Luxem- 
bourg. He also will attend the 


opening of the Geneva, Switzer- 
land, auto show at which 60 dif- 
ferent makes of French, English, 
Italian, Czechoslovakian and U. S. 
automobiles will be shown. 


Plomb Tool Co. 
a Buys N. Y. Plant 


LOS ANGELES.—Acquisition of 
the J. P. Danielson Co. factory in 
Jamestown, N. Y. for the manu- 
facture of pliers, adjustable 
wrenches and pipe wrenches, has 
been announced by the Plomb Tool 
Co. here. The new plant provides 
Plomb with additional tool manu- 
facturing facilities in the East. 

Plomb’s two plants in Los An- 
geles are now supplemented by 
factories in Chicago, Jamestown 
and Portland, Ore. 
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Also Warranty Agreement, OPA and Truck Damages .. . 


Latest Batch of Court Cases Affects 
Garage Status and Liabilities 


was “in good condition,” but that 
it needed repairs. 

The seller said he would be will- 
ing to sell it for $150, but in view 
of its need for repairs would allow 
the sum of $10, making the net 
price $140, which was paid by the 
buyer. The contract was made Feb. 
17, 1945. 

Some months later the motor 
was returned to seller by the pur- 
chaser who stated that it would 
not operate. The purchaser sued 
the seller to compel him to repair 
the motor. 

The higher court refused to hold 
the seller liable on a guarantee to 
service the motor, and said: 

“Both parties understood that 
the motor was second-hand and 
needed some _ repairs. Moreover, 
plaintiff's (purchaser's) acceptance 
of the motor without inspection 
or test in full knowledge that re- 
pairs would be needed to make it 
operable was inconsistent with any 
contention that particular defects 
existed in violation of some ex- 
press warranty.” 

* * ” 


Oral Warranty Unequal 


To Written Guarantee 


MANY SUITS yet are to be de- 
cided involving OPA automobile 
regulations. 

In Bowles v. Livingston, 157 Fed. 
(2d) 800, reported January, 1947, 
it was shown that a garage owner 
in March, 1942, was charging vari- 
ous monthly rates ranging from 
$4 to $10 for storage of automo- 
biles, without regard to size. 

The higher court held that the 
garage owner could not change 
rates charged old customers, but 
that the garage owner could 
charge all new customers $10 per 
month. 

Also, see Porter v. Nowak, 157 
Fed. Rep. (2d) 824, reported De- 

cember, 1946, where the higher 
court held that an automobile deal- 
er who sold an automobile giving 
the purchaser an oral warranty 
was not entitled to charge the 
higher ceiling price allowed to deal- 
ers who furnish a written war- 
ranty. 
+ cB 


Firm Held Not Responsible 


When Driver Acts on Own 


THE COURTS consistently hold 
that a truck driver or chauffeur 
who abandons his regular line of 
travel, for a purpose of his own, 
acts outside the scope of the em- 
ployment whereby the employer is 
relieved from liability for his neg- 
ligence. 

For illustration, in Boehmer v. 
Norton, 65 N. E. 212, it was shown 
that a driver of a motor truck 


instead of obeying his employer's | 


direction to put the truck in the 


garage made a U-turn and re-| 


turned, passing the garage. Later 
he had a wreck seriously injuring 
a pedestrian who sued the em- 


' ployer for damages. In holding the 


latter not liable, the higher court 
said: 
“Defendant’s (employer's) in- 


| deliberate and for a purpose of his|sary to register the automobile | 


(Continued from Page 27) 


| own.” 











struction to take the car to the| 


garage was explicit and Weiser 
(driver) knew where the garage 
was located. ... The path taken 
by Weiser shows that his departure 


from his employer’s business was | 


|Herman, 40 Atl. 


| on these employes. 
* * 


* * * 


|Restricted Job Pact 


Upheld As Valid 


A CONTRACT between an em- 
ployer and his employes is valid 
which restricts the future employ- 
ment of employes. 

For example, in Flexmir, Inc., v. 
(2d) 799, it was 
shown that certain employes signed 
an agreement not to divulge any 
of the “trade secrets” of their em- 
ployer and not to enter the em- 
ploy, directly or indirectly, for 10 
years of any other person, part- 
nership or corporation, engaged in 


| the competing business. 


In violation of their agreement 
these employes did enter the em- 
ploy of a competing company. 

The higher court promptly grant- 
ed an 
employes from using any of the 
secret processes in the new busi- 
ness. 

* 


Lessor Held Not Liable 


For Unemployment Fees 


AN EMPLOYER for whom ser- 
vices are rendered by an independ- 
ent contractor does not come with- 
in the scope of Unemployment In- 
surance Act. The important fac- 
tor in determining whether one 
who performs service is an em- 
ploye or independent contractor is 
the right of the employer to con- 
trol the manner and means of 
doing the work. 

For illustration, in California 
Employment Stabilization Commis- 
sion v. Lund, 173 Pac. (2d) 379, 
it was shown that a garageman 


leased space to former employes | 


to conduct an automobile repair 
and paint business. The employes 
furnished their own hand _ tools, 


parts and supplies. The garageman | 
paid them a predetermined flat | 


price for doing a job. 

The higher court held that 
these employes were independent 
contractors and were not em- 
ployes. Therefore, the garageman 
need not pay unemployment in- 
surance contributions to the state 


Forgery Voids Attachment 


On Car, Court Rules 


UNDER NO circumstances will 
a forged signature convey legal 
ownership to an automobile. 

For example, in Nathe v. Fred 
W. Gray Motor Co., 171 Pac. (2d) 
67, it was shown that Nathe was 
the owner of an automobile and 
gave his roommate the keys to the 
automobile and authority to drive 
it to a parking lot. Also, the owner 


left the bill of sale of the auto-| 


mobile among personal effects in 
his room. 


During the absence of the auto- | 


mobile owner from the state the 
roommate took the automobile to 


Fred W. Gray Motor Co. for the} 


purpose of negotiating a loan. The 
roommate had a license represent- 
ing himself to be Nathe and pro- 
cured from Fred W. Gray Motor 
Co. a loan by presenting a bill 
of sale to the automobile issued, 
and by executing the note, chattel 
mortgage and other papers neces- 
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R. J. SANFORD, Nash Motors’ newly appointed national business management man- 
ager, presided at a management school in Memphis, Tenn., last week. Sanford outlined 
® comprehensive training program for the wholesale departments in the zone. From left 
to right are business management managers from zones in the southern region. They 
are W. B. Bunn, Kansas City; L. R. Whittle, Memphis; R. A. Kolb, assistant man- 


ager, Memphis; R. L. Alexander, manager, Memphis; Sanford, Compton, G. T. Smith | 
ir., Atlanta; E. L. Fears, Dallas; C. D. Keller, assistant zone manager, St. Louis, and | 


W. J. MeDonald, St. Louis. 


injunction preventing the | 


under California law. 
Later when Nathe returned he 
sued the Fred W. Gray Motor 
| Co. to recover possession of the 
automobile. In holding in favor 
of Nathe, the court said: 
| “He (Nathe) neither authorized 
nor 
(roommate) would purloin the bill 
of sale from his personal effects, 
or that Charlesbois would forge the 
signature in order to negotiate a 


loan of money for his own use.” 
+ * * 


Responsible Party 


Must Sustain Loss 


ALL COURTS have adopted this 
rule: Where one of two innocent 
persons must suffer from the 
wrongful act of another, the loss 
must fall upon the one making 
the act possible. 

For comparison see Walsh v. 
Hunt, 52 P. 115. Here an automobile 
owner authorized one Hughes, a 
dealer and notary public, to ne- 
gotiate a loan with which to pay 
off an existing mortgage. There- 
after Hughes presented for the 
owner’s signature a note and mort- 
gage which she executed before 
Hughes as notary and left the 
same with him for delivery to one 
Hunt. 

In both documents the princi- 
pal sum of $5,000, and also the 
rate of interest, were written in 
pencil by Hughes at the time he 
prepared them; and after the own- 
er left his office, Hughes erased 
the pencil words and figures and 
wrote in lieu thereof with pen and 
ink twelve hundred dollars and 
raised the rate of interest. 

Thereafter, having obtained $1,- 
200 loan from one Hunt, Hughes 
paid off a prior mortgage of $500 
and retained the balance of $700. 
Both parties were ignorant of the 
alteration until about a year later 
when Hughes absconded and Hunt, 
who had loaned the $1,200, met the 
owner. 

The higher court held that 
Hunt could recover $1,200 from 
the owner of the car based upon 
the theory that the owner was 
guilty of negligence in executing 
the documents written in pencil, 











thus enabling Hughes to perpe- 
trate his fraud. 

Thus, under no _ circumstances 
should any one sign a contract or 
other instrument whose body is 
written in pencil. This is so, if 
another erases the pencil marks 
and substitutes increased liability 
the one who negligently signed 
the penciled contract is fully liable 


on the new or substituted contract. 
* * & 


Breach of Mortgage 


IT IS WELL for dealers, who 
give mortgages to secure loans, to 
know that if the mortgage con- 
| tract is not substantially breached, 
| the court will not approve fore- 
closure proceedings. 

For example, in Arco Co. v. Haw- 
thorne, Inc., 43 Atl. (2d) 693, it 
was shown that the holder of a 
mortgage sued for foreclosure for 
default in the payment of the 
agreed 3 percent interest on the 
| debt by the mortgagor. During the 
|trial the testimony showed that 
| the latter had been paying a tax 
| rate of $4.23 per $100 on the mort- 
| gage. Therefore, the higher court 
refused to allow foreclosure of the 
mortgage, saying: 

“It is, therefore, obvious that 
| as long as the tax rate is higher 
| than the interest rate, the mort- 





gagor, upon payment of the taxes, 
will not be required to pay any 
interest on the mortgage.” 

+ * * ' 
Arbitration Pacts 


CONTRACTS are valid which re- 
quire contracting parties to “arbi- 
trate” rather than settle a legal 
controversy in the courts, provid- 
ing both parties comply in detail 
| With the agreement to arbitrate. 


See Los Angeles Co. v. Friedman, | 


165 Pac. (2d) 728 


* * «* 
Who Is the Owner? 
CONSIDERABLE discussion has 
| arisen from time to time over the 


New Truck Dealerships . . . 
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THIS NEWLY CONSTRUCTED building erected at a cost of $150,000 is the home 
of Ferguson Truck & Equipment Co. Ltd., Vancouver, B. C., at Fourth and Main. The 


anticipated that Charlesbois | nutiaing features a service floor of 15,000 square feet which houses a fully equipped 


| machine shop, welding shop, lubrication department, steam cleaning service and general 
| repair shop. W. J. Ferguson is president and J. D. Keating, secretary-treasurer. The 
| firm is Kenworth truck and bus distributor in British Columbia. 





legal question: When a mortgaged 
building occupied by an automo- 
bile dealer is sold to satisfy pay- 
ment of a mortgage, who owns the 
fixtures, the automobile dealer or 
the new owner of the building? 

In Fuson v. Whitaker Co., 190 S. 
W. (2d) 305, it was shown that 
modern wall cases were installed in 
a building. These wall cases were 
not attached to the building. 

The higher court held that a 
seller who held a mortgage on 
the fixtures could not remove them. 
This court held that wall cases are 
“legal fixtures” and belong to the 
owner of the building. 

* * a 


Companies Liable 


ALL MOTOR transport com- 
panies which transport tires, auto- 
mobile accessories, etc. are liable 
for loss or damage resulting from 
negligence of the truck driver. 

In Brignoli v. Sea Transp. Co., 
171 Pac. (2d) 518, suit was filed 
against a contract trucking com- 
pany for loss of tires, and other 
freight, when an_ overloaded 
semi-trailer was destroyed by 
fire while the driver was sum- 
moning assistance after a blow- 
out. 

The jury held the transport com- 
pany liable, after deciding that the 
company was negligent in sending 
out equipment knowing that the 
trailer was overloaded. Also, the 
jury decided that the driver was 
negligent when he left the truck 
unguarded to summon assistance 
to repair a tire. 

* * co 


Appliance Damages 

ACCORDING to a recent higher 
court, a building owner is liable in 
damages for injuries caused by 
dangerous appliances. 

In Straight v. B. F. Goodrich Co., 
47 Atl. (2d) 605, it was shown that 
an automobile radiator was placed 
in close proximity to the entrance 
of an elevator shaft. 

This higher court said that the 
radiator constituted a hidden men- 
ace and held the building owner 
liable for death of a person on 
whom the radiator fell. 

oS * * 


Unclear Lease 


GENERALLY speaking, a court 
will construe the obligations of 
parties under a lease contract by 
|reference to the testimony where 
the lease does not clearly define 
the rights and obligations of the 
| parties. 
| For example, in Waukegan 
| Corp. v. Conrad, 70 N. E. (2d) 74, 
| a dispute arose between an auto- 

mobile dealer and the owner who 
| leased a building to the former. 
The dispute involved payment 
by the dealer for oil used to heat 
the building. The higher court held 
that the dealer must pay the oil 
bill because the lease contract did 
not clearly state that the landlord 
would pay to heat the building. 

* * + 


Court Fixes Rental 


| WHEN A LANDLORD and ten- 
,ant fail to agree on reasonable 
| rental for renewal of the lease, the 
; court will fix the rental. 

' For example, in Graseck v. 





THE NEW BUILDING of T. P. Byers Truck Co., Inc. (International), Staunton, Va. 
The dealership has handled the International line for many years. Use of modern facili- 
ties throughout was stressed in equipping the new structure. 


Bankers Trust Co., 24 N. W. (2d) 
426, it was shown that a lease was 
for a period of five years. The 
lease provided for rental of $100 
per month, and also stated that 
upon its expiration the tenant shall 
have the right to renew the lease 
for a like term “at such rental as 
these parties shall agree upon.” 

At the end of five years the 
parties were unable to agree on 
the rental in the renewal lease. 
The building owner demanded 
that the tenant pay $350 per month. 
The latter asserted such demand 
was unreasonable and excessive 
and claimed $125 per month would 
be a reasonable rent, for the next 
five-year period. 

The higher court decided that 
the fair and reasonable rental for 
the next five years is $275 per 
month. 

* * * 


Invoices Wrong 

CONSIDERABLE discussion has 
arisen from time to time over the 
legal question: When a seller ships 
merchandise to an automobile deal- 
er more costly than specified in 
the original contract, is the dealer 
obligated to pay a higher price be- 
cause the buyer sends a statement 
with the merchandise? The an- 
swer is no. 

For illustration, in Husley, 61 N. 
E. (2d) 419. The court held: 

“. . . Clearly these later writings 
which the seller sent to the buyer 
were at best mere invoices which 
did not affect the earlier (trans- 
action) in any way.” 


Value of Sales 
In Tractors Dips 
23 Pet. in °46 


WASHINGTON.—tThe total value 
of manufacturers’ sales of tractors 
and tractor attachments and parts 
decreased 23 percent from $559 mil- 
lion in 1945 to $432 million in 1946, 
according to preliminary figures 
released by the Bureau of the 
Census. This decrease was ascribed 
to the decrease in sales of the 
tracklaying type units which had 
been produced in large quantities 
during 1945 for the armed services. 

Value of complete tractors sold 
during 1946 was $286 million, a 
drop of 26 percent from the $384 
million in the previous year. Sales 
of attachments and parts for trac- 
tors in 1946 were valued at $146 
million, 17 percent lass than the 
$175 million reported for 1945. 

Of the total number of tractors 
sold during 1946, approximately 92 
percent were designed for farm use 
as compared with only 83 percent 
in the previous year. The percent- 
age of wheel-type tractors sold for 
farm use in 1946 was 95; for the 
tracklaying type, it was 34. The 
corresponding figures for 1945 were 
92 and 25, respectively. 


Post Chevrolet 


Post Chevrolet Co., of Lost Creek, 
W. Va., has been incorporated with 
capital stock of $25,000. The prin- 
cipals include E. L. Post sr., E. L. 
Post jr. and Freda G. Post. 
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Malay Yield in Last 


WASHINGTON.—The Commerce 
department reported last week 
that production of rubber in the 
Malayan Union in recent months, 
normally the peak season, has 
been at a rate higher than 600,000 
long tons annually. Production fig- 
ures for October, November, and 
December, 1946, are 47,193, 52,562 
and 53,349 long tons, respectively. 

Malayan stocks of rubber at the 
end of December are reported at 
148,711 long tons, compared with 
141,961 tons on Oct. 31, 1946. 


Total exports of rubber and 
latex from Malaya in December 
were 69,163 tons, of which 43,061 
tons were shipped to the United 
States. November shipments to 
the U. S. were 53,028 tons. 

Net exports (total exports minus 
imports into Malaya) during 1946 
amounted to 366,911 long tons, in- 
cluding 5,341 tons of latex, it was 
stated. 

Approximately 143,000 long tons 


Dos and Don’ts 
For Dealing 
With Legislators 


CHICAGO.—Joseph T. Meek, ex- 
ecutive secretary of the [Illinois 
Federation of Retail Assns., has 
outlined a 20-point code of eti- 
quette for appearances before leg- 
islative bodies, giving the follow- 
ing dos and don’ts for successful 
legislative contacts: 

1. Realize the importance of leg- 
islative work and that constructive 
interests must be active if democ- 
racy is to survive. 

2. Know -your legislators, like 
them, be loyal to them. 

8. Don’t poke fun at politics. Pol- 
itics is democracy at work! 

4. Urge individuals to contribute 
to the campaigns of good candi- 
dates. 

5. Know your man before he goes 
into office. If he is not your friend 
before he goes, he won’t be after 
he gets there. 

6. Don’t be excited over every 
bill introduced. Know the who, 
what and why behind each bill, 
if you can. Concentrate on a few 
bills. 

7. Be a gentleman, always, before 
committees, everywhere. 

8. Don’t take the credit for every- 
thing. The legislature did the work, 
after all, the legislators and the 
folks who contacted them! 

9. Always invite legislators as 
honored guests at all meetings. 
They deserve the attention, they 
ought to know what you're talking 
about, too. 

10. Don’t damn a legislator. If 
you can’t praise him, say nothing. 

11, Don’t be vindictive. Praise 
your friends, ignore your enemies. 

12. Sell your point of view as you 
can sell merchandise. Ask only for 
the chance to sell. If you don’t 
make the sale, blame the goods 
and not the customer. Shine the 
product up and try again. 

*18. Remember, there are always 
two sides to every question! 

14, Realize that a legislator must 
please more than just your group. 

15. Don’t pester. If you’re a friend 
don’t overdo it. Don’t try to cap- 
italize on friendship. Remember the 
Golden Rule. 

16. Keep away from trying to get 
legislation passed unless you must 
have it. There are enough laws 
now, in fact, a darn sight too 
many! 

17. Remember that for America 
to win economic peace there must 
be a fair deal on all sides and for 
all sides, not just your side. 

18. Vote, always, on every issue! 
Think before you vote. 

19. Don’t take yourself too seri- 
ously, ever! 


Ready-Made Homes 


Thruston Cooke, Louisville, Ky.. 
has been selected by Gunnison 
Homes, New Albany, Ind., manu- 
facturers, to sell Gunnison ready- 
to-erect homes in Louisville. Cooke 
Homes, Inc., recently founded by 
Cooke at 112 S. Fifth St., Louis- 
ville, is the outlet. Other officers 
are W. A. Grawmeyer, vice-presi- 
dent, and Frank Crutcher, secre- 
tary-treasurer. 


























Rubber Output Up 


Rate of 600,000 Tons a Year 






Quarter Exceeded 


of rubber were on hand in Indo- 
China at the start of 1946. Exports 
during the year, including Decem- 
ber shipments of 14,482 tons, ac- 
counted for 135,449 tons. 

Some rubber was destroyed by 
fires during the year. Production 
started on a minor scale in 
March and April, but it is esti- 
mated that total new production 
in 1946 was less than 20,000 tons. 

Effective Jan. 23, the Ceylon ex- 
port duty on rubber was reduced 
by 2.50 rupees per hundred pounds 
(rupee equals about 32 cents), leav- 
ing only 0.75 rupees tax per hun- 
dred pounds still in effect. This 
is a further step in aiding the Cey- 
lon rubber industry in its readjust- 
ment to present *world rubber 
prices. 

In early January, when the mar- 
ket price in Ceylon based on Lon- 
don quotations would have been 
0.60 rupees per pound, the Ceylon 
government began buying at 0.65 | 
rupees per pound, f.o.b. Colombo, 
and paying slightly lower prices 
at interior points. 








A WIDE AWAKE INDIANAPOLIS Hudson dealer, James C. Scanlon, got the jump 
on 46,000 American automobile dealers recently when, after hearing Mr. and Mrs. 


Charles Rogers, of New Hyde Park, L. I., 


780,370 Cars in Illinois 


SPRINGFIELD, 


win $6,000 on the ‘‘Break the Bank’’ radio 
show over the ABC network, he called ABC studios in New York and offered to sell 
Rogers the 1947 Nepal Ivory Hudson Super-Six Convertible Brougham he had in his 
showroom window. Scanlon was prompted to make the call when, after the master of 
ceremonies asked the Rogers what they intended to do with the $6,000 they won, Mrs. 
Rogers revealed that her husband's fondest wish for the postwar era was a yellow 
convertible. Rogers Is shown receiving keys from Indiana's Lieut. Gov. Green in show- 
room of Scanion Sales Co. Mr. and Mrs. Scanlon are standing behind windshield. 


|cars and 3,756 new-car dealers were 
| registered in Illinois as of Feb. 1. 





trailers 
3,100. 


Ill. — Secretary | Truck registrations totaled 120,512, 
of State Edward J. Barrett has 
announced that 780,370 passenger 


12,614 and motorcycles 


Firestone Uses 
‘New Plastic for 


Softer Fabrics 


AKRON.—A new, ultra-fine Velon 
plastic filament has been developed 
in Firestone laboratories and now 
is being used successfully in the 
weaving of soft-hand upholstery 
fabrics, according to P. P. Crisp, 
president of Firestone Industrial 
Products Co. 

The finer filament will produce 
fabrics as soft as any yet made 
from extruded monofilaments, yet 
will have the stainproof and fade- 


proof characteristcs of all Fire- 
stone Velon materials, it was 
claimed. 


Most Velon filament production 
to date has been eight and 12 
millimeters in diameter with a 
yardage of 4,000 to 8,000 per pound. 
The new filament is only five milli- 
meters in diameter and has a yard- 
age per pound of approximately 
22,000, Firestone said. 
| “Firestone is expanding its Velon 
| production as rapidly as possible 
and hopes to offer the five-milli- 
| meter Velon filaments to the textile 
industry during the second half 
of 1947,” Crisp said. 
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URE sign of better selling days ahead was 
the greater emphasis on sales problems by 
speakers at the NADA Convention in Atlantic 


City last month. 


As your own sales plans go into high gear, 
you'll be more interested than ever in your 
magazine advertising and how it helps you do 


a better job. 


The maps above, based on LIFE’s Con- 
tinuing Study of Magazine Audiences No. 8, 
show the country-wide new-car sales pattern 
for 1941, the last full year of prewar produc- 
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tion. And with each map are figures showing 
what percentage of the population of each state 
and group of states reads Collier’s, LIFE, or 


The Saturday Evening Post. 


In addition to the charts and figures shown 
here, CSMA #8 contains many other new and 
pertinent facts about the audiences of these 


magazines and their coverage of America’s vast 


mass market. 


The comple 


request. 


te report, supervised by the Mag- 


azine Audience Group, is now available upon 
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Incentive 


DEARBORN.—How much can a 
dealer afford to pay his employes 
in salaries, wages and commis- 
sions? Should dealers who main- 
tain 100 percent-plus service ab- 
sorption pay from 30 to 35 percent 
of the new and used-car gross 
profit to quality salesmen? 

Answers to these and other 
questions concerning dealer prob- 
lems of management and expendi- 
tures are contained in an informa- 
tive booklet published recently by 
the sales division of Ford Motor 
Co., entitled “Incentive Plans of 
Compensation for Ford and Lin- 
coln-Mercury Dealers.” 

Such subjects as salaries, wages, 
commissions, departmental proce- 
dures and vacations with pay are 
covered throughout the text. Self- 
explanatory charts give quick 
analyses of wage and sales condi- 
tions, taxation problems and used- 
car revenues. 

A Foreword by J. R. Davis, Ford 
vice-president in charge of sales, 
points out that the biggest prob- 
lem facing dealers today is the 


Booklet for Ford Dealers Airs Wage Problems; 
Davis Favors Bonuses as Sales Spur 


Pay Plans 


oe sales organization. A 
|dealer must be willing to pay ad- 
ditional compensation for extra 
results by making use of a suc- 
cessful incentive plan, Davis de- 
clares. 

In order to stimulate interest 
all down the line, the booklet 
sets forth, many dealers have 
found that incentive plan must 
include not only the general 
management and key personnel 
but all other employes as well. 
Whenever it is decided to include 
all employes in a distribution of 
the net profits, a certain percent 
is usually divided, based upon 
the earnings of the individual 
employe. 

For example, if the amount to 
be distributed was $10,000 and the 
earnings of a particular employe 

| were 2 percent of the total pay 
jroll of the dealership, he would 
receive 2 percent of $10,000, or 
$200, in incentive pay, it was ex- 
plained. Certain dealers also use 
a point system allowing an em- 


building of a hard-hitting, volume-| ploye additional points for not be- 


cover the NEW-CAR market? 
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ing absent, for being on time, etc. 

Some dealers distribute the per- 
|eentage of net profit each month, 
others each quarter and some on 
a yearly basis. The percentage of 
net profit distributed by dealers 
ranges from 10 to 33 1/3 percent. 

Proposed incentive plans for 
general management include: sal- 
ary plus percent of net profit be- 
fore taxes; salary plus percent of 
net profit over an established year- 
ly net profit quota; salary plus a 
graduated percentage of net prof- 
its, such as 5 percent on the first 
$10,000 net profit, 10 percent on 
the second $10,000 net profit and 
15 percent on the third $10,000 net 
profit, etc. ‘ 

Some dealers include department 
heads in the aforementioned plan; 
that is, the new-car sales man- 
ager, the used-car sales manager, 
office manager, parts manager and 
service manager. Sometimes a def- 
inite percent is allocated to each 
department head, whereas some 
dealers set aside a percentage of 
the total net profit before taxes 
and distribute such amount on the 
basis of individual earnings or on 
the basis of the total payroll in 
the department. 

When sales managers do not 
participate in a distribution of 
the net profit, they often receive 
a salary plus a percent of new 
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and used-car “net” profit — de- 
fined in this case as new car 
gross, less used-car loss, less di- 
rect sales expense. 

Another effective plan, according 
to the booklet, offers salary plus 
a percent of new and used-car 
gross profit, a similar one except- 
ing that the direct sales expenses 
are not deducted from the new 
and used-car gross profit. 

One objection to both preceding | 
plans is said to be that some new- | 
car sales managers might have a/| 
tendency to increase the net profit 
at the expense of volume. It is 
believed advisable, therefore, to 
consolidate this plan with a min- 
imum sales accomplishment. 

In other words, says the book, 
the new-car manager would re- 
ceive a specified percent of the 
new and used-car gross profit. pro- 
vided that a definite target of new 
unit sales was accomplished and 
the incentive could be on a sliding 
scale based upon the ratio of sales 
accomplishment to the target. 

Parts managers, when not in- 
cluded in the overall distribution 
of the net profit, can profit in one 
of four ways: by salary plus a 
percent of gross profit on parts 
and accessory sales; by salary plus 
a percent of the “net” profit from 
parts and accessories sales; by sal- 
ary plus a percent of the total 































accessories sales, and 
plus percent of total 
accessory sales, above 


parts and 
by salary 
parts and 
quota. 

Service managers can ° profit 
through salary plus a percentage 
of gross profit on labor sales, by 
salary plus a percentage of “net” 
profit on labor sales, by salary 
plus a percentage of total labor 
sales, and by salary plus a per- 
centage of total labor sales, above 
quota. 

However, it is said that the 
best way of providing an incen- 
tive for service managers is to 
include them in the overall dis- 
tribution of net profit before 
taxes. 

Mechanics are usually permitted 
incentive plans whereby they can 
substantially increase their aver- 
age earnings based on one of the 
following three systems: salary 
plus a percent of labor sales, over 
quota; guarantee per hour for 
minimum hour week, or percent 
of labor sales, whichever is the 
larger amount, and guarantee per 
hour for minimum hour week plus 
a sliding percentage of labor sales 
over established quota. 

While it is agreed that incen- 
tive pay to mechanics is good, 
dealers should avoid pushing out- 
put toc high, the book cautions. 
Also, incentives should be paid 
weekly or monthly as these men 
are usually unwilling to wait until 
the end of the year for their in- 
centive pay. 

Vacations with pay are favored 
by 72 percent of the large Ford 
dealers and by 70 percent of the 
smaller dealers. Fully 95 percent 
are in favor of paying a commis- 
sion on accessories and 95 percent 
of the large dealers favor giving 
salesmen floor time, the booklet 
concludes. 


/ - 
Loop Scavenging’ 
U. S. Offers Technical Report 


On Gas Engine Aid 


WASHINGTON.—Use of a Ger- 
man “loop scavenging” system of 
blowing out exhaust gases is 
claimed to increase greatly the out- 
put of an internal combustion en- 
gine, according to a report pre- 
pared for the Department of Com 
merce by A. M. Madle, an engi- 
neer of the Briggs & Stratton Co., 
Milwaukee. 

Dr. Adolph Schnuerle, inventor 
of the system, claimed that tests 
had shown that a 2-stroke 2-cycle 
engine with loop scavenging could 
produce twice as much power per 
cylinder as a conventional 4-cyéle 
engine. To produce a given amount 
of power, therefore, loop scaveng- 
ing would permit use of half as 
many cylinders as would otherwise 
be required. 

In addition, Dr. Schnuerle told 
the investigator, an engine with 
the loop scavenging system is sim- 
ple in construction because it does 
not require valves. 

Orders for the report, Super- 
charged Loop Scavenging (PB- 
40374; photostat, $1; microfilm, $1; 
12 pages) should be addressed to 
the Office of Technical Services, 
Department of Commerce, Wash- 
ington 25, D. C., and should be 
accompanied by check or money 
order, payable to the treasurer of 
the United States. 


Studebaker Assembly 


Aided by Turreteer 

LOS ANGELES.—During a re- 
cent demonstration on the Stude- 
baker assembly line, the fluid or 
roving assembly principle is said 
to have proved its time-and-money- 
saving characteristics in the use of 
the new Turreteer, manufactured 
by Salsbury Motors, Inc., Pomona, 
Calif. 

The Salsbury Turreteer allows 
parts to be shuttled back and 
forth for installation on moving 
se at any point on the assembly 
ine. 

“The machine is very satisfac- 
tory,” said Stanley Whitworth, 
vice-president, Studebaker Pacific 
Corp., while H. N. Kyser, super- 
intendent of manufacturing, de- 
clared “The Turreteer lends itself 
excellently to automotive opéra- 
tions.” 


Bateman U. C. Firm 
E. G. Bateman, formerly a sales- 
man for A. B. Smith Chevrolet Co., 
Portland, Ore., announces the open- 
ing of his own business in Port- 
land under the name Bateman 
Used Cars. 
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‘Best Car’ 





Newspapers, magazines and ra- 
dio all figure prominently in the 
national advertising of DeSoto 
breaking in March. The new theme 
“DeSoto Is the Best Car I Ever 
Owned, Regardless of Price”—is 
based on the results of a nation- 
wide poll of new DeSoto owners 
by an independent research or- 
ganization. 

J. B. Wagstaff, DeSoto vice- 
president in charge of sales, said 
the overwhelming majority of 
owners questioned identified De- 
Soto as the best car they ever 
owned, regardless of price. “We 
believe this is one of the greatest 
tributes ever paid to any car,” he 
said. 

Wagstaff said that the March 
advertising would appear in more 
than 110 newspapers in 99 leading 
markets with a circulation of more 
than 30,000,000 copies. 

Full page black and white ad- 
vertisements will appear in lead- 
ing weekly magazines during 
March. The circulation of these 
national magazines is above 14,- 
475,000. Special copy will also ap- 
pear in a large list of automotive 
trade publications. 


Singing commercial chainbreaks, 
presenting the new DeSoto theme, 
will be heard on 82 of the nation’s 
leading stations. Over 30,000,000 
radio families live in the listening 
areas of these stations. 


Television 

Marking the first commercial 
sponsorship of a major league 
baseball schedule on_ television, 


Ford Motor and General Foods 
Corp. have signed to sponsor on 
alternate days the 1947 home 


games of— the Brooklyn _Dodgers 


First thin 


ys come first! 





ESTIMATES ON SERVICE FREE-USE OUR BUDGET PLAN! 
SEE YOUR FORD DEALER 


SOUTHEASTERN FORD dealers choose 
the above ad as the best Ford ad of the 
month. This is being released by the 
Atlanta office of J. Walter Thompson Co. 
along with a series of ads on service in 
all dailies and weeklies throughout the 
Southeastern territory. 
Qe Sapeeiieneneiaetneiaanatane: 


at Ebbets Field over WCBS-TV, 
New York video outlet of the Co- 
lumbia Broadcasting System. 
Agencies handling the deal are 
J. Walter Thompson for Ford, and 
Young & Rubicam, Benton & 





— Auto Advertising —, 
DeSoto Plays Up 


Theme 


By Bob Finlay 


| Bowles, and Foote, Cone & Beld- 
jing for General Foods. 


Dealer Advertising 

Dowd-Feder, Inc. (Chrysler- 
|Plymouth), Cleveland, has turned 
its advertising account to Lang, 
Fisher & Stashower, Inc., for a 
series of newspaper, direct mail 
and radio spots, including a half- 
hour mystery show. 


Grit Study 

Grit Publishing Co. has issued 
a booklet on a new study, “S. T.” 
for small towns and _ suburban 
towns. The Bureau of Census ad- 
vised Grit on the study and 
checked its methods, Gilbert 
Whiteley, advertising manager, 
points out. 

Conclusions are: 

1. A total of 4,860,000 families 
live in places of less than 1,000 
population. Of these 1,500,000 live 
in the 242 metropolitan counties 
and can be classed as suburban, 
three and a third million live in 
true small towns—outside of and 
beyond metropolitan influence. 

2. Magazine advertisers, even 
those buying heavy duplication in 
metropolitan and smaller city mar- 
kets, fail to obtain adequate pene- 
tration in the true small-town 
market. 

3. Grit can, and should, supple- 
ment any campaign—for it reaches 
these three million families with 
more concentrated circulation than 





any other publication. 


Dinner: 


The twenty-fifth annual dinner 
of the Bureau of Advertising, 
American Newspaper Publishers 
Assn., will be held on April 24 at 
the Waldorf-Astoria Hotel in New 
York. 


Popout 


News of the return of the im- 
proved popout lighter to the mo- 
toring scene is being heralded 
through an extensive national ad- 
vertising campaign, it is announced 
by Bert G. Cochrane, vice-president 
and sales manager of Casco Prod- 
ucts Corp. 





Bumper Business 


V. W. Habenicht, has organized 
the National Auto Bumper Adver- 
tising Co. for the sale and in- 
Sstallation of advertising signs on 
bumpers of trucks and passenger 
cars. By the end of January the 
company expects to have 200 of 
the signs On bumpers, paying the 
driver or owner at the rate of $2 
a sign a month. 


Posting 


A bill to allow any town or city 
to make a charge for the placing 
of advertising signs on curbs, stop 
signs, traffic crossing markers or 
on parking meters was approved 
last week by the Texas Senate 





committee on towns and city cor- 
porations. Several Texas cities al- 
low such advertising, but accord- 





mn: 


DESOTO-PLYMOUTH DEALERS of the Cincinnati area were recent visitors at the 
factory in Detroit. Left to right, with the new DeSoto Suburban, are: Clifford Jacobs 


of Jacobs Motor Car Co.; Dwight Broeman of L. R. Nunn Motors, Inc.; J. P. Bennett, | refining 
Bennett Motor Sales, Cherry Grove, O.; H. R. Baker of Baker Motor Car Co., Newport, 
DeSoto Cincinnati regional manager; Fdward Zimmer of Zimmer 
Motor Co., Covington, Ky.; and Harold Danner of Danner Motors, 


Ky.; J. F. Boyer, 


A Milwaukee former salesman, 





| ; 
pert nen compound to improve | 
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CIRO CARERRA, standing, left, 


Federal Truck distributor, 





Puebla, Mexico, points 


out some of the interesting features of his new $70,000 truck service center to M. L. 


Hudson, right, Federal’s export manager, d 


uring a visit to the company’s main plant in 


Detroit. It has approximately 33,000 square feet of floor space and accommodates ap- 
proximately 75 trucks at one time for service or storage. The building, especially de- 
signed for servicing trucks, includes a large showroom, complete parts department and 


machine shop. 





ing to T. C. Chadick, author of the 
bill, it is illegal. 


On Aluminum 


To meet the growing demand for 
more technical information on fab- 
ricating and processing aluminum 
in all its forms, Reynolds Metals 
Co. has started a new service to 
the metalworking industries by es- 
tablishing the Technical Advisor, 
a monthly technical paper devoted 
to publicizing latest recommenda- 
tions on how to use aluminum mill 
products most effectively. 


Data Book 


Popular Science monthly is now 
distributing to advertising agen- 
cies a new data book, containing 
complete data on Popular Science 
in its special field and in compari- 
son with other general magazines. 


Great 


Hudson’s new newsletter is re- 
ported going great guns. Dealers 
buy some 400,000 for owners and 
prospects. 


Moves 


The American Weekly and Puck- 
The Comic Weekly have moved to 
63 Vesey St., New York 7. For the 
present, engraving, art and pro- 
duction will continue to be han- 
dled at 220 South St. 


Missing Plenty 


A neat job is the New York Her- 
ald Tribune program for America’s 
Town Meeting of the Air. The book- 
let background is pages from the 
Herald Tribune with the program 
cut in. Effective use is made of 
drop shadowing, photography and 
simple layout. The program is tied 
in with the newspaper’s ad cam- 
paign, “You're missing plenty, if 
you don’t read the Herald Tribune.” 


Nash Ad Info 


Nash Motors recently distributed 
to dealers a concise four-page 
booklet describing use 
tive dealer advertising funds for 
co-operative advertising and sales 
promotion for the fiscal year end- 
ing Sept. 30, 1947. Also distributed 
for use in salesrooms were hand- 
|some two-color folders describing 
in detail the Nash “Weather Eye” 
conditioned air system. 


Misconceptions 
| 


In support of the public relations 
program of the oil industry, Ethyl] 
Corp.’s current advertising pro- 
gram for national magazines an- 
swers some of the public miscon- 
ceptions revealed by the survey 
|0f public opinion conducted by 
|Opinion Research Corp. 
| Since one of the outstanding dis- 
|}coveries of the survey was that 
most people think there are only 
|a few companies in the industry, 
|the median guess being 28, Ethyl’s 
advertising during the first three 
months of 1947 will show by means 
of a quiz treatment that 240 oil 
companies use “Ethyl” 





of selec- | 


| Ethyl trademark is displayed in 


| most of the 240,000 gasoline service 


| stations in this country. 


Names 


B. G. Powell, of the Dallas (Tex.) 
advertising agency bearing his 
name, has taken over the adver- 
tising account of the Alexander 
Motor Co. (Dodge-Plymouth). 


Appointment of Michael J. Bat- 
enburg as manager of paint adver- 
tising for the Pittsburgh Plate 
Glass Co. has been announced. He 
succeeds Edward J. Allee, who 
served as manager for a 27-year- 
period until his death last De- 
cember. 


Lyman L. Hill, director of sales 
research of Servel, Inc., Evans- 
ville, Ind., will join the Bureau of 
Advertising, American Newspaper 
Publishers Assn., on April 7 as 
|its western manager with head- 
quarters in Chicago. Dent Hassin- 
ger, who has been serving as act- 
ing western manager, becomes as- 
sistant western manager. 


Executive end of the automobile 
business will be 
represented at 
Chicago’s fif- 
teenth National 
Exhibition of 
Outdoor Adver- 
tising Art by 
Joseph E. Bayne, 
general sales 
manager of Plym- 
outh. Bayne will 
serve as one of 
six judges. The 
exhibition will be 
sponsored by the Art Directors 
Club of Chicago. 





Joseph E. Bayne 


Plummer Whipple, who came to 
Detroit in January, 1944, to open 
|a local office for BBD&O to serv- 
ice the DeSoto account, is leaving 
| June 1 to start a monthly picture 
| magazine in Rochester, Mich. He 
plans also to do freelance publicity 
| work, 





| Douglas Robbins, formerly with | 
|MacManus, John & Adams, Inc., 
has joined the production depart- 


Dorrance. 





their best gasoline, and that the 


manager of the St. Louis district. 


Monroe Adopts 
New ‘Shock’ 
For Seats 


MONROE, Mich.—New “spun- 
over” hydraulic shock absorbers, 
said to eliminate leakage and give 
lifetime performance under the 
most rugged conditions, have been 
adapted as standard equipment on 
the Monroe hydraulic truck seat, 
it is announced. 


According to officials of the 
Monroe Auto Equipment Co., the 
seats are made to fit most makes 
of trucks built since 1938. The easy 
ride seats employ a direct double 
action shock absorber for cush- 
ioning effect, a variable rate coil 
spring accommodating a driver of 
any weight for soft riding qualir 
ties, and the sidesway control of 
a steel sway bar. 


Jolts and bumps and the con- 
stant swaying common to a trac- 
tor truck driver are largely elim- 
inated and longer comfortable 


| driving periods are made possible, 


| it is claimed. 


| 


Steel Lack Cuts 


Aussie Output 
SYDNEY, Australia. — (UTPS) 


| Approximately 13,000 imported au- 





tomobile chassis are standing idle 
in this country because Australian 
manufacturers are unable to get 
enough steel for the bodies, it is 
reported by the industry. Most of 
the chassis came from Great Brit- 
ain. 

Body production was hindered 
all through 1946 by a three-month 
steel strike early in the year, a 
drop in worker productivity be- 
cause of a reduction in the work- 
week, and the general inexperience 
of new employes. Many British 
chassis have been here 11 months 
waiting for bodies. 

The present Australian demand 
is estimated at about 150,000. De- 
liveries last year totaled only 12,- 
000, however, compared to an aver- 
age of 70,000 a year before the war. 


Lights Galore 
System for Signalling 


May Be Produced 


BUFFALO.—Daniel M. Hosmer, 
veteran in the Buffalo automotive 
field since 1910, has devised a sys- 
tem of signal lights for motor ve- 
hicles and is now engaged in prep- 
arations for production under the 





company name of Three-Way- 
Safety-Signal, Inc., North Tona- 
wanda, N. Y. F 


Hosmer’s system calls for two 
amber lights on the outside edge 
of the front fenders, two red lights 
on the outside edge of the rear 
fenders, and a double, blinking 
light in the rear. All of the lights 
are synchronized and can be used 
together or separately. In addi- 
tion, the system can be used on 
police and fire vehicles and am- 
bulances so that all fender lights 
blink in rotation and warn of the 
approach of the vehicle. 


Goldie Plans Building 


A building permit has been is- 
sued to Goldie Motors, Inc., Hart- 
ford, Conn., for the erection of a 
one-story, cinder block, concrete 
and steel structure at 476 Connec- 





ment of Brooke, Smith, French & | ticut Blvd. The estimated cost of 


the structure is $14,000. 





W. K. EDMUNDS, MIDWEST REGIONAL manager of Ford, congratulates J. H. 
McDonald, right, upon his premotion to manager of the Omaha district. McDonald, 
formerly assistant manager of the Des Moines district, was introduced to dealers of 
| the Omaha area at a luncheon meeting in Omaha. C. W. Neiman, left, recently named 
assistant manager of the Omaha district, also was presented at the meeting. Sitting 
with Neiman are G. F. Nelson, manager of the Des Moines district, and C. A. Mills, 
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(Continued from Page 3) 


in Lee’s Summit, Mo. At the age of 
20, he started as 
a retail salesman 
with Bob Green- 
lease, the Cadil- 
lac distributor at 
Kansas City. Ten 
years later he be- 
came a partner 
in Oklahoma City 
with Greenlease. 
Moore has served 
as president of 
the Oklahoma 
City dealers’ 
group, was president of the state 
association for four years and 
NADA state director for four years 
and president of the Chevrolet zone 
dealers’ association for five years. 
He is a pilot and his son, also a 
pilot who has just returned from 
the war, has recently taken on a 
line of airplanes for distribution 
throughout the state. 
* + * 
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T. D. Hunter (Chevrolet), Ashe-| L. M. Tyrholm 
ville, N. C., born Aug. 4, 1891, in 
Roanoke, Va. His experience in 
the auto field be- 
gan as @ me- 
chanic in 1910. In 
1914, he took on 
the Hupmobile 
and Haynes line. 
During the _ fol- 
lowing 18 years, 
he traveled for 
Chevrolet and 
served as zone 
manager. He or- 
ganized a Chev- 
rolet dealership 
in Asheville in 1936. 

He is now chairman of the Chev- 
rolet regional planning committee, 
and served as president of the 
Asheville Automobile Dealers Assn. 
in 1938-1939. He is also an officer 
in the local chamber of commerce. 

* a Oo” 

JoHn E. Zoox (Ford), Kane, Pa., 
born Sept. 1, 1892, in Newville, Pa. 
He took on the Ford line on his 
birthday anniver- 
sary in 1925 and 
this year will 
celebrate his 
twenty - seventh 
business year. He 
is a member of 
the Ford Buffalo 
branch advertis- 
ing committee 
and past com- 
mander of the 
local American 
Legion post. 

* * * 


Harotp W. PreHn (Dodge-Plym- 
outh), Springfield, Ill, born Dec. 
29, 1901, in Webster Groves, Mo. 
He started out in 
this field as a 
mechanic in 1916 
and by 1929 was 
granted a Chev- 
rolet contract in 





T. D. Hunter 





John E. Zook 


St. Louis, mov- 
ing to Springfield 
several years 
later. 


He is active in 
trade and civic 
affairs and dur- 
ing wartime serv- 
ed as president of the Illinois war 
fund. 





Harold W. Prehn 


* + * 


Water Stokes (Ford-Lincoln- 
Mercury), Santa Maria, Calif., 
born Aug. 10, 1880, on a ranch 
near Santa Ma- 
ria which was 
settled by an an- 
cestor, Dr. James 


Stokes of Eng- 
land, who was a 
California pre- 
statehood pio- 
neer. 


Becoming a 
Ford dealer in 
1918, he entered 
the business 
when the model 
T was the “car of the hour.” One 
of his experiences during those 


Weiland Appointed 


The Milwaukee Assn. of Com- 
merce has announced the appoint- 
ment of John Weiland, manager 
of the Seaman Body plant of 
Nash-Kelvinator Corp., to the po- 
sition of chairman of the associa- 
tion’s safety division, succeeding 
the late Carl Zaiser, former presi- 
dent of Ampco Metal, Inc. 


Walter Stokes 


Just Among Dealers . . 


Ford Motor Co. 
tained Tyrholm and his family in 


days was taking delivery of a} 
chassis in Los Angeles and driv- 
ing it to Santa Maria while sitting 
on the gas tank. Stokes has been 
active in civic affairs in Santa Ma- 
ria for a number of years as presi- 
dent of the chamber of commerce, 
as a member of the city council 
and as acting mayor. 


* * 


LeRoy M. TyrHotm (Ford), Wa- 
seca, Minn., born April 30, 1898, in 
New Richland, 


Minn. His father 


started a Ford) 


dealership in 
1906, making the 


company one of | 
the oldest Ford) 


dealerships con- 
tinuously operat- 
ing 
He is celebrating 
his  forty- first 
business anniver- 
sary this year. 
In recognition 
of this fact the 
recently enter- 





in America. | 


la three-day celebration at the 


Dearborn headquarters. A branch | 


dealership in Janesville, Minn., 
| was completed in 1946. He is a di- 
|rector of the Minnesota Automo- 
| bile Dealers Assn. 

* * + 


dian, Miss., born Oct. 20, 1897, in 
North Dakota. In 1919, he became 
a shop _ equip- 
ment salesman in 
Iowa. 
years he was 
with Chevrolet, 
traveling over 


Two 
after 
Chevrolet fran- 
chise, Lincoln 
served as presi- 
dent of the Mis- 
sissippi state as- 
sociation in 1946. 
JoHN O. MUNN 


years 





Schlotzshauer Motors 


Schlotzhauer Motor Sales Co. has 
been incorporated with $30,000 au- 
thorized capital stock by H. C. 
Schlotzhauer Grace B. Schlotz- 
hauer, James D. O’Hara and Harley 
Linhardt, all of Boonville, and 





| 
R. S. Lincotn (Chevrolet), Meri-| +N 
aviation taxation, 


For 22} 


most of the U. 8. | 


getting a) 





U. S. Aid Prompts 
States to Study 


Air Law Revision 


NEW YORK.—Bills relating to 
regulation and 
airport development are _ being 
widely considered in current state 
legislative sessions throughout the 
country, a survey discloses. 

Many of the measures anticipate 
participation in the federal-aid 
airport construction program pro- 
vided under a 1946 Congressional 
act to authorize $500,000,000 federal 
aid over a seven-year period, not 
to exceed $100,000,000 in any one 
year, for matching state and lo- 
cal funds for airport construction 
and development. 


“The state must, with other lev- 
els of government, continue to 
help provide adequate ground fa- 
cilities and navigation aids that 
are of a public nature and re- 
sponsibility,” Gov. Luther W. 
Youngdahl told the Minnesota leg- 
islature. 

Terming airports “the key to the 
full potential development of avia- 
tion,’ Gov. Thomas E. Dewey, in 


Charles W. Leonard, Bunceton, Mo.! his address to the New York state 
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ready for delivery NOW 


legislature, pointed out that al- 
though the growth in their num- 
ber has been rapid, “the increase 


|has failed to keep pace with the 


growth of the demand for commer- 


cial air service.” 


He urged the enactment of leg- 
islation “to require that federal 
funds allocated within this state 
in aid of airport construction and 
development be used in a manner 
approved by your state aviation 
agency to insure that equal and 
fair treatment be given to each 
section of the state.” 

In his message to the Indiana 
legislature, Gov. Ralph F. Gates 
urged the enactment of legislation 
to provide for financing the con- 
struction of municipal airports, 
correcting the omissien of bond- 
ing authority in the state’s 1945 
aviation law. 


Gov. Ernest W. Gibson of Ver- 
mont urged encouragement of air- 
port development by private capi- 
tal, but told the Vermont legisla- 
ture, “The time may come when 
the state will have to help mu- 
nicipalities on their air transpor- 
tation problems even as it has had 
to help municipalities on highway 
problems.” 





You get the best results in our Classified 
Section, inside back cover. 








LIFE-LONG 
APPLIANCES 


Is an empty showroom getting you down? Then listen ... 

Wise automobile dealers everywhere are making use of their 
showrooms by displaying and selling HANEY ‘Life-Long’ prod- 
ucts. The trend of smart automotive merchandising is toward 
the development of a complete line of home and automotive 
appliances to be sold in conjunction with new and used cars. 


Not only does this practice give dealers added profits from exist- 
ing overhead, but it also increases store traffic and builds cus- 


tomer contacts which are so necessary in normal times. 


The HANEY ‘Life-Long’ line of appliances provides you with 


side-line sales now, and in the future. Each item is a real value, 


combining finest material and highest quality workmanship. 


Priced competitively with attractive dealer discounts, this line 


is available to you immediately in quantities which will allow 


you to build real volume sales. 


SEND FOR FULL INFORMATION ABOUT HANEY ‘LIFE-LONG’ 


PRODUCTS— TODAY. 





In addition to the items pictured here, there is a complete line of 


HANEY automobile accessories and other appliances. All details, in- 


cluding prices and discounts, are yours on request... write TODAY! 





agar e ae a P| 


HANEY MOTOR COMPANY, INC. 


1700 Walnut Street, Philadelphia 3, Pa. 
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General Tire Names Taylor J. G. (Glen) Taylor as Memphis 


° 28 district manager. 
Head of Memphis District Taylor succeeds John S. Walker, 
L. A. McQueen, vice-president 


who has been transferred to St. 
and general sales manager of the | Louis as district manager. 
General Tire & Rubber Co., Akron, You get the best results in our Classified 
has announced the appointment of 


rece aR) 


N EVERY CAR YOU SELL 





NOX- RUST 
SOUND PROOF 


he Waster Underbody 


ifiew and tested product is now avail- 
able to recognized dealers for improving 
7 performance of cars they sell and 
at the same time returning a substantial 
"profit. 


lox-Rust Sound-Proof is a rubberized 
j nderbody coating that deadens sound, 
prevents rust, cushions car against abra- 
sion and shocks from stones and cinders, 
? stops rattles, and is unaffected by mois- 
7 ture, salt and chemicals. 


7 Inexpensive, easily applied, it gives cars a 
, “plus” value that practically sells itself to 
the buyer. We help, too, with attractive liter- 
1 ature, displays, advertising and instruction 
* sheets that aid your selling. 


point. Meéts underwriters 
requirements. 


the glad to suppl: oa 
? details am 


MANUFACTURED BY 


CHEMICAL CORPORATION 
DEPT. 343, CHICAGO 8, ILLINOIS 














SOUTHEAST FABRICS COMPANY 


JOBBERS AND CONVERTERS 
Artificial Leather, Plastic Fabrics 
and Cotton Textiles 


AUTOMOTIVE FABRICS 
FOR SEAT COVER MANUFACTURERS 


Woven Fibre Artificial Leather 
Sport Topping Colored Sailcloth 


AVAILABLE FOR IMMEDIATE DELIVERY 
Samples Mailed on Request 


SOUTHEAST FABRICS COMPANY 


40 WORTH STREET CAnal 6-5368 








and parts department. 





|Colmonoy Corp. Markets 
|Welder for Spray Process 


A new-type of powder metallizing 

unit, the Colmonoy spraywelder, 
|has been announced by Wall Col- 
;}monoy Corp., Detroit, for use in 
|conjunction with the Colmonoy 
| sprayweld process. 
The unit is operated in the first 
| part of the process as a powder 
| metallizing unit to apply a uniform 
overlay of the Colmonoy hard- 
facing alloy. It is then used as a 
conventional welding torch to fuse 
this sprayed overlay to the base 
metal to obtain a fusion or molecu- 
lar bond, identical to that obtained 
when the same alloy in rod form 
is applied by acetylene welding. 

Full information may be obtained 
from Wall Colmonoy Corp., 19345 
John R, Detroit 3, Mich. 

* . * 


Compact Spark Plug Cleaner 
Made Available by Vixen 


Compact size, efficient operation 
and economical price are said to 
be characteristics of the new Vixen 
spark plug cleaner, manufactured 
by Edmund J. Wudel, 1250 Mag- 
nolia Ave., Los Angeles 6, Calif. 

Capable of being fitted to the 
wall with two bolt or screw at- 
tachments, the new plug cleaner 
is said to be well suited to the 
small garage where space is at a 
minimum or to a larger dealership 
where Vixens can be set up in 
group installation. The price is 
$5.75 for one Vixen and a five- 
pound bag of Crisilite, a selected 
abrasive especially suited to the 
product. 





Heavy-Duty Universal Joint 


Features Constant Velocity 


The Gear Grinding Machine Co., 
Detroit, announces a new type of 
constant velocity universal joint 
designed primarily for heavy-duty 
high angle propeller shaft applica- 
tions on motor buses and trucks. 

In the new Geargrind joint the 
transmission of torque from driv- 
ing to driven member is through 
steel balls, positioned in intersect- 
ing race ways. The driving mem- 
bers are positioned by a heavy ball 
socket in the center, which main- 
tains true concentricity. Oil is re- 
tained by a large tube, pressed on 
one member and connected to the 
other by means of a neoprene dia- 


phragm. 
* * « 


Rubberized Undercoating 
Added to Nox-Rust Line 


A rubberized chemical product, 
designed to protect the underbody 
of both new and used automobiles 
and trucks and buses, has been 
developed by Nox-Rust Chemical 
Corp., Chicago. 

Known as Nox-Rust Sound-Proof, 
it is said to prevent corrosion of 
fenders, running boards and other 
parts and to eliminate rattle, 
squeaks and vibrations. Write Nox- 
Rust Chemical Corp., 2429 S. Hal- | 
sted St., Chicago 8, IIl. 

* * * 


Quick-Dry Masking Liquid 

Is Marketed by Servwell Co. 
Plask is a new masking liquid, 

laboratory tested and commercially 


proved, which is marketed by the 
Servwell Products Co., Inc., 6523 


NEW YORK 13, N. Y.| Euclid Ave., Cleveland, O. 


Plask is said to be a plastic paint 


NEW SHOWROOM and office building of Allen Gwynn Chevrolet Co., Glendale, Calif., 
| has a scenic background. The dealership has also recently acquired a new truck sales | 
and service building, while its old plant is now used exclusively by the repair shop 


















| NEW PRODUCTS 


spray protector which is applied | 
with a brush and dries in less than 
five minutes. It provides complete 
spray protection, is waterproof, air- 
proof and peels off easily in large 
sheets. 


* * * 


Offer Self-Locking Nut 
For Spring Fastenings 

Gripco Hexagon U-Bolt Hi-Nuts 
are said to be an improved type 
self-locking nut being offered for 
trailer, truck, bus and car leaf 
spring fastenings, by Grip-Nut Co., 
311-T S. Michigan Ave., Chicago. 

The new U-Bolt Nuts are spe- 
cially designed to meet the service 
conditions encountered on vehicle 
leaf spring fastenings. No cotter 
pins or washers are required, it 
was stated. 


* * * 





Hard Carbon Solvent 


Offered by Coburn 


A new fast-action, hard-carbon 
dispersing agent, said to dissolve 
and disperse carbon deposits, var- 
nish, lacquer and sludges, has 
been developed by Coburn Mfg. Co., 
4716 Troost Ave., Kansas City, Mo. 

Coburn officials say the solvent 
removes all petroleum residues, 
leaving metal clean and ready for 
re-use, along with eliminating the 
time and labor of rebuffing and 
scraping. 

* . * 


New Hydraulic Jack 
Shown by Manley Co. 


A new 1%-ton all-steel hydraulic 
jack has been announced by the 
Manley Mfg. division of American 
Chain & Cable Co., Inc., York, Pa. 
It has a drop-forged steel valve 
body, steel lifting arm and steel 
frame unit and is made bigger and 
stronger for long dependable gar- 


age service, it is claimed. 
* . * 


Industrial Spotlight 


A new industrial spotlight is now 
available from the Main Electric 
Co., Inc., Rochester, N. Y. This 
light is said to offer many advan- 
tages where highly concentrated 
light is required for close work. 
Louvers provide adequate ventila- | 
tion while internal shields prevent 
stray light from showing through 
the louvers. The light is mounted 
on a sturdy ball socket joint which 
will positively hold in any position. 
The light is priced at $6 and is 
available for distribution through 
manufacturer’s representatives and | 
machinery supply houses. 

* + * 


Grizzly Synchro-Sets 


Grizzly Synchro-Sets are being 
offered in a new eight-package 
brake lining merchandiser. The dis- 
play is the original container in | 
which the assortment is packed, but 
when it is opened for use it becomes 
a counter attraction from which the 
individually boxed sets are easily 
dispensed. Additional information 
concerning the counter assortment 
may be obtained from Grizzly Mfg. 
Co., Paulding, O. 

* 


* , 


Air Tool Catalogs 





Aro catalogs No. 4 and No. 464, 


|describing a complete line of air 


tools for automotive service sta- 
tions, garages, contractors and fleet 
owners, are now ready for distri- 
bution by Aro Equipment Corp., 
Bryan, O. 


DICK TRACY JOE PALOOKA 
THE GUMPS POPEYE 
HENRY ORPHAN ANNIE 
TERRY SMILING JACK 
THE NEBBS HAROLD TEEN 
JIGGS BRENDA STARR 

STEVE CANYON SMITTY 

(And many others both 
Daily and Sunday) 
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“REACH BUFFALO'S BUYING _ 
POWER thru the 


Beli Spr 


Buffalo's Only 
(owt and Sunday Newspaper 


National Representatives: 


OSBORN, SCOLARO, MEEKER & CO., 





..and complete, factual coverage 
of finance, business, agriculture, 
industry and allied fields is offered 
in a single, comprehensive “Man’s 


Section,” the most popular business 
reference in Texas. 

The Dallas Times Herald has the great- 
est circulation of any newspaper in the 


prosperous twenty-county Dallas ABC 
Morket. 


THE DALLAS 
TIMES HERALD 


Dallas’ Greatest Newspaper 
Represented by “ 


THE BRANHAM COMPANY 


Dusiness 
men 


Everybody knows that most 
of the 825,000 Elks are busi- 
ness men! Owners, partners, 
executives, supervisors, man- 
agers, wholesalers, jobbers, 
retailers; small business and 
large. 
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Artist Melbourne Grindle in Crane-Simplex 1916. 


They Had Dream Cars in 1916, Too 


Aca GENERATION has its own dreams, and each thinks its own 

are the only dreams. So in a nostalgic mood, a reader sends in 
this picture of a $33,000 dream car of 1916. To prevent front doors 
from breaking the flowing lines of the car, the designer simply left 
off the front doors. Access to the driver’s seat is through the rear 
door and between the two front bucket seats. 

The car was manufactured by the Crane-Simplex Co., New Bruns- 
wick, N. J., in 1916 for a wealthy sportsman of San Francisco. The 
custom body was designed and made by the Holbrook Co. of Hudson, 
N. Y. It was used by the original owner until 1932 when it was retired 
from service and put up on blocks. In 1941 it was purchased by the 
artist, Melbourne Brindle, who planned to drive it to his home in 
New Canaan, Conn., when the war intervened. In 1946, after 14 years 
of rest, this car, together with a 1925 Locomobile Sportif, was shipped 
east by boxcar. 

+ * * 

T= color scheme is ultramarine blue and cream, with gold leaf 

striping. All hardware is brass and the running boards and tool 
boxes are natural wood edged with brass. The wide bevel molding 
around the top of the body or cockpit is mahogany. The yacht motif 
of the body design is further emphasized by a large brass propeller 
which locks the two spare wire wheels on the rear, two ship’s cowl 
ventilators and two cowl portholes. Upholstery and top boot are 
leather; top is of English Burbank. 

Some of the mechanical specifications are: Six-cylinder L head 
engine, stroke 6%, bore 4%, cylinders cast in two sets of three each. 
Engine supported at three points. The motor unit comprises clutch 
and transmission assemblies. Simplex clutch is single dry disc. Trans- 
mission has four speeds forward, one reverse. Ignition: Bosch Mag- 
neto and battery distributor. Starter: Bosch flywheel. Carburetor: 
Own make, Newcomb-Simplex. Front shock absorber: Flentje jounce 
preventors — hydraulic, filled with oil, hand made. Motor oiling 
system: Force feed to main and connecting rod bearings and timing 
gears. Steering gear: Worm and worm-wheel type. Rear axle: Full 
floating type. Spiral bevel gears. Hotchkiss drive. Wheels: Rudge- 
Whitworth (originally 37 by 5, changed to 7:00 by 20). Wheelbase 





144 inches. Weight 5,300 pounds. 


N. Y. Dealers Urge Drivers 
Fight Ownership Levies 


NEW YORK.—M. H. Yager, leg- 
islative chairman of the New York 
State Automobile Dealers, warned 
last week that car owners are be- 
coming thought of as “fair game” 


Pittsburgh Glass 
Boosts Sales 28% 
To Alltime High 


PITTSBURGH .— Pittsburgh 
Plate Glass Co.’s sales for 1946 
reached $184,660,940, an alltime 
high for the firm and 28 percent 
higher than in the previous year, 
according to H. B. Higgins, presi- 
dent. 

Near capacity production in the 
firm’s 24 plants and acquisition of 
a large chlorine-caustic soda plant 
at Natrium, W. Va., an industrial 
plant at Pittsburgh, and a brush 
manufacturing plant at San Fran- 
cisco considerably boosted produc- 
tion and sales figures despite an 
acute shortage of basic chemicals 
needed in glass production, he said. 

Current assets on Dec. 31, 1946, 
amounted to $83,756,302 and cur- 
rent liabilities totaled $29,701,183, 
compared with $79,915,280 and $18,- 
116,767 respectively on Dec. 31, 1945. 
Dividends paid during the year 
amounted to $10,670,067, which was 
at the rate of $1.20 per share com- 
pared with $1.06 per share for 
1945. 

New facilities, including land, 
buildings and equipment amount- 
ing to more than $21,000,000 were 
constructed or acquired during 
1946. 

Net income earnings for 1946 
amounted to $17,061,099, after all 
charges. This is equivalent to $1.92 
per share. 

Comparative figures for 1945 were 
net income earnings of $13,539,160, 
equivalent to $1.53 on 8,852,244 
shares of $10 par value stock. 


in the search for additional rev- 
enue. 

He pointed out that among the 
new taxes which counties and lo- 
calities will be empowered to im- 
pose will be those on ownership 
of both passenger and commercial 
motor vehicles. 

These taxes would amount to $5 
a year for each passenger vehicle 
and $10 a year on each commercial 
vehicle except trucks uSed exclu- 
sively for farming purposes, ac- 
cording to provision of Assembly 
Bill No. 2714 and Senate Bill No. 
2499. 

In his message on local taxing 
powers, Gov. Dewey said that if 
each county in the state imposed 
these automobile ownership taxes, 
the total amount raised would be 
$7,500,000 on passenger cars and 
$2,500,000 on commercial vehicles. 

Yager also pointed out that 
when new taxes to pay for the 
soldier bonus were being consid- 
ered, one of the taxes mentioned 
was on gasoline. 

He warned that automobile own- 
ership, which “moved from the 
luxury class to become a necessity 
long ago, is again becoming 
thought of as a luxury.” 

“This,” he stated, “is a danger- 
ous policy. Our American stand- 
ard of living is so high because 
things like automobiles can be 
owned by the masses of our peo- 
ple, and are not owned only by 
the privileged few. Thousands of 
Americans today own a car, and 
consider it vitally necessary that 
they do so. 

“If ownership of a car becomes 
taxable, it may again become con- 
sidered a luxury to own one, thus 
marking a backward step in our 
standard of living. Already motor- 
ists are grossly overtaxed and 
every car owner and member of 
the industry should exert all op- 
position possible to further taxing 
of automotive transportation.” 





WASHINGTON.—John L. Collyer, 
president of B. F. Goodrich Co., 
testifying last week before a Sen- 
ate Banking and Currency sub- 
committee on rubber, declared that 
“national secur- 
ity in rubber 
should be built on 
the foundation of 
competitive enter- 
prise.” 

“We firmly be- 


lieve,” Collyer 
said, “that the 
best and lowest 


cost national se- 
curity program 
would be one 
built on competi- 
tive enterprise. Because the free 
play of economic forces will do 
more than anything else to spur re- 
search, development and produc- 
tion within the United States of 
|all types of rubber, and of more 
|and better rubber products at low- 
er costs, thereby providing manu- 
facturing facilities and skills in 


John L. Collyer 











You may have an equipment* problem 
in which AC’s 39 years of “know-how” 
will be of great value, to your engineers, 
your production heads, your sales depart- 
or all three. For the improve- 


ment... 


ment of a product, in quality, just as 
well as in sales appeal, may often be 


accomplished by 


than by simply increasing the cost. The 


“know-how”’ is free. 





Goodrich Rubber Stand 


Collyer, Stressing ‘Competitive Enterprise,’ Urges 
End of Present Program by Sept. 30 


“know-how,” 


2K AIRCRAFT SPARK PLUGS - AIR CLEANERS - AMMETERS - CARBURETOR INTAKE SILENCERS - CARBURETOR 
INTAKE SILENCER AND AIR CLEANERS - CRANKCASE BREATHERS - CRANKCASE VENTILATION VALVES - DIE 






this country invaluable in a time of 
national emergency.” 

He outlined a program which, 
in addition to stockpiling of 
crude rubber by legislation al- 
ready enacted, recommended that 
the government’s present eco- 
nomical facilities for manufac- 
ture of American rubbers should 
be maintained in standby condi- 
tion, ready to be run on short 
notice and that sufficient tonnage 
of such rubbers for the mainte- 
nance of national security should 
be made and used in this coun- 
try each year. 

He further urged that a sound, 
long-range American rubber pro- 
gram be established by adequate 
legislation before any basic change 
is made in the existing rubber pro- 
grams, and stated that beyond 


these provisions for national se- 
curity, the nation’s long-range rub- 
ber program should be based on 
the principle of competitive enter- 
prise. 

Temporary legislation, the B. F. 
Goodrich executive said, 


should 


rather 


General Motors Bidg. 
Detroit 2, Michigan 


CASTINGS - DIE CASTING MACHINES - BACK FIRE DEFLECTORS - FLEXIBLE SHAFT ASSEMBLIES - FUEL OIL 
FILTERS - FUEL PUMPS - FUEL AND VACUUM PUMPS - GASOLINE GAUGES - GASOLINE STRAINERS - IGNITION 
CABLE TERMINALS - INSTRUMENT PANELS - LUBRICATING OIL FILTERS - OIL FILTER REPLACEMENT ELEMENTS 
AND CARTRIDGES - AIR GAUGES - OIL GAUGES - RADIATOR PRESSURE CAPS - REPLACEABLE AIR CLEANER 
ELEMENTS - AUTOMOTIVE SPARK PLUGS - SPARK PLUG CLEANERS - SPARK PLUG GAPPING TOOLS - SPARK 


PLUG TESTERS - SPEEDOMETERS - 


SPEEDOMETER AND TACHOMETER DRIVE ADAPTERS - 


TACHOMETERS 


THERMO GAUGES - VACUUM PUMPS - VOLTMETERS 


€ 
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provide for the continuation of the 
existing rubber programs, such as 
allocation and product specifica- 
tions covering the use of crude and 
American rubbers, and for the con- 
tinuation of public import of crude 
rubber until a program for national 
security has been decided upon, 
but with a termination date, “not 
earlier than next Sept. 30, 1947.” 

“It should be remembered,” 
Collyer declared, “that the en- 
forcement of allocation and speci- 
fication use of crude rubber has 
been made possible by the gov- 
ernment program of purchase 
and importation of crude rubber. 
In fact, allocation and specifica- 
tion use and public purchase are 
programs that supplement each 
other. ...” 


Harrison Radiator Boosts 
Bush and Zwicker 


Harrison Radiator division, Gen- 
eral Motors Corp., Lockport, N. Y., 
has promoted J. Kenneth Bush, 
manager of the West Lockport 
plant, to general plant manager re- 
sponsible for production and main- 
tenance of all plants. 

Lawrence A. Zwicker, who was 
manager of the Walnut St. plant, 
has been promoted to manager of 
the West Lockport plant. 











Perhaps your “know-how,” plus ours, 
would be very productive. Certainly, it 
will pay you to investigate AC’s wide 
variety of standard and special equip- 
ment units, used by many of America’s 
foremost builders of vehicles and engines. 
Your inquiries are solicited and will 
receive prompt attention. 


AC SPARK PLUG DIVISION © GENERAL MOTORS CORPORATION 


73 E. Wacker Drive 


Mott Foundation Bidg. 
Chicago 1, Illinois 


Flint 3, Michigan 
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: man of the conference committee. 
x lastic Parley The Chicago conference commit- 3 h 
tee is composed of Woodruff, who 
Set May 6-10 is with Celanese Plastics, John J. Make mine t e 
Bachner, Chicago Molded Products 


MARVILLE line! 





CHICAGO. — Leading engineers|Corp.; C. N. Sprankle, Sandee 
who have contributed to the de-|Mfg. Co.; Edward Singer, Victory 
velopment of the plastic industry | Mfg. Co.; Charles F. Elmes, Elmes 
will be guests of honor at the|Eng. Works; Ben Rau, G. Felsen- 


banquet of the Society of the Plas-|thal & Sons; H. A. Raymond jr., 
ia Industry, — which will | Plaskon division; Leonard Becker, 


S. Bucksbaum & Co.; Ralph Blan- 
highlight the second annual con-| arg, Stimsonite Plastics, and 
vention and show to be held here/ Paul Tietz, Richardson Co. 

May 6-10, it was announced last You get the best results in our Classified 
week by W. K. Woodruff, chair- | section, inside back cover. 
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\ | / Service Trailer 
gs Hlere’s = dandy combination utility and 
camper trailer. All-steel. Weighs 185 Ibs. 
Carries 750 ibs. Removable side panels. 
ed — a 









DISTINCTIVELY DESIGNED for night display is the new home of Glenn Foster 
Nash Co., San Antonio Nash dealership recently formally opened with large crowds at- 
tending. The plant, containing 22,500 square feet of floor space, is one of the out- 
standing new establishments of its kind in Texas and is modern to the last detail. The 
exterior is of light stucco, on cement tile. Beauty of the structure is enhanced by grace- 
ful landscaping lines, though utility is also preserved in complementary drive-in park- 
ing arrangement. It is at 2600 Broadway. 


U.S. Vows Serap Aid 


WAA Expects to Offer 500,000 Tons by May 
In Effort to Keep Foundries Open 


WASHINGTON. — Shortages of 
scrap metal needed to make iron 
and steel are threatening to curtail 
the volume of peacetime produc- 
tion which American industry has 
attained, according to Presidential 
Adviser John Steelman. The gov- 
ernment “will do all that it can” 
to sustain a steady flow of scrap, 
he added. 

Already some foundries have 
closed and others curtailed opera- 
tions because of inability to ob- 
tain scrap, he said. 

In a statement on the subject 
last week, Steelman reported: 

“Since last July the various agen- 
cies of the government which could 
assist have been participating in a 
coordinated emergency program to 
increase the flow of government- 


300 Are Present 
At Fete in 


Fassitt’s Honor 


PHILADELPHIA. — Automobile 
dealers in this area paid tribute to 
John H. Fassitt, president of the 
Foss-Hughes Co., on the occasion 
of his 40th year in the automobile 
business at a dinner, sponsored by 
the Philadelphia Automobile Trade 
Assn. 

Fassitt entered the business in 
1906, and his company is the old- 
est retail automobile establishment 
in Philadelphia and one of the 
oldest in the nation. 

Fassitt is the only honorary 
member of the PATA, of which he 
was president in 1917 and a direc- 
tor for 25 years. 

Walker A. Williams, general 
sales manager of Ford, and Lee A. 
Moran, executive vice-president of 
NADA, addressed the dinner, at- 
tended by 300 dealers from here 
and nearby cities. 
















Commercial Trailer 





Designed for heavy loads, with front and 












ARIZONA « CALIFORNIA 
MEXICO 






owned scrap to steel mills and iron 
foundries. Under this program 
more than 1,000,000 tons of iron 
and steel scrap were made avail- 
able from July through February, 
and 30 ship scrapping operators 
leased government-owned facilities 
or acquired private shipyard facili- 
ties to scrap surplus ships. Scrap 
from these yards is now being pro- 
duced at a rate of 50,000 long tons 
per month. 

“It is imperative, however, that 
more be done. I have conferred 
with the heads of the agencies 
concerned with this problem and 
they have assured me that, in the 
aggregate, over 500,000 tons of 
scrap should be put into indus- 
trial channels by government 
agencies during the next two 
months. 

“The War Assets Administration 
has directed all zone administrators 
and regional directors to locate and 
offer for sale, by every method, 
whatever iron and steel scrap is 
available in their inventories. Much 
material now in WAA inventory, 

such as obsolete machine tools, 
general industrial equipment in 
poor condition and residual steel 
inventories, has no commercial 
value except as scrap. 

“The War Assets Administration 
will expedite disposal of property 
of this character. It is hoped that 
about 300,000 tons of scrap will be 
made available to industry by WAA 
within the next two months. 

“In addition, the Navy during 
March and April will make avail- 
able about 50,000 tons of scrap, 
and the Army will provide about 
the same amount. The Army will 
also offer 150,000 tons of battle- 
field scrap collected in Europe for 
return to the United States within 
the next few months. 

“The Navy, Army and Maritime 
Commission are exploring the 
possibility of returning, through 
commercial channels, greatly in- 
creased quantities of scrap now 
located in the European and 
Pacific areas. 

“Exclusive of such quantities as 
may be returned from overseas, it 
is estimated that about 1,250,000 
tons of scrap should be made avail- 
able by the government during the 
balance of 1947. 

“The government will do all that 
it can to keep scrap flowing to the 
steel mills and iron foundries. And 
it is essential that industries which 
provide the great bulk of the scrap 
supply continue to do all that they 
can.” 





























Farm Trailer 


Low bed for easy loading. Carries 750 Ibs. 
All-steel body. Ideal for job or outing. 
Flair boards standard design. Tarpaulin or 
canopy extra items. 






TO MEXICO —Leove Willow Run Airport 7:02 p.m., 
connect at Chicago with 4-engine Flagship, and arrive 
in Mexico City at 8:10 a.m. CST. Fare: $100.50 plus tax. 


TO PHOENIX—teove Willow Run Airport 11:09 p.m., 


connect at Chicago with 4-engine Flagship and arrive 
in Phoenix at 8:45 a.m. MST. Fare: $82.65 plus tax. 


TO LOS ANGELES-—teave Willow Run Airport 
at 3:25 p.m., connect at Chicago with 4-engine Flagship, 
arrive at Los Angeles at 12:50 a.m, PST—stopping only 
at Tulsa. Fare: $96.90 plus tax. 




































Horse Trailer 


All steel frame. Veneer-paneled sides. 


Large plexiglass window. No draft. Carries 
1 or 2 horses. Other models with escape 
door and tack box. 


Write for FREE Catalog No. 1 
Immediate Distributorships 
Delivery Available 


Sole Distributor for Texas 
COCHRAN DISTRIBUTING CO. 
845 First National Bank Bldg. 
Houston, Texas 


* Marville Dwyer. Ine. 


1835 Noe. Eastern Avenue 
LOS ANGELES 32, CALIFORNIA 


For reservations and information call your travel agent 
or 



















Phone Pingree 7000 
Ticket Office: 1265 Washington Blvd. at Grand River 


_ AMERICAN AIRLINES | 
Stop hie 
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SATIN TWILL 
SEAT COVERS 

























Cash-in on this proven 
safety lock for four-door 
sedans. Every four-door 
sedan owner, including taxi 
and police car fleets, are 
sure-fire prospects. Ha-CAR 
Safety Lock provides two-door 
safety for four-door cars, and 
is completely automatic--locks 
rear door by closing front door. 
Easily installed, foolproof and 
fully guaranteed. Get your share 
of HaCAR two-way profits 
from sales and installation charges 
from both new and used car owners. Write 
today for complete information and literature. 


DISTRIBUTORSHIP TERRITORIES STILL AVAILABLE. 







N. Carolina Sells 
30,949 Cars 


RALEIGH, N. C.—Comparative 
figures on new car and new truck 
registrations in North Carolina 
during 1946 and January, 1947, have 
been compiled by the North Caro- 
lina Automobile Dealers Assn. and 
released here last week. 

Passenger cars registered during 
1946 totaled 30,949 vehicles. Trucks 
during the same period totaled 
15,167 units. January, 1947, totals 
for passenger cars amounted to 
15,167 while truck totals were 563. 


Hope Boosted by Star 


Star Motor Co. (Ford), Logans- 
port, Ind., has named William L. 
Hope as vice-president and general 
manager. Other officers elected are 
E. A. Jennings, president, and Hed- 
wig Baumann, secretary-treasurer. 
Hope had been sales manager for 
the past two years. 



















CUSTOM MADE 


Vat Dyed Water Repellent 
Royal & Navy Blue, Maroon 
Green, Gray, Brown 


$25.00 EACH 


Center Arm 
$2.50 Extra 


Immediate Shipment 
Also Fibre and Plastic 


Newark Auto Top & 
Body Co. 


80 Central Avenue 
Newark 2, New Jersey 
Established 1907 




















Motley Named President 


Of Meridian (Miss.) Assn. 

MERIDIAN, Miss.—E. N. Motley 
of Motley Motor Co. is the new 
president of the Meridian New 
Automobile & Truck Franchise 
Dealers Assn. 

Other officers elected were F. 
W. Mitts, F. W. Mitts Motor Co., 
vice-president, and R. G. Nester, 
Reliable Chevrolet Co., secretary- 
treasurer. 
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Texas Acts on Closed-Shop Ban... 


AUTOMOTIVE NEWS, MARCH 17, 1947 
Record °47 Output Forecast 
At Trailer-Coach Show 


3 More States Enact 
Bills Curbing Unions 


NEW YORK.—Bills designed to 
restrict the powers of labor unions 
have been adopted by the legisla- 
tures of South Dakota, New Mex- 
ico and Utah. The Texas house has 
passed and sent to the senate a 
measure to outlaw the closed shop. 

In South Dakota, the legislature 
enacted legislation outlawing mass 
picketing; prohibiting forceful so- 
licitation of union membership, and 
permitting unions to sue or be 
sued. 

New Mexico’s lawmakers gave 
final approval to a proposed state 
constitutional amendment banning 
closed shop contracts. Gov. Her- 


Flat Fee Proposal 


Gains in Ohio 


COLUMBUS, O.—The $10 uni- 
form license plate bill was passed 
last week by the taxation commit- 
tee of the house of representatives 
by 16 to 3. It now faces the rules 
committee before going to the floor 
of the house. Taking effect Apr. 1, 
1948, the bill would cause no lss 
of revenue to the state, it is said. 

All plates would be $10 instead of 
the present scale of $7 to $10. The 
average in Ohio in 1945 was $9.55. 
No organized opposition has been 
reported, according to the Ohio 
Automobile Dealers Assn. 





Wiping Fee 
Wis. Gas Dealers Ponder 
Service Charges 


FOND DU LAC, Wis.—At a re- 
cent meeting of the Wisconsin Re- 
tail Gas Dealers Assn., members 
were called upon to study the cost 
of certain services now performed 
on customers’ cars without pay. 

In addition, paid services may 
be upped in price if a survey 
shows the time is ripe for such 
action. This was decided due to 
the increase in the cost of labor, 
supplies and materials. 


One of the suggestions was that 
windshield wiping might have to 
be paid for if some free services 
are eliminated. This was not defi- 
nitely decided at this meeting, 
however, but is subject to further 
discussion. 





What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 





Jeep Station Wagon Bodies 
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Retall Price FOB Cleveland, 0., $195 
LIBERAL DEALER DISCOUNTS 


STATION WAGONS INC. 
6619 Euclid Ave. Cleveland 3, 0. 


A New Service for Our Readers 
In the United States, Mexico, Cuba, Ete. 


With the new 5-cent-per-ounce airmail 
News is now able to fill oft-repeated requests for faster 
delivery. A new airmail delivery service should bring copies 
to readers one to three days earlier, depending on distance 
from Detroit. Subscribers are asked to pay only for the 


additional postage. 





3 Month Trial $5, Six Months $10, One Year $20 





(Extra, Over and Above the Regular Subscription Rates of 
$6 a Year or $10 for Two Years) 


Enjoy Your Copy of Automotive News Faster. Subscribe 
To the New Airmail Delivery Service 





bert B. Maw of Utah permitted a 
bill outlawing secondary boycotts 
and setting up unfair labor prac- 
tices on the part of employes to 
become law without his signature. 


A bill to outlaw jurisdictional 
strikes and _ closed-shop § agree- 
ments was killed in the Washing- 
ton state senate. The Indiana house 
rejected a senate-approved pro- 
posal to wipe out “intentional” 
mass picketing. 


Obituaries 


Blunden, 62, Dies; 


Olds Chief in Chicago 

CHICAGO.—L. J. (Jim) Blunden, 
61, Chicago zone manager of Olds- 
mobile, died March 11 of coronary 
thrombosis at Passavant hospital 
here. 

Mr. Blunden first became identi- 
fied with Oldsmobile in 1922 as 
assistant manager of W. V. Faunce 
Motor Co., Chicago distributor. He 
joined the factory organization 
four years later and since then 
held the title of regional manager, 
assistant general sales manager 
and zone manager. 

* o ok 


John F. Daly 
MONTREAL.—John F. Daly, 75, be- 
lieved to be Canada’s oldest Ford dealer. 
died March 7 at his home in Seaforth, 
Ont. Daly had been in business 57 years. 
* * * 


Joseph A. Donnelly 
CHICAGO. — Joseph A. Donnelly, 59, 
vice-president of the Autocar Sales and 
Service Co., Chicago, died March 9 at St. 
Luke’s ‘ hospital following an extended 
illness. 





. * * 


J. S. Chambers 


EL PASO, Tex.—J. 8S. Chambers, 79. 
pioneer resident of the Southwest who 
established the Durant and Star automo- 
bile dealership here in 1922, died March 5 
at his home here. 

* . 
Henry 
COLUMBIA, Conn. 


Beck 
~ Henry Beck, 
tor Vehicle Department and a pioneer 
automobile dealer in Hartford, died Feb. 
20 in Windham Community Memorial Hos- 
pital, Willimantic. 

o * * 


John H. Walters 

JAMESTOWN, N. Y.—John H. Walters, 
62, president of Marlin-Rockwell Corp., 
Jamestown, died in a local hospital Feb. 
21 after a brief illness. He was named 
president of the company in May. 1946, 
having served as vice-president and treas- 
urer for many years. 

= * * 


Wilson W. Ballew 
AMARILLO, Tex.—Wilson W. 
55, one of the earliest automobile dealers 
in the Panhandle section of Texas, died 
Feb. 26 in a local hospital. Mr. Ballew 
had suffered a heart ailment for several 
years. He entered the automobile business 
here in 1921. 

At various times Mr. Ballew was a 
dealer for DeSoto, Hupmobile and Reo 
automobiles and General Motors trucks, 
and Southwestern distributor for U. S. 
tires. 


Ballew, 


* . . 


William P. Gilkinson 
ROCHESTER, N. Y.—William P. Gilkin- 
son, 54, who operated an automobile deal- 
ership in Bath, N. Y., died here. He was 
a former president of the Rotary Club of 
Bath. 


rate, Automotive 


58, 
public utilities inspector for the State Mo- | 









Treasure 
Nash Issues 5th Booklet 


For Workers 


DETROIT.—For the fifth suc- 
cessive year Nash Motors has dis- 
tributed to its employes a pocket- 
size booklet explaining in detail 
all pay check deductions as well 
as government and private insur- 
ance, taxes and contributions. 

“Your Hidden Treasure” also has 
sections providing record-keeping 


spaces for household expenses, 
bonds, insurance and a list of im- 
portant anniversaries such as 


births and weddings 

One chapter of the book de- 
scribes the history of Nash from 
its conception in 1901 when the 
since-expanded Kenosha plant pro- 
duced the Rambler motor car. 


Dealership Robbed 


CLEVELAND— (UTPS) — Safe- 
crackers entered the Geiger-Sirl, 
Inc. (Pontiac) dealership and es- 
caped with $2,000 last week. Po- 
lice said the yeggs sawed out a 
section of the roof. 





‘We finally located these parts although 
it took 2 ads several months apart. We 
believe in being persistent.’’—Parsons Auto 
Reconstruction Shop, 45 N. Franklin St., 
Washington, Pa. 


CHICAGO.—Said to be the larg- 
est and most complete of its kind 
ever held, the annual show spon- 
sored by the Trailer Coach Manu- 
facturers Assn. opened its nine- 
day run last Saturday at Navy 
Pier with 39 home trailer builders 
displaying 100 models valued at 
$500,000. Nearly 70 makers of ac- 
cessories for trailers are also dis- 
playing their products. 

As a curtain raiser to the show, 
which will continue through March 
23, the association staged a press 
preview of the exposition Friday 
evening. 

Harold Platt, TCMA president 
and also head of the Platt Trail- 
er Co., Elkhart, Ind., earlier in 
the week presented an optimis- 
tic 1947 outlook for the industry 
when he said that it is 10 times 
larger today than a decade ago 
and expects this year to equal 
the 1946 record production of 
53,000 trailers. 


Three points further emphasized 
by Platt were: Supplies of scarce 
materials, principally plywood, will 
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continue to improve; larger manu- 
facturers of well established makes 
| will hold their sales at high lev- 
}els, and prices of trailers will re- 
|main firm, with $1,700 to $3,500 as 
the range and $2,500 as the most 
popular price class. 

Trailers of the amphibious type 
and those with collapsible back 
porches were among the new notes 
at the show. 

Platt reported that there is a 
growing tendency for small cities 
to buy and lease trailer park sites. 
The number of parks now operat- 
ing, he said, is between 5,000 and 
7,500, with a campaign being con- 
ducted to improve conveniences 
and health standards. 

Results of a survey made by 
the association show that there 
are at least 118 manufacturers 
of house-type trailer coaches; 
that 89 percent of trailer coaches 
are used as residences and only 
11 percent as travel vehicles for 
either pleasure or business; that 
54 percent of present trailer 
coach owners were or are home 
owners and 46 percent renters. 





It’s on the way 


THE EVENING 


BUL 


LETIN 


1947 CONSUMER 
ANALYSIS 


of the Philadelphia Market 


Again in 1947, The Evening Bulletin is bringing 
you an accurate, up-to-date picture of Philadel- 
phians’ shopping and living habits—a detailed 
and scientific study of the potent Philadelphia 


market. 


retail store distribution of hundreds of branded 


products — FOODS,’ SOAPS, 


GOODS, BEVERAGES, AUTOMOTIVE PROD- 
UCTS, ELECTRICAL APPLIANCES, HOME EQUIP- 
MENT—in the city of Philadelphia. 


This 1947 Consumer Analysis, made by The 
Evening Bulletin, is the second annual study of 
the Philadelphia market, and it affords an oppor- 
tunity for valuable comparison with last year’s 
highly successful survey. This comparison will 


show important changes in both consumer and 


The technique and thoroughness of this sur- 
vey, now being standardized in the study of 
other city markets, give manufacturers and dis- 


tributors a quick, clear view of just how they 


stand in the Philadelphia market today. 


ing prepared. 


DRUGS, TOILET 


partment, The 


Pennsylvania. 


The new 1947 Philadelphia study is now be- 


Announcement of the definite 


date when this analysis will be ready for general 


release will be made as soon as possible. 


Meanwhile, advertisers and advertising agen- 
cies can make reservations now for copies of 
“The Evening Bulletin 1947 Consumer Analysis 
of the Philadelphia Market.” Simply use your 
letterhead and write: National Advertising De- 


Evening Bulletin, Philadelphia 5, 


IN PHILADELPHIA—NEARLY EVERYBODY READS THE BULLETIN 
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Before Market Dies 


Browning Warns of Danger in Delaying | 





Real Attack on Inflation 


(Continued from Page 1) 


said, “is to mass distribution” 

Browning asserted that the sales- 
man of the future is going to han- 
dle bigger and tougher problems 
than he has known in the past, 
and, eventually, at lower costs. 
“The great merchandisers of 
prewar days,” Browning said, “op- 
erated in a tough buyer’s market 
where it took genius, drive, hard 
work, imagination and all the skills 
of the topflight merchandiser to 
make sales. 

“During the war, the sales- 
man became an order taker and 
frequently an order _ turner- 
downer. There was little or no 
real sales training given the 





Associate Dealer 
Sues Wood in 


Cancellation 


MARSHALL, Tex.—A suit for 
$175,000 in damages has been 
filed by the Nebel Motor Co., of 
Longview, against the Wood Motor 
Co. here, S. E. Wood jr., owner of 
the firm, and Chrysler Corp. 

The Nebel company alleges that 
a contract dated June 30, 1944, by 
which Wood granted Nebel an as- 
sociate dealership, was terminated 
“without cause or reason” on Oct. 
1, 1946. 

The petition charges that the 
plaintiffs leased a building and 
prepared it for an automobile deal- 
ership at a cost of $25,000 and that 
during the life of the contract they 
were delivered only one sample 
Plymouth and one sample De Soto 
with instructions they were not to 
be sold. 

The plaintiffs ask for expenses 
involved in preparing the building 
for the dealership, $50,000 for the 
loss of profits on “automobiles 
which should have been delivered 
to them” and $100,000 damages for 
being deprived of the opportunity 
to engage in their chosen profes- 
sion, since they had declined a 
franchise in Longview for other 
new-car makes. 

(Wood could not be reached for 


comment.) 
* * 


Packard Dealer’s Suit 


Sent to Federal Court 

LITTLE ROCK.—A $42,000 dam- 
age suit brought by E. L. Bailey, 
of Cabot, against the Packard Mo- 
tor Car Co. and the Packard Mo- 
tor Car Co. of Texas, has been 
ordered removed from Lonoke cir- 
cuit court to federal court for 
eastern Arkansas by Judge W. J. 
Waggoner, upon petition of the 
defendants. 

Bailey alleges that the defen- 
dants entered into contract with 
him, making him their agent in 
the Cabot territory, and charges 
the defendants with neglecting to 
carry out their part of the agree- 
ment. For losses he claims he suf- 
fered in goodwill, and through 
construction of a $20,000 garage, 
Bailey seeks $42,000 damages. 

(Contacted in Detroit, Packard 
officials said that an investigation 
of the facts in the case is under- 
way, and stated that no statement 
can be given at present). 


Snap-Up Electric Gas Tank Lock 
PUSH-BUTTON CONTROL FROM DASH 
One Cap Fits All Cars 
No Drilling—Twenty Minutes to Install 


SNAP-ON GAS CAP COMPANY 


ASHLAND, KENTUCKY 
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Car, Truck Output Estimates | 


By Automotive News | 
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Week Week Total Total Total 
Ended Same Ended to Date Jan. 1 to Jan. 1 to 
younger men and women. Those | March 15, Week March 8, March, March 16, Maren 15. | 
> > * 
a ere ae GENERAL MOTORS caas pie s0.180 e 23 oe 252,353 
up under easy and unhealthy “©: 4 .. 29,400 . 5 2 
sales conditions, without the nor- | Buick ate aaa tee eae y 5,235 5,259 10.494 47,690 | 
mal process of education at the NE iy wi vax «0d oe. 1,080 re 1,079 2,159 10,797 
hands of the masters of prewar 0 14,051 oe 12,877 26,928 116,059 
selling and without the character + oe ggg Coat evs vos oan peek os cae — 
building that comes with com- | ee . ones eves ’ 
petition | CHRYSLER ........... 15,479 12,216 16,371 31,850 67,807 147,100 
Marketing today, Browning as-| De Soto .............. mim a oe oe ee 
serted, offers greater opportunities | ro. eath Soe ee eee eeens 728 eet 8167 18440 28.608 72.868 
a 2a = is one il eee ............, 21838 1,788 2,204 4,887 10,502 19,596 
Duane te Geen Gs ee aes (EE ....000000.000.0- 15,119 7,195 15,078 30,197 46,286 152,779 
, postwar distrib 1 23751 40,450 120,367 
uting plan and organization espe- ERS eo 11,901 6,423 11,850 . > aay 238 
cially designed to handle the great- EE vce ke ss g60er 649 ce 650 oe asep 28178 
ly expanded requirements of post-| Mercury ............. 2,569 iz 2,578 a ’ cau 
war production and the greatly CROSLEY ............. 434 ashe 399 : “ ani . ‘ . 
increased consumer sfending units. yin Steet eee tenes —- 2,103 "on cas 830 ca 
Seve Cae Ee ise .............. 749 °0=C«., i 8G6—si*iSHCCC*‘C‘(‘(‘(‘C*‘«US HD 
creased considerably since before wag .............. 2,651 1,994 2,675 5,326 12,056 23,198 
ie ee et ae ot eee (............. 1441 |... «1488287979 «9,466 
the measure of our success or fail- | ongyneRAKER ........ 2,546 1,861 2,609 5,155 13,416 25,836 
ure in the field of marketing will WILLYS+ "51 792 1.543 6,301 
lie in our capacity to move these|" ““"' "" "nnn a 0 ane eS og EEE 7S ee 
an through the markets by! Totes Cars, U. &...... 72,065 25,369 71,582 143,647 151,824 661,177 
veer *Station wagons. *Revised. 
“We will enter this competitive, * * * * 
consumers market,” he _ said, 
“with a war-neglected distribu- COMMERCIAL CARS 
tion machine with little or no (U. = lama: age on an 
training and, what is probably jee . Wee 0 0 0 
worse, with a lot of bad habits =, te ae. ter Bice 
learned in the easy-going seller’s 1947* 1946 1947* 1947* 1946* 1947* 
market.” CHEVROLET ......... 6,907 .... 10,123 17,080 eee 716,947 
Browning pointed out that in ie Pree ei aw one 6,197 3,724 6,120 nn a seem 
January Ford Motor Co. came to|DODGE ............... 3,347 2,041 3,299 6, ’ 
the conclusion that the upward |INTERNATIONAL .... 3,146 seks 3,229 6,375 15,957 28,428 
spiral of prices had gone too far|WILLYS .............. 1,761 1,607 1,754 3,515 12,201 17,606 
and that the nation was headed |STUDEBAKER ........ 1,361 1,079 1,350 2,711 7,340 18,547 
for trouble unless someone called |GMC .................. 1,806 iets 1,879 3,685 .-.- 15,704 
a halt. Therefore, the company |REO ................... 437 247 463 900 2,134 4,624 
tried a “shock treatment” to en-|WHITE ............... 336 158 382 768 1,963 3,824 
courage American business to at-| MACK ................. 352 103 291 643 2,106 4,004 
tack the problem of rising costs|}DIAMOND T .......... 347 101 358 705 1,867 3,256 
and prices, he said. PIS 5 bic 0.006 cscs 207 aun oa oo 1,055 re 
“It has always been the theory |HUDSON .............. 104 seep 1 2 4 Slaie , 
of the Ford Mator oo,” Seswaien MISCELLANEOUS Kece 330 531 309 639 4,126 3,345 
said, “that unless we brought the Duane +t = 
price of our product within the Total Trucks, U. S.... 26,688 — 9,591 29,858 56,546 96,017 271,222 
reach of the greatest possible num- Total Cars, Trucks, 
ber of poeple we were failing in GE ati tween aoe es 98,753 34,960 101,440 200,198 247,841 932,399 
our primary job—more and more Total Cars, Trucks, 2 © 
cars and trucks at lower prices.” SEK. thiwthackGaess 5,324 2,341 4,782 10,106 20,447 47,798 
It would be regrettable, he con-|~ Grand Total, Carsand — 
cluded, if American business de-| Trucks, U. S. and 
layed attacking the problem of/ Canada .............. 104,077 37,301 106,222 210,299 268,288 980,197 





rising costs and prices until forced 
to do so by shrinking demand and 
lowered production. 


| Four-Wheel Drive, Sterling, etc. 
Bracey Motor Fire Cost 
Estimated at $40,000 


WINDSOR, N. C.—Fire has de- 
stroyed the L. E. Bracey Motor 
Co. building here with an esti- 
mated damage of between $35,000 
and $40,000. 

Shop Repair Foreman J. A.| 
Price, who made the damage esti- | 
mate, said the fire broke out while 
a welder was working on an auto- | 
mobile. No one was hurt, Price! Former allocations to the hous- 
said. The motor company dealt in ing industry have been taking 36 
new and used cars and operated | percent of the available pig iron 
a repair garage. |supply. Under the new allocation 

|order, it is estimated that only 10 
percent of the supply will be al- 
| located. 

Although backlogs 


steel company sources is seen in 
the suspension of pig iron allo- 
cations to the housing industry, 
except for soil pipe production. 





Warren Transport Co. 


ALBANY, N. Y.—The Warren 
Transportation Corp., New York 
City, has been incorporated for a 
general trucking business with a 
capital stock of 200 shares of no 
par value. Directors are Erich 
Cohn, Louis G. Turen and Abel 
Just. 


on certain 
nine months at capacity output, 
the demand for certain other types 
is not as large. 

Reportedly, there are indications 
that demand for heavier types of 
castings is easing. These cost more 
than other types and were more 
in demand during the war. Also, 
the war-born capacity to turn out 
the heavier castings is said to be 
far above the peacetime demand, 
| with the result that shortages of 


Steel Output at Peak 
Last week’s steel operations were 


for the past two years as scrap 
consumers in most instances were 
willing to pay almost any price 
for the material. 

A foundry official in Cleveland 
reported that scrap prices would 
go as high as $50 a ton before 
stabilization can be effected. It was 
added that, unless scrap prices are 
stabilized soon, steel operations 
will be curtailed sharply and new 
prices for basic steel may be put 
into effect. 

Along with that, pig iron pro- 
ducers last week raised prices as 
much as $2.50 to $4 a ton. 

Large buyers of copper last week 





types of castings run from six to | 


| this type can be easily wiped out. 


scheduled to hit the highest level | 


“Note: Combined U. S. and Canada car and truck output in the com- 


parable week of 1941 was 119,366 units. 
*Revised. Miscellaneous includes Autocar, Divco, Marmon H, Brockway, 


Week’s Output Off Slightly 
‘Due to Shortag 


es 


(Continued from Page 1) 


| said that the supply of this com- 
|modity is falling nearly 50 tons 
|short of demand each month. 
Prospects for relief through the 
abolishment of the four-cent tariff 
|are considered scanty. 

| Foreign demand for copper, it 
io pointed out, has shown no 
signs of slackening despite un- 
| settled business conditions in Eu- 
| rope. 

Excise May Be Dropped 

However, the House Ways and 
Means committee last week ap- 
| proved a bill to remove for three 
years the 4-cents-a-pound excise 
tax on copper. It is expected that 
| the House will pass the bill offi- 
|cially this week. 

The largest single use for lead, 
also in very short supply, is for 
storage batteries. U. S. industry 
uses approximately 1,000,000 tons 
of lead annually, but last year 
only 330,000 tons were mined, the 
lowest output since 1934. Another 
475,000 tons were added from 
other sources, so that the na- 
tion actually got 805,000 tons last | 
year. 

No end of the lead shortage is 
jin sight for a long time. Lead is 
described as a victim of progress, 
becoming scarcer as the need for 
it becomes greater. For example, 
the most spectacular advance in 
the use of lead recently has been 
for anti-knock gasoline. Nearly 
60,000 tons of lead are needed each 
year for ethyl fluid. 











‘‘We want you to know that Automotive 
News is the most read and quoted paper in 
our establishment.’’—George Soule, Butler 
Nash Co., Butler, Pa. 








AUTO BOOKS 


That Should Be in 
Every Dealer’s Library 


These books should be in the library 
of every franchise dealer—available 
to his mechanics and salesmen—the 
knowledge they contain will be valu- 
able when the ‘‘chips are down’’ and 
real competition arrives. 





HENRY FORD— 


complete 
enlightening 
ever printed 


and 
books 
|} on the fabulous 
ai? Ford and his em- 
pire. Deluxe edition, 
$4 postpaid. 








AUTOMOTIVE ME- 
CHANICS—A com- 
prehensive and 
basic course on the = 
subject of funda- 
mental automotive - 
mechanics. It takes |; 
up in detail the 
construction of each 
component part and 
system of the mod- 
ern car and gives 
data for trouble 
shooting in each, 
including average 
time for each cor- 
rective procedure. 
Also Illustrates and 


AUTOMOTIVE 
MECHANICS 





paid $4.50 each in cloth binding. 


DETROIT IS MY 


will 


days of 





(INDIANAPOLIS RACE HISTORY—1909 to 
1946. Complete and fascinating history 
of the great track and its drivers. 852 
pages (84x11) 1000 illustrations. Deluxe 
edition, $5 postpaid. 


FLOYD CLYMER’S MOTOR - 





edition, $2, or cloth-bound, $3 postpaid. 


FASTEST ON EARTH, by Capt. George 
Eyston. 175 pages, 75 photos. Complete, 


others. Accurate, 
$2; clothbound, $3. 


LABOR MONOPOLIES OR FREEDOM, by 
John W. Scoville, one of the great ex- 
poses of our time. Popular edition, $1 
postpaid. 


BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 26, MICH. 





INDIVIDUALLY TAILUKED COVERS 
In Plastic, Fibre & Sailcloth 


PROMPT DELIVERY 
1947 Catalog on Request 
PERFECT FIT AUTO 
SEAT COVER, INC. 
1776 Broadway, New York 19, N. Y. 
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UAW, FAA Boards Meet . . 





Auto Labor 


Bargaining 


to Step Up 


Pressure 


(Continued from Page 1) 


this Thursday, the day set for re- 
opening the economic sections of 
the GM contract. 


The five other demands consti- 
tute the main wage program of 
the union for this year. They are: 
a general wage raise of 23% cents 
an hour; an employer-financed so- 
cial security program; a _ pension 
plan; a wage equalization fund, 
and increases in vacation benefits. 

The foremen’s union swung 
into action almost immediately 
after the Supreme Court ruled 
by a 5-4 vote that the Wagner 
act obligates employers to bar- 
gain with unions of foremen or 
supervisory employes. 

FAA officials indicated, however, 





,that they would move with ex- 
;}treme caution pending final Con- 
gressional action on proposals to 
|}exclude foremen from the scope 
of the Wagner act. Such proposals 
are considered as having an ex- 
cellent chance of passage, since 
they are supported by leading Re- 
publican Congressmen. 

The FAA is expected to reopen 
negotiations for a contract with 
Packard in the meantime. The Su- 
preme Court's ruling was handed 
down on an appeal by Packard 
from NLRB directives ordering 
the company to recognize the FAA 
as a legitimate bargaining agent. 

George T. Christopher, presi- 





Adjustable dividers that snap into position in 3 seconds are 
one of the extra features that make Hope Metal Bins your 
best bet for quick parts department change-overs. Following 


are some of the advantages 


of these metal bins: 


@ Patented, adjustable dividers snap into position 
in 3 seconds — no bolts, clamps or screws. 


@ Front and rear support at base keeps out dirt — 
bin won't sway or tip. 


@ Holes 1%” apart for flexible shelf setup. 


@ Only 5 nuts and bolts per shelf. 


@ No sharp corners on box drawers. 


@ Large, easy to read 1%" label holders. 


Hope Metal Bins are shipped built-up according to your 
specifications —ready for immediate use. Colors: light gray, 
dark gray, and olive green. Write today for folder, prices 


and early delivery date. 


HOQEE 





1503 ROCKWELL AVE. 
CLEVELAND 14, OHIO 


METAL PRODUCTS, INC. 










Resolute Offers Low Cost | 


| Auto Finance Insurance Plan | 


Resolute’s intensive specialization offers maximum § 
commissions and protection for independent finance 


Resolute policies, certificates and other forms are spe- 
cifically designed for automobile finance insurance. 


‘ companies and dealers financing their own time-sales. 
& 


RESOLUTE FIRE 


rR 
oes 


350 MAIN STREET 


INSURANCE CO. 


i; f a Fi P 
England Stock Company Organized in 1926 


HARTFORD 4, CONN 





dent and general manager of 
the company, said the court’s 
verdict would be “respected to 
the letter” by Packard, but 
added: 

“It seems quite possible, how- 
ever, that progressive senators and 
representatives in the 80th Con- 
gress will recognize that our pres- 
|}ent 374 foremen are the front-line 
of management, and will enact 
remedial legislation designed to 
preserve the dignity, authority and 
independence of these and other 
foremen throughout the country. 

Several Close Decisions 

“Congress may feel, as we do, 
that foremen cannot both serve 
a union and management at the 
same time; that any attempt to 
do so would be detrimental to dis- 
cipline, efficiency and _ personal 
progress.” 

The 5-4 decision was one of a 
series of close decisions emanat- 
ing from the high tribunal in re- 
cent months. Ten days ago the 
court ruled by the same majority 
that the Norris-LaGuardia Anti- 
Injunction act cannot be extended 
to operations in which the govern- 
ment acts as the employer. By a 
7-2 vote, the court sustained in 
the same case the conviction of 
John L. Lewis for ignoring the 
anti-strike injunction issued on the 
government’s behalf last Novem- 
ber. 

In other Washington develop- 
ments, the Senate Judiciary com- 
mittee strengthened the “teeth” in 


portal-to-portal pay suits and re- 
strict the future liabilities of em- 
ployers under the minimum wage 
laws. 

The new Senate measure is 
regarded as just a shade less 
severe than the bill overwhelm- 
ingly passed by the House sev- 
eral weeks ago. Both proposals 
now substantially agree on the 
portal pay escape clause for em- 
ployers, providing that an em- 
ployer may escape liability by 
proving he had paid for past 
work according to the “contract 
or custom” at his plant. 

After the expected Senate ap- 
proval of the measure, the two 
bills will be sent to a joint con- 
|ference committee for compromis- 
ling the points of disagreement. 
President Truman’s stand on the 
legislation is not yet certain. 
Proposals to curb labor unions 
iand to revise the Wagner act 
struck a snag in the Senate Labor 
|committee last week. Senator 
|Wayne Morse, leftwing Oregon 
| Republican and a committee mem- 
ber, delivered a vindictive four- 
|/hour speech on the Senate floor 
|in which he bitterly denounced the 
stringent bills sponsored by Re- 
publican Senators Ball, Taft and 
Smith. 

Closed Shop Ban Out? 

“We should try to pass -legisla- 
tion that is fair, moderate and 
/ reasonable,” Morse declared. “We 
| have the duty of trying to get the 
|American people to see that we 
j/eannot solve labor problems by 
passing legislation based on emo- 
|tional attitudes nor out of a spirit 
of revenge or an angry desire to 
punish labor for some of its ex- 
cesses.” 

The alignment of the Senate 
committee makes it highly im- 
probable that severe bills, such 
as those banning the closed shop 
and _ industry-wide bargaining, 
will be reported favorably to 
the floor. Morse will probably be 





| joined in his temperate stand by 


the four New Deal Democrats 
on the committee, as well as 
GOP Senators Aiken of Vermont 
and Ives of New York. This 
makes a majority of seven on 
the 13-man group opposed to 
drastic measures. 

A possible strike in the tire in- 
dustry was averted when the Big 
Four manufacturers agreed to ex- 
tend their existing wage contract 
with the 
CIO. 





The Big Four—Firestone, Good- 


New Schmidt-Widdis Plant 
Opened in Binghamton 





The new sales and service build- | 
ing of the Schmidt-Widdis Motor | 


Co., 110 Hawley St., Binghamton, 
N. Y., has been opened. 

The new building has _ 20,000 
square feet of floor space for serv- 
ice operations. Albert Mulligan 
continues as service manager and 
Carol Clark as sales manager. 


United Rubber Workers- | 
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| ton (left), Southern regional manager; A. L. 
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NASH MOTORS has launched a comprehensive Dealer Service Merchandising pro- 
gram, aimed at an annual volume of $25,000,000 in parts sales by dealers. The mer- 
chandising program was explained to the Memphis zone organization recently in Mem- 
phis by Dayton L. McLellan (center), Southern regional service manager; R. R. Comp- 





rich, Goodyear and U. S. Rubber 
—agreed to the extension after the 
union threatened to stage a strike 
if the contract was allowed to 
lapse on the March 8 expiration 
date. Negotiations were resumed 
on the union’s demand for a wage 
hike of 26 cents an hour. 

The 15-month-old strike against 
the Racine (Wis.) plant of the J. 
I. Case, farm equipment company 
—one of the longest in the nation’s 
history—finally came to an end 
last week. Members of UAW Local 
180 voted to accept the company’s 
offer of a 25-cent hourly raise and 
return to the jobs they left on 
Dec. 25, 1945. 


The Case settlement leaves the 


a bill designed to outlaw pending |strike at the Allis-Chalmers plant 


in West Allis, Wis., as the coun- 
try’s only major continuing post- 
war dispute. Prospects were bleak 
last week for an early end to this 
1l-month old tieup. 


Indicative of UAW desires to 
“get down to. dollars-and-cents 
talk” with the industry was the 
disclosure that the feuding politi- 
cal factions in the union are seek- 
ing to make peace. 

The rightwing forces, led by 
Reuther, and the leftists, headed 
by Secretary-Treasurer George F. 
Addes, hope to bury the hatchet 
at this week’s meeting in Louis- 
ville, it was disclosed by spokes- 
men for both sides. The meeting 
ground for the two camps will be 
what union officials describe as 
“a common wage and security pro- 
gram in the interest of all auto- 
motive workers.” 

Guaranteed Week Explained 

Reuther explained the work 
guarantee proposal as follows: 

“The General Motors workers 
feel it is only fair that when they 





Alexander (right), Memphis zone manager. 


are called in to work in any one 
week, the company should guar- 
antee them a full week’s pay. Un- 
der the present setup the GM 
worker has to contract with the 
company on a weekly basis. He 
must hold himself available for 
work at all times. He cannot seek 
other employment nor can he claim 
unemployment compensation, even 
though he may be getting paid for 
only a few hours’ work each week. 

“The company, on the other 
hand, contracts with the worker 
on a six-minute basis. For pur- 
poses of payroll calculation, Gen- 
eral Motors divides the hour into 

10 six-minute periods. Except for 
the daily three-hour call-in pay, 
the GM worker is paid by the 
number of tenths of an hour he 
works. 

“Justice demands that this dou- 
ble standard be abolished. Since 
the GM workers have to be avail- 
able for full work weeks, the cor- 
poration should take on the re- 
sponsibility of providing full work 
weeks,” 





30-Day Strike Notice 


Filed by Nash Locals 

KENOSHA, Wis.—The UAW- 
CIO locals at the Nash-Kelvi- 
nator assembly plant here and 
at the Nash body plant in Mil- 
waukee filed 30-day strike no- 
tices last week, but union offi- 
cials emphasized that the action 
was “merely a formality” in 
preparation for wage negotia- 
tions. 

The notices were the first 
lodged against any assembly 
concern in the UAW drive for a 
wage increase of 23% cents an 
hour. Company spokesmen in 
Detroit declined comment. 





The makers of Comet Motor Scooters and Scootercycles 
wish to appoint distributors in the following states: 


Washington Oregon Idaho 

Montana Wyoming Utah 

Colorado North Dakota South Dakota 
Minnesota Central Mississippi Tennessee 
Kentucky yeorgia South Carolina 
North Carolina Virginia West Virginia 
New York Rhode Island Vermont 

New Hampshire Massachusetts Maine 

% of Florida 1% of Illinois % of Wisconsin 


Obtainable in four different models, each highly competitive in 
both quality and price, these efficient machines are ideal for eco- 
nomical transportation. They are adaptable to light commercial 
use, shopping trips, school, work or recreation and pleasure. 
Consideration will be given firms or individuals with suitable facil- 
ities and experience in merchandising related products. 


Write or Call Sales Department 
Comet Manufacturing Company, Inc. 


9258 Nicollet Avenue 


Minneapolis 9, Minnesota 
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HELP WANTED 











MALE HELP 


WANTED 
PARTS MANAGER by Ford Deal- 
er—65 miles outside New York City 
in New England. Must have thor- 
ough knowledge of ordering and 
merchandising Ford parts. State 
previous experience, present em.- 
loyment, rate of pay expected for 
%-day week. Your reply will be 

held in strict confidence. 


Box 1459 
c/o AUTOMOTIVE NEWS 
Detroit 26 












































WANTED—General manager. Age 35 to 
40, ambitious, preferably with intention 
to make connection his life work and 
with desire to buy into the business. 
Wholesale and retail experience required. 
For such an applicant, an opportunity 
is open in a large midwestern city with 
a long established and highly successful 
distributor with one hundred employes. 
Qualifying candidate can make a highly 
lucrative and permanent job for him- 
self. Box 1616, c/o Automotive News, 
Detroit 26. 

SERVICE MANAGER—Packard agency in 
midwest city of 100,000. Excellent op- 
portunity for young man with some ex- 
perience capable of managing a modern 
up-to-date shop. Top salary and per- 
centage of gross labor sales. Write Box 
1617, c/o Automotive News, Detroit 26. 


SALES MANAGER—Wanted, capable, ag- 
gressive sales manager. Must be experi- 
enced in automobile retailing, both new 
and used cars. Prefer man under 45. 
Excellent salary and share of profits. 
Must furnish references. Have com- 
pletely modern automobile plant in Mid- 
dlewestern city of 180,000 population. 
Box 1631, c/o Automotive News, De- 
troit 26. 


OFFICE MANAGER—Small, _ progressive 
factory located small town central New 
York State. Manufacturers automotive 
ignition replacement parts and plastics. 
Desires office manager, preferably ac- 
countant or experienced bookkeeper, ex- 
perienced in factory costs, accounting 
procedures, handling office personnel, 
etc. Write stating age, marital status, 
education, experience, salary desired. 
Box 1633, c/o Automotive News, De- 
troit 26. 


AUTOMOBILE MECHANICS—A large au- 
tomobile manufacturer needs men ex- 
perienced in automobile service opera- 
tions for traveling jobs in several dis- 
tricts. Good salary and splendid. oppor- 
tunity for advancement. Write Box 1634, 
c/o Automotive News, Detroit 26, giving 
details of experience and personal qual- 
ifications. 


ACCOUNTANT-BOOKKEEPERS. A _ large 
automobile manufacturer needs men thor- 
oughly qualified to install bookkeeping 
systems with dealers. Traveling jobs 
open in several districts. Good beginning 
salary and opportunity for advancement 
in sales organization. Write Box 1635, 
c/o Automotive News, Detroit 26, giving 
details of experience and personal qual- 
ifications. 








SALESMEN—Custom made seat covers to 
be carried as side line. Good commis- 
sions. All territories open. Fast sales. 
Write Box 1627, c/o Automotive News, 
Detroit 26. 


SALES REPRESENTATIVES—Brake lin- 
ing manufacturer has three territories 
open for aggressive salesmen on salary, 
expense, and attractive bonus basis. One 
territory is Chicago, part of Illinois, and 
Indiana. Another territory covers Ohio 
and Michigan. The other covers western 
Pennsylvania and West Virginia. Box 
1641, c/o Automotive News, Detroit 26. 


SERVICE MANAGER for Chevrolet deal- 
ership in southern city of 150,000 popu- 
lation. Excellent opportunity for right 
man. State qualifications, age, experi- 
ence and references. Also please attach 
snapshot of self if convenient. Box 1642, 

c/o Automotive News, Detroit 26. 





PARTS MANAGER for a large GM deal- 
ership in Alexandria, Va., one seeking 

@ @ permanent position with ability and 
experience to take complete charge of 
parts department, Write Box 1645, c/o 
Automotive News, Detroit 26, stating 
age, qualifications, references, and sal- 
ary. 


SPECIAL HEAVY duty truck salesman. 
To work metropolitan Memphis, Tenn., 
selling Federal trucks. Age 27 to 45. 
Salary plus commission, offering excel- 
lent earning potential. Write R. M. Gib- 
son for an application. Fly & Harwood, 
Inc., 300 Madison Ave., Memphis, Tenn. 





EXPORT SALES 
REPRESENTATIVES 


We require several export sales representatives to travel 
Latin America and Australasia. Must have good knowledge 
of automobile business, distributor-dealer operations. Experi- 
ence in this work essential. Export experience desirable. Ex- 
cellent opportunity for permanent position. 
fully qualifications, experience, age, etc. All replies will be 
held in confidence and no interviews will be granted in ad- 


vance of written application. 


ADDRESS EXPORT MANAGER 


HUDSON MOTOR CAR COMPANY 
DETROIT 14, MICHIGAN 
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HELP WANTED 








Service manager. Lincoln-Mer- 
(medium sized) wants man 
with at least ten years Lincoln-Mercury- 
Ford experience. Must be aggressive and 
merchandising minded and be willing to 
help organize and build up a new agency 
in a new building in Reno, Nevada. Per- 
position with high salary and 
State qualifications, 
family status and send pic- 
Reno, Nevada. 


WANTED-~— 
cury 


manent 
bonus plan. 
ence, 
ture. Write Box 2031, 


Man to have complete charge 
paint department 


WANTED 
of bumping and 
new and modern 

Must be able to take full 

Only reliable, experienced man 

with best references. 

experience and references 
ami 

Miami 36, Fla. 


charge. 
to Nash Mi- 





WANTED 


Superintendent 


You will enjoy life in this all- 
year vacationland while working 
for largest Lincoln-Mercury dealer 
in metropolitan Los Angeles. We 
want a man with executive ability 
backed by thorough experience 
servicing Lincoln, 
cars and Ford trucks. Best equip- 
ped shop in Southern California, 
including twin-post Weaver hoists 
throughout. You will earn a sub- 
stantial salary plus liberal share 
of the profits. Write us fully about 
yourself. Your reply will be held 
in strict confidence. 


BOX No. 1646 
C/O AUTOMOTIVE NEWS 
DETROIT 26 





POSITION WANTED 

GENERAL or sales manager for General 

Motors or Chrysler distributor west of 
25 years experience whole- 
sale and retail sales and service. Avail- 
able soon. Sober, 
during entire war period as general man- 
ager Cadillac-Olds distributor. Box 1636, 
c/o Automotive News, 


Mississippi. 


SERVICE MANAGER—Complete 

supervision, body depart- 
Recent experience 750 car GMC 
dealer over ten years experience. Loca- 


tion open. c/o Automotive 


ACCOUNTANT-OFFICE MANAGER. Gen- 
auditing and sales experi- 
Automotive News, 


eral Motors, 
ence. 





-Practical, keen knowl- 
phase automobile merchan- 
or Chrysler opera- 


SALES MANAGER 
edge 
dising. Prefer G.M. 

Twenty years successful 

wholesale experience, 

with feet on 

J. 

Britain, Conn. 


the ground all the time. 





ACCOUNTANT- Office 
years experience 
automobile business, 


in retail and wholesale 
General Motors and 
married. Box 1648, 
Automotive 








ACCOUNTANT-Office 
locate Southern Florida. Thoroughly con- 


to every-day 
seubines of sales and service. 
15 years with top certified 
oo concerns. Now with large GM 
male, single. Finest ref- 
7, c/o Automotive News, 





background, 


| 


In reply, state 





DEALERS WANTED 








DEALERS WANTED 


To Sell 
COMET MOTOR SCOOTERS 


Comet Pickup and Delivery Vehicles 
IMMEDIATE DELIVERY 
Write or Wire 


Comet Distributors, Inc. 
Distributors for Ohio 
22480 Lake Shore Blvd. 
EUCLID, OHIO 





DEALERSHIP WANTED 


Sc eseeneteenseeeeeteeeee 
DEALERSHIP WANTED—Preferably in 
the South. Will pay cash for dealership 
with 500 to 1,000 new car potential. 
Will purci.ase complete inventory. Will 
assume lease or buy building. Replies 
will be kept strictly confidential. Box 
1618, c/o Automotive News, Detroit 26. 


DEALERSHIP WANTED—aAm interested 
in purchasing for cash agency handling 
Plymouth-Chrysler in city of about 50,- 
000. Will lease or buy building. Desire 
Ohio, Pennsylvania, New Jersey or ad- 
jacent southern states. Replies strictly 
confidential. Box 1649, c/o Automotive 
News, Detroit 26. 


DEALERSHIP FOR SALE 





DEALERSHIP FOR SALE—Located in 
Southern California, 12 miles from Los 
Angeles. City of 25,000. Has show room, 
parts department and first class up-to- 
date service department, well equipped, 
plus lubrication department. 7,000 square 
feet. 350 unit contract of cars. Good 
four year lease. Price $30,000. Box 1614, 
c/o Automotive News, Detroit 26. 


ESTABLISHED DEALERSHIP — General 
repair shop and service station in pros- 
perous, fast growing town west of 
Fresno, Calif. New, modern building 
over 6,000 square feet. Complete equip- 
ment. Everything goes at $70,000. Owner 
will consider sale of business separately 
and lease building. HUGHSON & SWETT, 
853 Van Ness, Fresno, Calif. 


NEW CAR SALES and service. Modern 
showroom 20x50, service department 
24x60, completely equipped; stock room 
well stocked with fast moving parts, 
tires and accessories. Finest new place 
in a thriving resort, manufacturing and 
railroad town. Good corner locaiion on 
Main St. Excellent return on investment. 
Buyer must be acceptable to factory 
for present franchise. Yours complete 
for $21,500. S. B. Vaughan, Realty, Box 
787, Frankfort, Mich. 


LARGE DISTRIBUTOR, Central Pennsyl- 
vania. Small inventory. Shop nets $1,000 
monthly. Wholesale at present 45 units 
monthly. Lease on building. Reason for 
selling: Other interests. Box 1643, c/o 
Automotive News, Detroit 26. 


BUSINESS FOR SALE 


DUAL FRANCHISE in rich farming sec- 
tion middle Georgia town. Have low 
rent contract and a well established 
business with low overhead. Located on 
two paved highways. Address Box 1639, 
c/o Automotive News, Detroit 26. 





AUTO SALES and service, complete and 
modern equipped. Territory open for 
Pontiac, Olds, Studebaker, Dodge or 
Mercury-Lincoln franchise in 1947 to 
eligible applicants with factory approval. 
New building just completed in largest 
new trading area in Los Angeles. Ideal 
for any of above franchises, to party 
securing factory approval. Building and 
location will meet factory approval for 
this zone. For sale or lease. Box 1644, 
c/o Automotive News, Detroit 26. 


NEW CARS WANTED 








CALIFORNIA dealer wants 1946 and 1947 
model cars. Telephone or write Buster 
Kelley for particulars at PR 1225, Kel- 
ley Kar Co., 1225 South Figueroa St., 
Los Angetes, Calif. 

WANTED- -1947 Cadillac 62 convertible 
coupe. Price no object. Anderson Auto- 
mobile Co., Peoria, Illinois. 








NEW CARS FOR SALE 








AUSTIN CARS 


Distributors of Austin cars would like 
dealers to have 1947 models. 


Brookside Motor Sales 
Distributors in Ohio 
3157 W. 25th 806 Engineering Bidz. 
CLEVELAND, OHIO 
Write for Appointment 





1946 FORD station wagon. Radio, heater, 
new. Mrs. R. W. Hugg, 4816 S. Wilton, 
Los Angeles, Calif. Phone Axminister 
6840. 





USED CARS WANTED 





WANTED—1947 Buick super convertible 
and 1947 Cadillac 62 sedanet or sedan. 
Price no object. Anderson Automobile 
Co., Peoria, Illinois. 





USED CARS WANTED 





| 3EVEN PASSENGERS, 
fives; cars must be clean. 
reasonable. Mi McCLINTOCK - CADILLAC 








WANTED 


Used Cars — New Cars 
Each Month 


_ We will pay top prices for low mileage 
clean cars at your door, anywhere east of 
the Mississippi. 


Write or wire giving list of cars and 
prices wanted and our buyer will call. 


Medley Motor Co. 


453 E. McDaniel Springfield, Mo. 








WANTED 


100 USED CARS 


DAVIS 
Philadelphia 39, Pa. 
ALlegheny 4-0534 


4721 Chestnut St. 








USED CARS FOR SALE 








WHOLESALE 


Large Selection of Clean, Late 
Model Cars 


McDermott Motor Sales 


6535 Carnegie Henderson 6380-81 


USED CARS FOR SALE 





ON THE “‘MASON-DIXON LINE” 


AUCTION 


For Dealers Only 
EVERY MONDAY 


Schaefer-Connell Co., Inc. 


103 N. Main St. New Albany, Ind 
Also Every Thursday in Indianapolis, Ind 





We have on hand and can deliver as 


many clean 1939 to 1947 cars that you 
want anywhere in the United States. 


SAM GREENFIELD CO. 


6619 Euclid Ave. Phone HE. 0231 


Cleveland, Ohio 








AUCTION AUCTION AUCTION 


BUY YOUR CARS 
AT YOUR PRICES 


A new type wholesale auction of 


automobiles is now being operated 
by Ed Hough (formerly with R. 8S. 
Evan), in Philadelphia, Pa., 3900 


and all models. Shipping arrange- 
ments made on request. Sales held 
every Tuesday and Friday at 12 
noon, all dealers cordially invited. 


ED HOUGH 
Automobiles Auctioneers 
CASH FOR YOUR CAR 


BONDED BONDED BONDED 








BUSES FOR SALE 


FORD TRANSIT BUSES, 1942-1945, side 


exit doors, choice of 2s, immediate de 
livery. Ten 1942 Reos, 37 adult passen- 
ger 1942 Ford, Chevrolet, Pontiac 12- 
passenger sedan buses, all with deluxe 
leather seats. 1943-1945 yellow coach 
cruisers, 33-37 passenger. Photos avail- 
able. McLaughlin Bus & Equipment Co.. 
1224 N. Main St.. Providence, R. 


SIXTEEN 1936 caodel TC23R a 


twin coach buses—with or without tires. 
All in good condition. Prices very rea- 
sonable. Fletcher Motor Sales, _ Inc., 
Jacksonville, Fla. 











100 C A RS 
Wholesale Only 


DOC GREINER 


Madison at Seventeenth 


TOLEDO, OHIO 
No Letters. Call Doc or Swan. 





AUTO BUYERS—Best wholesale deal 
LEO ADLER, 
3000 Fenkell, 


DeSoto-Plymouth, 
7 blocks east of Livernois 
Mich. UN. 3-7400. 





1941 7-PASSENGER Cadillac sedan series 
75, black body finish, heater and radio. 
Priced to sell. Maberry Motor Co., 


toria, Texas. 





ATTENTION—South 
Have export 
and Argentina. 


license for 50 cars. 
Post office box No. 





1942 CADILLAC 7-passenger sedan. Chauf- 
feur driven, original black finish, hydra- 


mechanically 


Albuquerque, New 





Cars and Trucks 


WIDE SELECTION 
DELIVERY ANYWHERE 


Cameron Auto Sales 


836 S. Cameron St. 
Harrisburg, Pa. 


Phone 38-1688 








New Wheeler 


Cruiser 
40’ Sunlounge 
Twin Screws — Many Extras 


Will sell below dealer cost 
for cash—or will take new 
or used cars in trade. 


CRUISERS 
1740 N. E. 2nd Ave. 
MIAMI, FLA. 








IMMEDIATE DELIVERY, 2 new school 


buses. (1) 21’ mounted on new Ford 
194” chassis, $3,501 F.O.B. Cincinnati, 
Ohio. (2) 16’ mounted on new Ford 158” 
chassis, $3,133.56 F.0O.B. Cincinnati, 
Ohio. Tranter-Williams Motors, Inc., 
4016 Allston, Cincinnati 9, Ohio. Ford 
parts shipped anywhere. 


TRUCKS WANTED 





FIFTY (50) Diamond T army cargoes, 


model 970A, standard RXC Hercules 
motor, wheelbase 172”. Must be A-l. 
Bank Chevrolet Co., 735 Montgomery 
St.. San Francisco 11, Calif. 


WANTED—One 1942 Dodge 2-ton WH cab 


complete. New or used. Ford a ad 
Co., Inc., Box 679, Glen Falis, N. 


WANTED—Holmes_ wrecker immediately. 


McDowell Motor Co., Water St., Eliza- 
beth City, N. C. 





WANTED 
Four Mack or White Diesel 10-ton trucks 


packed for export or assembled. Immedi- 
ate delivery. Payment cash, 


EXPORT TRADERS CO. 
576 Fifth Ave. 
New York 20, N. Y. 





TRUCKS FOR SALE 


1942 DODGE telephone maintenance truck 


with pole setting equipment Gar Wood 
winch, York Hoover body, 95 h.p. motor, 
10,680 miles. All trays leveling jacks, 
good buy, $2,750. City Motor Co., Nor- 
folk, Va. 


FIFTY (50) Jeeps, 42 and 43 models, good 


condition. Southern Motor Co., Inc., 3509 
Harrisburg Blvd., Preston 0459, Hous- 
ton, Texas. 


TWO 1942 GMC 6x6 trucks equipped wiih 


660 gal. tanks, metered pumps, hose 
reels, valves, and considerable other 
equipment. One truck also equipped with 
South Wind heater for heating fuel oil. 
Both like new, used only 10,000 miles. 
Tires excellent. Marcus Motors, Inc., 
1156 Broadway, Denver 3, Colo. Phone 
Main 4264. 


TRUCK TRACTORS—5-ton, army 4x4, 


air brakes, auxiliary tanks. Autocar, 
Federal, White. Wholesale only. Closed 
cab, $1,995. Open cab, $1,495. Orange 
Motor Co., Inc., 799 Central Ave., 
Albany, N. Y. 2-3361. 


i944 G.M.C. 6x6 gasoline tank truck, 9,000 


miles, $1,400. Also one 3-K.W.A.C. 
light plant, $325. Parkinson Motor Sales, 
Mount Carmel, Illinois. 


FOR SALE—New 1947 Ford tractor and 


van body trailer complete. New 1947 VS 
Ford 100 HP motor, conventional cab, 
oil filter, oil bath air cleaner, 2-speed 
rear axle, reinforced frame, 134” wheel- 
base, 125-gallon saddle gas tanks, BK 
booster brakes for tractor and trailer, 
hand control valve in cab, tractor tires 
750x20 8-ply front, 825x20 10-ply dual 
rear. Nabors Trailer round nose VAN 
red. Loading space inside dimensions: 
length 26’, width 88”, height in center 
96”, complete set market and dome 
lights, rear double doors, right side sin- 
gle door, vertical landing gear, 33-inch 
semi-automatic fifth wheel, trailer tires 
10:00x20 12-ply dualed. We will deliver 
this unit to any point within 500 miles 
of Jacksonville, Fla., for price $4,690. 
Call, write or wire Jax Truck Equipment 
Co., 419 W. State St., Jacksonville, Fila. 
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TRUCKS FOR SALE 


42, 

IFTY (50) new and used GMC trucks, 

m3 and 45 models, 6x6 cargo. Southern 
Motor Co., Inc., 3509 Harrisburg Blivd., 
Phone Preston 0459, Houston, Texas. 


PANEL TRUCKS 


1942 Dodge, %-ton, Army Surplus 
121” W.B.—9.00x16 Tires 


Dimensions—97” Long, 55” 


Body 


eae WANT AD DEPARTMENT | 
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TRAILERS FOR SALE 
40 CITY DELIVERY type van trailers, 


16’, 18’, 20’ long. Excellent condition, 
$550. 5 shovel trailers. Semi and four 
wheelers. Fifteen 35 tons, $1,750. One 


3,000 gallon milk tank on used highway 
trailer, $2,500. Two 1,000-gallon acid 
tanks on International K-8 truck, $4,250. 
Berman Sales Co., Pennsburg, Pa. Phone 
Pennsburg 521. 





AUTOMOBILE TRAILERS, 33 feet and 
35 feet models. Will haul most makes of 
automobiles. W. R. Ramsey, P. O. Box 
34, West Toledo, Ohio. 


ACCESSORIES FOR SALE 
AUTOMOBILE DEALERS—Hawley-Condit 








High, 62%” Wide 


These trucks have been recon- 
ditioned, seats, glass, metal 
work all gone over, and they 
are ready for immediate serv- 


ice. 


PARTS WANTED 


eS 
WHAT HAVE YOU to sell in automobile 


and truck parts? We may be the buyer 
you are looking for. Write to us. Fuller 
Auto Salvage, Box 628, Salina, Kan. 


eae 
WANTED—Hood and grill for 1937 Ford 
114-ton truck. B. F. Harris, Griffin, Ga. 


FENDER, LEFT REAR, for 1940 Pack- 





ard sedan, model 1803. Smallwood and 
7 Meyer, Inc., 527 Lafayette Ave., Haw- 
thorne, N. J. 
Queen City Chevrolet Co. SIX NEW CABS—For 1%-ton Ford trucks 


from 1942 to 1946. Complete with seats. 

















6th & Sy "= P ~~ Write Cavalier Motor Co., Ine., 722 
Cincinnati, Ohio Granby St., Norfolk, Va. 
WANTED—Ford truck fender part No. 
21T-16312B. Russell Motor Co., Inc., 
Junction City, Kan. Phone 655. 
TRUCK —___TRUCK EQViPMENT WANTED ; y = 
PARTS FOR SALE 


WANTED—New or used 40 to 46 Ford 
truck cabs. Write or wire Russell Adee. 
Route 9, Kansas City, Mo. 


USED OR NEW Dodge cab to fit 1942 
Army %-ton. City Auto Parts & Sales, 
Oberlin Rd., Elyria, Ohio. 


Wanted: Truck Cabs 


Wanted to buy: GMC and Chevrolet 
truck cabs. New for 1'2-ton trucks. 
NATIONAL TRUCK 
EQUIPMENT CO. 








WE WHOLESALE 


PONTIAC PARTS 


Large stock of scarce items. Regular dis- 
counts to all dealers. Give us a trial. Satis- 
faction guaranteed. 


CHRIST CHRISTEN PONTIAC CO. 
6171 Natural Bridge St. Louis 20, Mo. 
EV 5000 
——————— 


JEEP ENGINES — Immediate 





delivery. 





225 Madison St. Phone 3363 Army surplus. 60 HP. Complete fan belt 
Waukesha, Wis. to clutch. For marine use, electric gen- 
erating units, power plants. $159.50 
Mi “FOR SALE F.O.B. Miami, Fla., 22 N. W. 20th St., 
ee aaa bert atte Great Southern Auto Supply Co., Inc. 


FOR SALE—Five 1946 Ford school bus 
chassis 194” wheel base. Immediate de- 





13--23 PLATE 4H-US Globe batteries. 


livery. Shaffer Motors, Inc., 113 First $15 net, F.O.B. Sharon, Pa., Pollock- 
St., 8S. E., Massillon, Ohio. (Phone Timblin Co., Inc., 200 W. State St., 
2-1545). Sharon, Pa. 

ST. IGNACE BODY Co. will furnish all IMMEDIATE DELIVERY—Genuine Ford 


types of dump bodies and hoists for all 








parts. Eaton 2-speed axles and parts. 

+ oa eel y Sy Fe ye Ry ~ 4 Liberal discounts. Write, wire or phone 
Co., 7 S. State St., St. Ignace, Mich Tobias Courtney, Inc., 13730 Fenkell 

a ‘ aches : : Ave., Detroit 27, Mich. 

ALL STEEL PICKUP BOXES /|LARGE QUANTITY—Chevrolet, 603158, 
-Ton, $76.00 plus tax, FOB Waukesha seals, net 20 cents. Chevrolet, 3653618, 
¥,.-Ton, $95.00 plus tax, FOB Waukesha seals, 30 cents. Chrysler, 593596, seals, 
1-Ton, $114.00 plus tax, FOB Waukesha 33 cents. Chrysler 644846, seals, 24 
1-Ton gspitable for Dodge Power Wagon cents. Chrysler, 966048, Bearing 013U8, 


10 Wessbe, Cae wine 


cents. Chrysler, 956284, Bearing, .030US, 

NpquoNaL TRUCK 18 cents. Chrysler, a gg oe 

UIPMENT CO. set, $1.20. Chrysler, 947553, Universa 

Phone 3363 ha, Wisc. Joint Repair Kit, $3.20. Jerry Hughey, 
: See 3520 W. 32nd St., Cleveland, Ohio. 














How to Save Money!! 


Every business, regardi.ss of how efficiently it is managed or how much money it 
is mal ‘ag on present volurse, has some weak spots or hidden losses that continue to go 
on «nnoticed for quite some time and usually prove very costly to a dealer. Most of 
these weaknesses can be detected quickly when your statement is analyzed by a spe- 
cialist, one who is not accustomed to making a mechanical or habit review of the 
statement. 

Send your latest Financial an! Operating Statement to us for a complete, UN- 
BIASED analysis. Your statement will be kept in the strictest of confidence and 
returned to you with our analysis. 

The increase in savings to you will amount to far in excess of the cost of this 
analysis. 


Complete Unbiased Analysis of a Dealer’s Financial 
and Operations Statement—$25.00 


J. B. VAN TASSEL ASSOCIATES 
AUTOMOTIVE DEALER BUSINESS CONSULTANTS 
439 Penobscot Bidg. Phone: RAndolph 5500 Detroit 26, Mich. 


EXPERT UNBIASED ANALYTICAL SERVICE FOR AUTOMOBILE DEALERS 
(Reference: Automotive News, Detroit) 








LOOK LOOK LOOK 


Attention New Car Dealers 
Attention Used Car Dealers 
Attention Finance Co.’s 


We have a large wholesale and retail turnover of new and used 
cars, and we need about 150. 


We will buy any amount of new or used cars, pickups or panels. 
Send list and bottom price you will sell for. 


KELLER MOTORS 
2750 WEST ALAMEDA 


DENVER 9, COLO. 








Recapture Automotive Americana 
In the “‘Fabulous Hoosier” 


Of all of the “wild and wooly” early pioneers of the automotive 
industry that we know today, Carl Fisher—the man who ran Prest- 
O-Lite into a many million dollar fortune, who built the Indianapolis 
track, fostered both the Lincoln and Dixie Highways and fathered 
Miami, outranks all others in vision, daring and courage. Jane 
Fisher, his wife, turned author, pictures the life of this “pioneer of 
pioneers” vividly in her biography, “Fabulous Hoosier,” a story of 

erican achievement. $3.00 postpaid, Book Department, Automo- 

e News. 

‘‘Automotive Mechanics’’ temporarily out of stock. 





PARTS FOR SALE 


1 
| 
| 
| 
| 
! 
| 
! 
| 
| 
| 
| 
| 
| 
| 
| 
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Complete Stock 


Front End Parts 
Specially Machined to Fit 


"40 to °42 Buicks 


Lower control arm ea. 
shaft & bushing $6- 30 o, Net 


Upper eccentric 
pin and bushing* 


$1.95 





Lower control arm $].95 ea. 

bolt & bushing Ne 
*Fits all Buicks, Pontiacs, 

Oldsmobiles & Packards, 1940 and up. 


- 
_—— a ee ee 


Brand New 
Buick Motors 


at Special Discounts 





PHONE, WRITE, WIRE ! 
Davis Buick Co. : 
PHILA.’S OLDEST BUICK DEALER | 

! 


216 6 _W. | Chelten Ave., Gtr, 
=——“Pphila., Pa. Tel. 


GE 8-6400~— 


CHEVROLET and Oldsmobile parts. We 
have a large stock of hard-to-get parts. 
If we don’t have what you want, we 
will try to locate it for you. Send us 
your list. Henderson Chevrolet Co., 
Stratford, Conn. 

ACCESSORIES, perts fer all carc, cOils, 
grilles, water pumps, bearings, clutches, 
brake fluids, truck hinges, shocks, hoses. 
Phone or write Allied Accessories and 
Auto Parts, 12352 Twelfth, Detroit 6. 

_— —— 

WHITE MOTORS for immediate shipment. 

386 cu. inch, 5%” stroke, 4” bore dual 

carburetor—Carter, 12 volt electrical sys- 

tem—Delco Remy, develops 142% 

at 1,200 r.p.m. Engine complete with 

Starter, generator, distributor, clutch, 

water pump, and oil pump. These units 

ideal for stationary power plants and are 
easily adapted to irrigation systems. Lots 
of 20, $550; lots of 100, $500 f.0.b. Ama- 

rillo, Tex. JEEP ENGINES, 63 h.p. 4- 

cyl. 3%” bore Carter carburetion. Auto- 

lite electrical system, engine complete 
with starter, carburetor, generator, 
ter pump, oil pump, fuel pump, 

plate and pressure plate. Lots of 10, 

$159 f.0.b. Amarillo, Tex. AMARILLO 

SAFETY LANE, INC., 731 N. Fillmore 

St., Amarillo, Texas. 


PONTIAC 


Parts Wholesaler 


Midwest deliveries. Exceptionally 
large stock on hand. Prompt, courteous 








THOMS PONTIAC CoO. 


Phone Forest 8992 
65225 Delmar Blvd. 
ST. LOUIS 8, MO. 


NEW 6x6 GMC axle shafts for right and 
left front tandems, part numbers 1797605 
and 1797606. Wholesale or retail. Luther 
A. Smith Auto Parts Co., P. O. Box 
1004, Jackson, Miss. Phone 2-1218. 


SHOP EQUIPMENT FOR SALE 





ATTENTION 
KAISER-FRAZER DEALERS 


Brand New Factory Approved 
Kalser-Frazer Neon Sign 


— Substantial Discount — 


BERNIE HEIMAN MOTOR CORP. 
115 No. Perry St. Johnstown, N. Y. 





FOR SALE—One Sunnen model K crank- 
shaft grinder for lathe use. Good condi- 
tion. Ready for use. Priced right. A. L. 
zeae & Son, Inc., Central Bridge, 
mM. F. 


FOR SALE—Complete Bee-Line Frame 
machine, passenger to 21%-ton trucks. 
Priced right. Wire or write GERALD 
HOCKING, Olney, Illinois. 

FOR SALE—2 Joyce electrically operated 
bus and truck lifts. Full hydraulic. 
Model 210 Bes. One in original crate— 
net price, $875. The other used one 
month, net price, $750. F.O.B. Provi- 
dence, R. I. Box 1624, c/o Automotive 
News, Detroit 26. 













presents two new rear seat radio speak- 
ers for 1947. The Jeweltone 8” speaker— 
list price $21.75 and the Mellotone 6” 


SHOP EQUIPMENT FOR SALE 
FOR SALE—Circo (nief degreaser com- 


plete with wire baskets. 230 volts, 30 speaker, list price $18.75. Adaptable to 
cycles. Used one month, like new. Net all car radios. Write today for dealer 
price, F.O.B. Providence, R. I., $375. net and quantity lot prices to Hawley- 


Condit, Box 288, Venice, California. 


AUTO SEAT COVERS—For custom talt- 


ored we have an excellent assortment in 
fibre, sailcloth, plastic, in all models 
and makes. All beautifully trimmed with 
harmonizing leatherette. Also all Univer- 
sals on hand. Prompt delivery. Catalog 
and price list available. Best Cover Co., 
1947 Broadway, New York 23, N. Y. 


AUTO SEAT COVERS—To make your 
ears look real snappy for this coming 
spring, order our plastic covers. It is 
the most outstanding cover of the year. 
Trimmed lavishly with plastic piping 
and leatherette. The quality is being 
raved about, the workmanship is superb, 
the price unheard of. Order now and be 
smart. Prompt delivery. Best Cover Co., 


Box 1625, 
troit 26. 


ROLLER FLOOR JACKS — 10 TON. 
Walker or Weaver for cars and trucks. 
Brand new. $139.00. Battery chargers, 
slow, wall or bench, takes 6, 3 cell bat- 
teries $23.50. GRAND RIVER CHEV- 
ROLET COMPANY, 5100 Grand River 
Ave., Detroit 8, Michigan. 


STEEL BINS 


60 Used Steel Parts Bins In Good 
Condition, Available for Immediate 
Delivery 


John Roehrich 


c/o Automotive News, De- 


























450 River Drive Garfield, N. J. 1947 Broadway, New York 23, N. Y. 
OFFICE EQUIPMENT FOR SALE 
20 STEEL parts bins. Good condition. 
Clarke & Son, Belmar, N. J. POSTING MACHINE—Electric, like new. 
FORD LABORATORY test set for sale, Remington-Dalton, with Se ee 
$100. Needs overhauling. Can arrange a oo o toe oe nioas MOTOR 
shipment directly to factory. Can be Co. 7 ING. 710 ~ Broadway Louis- 
rebuilt like new for approximately $90. ‘Alle K - , ° 
Pollock-Timblin Co., Inc., 200 W. State Var, Bye 
FP On A MISCELLANEOUS 
FOR SALM—FOrd-Lincoln «°'1,"" SEP J ccceceeccrcerrrcenrrrrnmmmmmmme 
neon porcelain enameled sign about 12’| ENGINE REBUILDING — Crankshaft 
high. Perfect, $100. Wellner Motors, grinding and metallizing. John P. 
Inc., 247 W. 12th St., New York 14, Hughes Motor Co., Inc., 800 Commerce 
New York. St., Lynchburg, Virginia. 
PARTS BINS—26 good used steel parts 
ee ee | eS 
to use. Measure seven feet by one by 
three. Price, $35 each. Will ship any or 
all immediately. Mulliken & Marx, Inc., 
Englewood, N. J. 
1-PF-51 WEBSTER bushing grinder, never C H A I N ~ 
used in original package. Price, $299.50 
F.O.B. Olivia. M. W. Hertel Co., Olivia, 
Minnesota. for 
AUTO EQUIPMENT FOR SALE 
7 
Towing 


TOW PILOT—$17.50 . . 
(Dealers) Binding 


Improved 1947 Model t 


RED ARROW BARS—$338.82 Logging 
Complete with Guide Cables 
%” x 16’ with 2 Grab Hooks, 


high tensile S.A.E. 1085 steel. 
Inquire about quantity prices. 


Tow Bar Sales Company 
FACTORY DISTRIBUTORS 
100 S. Clinton St. Chicago 6, Il. 





7. 

1947 RED ARROW tow bar. Bumper to 
bumper type plus cable controlled steer- 
ing. Dealers net $37.50 f.0.b. Detroit. 
Claude’s Tow Bar Sales, 8951 Michigan, 
Detroit 10, Mich. 


TIRES FOR SALE 


en ieSEEEENESSENnSsiennenaneeneD 

TRUCK TIRES at reduced prices. Follow- 
ing sizes: FIRESTONE, 1200-24, 14 ply; 
1000-22, 12 ply; 1100-24, 12 ply; 1100-22, 
12 ply; 900-20, 12 ply, and 825-20, 10 
ply. Also all above sizes in Penn Tires. 
Plenty of tubes. Write for details. One- 
onta Sales Co., Oneonta, N. Y. 


ATTENTION! STUDEBAKER 


We Have Available for immediate shipment 
HUB CAPS for 1939 to 1947 CHAMPIONS. 


GRAND RIVER CHEVROLET 
COMPANY 
5100 Grand River Avenue 
Detroit 8, Michigan 











OUR PRICE — $1.20 F.0.B. CLEVELAND 
RETAIL PRICE — $1.95 


. 

Write or Wire 
JOE WEST 
Parts Accessories 
10421 LORAIN AVENUE 


CLEVELAND, OHIO OR. 5849 














The Original INDIANAPOLIS . 
USED CAR AUCTION 
FULL 8¥ EVERY WEDNESDAY 


FULL SWING 


SALE STARTS PROMPTLY AT 12 NOON 
PLENTY OF CARS — PLENTY OF BUYERS 
CHARLIE JOHN 
STUART & RAMP INC. 


1215 N. Meridian PA UCrIONEEE 


Riley 8781 











St a TELE OO OG 


AUTOMOTIVE NEWS, MARCH 17, 1947 


A Product 
of General Motors 


& There's a purpose back of Pontiac! 


When. you buy a Pontiac you get a car that is deliberately 


designed and built to give you a certain type of value, 


, %, J 
First of all, it is designed to give you fine performance—really And here's what's back © 


fine performance—performance that will give you a thrill peaury—Distinctive Silver Streak St: 
every time you take the wheel. This applies to the engine, ¢ More graceful styling throughg®. 


to the car's comfort, to its roadability and handling ease. 


. ° : . More Luxurious Interioz 
Yet—Pontiac is also designed to give you economy—to oper- Ventilation « Rema 


ate inexpensively—to be easy on service—and to last a long, 


long time. In short, Pontiac is designed to give complete « Full-Pressy etered- tow Lubrication + Permanent, Highly Efficient 
satisfaction—at the lowest possible cost. On Cieag C 


eo 3 Pi ist Quick Warm-Up Manifold «+ Gaselector 
This is always true of Pontiac—year after year. So regardless 


of when you expect to get your next car—make it a Pontiac. Siti-Seal Hydraulic Brakes * Unisteel Body « Tru-Arc Safety 
It’s a wonderful value. SteesiGg + Doors hinged at front « Clear Vision, Hi-Test Safety Plate Glass. 


THE SOONER YOU PLACE YOUR ORDER for a new Pontiac, ? 
earlier you will get it. So place your order now Sor future deliv in HENRY J. TAYLOR on the ir twice weekly 


4 
rs: Names and Addresses) 


... and it makes our dealers prosper 


This extra measure of value, plus far-sighted factory 
an unusual 


The same deliberate planning that makes Pontiac 
so popular with owners gives its dealers a unique 


place in the industry. 


cooperation, gives Pontiac dealers 
profit opportunity. 


ing satisfaction to an ever-increasing ant cee 
na. Of highly Saliieaia Pontiac friends. port, the Pontiac franchise is the profitab 
number o 


~@ PONTIAC *=*:- 





